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Dear Cytek Stockholders:

I am pleased to report that 2022 was another successful year for Cytek, reflecting
the hard work and unwavering commitment of our employees throughout the year.
As a result of their efforts and the transformational performance offered by our
products, we achieved the revenue objective we announced at the beginning of
2022 and met our goal of operating the company profitably, while also making
significant progress in expanding our product portfolio. These successes were
made possible by the increasing recognition of Cytek as a go-to provider of
powerful cell analysis solutions that advance scientific research and new drug
discovery.

Our full year 2022 revenue of $164.0 million represented 28.1% growth over 2021
revenue despite strong foreign exchange headwinds caused by the strength of the
US dollar. Without the foreign currency effect, Cytek’s 2022 full year revenue would
have been $171.8 million,* an increase of 34% as compared to 2021 GAAP
revenue. Measured either way, our revenue growth was outstanding and
demonstrates both the impressive contributions of our team members across the
organization as well as the continued demand for our solutions by the scientific,
pharmaceutical and bio-medical communities worldwide. Reflecting our strong
revenue performance, our installed instrument base achieved robust growth, with
560 instruments placed during 2022 for a total installed base of over 1,600
instruments.

I am also proud of Cytek’s other accomplishments in 2022. We made meaningful
progress in diversifying our revenue stream beyond instruments by adding new
reagent kits that address important scientific applications. These kits offer our
customers substantial time savings and accuracy advantages and are performance
optimized for Cytek’s instruments. Another important innovation was our launch of
the Cytek Cloud, a cloud-based platform that features two integrated tools to
streamline workflows on Cytek’s state-of-the-art cell sorters and analyzers.
Importantly, we also strengthened our executive team with several key additions,
which we believe will position us for future growth.

Our commitment to advancing scientific research is reflected in part by the breadth
of peer-reviewed scientific publications that mention Cytek’s products. A record
504 new publications covering a wide array of medical disciplines were issued in
2022, bringing the total to 1013. As an example of the significance of these
research efforts, one paper published in Nature identifies a possible therapeutic
target to alleviate cognitive deficits associated with Alzheimer’s Disease. A second
paper published in the Journal of the International Society for Analytical Cytology
exemplifies how our high parameter flow cytometry instruments are being used to
improve workflow and reduce costs when measuring residual disease in acute
myeloid leukemia patients after being treated.



Looking to our future, in early 2023, Cytek expanded its lead as a provider of end-
to-end solutions with the acquisition of imaging flow cytometry and capillary
technologies from Luminex, including the Amnis® and Guava® product lines. We

believe this acquisition will facilitate the development of new products through the
powerful technology we obtained, will give Cytek access to a larger customer base
and sales force, and will improve our operational efficiency through a larger and
geographically diverse customer service team.

As we execute on the opportunities ahead of us, built upon our four business pillars
including instruments, applications, bio-informatics and clinical solutions, Cytek will
remain deeply committed to providing complete cell analysis solutions to our
customers, grounded in our novel FSP™ platform and enhanced by the technologies
we have acquired, as they push the bounds of scientific discovery and clinical
studies.

All of us at Cytek remain grateful for your continued support as we work to create
another successful year for the company in 2023.

Sincerely,

Wenbin Jiang, Ph.D.
Chairman of the Board and Chief Executive Officer

* Constant currency revenue is not determined in accordance with accounting principles generally accepted in the
United States (GAAP) and should not be viewed as a substitute for the most directly comparable GAAP measure.
Additional information regarding our use of 2022 constant currency revenue, including a reconciliation to the
most closely comparable GAAP measure, can be found on page 69 of our Form 10-K, included in this Annual
Report.
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SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS

This Annual Report on Form 10-K contains forward-looking statements about us and our industry that involve substantial risks
and uncertainties. All statements other than statements of historical facts contained in this Annual Report on Form 10-K, including
statements regarding our future results of operations, financial condition, business strategy and plans and objectives of management for
future operations, are forward-looking statements. In some cases, you can identify forward-looking statements because they contain
words such as “anticipate,” “believe,” “contemplate,” “continue,” “could,” “estimate,” “expect,” “intend,” “may,” “plan,” “potential,”
“predict,” “project,” “should,” “target,” “will” or “would,” or the negative of these words or other similar terms or expressions.
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We have based these forward-looking statements largely on our current expectations and projections about future events and
trends that we believe may affect our financial condition, results of operations, business strategy and financial needs. These forward-
looking statements are subject to a number of risks, uncertainties, factors and assumptions described in the section titled “Risk Factors”
and elsewhere in this Annual Report on Form 10-K, regarding, among other things:

o our expected future growth;

o the size and growth potential of the markets for our products, and our ability to serve those markets;

o our ability to accurately forecast demand for our products;

o general economic and market conditions, including as a result of the COVID-19 pandemic, seasonal demands, regulatory

matters, economic recessions or slowdowns, the ongoing war in Ukraine and the general inflationary environment;

o the rate and degree of market acceptance of our products;
o the expected future growth of our sales and marketing organization;
o the performance of, and our reliance on, third parties in connection with the commercialization of our products, including

single-source suppliers and, in some cases, sole source suppliers;

. our ability to accurately forecast and manufacture appropriate quantities of our products to meet commercial demand,

o our ability to integrate the businesses we acquire and to achieve and recognize the anticipated benefits of the transaction;

o regulatory developments in the United States and foreign countries;

o our ability to retain regulatory approval for our products or obtain regulatory approval for new products in the United States

and in any foreign countries in which we make seek to do business;

o our research and development for existing products and any future products;

. the development, regulatory approval and commercialization of competing products;

o our ability to retain and hire senior management and key personnel;

o our ability to develop and maintain our corporate infrastructure, including our ability to remediate our existing material

weaknesses and to design and maintain an effective system of internal controls;
o our financial performance and capital requirements; and

. our expectations regarding our ability to obtain and maintain intellectual property protection for our products, as well as our
ability to operate our business without infringing the intellectual property rights of others.

These risks are not exhaustive. Other sections of this Annual Report on Form 10-K may include additional factors that could harm
our business and financial performance. We operate in a very competitive and rapidly changing environment where new risk factors
may emerge from time to time, and it is not possible for our management to predict all risk factors, nor can we assess the impact of all
factors on our business or the extent to which any factor, or combination of factors, may cause actual results to differ materially from
those contained in, or implied by, any forward-looking statements.

You should not rely on forward-looking statements as predictions of future events. We have based the forward-looking statements
contained in this Annual Report on Form 10-K primarily on our current expectations and projections about future events and trends that
we believe may affect our business, financial condition and operating results. These forward-looking statements speak only as of the
date of this annual report. We undertake no obligation to update any forward-looking statements made in this Annual Report on Form
10-K to reflect events or circumstances after the date of this Annual Report on Form 10-K or to reflect new information or the occurrence
of unanticipated events, except as required by law. We may not actually achieve the plans, intentions or expectations disclosed in our
forward-looking statements, and you should not place undue reliance on our forward-looking statements. Our forward-looking
statements do not reflect the potential impact of any future acquisitions, mergers, dispositions, joint ventures or investments.



In addition, statements that “we believe” and similar statements reflect our beliefs and opinions on the relevant subject. These
statements are based on information available to us as of the date of this Annual Report on Form 10-K. While we believe that information
provides a reasonable basis for these statements, that information may be limited or incomplete. Our statements should not be read to
indicate that we have conducted an exhaustive inquiry into, or review of, all relevant information. These statements are inherently
uncertain, and investors are cautioned not to unduly rely on these statements.

Unless the context indicates otherwise, as used in this Annual Report on Form 10-K, the terms “Company,” “Cytek,” “Registrant,”
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we,” “us” and “our” refer to Cytek Biosciences, Inc., a Delaware corporation, and its direct and indirect subsidiaries, taken as a whole.

“Cytek,” “SpectroFlo,” “Tonbo Biosciences,” “RedFluor,” “VioletFluor,” “Ghost Dye,” “Ready-Set-Flow!,” and “DxP Athena”
are registered trademarks in the United States. “SpectroFlo” is also a registered trademark in Australia, the European Union, China and
Canada. “ESP,” “Enhanced Small Particle,” “cFluor,” “FSP,” “Full Spectrum Profiling,” “Viadye,” “Spectrolearn,” Spectrosort,” and
“Northern Lights” have pending trademark applications in the United States. All other service marks, trademarks and tradenames
appearing in this Annual Report on Form 10-K are the property of their respective owners. We do not intend our use or display of other
companies’ trade names, trademarks or service marks to imply a relationship with, or endorsement or sponsorship of us by, these other
companies. Solely for convenience, the trademarks and tradenames referred to in this Annual Report on Form 10-K appear without the
® and ™ symbols, but those references are not intended to indicate, in any way, that we will not assert, to the fullest extent under
applicable law, our rights, or the right of the applicable licensor to these trademarks and tradenames.



PART 1.
Item 1. Business

On February 28, 2023, we completed the acquisition of certain assets relating to the flow cytometry and imaging business of
Luminex Corporation. The information set forth under this “Business” section relates primarily to our business of developing,
manufacturing, marketing, and selling our full spectrum flow cytometers and related reagents, software and services. For information
relating to the acquisition, please refer to the subsections entitled "Recent Developments—FCI Acquisition.”

Overview

We are a leading cell analysis solutions company advancing the next generation of cell analysis tools by leveraging novel technical
approaches. Our goal is to become the premier cell analysis company through continued innovation that facilitates scientific advances
in biomedical research and clinical applications. We believe our core instruments, the Aurora and Northern Lights systems, are the first
full spectrum flow cytometers able to deliver high-resolution, high-content and high-sensitivity cell analysis by utilizing the full
spectrum of fluorescence signatures from multiple lasers to distinguish fluorescent tags on single cells (“Full Spectrum Profiling” or
“FSP”). Our novel approach harnesses the power of information within the entire spectrum of a fluorescent signal to achieve a higher
level of multiplexing with exquisite sensitivity. Our patented FSP technology optimizes sensitivity and accuracy through its novel optical
and electronic designs that utilize an innovative method of light detection and distribution. Our FSP platform includes instruments,
reagents, software and services to provide a comprehensive and integrated suite of solutions for our customers. Since our first U.S.
commercial launch in mid-2017 through December 31, 2022, we have sold and deployed over 1,670 instruments— primarily comprised
of our Aurora and Northern Lights systems—to customers around the world, including the largest pharmaceutical companies, over 200
biopharma companies, leading academic research centers, and clinical research organizations (“CROs”). In June 2021, we commercially
launched the Aurora cell sorter (“Aurora CS”), which leverages our FSP technology to further broaden our potential applications across
cell analysis.

Biological systems are highly complex, and scientists are challenged by the multitude of questions that remain unanswered.
Analysis at the single-cell level is essential to understand these complex systems. Identifying the correct cell in the context of a given
biological question can have profound implications for drug development and health care decisions. It is essential to correlate
information derived from multiple cell analysis approaches and to translate what is known at the gene level to the actual cell function.
There is growing demand for deep content through high dimensional cell analysis and for solutions that can provide a complete picture
of cellular biological processes and interactions. To achieve this, scientists need to phenotype and isolate rare events or unique
populations down to the single-cell through highly resolvable multi-dimensional cell analysis. While flow cytometry is a widely used
tool for single-cell analysis, conventional flow cytometry, mass cytometry and early approaches to spectral flow cytometry technologies
have historically been challenged due to limited dimensionality, sub-optimal resolution, low throughput, high cost for performance
and/or significant technical expertise required to operate systems.

Our FSP platform addresses the inherent limitations of other technologies by providing a higher density of information with
greater sensitivity, more flexibility and increased efficiency, all at a lower cost for performance. Our patented FSP technology is designed
to optimize sensitivity and accuracy through its novel optical and electronic designs that utilize an innovative method of light detection
and distribution to a specifically selected number and type of detectors. This patented optics design enables researchers to effectively
collect the full range of light emissions in an extremely compact space, resulting in higher resolution. Our platform also provides higher
content by enabling development of highly complex assays with more than 40 different colors (individual fluorochromes) and thus
supporting more than 40 biomarkers, all accessible within just a single tube.

Our solutions have enabled researchers to make significant scientific advances in key areas of medical discovery (such as
oncology, immunology and infectious diseases) in addition to empowering improved downstream cell analysis with complementary cell
analysis technologies (such as next-generation sequencing (“NGS”)). We believe that our innovative FSP and targeted cell isolation
technology has the potential to accelerate scientific discovery and have a profound impact on the understanding of cell biology,
immunotherapy, and targeted therapeutic approaches (personalized medicine). Further, there has been a meaningful acceleration in the
rate of publications generated to showcase our technology, with over 1000 peer-reviewed articles published, including many prominent
journals, across a wide range of applications including oncology, infectious diseases, immunology, immunotherapy and immuno-
oncology.

Our FSP platform was purpose-built to advance the next generation of cell analysis by delivering deep insights, high-throughputs
and ease-of-use. Our FSP platform is designed to offer the following key benefits:

o Ultra-sensitive: resolve the most challenging cell populations (such as cells with high autofluorescence or low levels of
expression of key biomarkers) by providing high-resolution data at the single-cell level with an optimized signal-to-noise
ratio.

o Deep, high integrity content: allow development of highly complex assays through access to more than 40 different colors

and thus, supporting more than 40 biomarkers in a single tube without sacrificing precision and throughput to gain a deeper
understanding of biological systems and arrive at faster and more accurate diagnoses in clinical settings.



o Flexible and compatible: enable a single configuration across a wide range of reagents and applications, full backwards
compatibility across panels, and greater leverage for downstream analysis with complementary technologies, including
NGS.

o Efficient and compact: improve costs and save time while maintaining industry-leading performance and efficient
workflows that limit consumables usage and reduce labor costs—all within a highly compact footprint minimizing space
requirements for laboratories.

o Integrated and intuitive: provide fully-integrated workflows through a suite of solutions that include instruments, reagents
and kits, software and services. Our proprietary tools and the intuitive functionality of our proprietary SpectroFlo® software
coupled with a user-friendly interface allow for enhanced ease-of-use and minimal operator training.

Our core instruments, the Aurora and Northern Lights systems, are full spectrum flow cytometers founded on our FSP platform
technology. The Aurora system—our most advanced and comprehensive offering—is available with three to five lasers and is suitable
for customers seeking to access more than 24 colors (with the ability to access more than 40 different colors and support more than 40
biomarkers), while our Northern Lights system—our entry-level offering—is available with one to three lasers and suitable for customers
seeking to access a few colors to more than 24 colors. Both instruments are upgradeable based on the desired number of lasers. In June
2021, we commercially launched the Aurora CS, which leverages our FSP technology to rapidly isolate living cell populations from
lower-to-higher complexity panels beyond 40 biomarkers. We believe the Aurora CS is the only cell sorter able to accommodate the
same number of parameters with the same sensitivity as the Aurora cell analyzer system. Each system is supported by our highly
intuitive, proprietary embedded SpectroFlo® software, our reagents, and our service offerings to provide a comprehensive, end-to-end
platform of solutions for our customers.

Within the life sciences technology market, flow cytometry technologies currently provide solutions largely within cell
proliferation, cell counting, cell identification, cell quality control and single-cell applications, representing an initial total addressable
market of nearly $12 billion. However, we believe that, driven by enhanced capabilities, our FSP platform has the potential to capture
an increasingly greater share of the broader cell analysis market, which according to industry sources is expected to grow from roughly
$17 billion in 2022 to approximately $28 billion by 2027. Further, we believe our differentiated platform will enable us to expand the
use of cell analysis into new markets, well beyond current applications addressed by prior flow cytometry technologies and other cell
analysis technologies. Thus, we believe our potential total addressable market is larger than the current cell analysis market, which
excludes new and existing markets addressable by our platform, such as clinical research applications within immunotherapy, immuno-
oncology, bio-processing, infectious diseases, and immuno-deficiencies. In addition, the combination of our platform with
complementary, downstream cell analysis technologies is expected to provide additional areas for new clinical research applications—
for example, combining FSP technology with NGS has demonstrated an improved ability to predict leukemia relapse after therapy (such
as minimal residual disease (“MRD”) testing) and served to support the use of our technology within personalized medicine. As our
FSP platform is further validated through the continued acceleration of peer-reviewed publications in new applications, we expect our
total addressable market to expand.

We believe the combination of our people and our global reach across the United States, Europe and Asia will enable us to continue
to execute on our growth strategies, stay ahead of competition and remain at the forefront of innovation in cell analysis. Our leadership
team has extensive track records in the life sciences and technology sectors. Our multidisciplinary group of over 580 employees includes
employees with expertise across optics, electronics, fluidics, computer sciences, chemistry, biology, and medical sciences. Our
worldwide commercial team of more than 130 employees and our research and development team of more than 160 employees have
significant expertise, industry experience and collaborative relationships with key opinion leaders (“KOLs”), industry leaders,
innovators and potential customers.

We have a long history of providing high-quality and efficient customer service and our product development efforts reflect our
deep understanding of our customers’ needs. One of our key differentiators is our customer-facing technical team, which collaborates
closely with our customers to identify and find solutions for unmet needs across the market. We collaborate closely with KOLs,
generating relevant data and publications to demonstrate not only the feasibility, but also the quality of our FSP approach. We plan to
continue executing on our strategy to accelerate our growth by driving adoption of our FSP solutions, inspiring innovation, investing in
integrated workflow solutions, and driving application development and adoption in clinical markets.

We believe our financial results reflect the significant market demand for our offerings and adoption of our FSP technology: our
strong financial profile is differentiated by the combination of our scaled revenue base, high revenue growth and profitability. Our
revenue for fiscal years 2022, 2021 and 2020 was $164.0 million, $128.0 million, and $92.8 million, respectively. We generated net
income of $2.5 million $3.0 million, and $19.4 million for fiscal years 2022, 2021 and 2020, respectively.



Our Competitive Strengths

We aim to transform the cell analysis market by continuing to build upon our success as a leading platform of innovative FSP
solutions by leveraging our key competitive strengths, including:

o Our novel, patented FSP platform delivers high-resolution, high-content and high-sensitivity cell analysis by utilizing the
full spectrum of fluorescent signatures.

o Our solutions address many of our customers’ unmet needs.
o Our complete FSP offering is available across a range of price points while consistently delivering high performance.
o Our diversified customer base and breadth of relationships and scientific validation.
o Our global scale and reach.
Our Strategy

Our strategy includes the following core elements:

o Accelerate adoption of our FSP solutions. To continue driving adoption of our solutions and to support our leading global
brand, we intend to further expand our sales infrastructure by hiring additional, highly qualified and reputable sales
representatives, technical applications specialists and customer support staff, in addition to increasing marketing efforts.
This investment will also support our entry into new markets as we rollout new solutions and applications and appropriately
manage inbound interest from new customers.

o Continue to innovate and offer our customers best-in-class FSP solutions. Our development efforts focus on value-
additive features and enhancements to meet the growing needs of the cell analysis market. These efforts drive continued
innovation across our proprietary reagents, software and services offerings, in addition to new instrumentation releases,
such as the recently launched Aurora CS.

o Invest in integrated workflow solutions to drive pull-through from our consumables and services. Our overarching goal
is to become a comprehensive solutions provider to our customers by delivering a fully-integrated offering of instruments,
consumables, software and services enabled by our FSP technology. As we continue to penetrate our addressable markets,
we can leverage our growing installed base to drive consumable pull-through and recurring revenue.

o Drive clinical research application development. We are deeply committed to developing our platform’s clinical research
applications, and in particular, within disease detection, diagnosis, and treatment monitoring. We also focus on areas where
we can leverage the combination of our FSP platform with complementary cell analysis technologies (such as NGS) to
produce differentiated outcomes with greater sensitivity, such as with MRD testing. We can provide insights to clinicians
to facilitate personalized medicine for patients, as well as facilitate biopharma’s research and development efforts to develop
the next-generation of targeted therapies. Our Northern Lights CLC system has been registered or approved for clinical use
in the European Union and China and we plan to continue generating supporting publications and data, as well as pursue
any required regulatory approvals for clinical use in the United States.

Our Market Opportunity and Industry Background

Our market opportunity. Within the life sciences technology market, flow cytometry technologies currently provide solutions,
including cell proliferation, cell counting, cell identification, cell quality control and single- cell applications, largely within the global
cell analysis market. However, we believe that the enhanced capabilities of our FSP platform relative to conventional flow cytometry
(“CFCs”), mass cytometry and early approaches to spectral flow cytometry enable us to capture an increasingly greater share of the total
addressable market by accessing the entire cell analysis market, which according to industry sources is expected to grow from roughly
$17 billion in 2022 to approximately $28 billion by 2027. Further, we believe our differentiated platform will enable us to expand the
use of cell analysis into new markets, well beyond current applications addressed by prior flow cytometry technologies and other cell
analysis technologies. Thus, we believe our potential total addressable market is larger than the current cell analysis market, which
excludes new and existing markets addressable by our platform, such as clinical research applications within immunotherapy, immuno-
oncology, bio-processing, infectious diseases and immuno-deficiencies. In addition, the combination of our platform with
complementary, downstream cell analysis technologies is expected to provide additional areas for new applications—for example,
combining FSP technology with NGS has demonstrated an improved ability to predict leukemia relapse after therapy (such as MRD
testing) and served to support the use of our technology within personalized medicine. As our FSP platform is further validated through
the continued acceleration of peer-reviewed publications in new applications, we expect our total addressable market to expand.

Complementary technologies to FSP and multi-omics applications. Since our FSP platform provides highly complex data down
to single-cell resolution at a rapid speed, it is inherently well-suited to drive more targeted and efficient downstream analyses for other
single-cell technologies, such as NGS, single-cell capture and sample preparation, high-resolution microscopy (such as mass imaging
cytometry, super resolution microscopy, confocal microscopy and high-throughput screening platforms), and micro and optofluidic



systems. FSP is highly complementary to single-cell genomics applications utilizing NGS as it can be used earlier in workflows to
rapidly phenotype and isolate living cell populations to the single-cell level with highly multiplexed proteomic data. These cells can
then be transferred from our instrument into NGS systems to correlate proteomic and genomic expression, which in turn enables
researchers to develop novel drug targets for therapeutics and clinicians to drive outcomes for patients through more informed treatment
decision-making. For example, a peer-reviewed article published in the Biology of Blood and Marrow Transplantation journal
recognized that combining multiparameter flow cytometry with NGS resulted in an improved ability to predict leukemia relapse after
therapy, demonstrating strong potential utility in the large and growing market for MRD testing. With MRD, end users require high
sensitivity and standardization, which makes our FSP technology ideal in addressing these challenges. According to a global MRD
testing market report by BIS Research in December 2020, flow cytometry technology has the largest market share in MRD testing
among relevant technologies, including NGS, polymerase chain reaction and others.

Importance of cell analysis at the single-cell level. Due to the heterogeneity within tissues, understanding cellular biology,
particularly at the single-cell level, is necessary to unravel mechanisms that might otherwise not be detectable in bulk assays. Deep
cellular analysis is a key application that we expect to enable a new age of healthcare delivery, and in particular, personalized medicine.
The global healthcare market requires advanced cell analysis technologies to research therapeutic and diagnostic solutions to address
emerging and chronic infectious diseases, an aging population with a myriad of chronic diseases, and the need for more effective and
targeted therapeutics. These primary market forces, among others, will drive the direction for cell analysis applications that provide new
possibilities for novel drug development and improved patient outcomes through enhanced disease detection, diagnosis, and treatment
monitoring.

OUR PRODUCTS

We are a leading cell analysis solutions provider that develops compact, cost-effective full spectrum profiling instruments with
high multiplexing capability, and we offer a wide range of services to support scientists and clinicians. Our products are used in the
world’s most renowned pharmaceutical and clinical research organizations, as well as premier academic and research institutions.

Aurora and Northern Lights Systems

Our Aurora and Northern Lights systems were commercially launched in June 2017 and October 2018, respectively. Both
instruments are highly flexible, intuitive, and ultra-sensitive full spectrum flow cytometers, utilizing state-of-the-art optics and low-
noise electronics to provide excellent sensitivity and resolution, allowing researchers to resolve rare cell populations that were previously
challenging to resolve. The optics and electronics designs, combined with flat-top beam profiles and a unique vacuum fluidics system,
translate to outstanding performance from low to high sample flow rate, analyzing up to 35,000 events per second with certain
configurations. Additionally, our optical design and unmixing algorithm make the instrument amenable to a wide array of applications
and fluorochrome options, all without needing to reconfigure the instrument hardware as would otherwise be required on a CFC.

The Aurora system is available with three to five lasers and can detect more than 40 biomarkers in one sample tube. The Northern
Lights system is available with one to three lasers and can detect more than 24 biomarkers in one sample tube. Both instruments are
upgradeable based on the desired number of lasers, which drives greater or less access to biomarkers. In addition, both instruments
incorporate our SpectroFlo® software, which offers an intuitive workflow from quality control to sample acquisition to data analysis,
with technology- enabling tools that simplify running applications.

Our Aurora and Northern Lights systems are used in the study of infectious diseases, immunology, immunotherapy, immuno-
oncology, oncology, inflammation, and drug discovery.

The Northern Lights CLC system was certified under the European Union In Vitro Diagnostic Medical Devices Directive
("IVDD") in September 2020 and is registered as an in vitro diagnostic medical device under Northern Lights Clinical Flow Cytometer.
The certification enables the Northern Lights CLC system to be sold into in vitro diagnostic laboratories in the European Union and in
other countries around the world that accept this specific certification. The Northern Lights CLC system is also certified for in vitro
diagnostic use as a Class II device in China.

Aurora CS System

Key to the discovery of unraveling cellular complexity is the ability to perform additional downstream genomic and proteomic
studies on the specific subsets identified using high dimensional phenotyping approaches. Our Aurora CS was commercially launched
in June 2021 and is the first highly flexible, intuitive and ultra-sensitive cell sorter that leverages the detection and sensitivity capabilities
of our FSP technology to isolate living cell populations from lower to higher complexity panels beyond 40 biomarkers. Our FSP
technology enables the processing of a tremendous amount of highly complex information to provide real- time unmixing and sorting
capabilities at the field-programmable gate array level. The implications are significant in terms of flexibility and user experience,
including experiment workflow transportability and assay reproducibility, enabling a 40-biomarker assay to be run in both the Aurora
and the Aurora CS systems, with similar results. With our technology, users can first identify cell populations and then isolate the live
cells for downstream studies, such as single-cell RNA sequencing, proteomics, and cell biology. We believe this new technology will
enable users to gain a deeper level of cell classification, take advantage of key trends and scientific expansion, and allow for greater
clinical research applications, such as with MRD, cell analysis and disease discovery.



Unlike other high-capacity sorters, we believe the Aurora CS is the only cell sorter that can accommodate the same number of
parameters with the same sensitivity as the Aurora system and isolate living cell populations of interest using the same panel and without
having to alter the optical configuration, while also being able to sort panels designed for conventional analyzers.

Reagents and Kits

We also have launched our reagent products to provide additional options for researchers and clinical laboratories when choosing
which biomarkers to run together in a panel, particularly since our Aurora, Northern Lights and Aurora CS systems allow for more
fluorochromes to be run together than was previously commercially available. Our technology was able to inform our fluorochrome
development through the identification of areas within the spectrum for which there were currently no available fluorochrome options.
Our cFluor® reagents are fluorochrome conjugated antibodies used to identify cells of interest for analysis on our instruments. We offer
and continue to develop cFluor® immunoprofiling kits, which include the cFluor reagents and tools necessary to simplify the workflow
from sample preparation to data analysis.

We launched our 14-color immunoprofiling kit in December 2020, which is designed to distinguish different subsets of T, B and
natural killer (“TBNK?”) cells, and our 25-color immunoprofiling assay in October 2021 to provide a turnkey solution for identifying
major human immune subpopulations for TBNK cells, monocytes, dendritic cells, and basophils — all of which play important roles in
the innate and adaptive immune response in various diseases. We released a 13-color human B cell monitoring kit in December 2022 to
provide a turnkey solution for identifying and enumerating B cell subsets in human whole blood and peripheral blood mononuclear
cells, and in January 2023, we introduced the single-tube 20-color panel for identifying and characterizing normal and aberrant cells and
evaluating MRD in acute myeloid leukemia samples. Most recently, in February 2022, we released our pan leukocyte kit, a lyse-no-
wash assay designed to help researchers fully enumerate the complete set of major leukocyte subsets in drug discovery and development.
These research use only (“RUO”) products are optimized for use with our Aurora and Northern Lights systems and designed to simplify
the workflow and improve operational efficiency for our customers.

Our single-color reagents are registered as Class 1 with the China National Medical Products Administration (NMPA) and in the
European Union under the IVDD. We are seeking Class 3 registration with the NMPA of our 6-color reagent cocktails that identify and
determine the percentages and absolute counts of TBNK cells in peripheral blood. We expect these recent and planned reagent and
application solutions to be a significant driver of our future reagent revenue and pull-through as our installed base of instruments grows.

To help accelerate our overarching goal to become a comprehensive solutions provider to our customers, we acquired the reagents
business of Tonbo Biotechnologies Corporation in November 2021.

Automated Micro-Sampling System and Automated Sample Loader System

Our Automated Micro-Sampling (“AMS”) system and Automated Sample Loader (“ASL”) system were commercially launched
in 2018 and 2021, respectively. The AMS and ASL systems are automated loaders designed to integrate seamlessly into the Aurora and
Northern Lights systems, increasing sample throughput and adding automation capabilities to our FSP systems. The systems offer preset
settings for ease of use, but also allow researchers to customize and fine-tune the systems for their unique experimental requirements.
Their reliable 96-well plate acquisition solution increases productivity. The ASL adds additional compatibility with 96 deep-well plates
40-tube racks. Both systems have three throughput modes (high-throughput, default, low carryover) to meet changing customer
priorities.

SpectroFlo® Software

Our proprietary SpectroFlo software is integrated into our systems and is unique in that it offers intuitive workflows for handling
full spectrum flow cytometry data, from quality control to data analysis. The software was developed specifically for our Aurora and
Northern Lights systems to streamline instrument setup, automated quality control, data analysis and experiment exports. With the
ability to import a previously designed experiment template, users are able to quickly set up their experiments and there is no need to
re-enter the panel design, acquisition criteria, reagent information or data analysis worksheets. With our SpectroFlo software, users can
conveniently and efficiently collect both raw and unmixed FCS 3.1 files, which can be used to live unmix samples and extract
autofluorescence that would otherwise negative impact data resolution.

Customer Support Tools

We strive to continually innovate by developing new quantitative tools, which are integrated into our software or available to our
customers on our website, to enable users to independently create high- color panels for use with our systems, to support efficient
workflow solutions and to provide an intuitive user experience. As fluorochrome (color) selection is a key component of assay
development and optimization, our full spectrum viewer is a unique tool capable of displaying the full emission spectrum of a
fluorochrome (emission at different wavelengths post-excitation with multiple lasers). Our FSP technology provides an in-depth
understanding of the fluorescence emission characteristics of nearly every color available in the market and our full spectrum viewer
provides users with comprehensive information regarding emission characteristics of the fluorochromes to optimize fluorochrome
selection for assay development. As a complementary tool to our full spectrum viewer, we have developed the Similarity and the
Complexity indices, which provide unique metrics for assessing fluorochrome compatibility within a panel. The Similarity index
compares the emission spectrum of two dyes, identifying whether the dyes have unique characteristics or if the dyes are identical, which
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determines whether they can be used together to analyze a sample in a flow cytometry assay. The Complexity index is a metric that
predicts how well a panel of colors will work in combination to minimize loss of resolution and sensitivity. Additionally, we recently
launched Cytek Cloud, a digital ecosystem that supports full spectrum flow cytometry research from panel design to data acquisition,
seamlessly integrating with our SpectroFlo software. Cytek Cloud features two integrated online tools, Panel Builder and Experiment
Builder, to streamline experiment workflow on our Aurora, Northern Lights and Aurora CS systems. Panel Builder enables users to
quickly visualize, compare, and optimize their fluorochrome selections with multiple spectral panel design tools, allowing them to build
their panels in a simple and organized interface. Experiment Builder allows users to set up their experiments in advance to make efficient
use of their time on the instrument.

DxP Athena

Our DxP Athena conventional flow cytometry system commercially launched in 2016 and is currently available for sale only in
China. It is certified for clinical use by China NMPA. The DxP Athena system incorporates DxP technology with efficient PMTs to
enable high sensitivity and high resolution and our proprietary QbSure software to ensure optimal daily instrument performance. The
system is available in multiple configurations with one to three lasers and up to 13 fluorescence detection channels. The automated
monthly clean bleach cycle minimizes downtime, streamlines maintenance and encourages compliance.

SALES AND MARKETING

We distribute our products through our direct sales force and support organizations located in North America, Europe, China and
several countries in the Asia-Pacific region, and through distributors or sales agents in several countries in Europe, Latin America, the
Middle East and the Asia-Pacific region. Our sales and marketing efforts are targeted at academic and governmental institutions, CROs,
pharmaceutical and biotechnology companies and clinical laboratories focused on single-cell analysis.

Our sales process often involves interactions and demonstrations with multiple people within an organization. Some potential
customers conduct in-depth evaluations of the system, including running experiments on our system and competing systems. In addition,
in many countries outside of North America, sales to academic or governmental institutions require participation in a tender process
involving preparation of extensive documentation and a lengthy review process. As a result of these factors and the budget cycles of our
customers, the sales cycle on our instrument, the time from initial contact with a customer to our receipt of a purchase order, can be six
months or longer.

MANUFACTURING AND SUPPLY

Our manufacturing operations are located in Fremont and San Diego, California and Wuxi, China. We commenced manufacturing
operations in Fremont, California in 2015. Our Fremont facility maintains ISO 9001 certification and manufactures our Aurora and
Aurora CS systems, as well as our reagents and spare parts. Our Wuxi manufacturing facility commenced operations in 2017 and
maintains ISO 9001 and ISO 13485 certification. Our Wuxi facility manufactures our Northern Lights and Athena instruments, reagents
and spare parts and delivers certain instruments to our Fremont facilities for final assembly and testing. Our instruments and reagents
for clinical use are currently manufactured only in our Wuxi facility.

We established the manufacturing facility in Wuxi, China to take advantage of the skilled workforce, supplier and partner network,
lower operating costs and available government support. We are able to hire skilled employees from China’s existing in vitro diagnostic
and optical product industry. China also has a broad network of potential suppliers and partners for our manufacturing operations and
we are able to locally source a large portion of the raw materials required for our manufacturing processes. We have received incentive
grants from the local Wuxi government for research, development, and manufacturing.

We believe that having dual sources for our core products would help mitigate the potential impact of a production disruption at
any one of our facilities to ensure a reliable and stable supply chain and product availability for our customers. We relocated our Fremont
headquarters and manufacturing facility in October 2021 to provide us with capacity expansion capability that would be sufficient to
support our growth. We expect that our existing manufacturing capacity for instrumentation and reagents will be sufficient to meet our
anticipated needs for at least the next several years.

We rely on a limited number of suppliers for certain components and materials used in our systems. Key components in our
products that are supplied by sole or limited source suppliers include certain lasers, semiconductors and mechanical components that
are used in our optical, electrical and fluidic subassemblies. While we are in the process of qualifying additional sources of supply,
qualifications can take 12 to 24 months and, in some cases, longer. If we were to lose one or more of our sole or limited source suppliers,
it would take significant time and effort to qualify alternative suppliers. With respect to many of our suppliers, we are neither a major
customer, nor do we have long term supply contracts. These suppliers may therefore give other customers’ needs higher priority than
ours, and we may not be able to obtain adequate supply in a timely manner or on commercially reasonable terms.

COMPETITION

We face significant competition from within the cell analysis and life sciences tools market. We currently compete with established
and early stage life sciences and in vitro diagnostics (“IVD”) companies developing or commercializing flow cytometry instruments
and consumables, as well as other companies that design, manufacture and market instruments, consumables, reagent kits and software



for, among other applications, cell analysis, immunophenotyping, cell sorting and/or provide services related to the same. Our direct
competitors include Agilent Technologies, Beckman Coulter (Danaher Corporation), Becton, Dickinson and Company, Bio-Rad
Laboratories, Standard BioTools, Miltenyi Biotec, Sony Biotechnology (Sony Corporation) and Thermo Fisher Scientific. Our target
customers may also elect to develop their workflows on CFCs, or using traditional methods, rather than implementing our platform or
existing customers may decide to stop using our platform. In addition, there are many large, established companies in the life sciences
tools market that we do not currently compete with but that could develop instruments, tools or other products that will compete with
us in the future. These companies have substantially greater financial and other resources than us, including larger research and
development, quality and regulatory staff or more established marketing and sales forces.

For further discussion of the risks we face relating to competition, see the section titled “Risk factors— Risks Related to Our
Business and Strategy—The market for cell analysis technologies and life sciences tools, including flow cytometry, is highly
competitive, and if we cannot compete successfully with our competitors, we may be unable to increase or sustain our revenue, or
achieve and sustain profitability.”

INTELLECTUAL PROPERTY

Our commercial success depends in part on our ability to obtain and maintain patent and other proprietary protection for our
commercially important technology, inventions and know-how; to defend and enforce our parents; to operate without infringing,
misappropriating or violating our proprietary rights. We have developed our own portfolio of issued patents and patent applications
directed at our core and system level technology, including claims directed to methods and apparatus of flow cytometers and cell sorters
with excitation, fluidics, emission, mechanical, magnetic, electronics, bio-safety and temperature control technology in configurations
of our Aurora, Aurora CS, Northern Lights and Northern Lights CLC systems. We generally seek patent protection in the United States,
Japan, China and selected countries of the European Union, such as France, Germany and the United Kingdom. Notwithstanding these
efforts, we cannot be sure that patents will be granted with respect to any patent applications we have filed or may license or file in the
future, and we cannot be sure that any patents we own or license or patents that may be licensed or granted to us in the future will not
be challenged, invalidated or circumvented or that such patents will be commercially useful in protecting our technology. For more
information regarding the risks related to our intellectual property, please see “Risk Factors—Risks Related to Our Intellectual
Property.”

As of December 31, 2022, we own 12 issued U.S. utility patents, two issued Japan utility patents, one issued European utility
patent and one issued China utility patent. We have 42 pending utility patent applications, including 25 utility patent applications in the
United States, five utility patent applications in the European Union, five utility patent applications in China and three utility patent
applications in Japan. Assuming all maintenance fees are paid, the U.S. issued patents are expected to naturally expire between years
2023 and 2038. Patents covering intellectual property relating to design specific technologies invented by our researchers in Shanghai
and Wuxi, China are filed in China and owned by our China subsidiaries, respectively. As of December 31, 2022, our Shanghai
subsidiary owns 15 issued utility patents and one issued invention patent and has ten pending invention patent applications and one
pending utility patent application, and our Wuxi subsidiary owns 36 issued patents and has eight pending patent applications, including
nine pending utility patent applications and seven pending invention patent applications.

To our knowledge, there are no third party claims or contested proceedings with the issued patents or pending patent applications
other than the ordinary course proceedings with pending patent applications before the respective patent offices. However, the patent
positions of companies like ours are generally uncertain and involve complex legal and factual questions. Our patents may not enable
us to obtain or keep any competitive advantage. Our pending U.S. and foreign patent applications may not issue as patents or may not
issue in a form that will be advantageous to us. Any patents we have obtained or do obtain may be challenged by re-examination,
opposition or other administrative proceeding, or may be challenged in litigation, and such challenges could result in a determination
that the patent is invalid. In addition, competitors may be able to design alternative methods or devices that avoid infringement of our
patents. Furthermore, numerous U.S. and foreign-issued patents and patent applications owned by third parties exist in the fields in
which our products compete. Because patent applications can take many years to publish, there may be applications unknown to us,
which may result in issued patents that our existing or future products or technologies may be alleged to infringe. To the extent our
intellectual property protection offers inadequate protection, or is found to be invalid, we are exposed to a greater risk of direct
competition. If our intellectual property does not provide adequate protection against our competitors’ products, our competitive position
could be adversely affected, as could our business. Both the patent application process and the process of managing patent disputes can
be time consuming and expensive. Furthermore, the laws of some foreign countries may not protect our intellectual property rights to
the same extent as do the laws of the United States.

In addition to pursuing patents on our technology, we have taken steps to protect our intellectual property and proprietary
technology by entering into confidentiality agreements and intellectual property assignment agreements with our employees,
consultants, corporate partners and, when needed, our advisors. Such agreements may not be enforceable or may not provide meaningful
protection for our trade secrets or other proprietary information in the event of unauthorized use or disclosure or other breaches of the
agreements, and we may not be able to prevent such unauthorized disclosure. Monitoring unauthorized disclosure is difficult, and we
do not know whether the steps we have taken to prevent such disclosure are, or will be, adequate.
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Our commercial success may depend in part on our non-infringement of the patents or proprietary rights of third parties. Third
parties have asserted and may assert in the future that we are employing their proprietary technology without authorization. Competitors
may assert that our products infringe their intellectual property rights as part of a business strategy to impede our successful entry into
those markets and there has been substantial litigation regarding patent and other intellectual property rights in the medical device
industry. In addition, our competitors and others may have patents or may in the future obtain patents and claim that use of our products
infringes these patents. We could incur substantial costs and divert the attention of our management and technical personnel in defending
any of these claims. Parties making claims against us may be able to obtain injunctive or other relief, which could block our ability to
develop, commercialize and sell products, and could result in the award of substantial damages against us. In the event of a successful
claim of infringement against us, we may be required to pay damages, obtain one or more licenses from third parties, or be prohibited
from selling certain products. We may not be able to obtain these licenses at a reasonable cost, if at all.

KEY AGREEMENTS, LICENSES AND COLLABORATIONS
Biotium, Inc. Supply and License Agreement

On September 1, 2020, we entered into a Supply and License Agreement with Biotium, Inc. (“Biotium”) pursuant to which
Biotium agreed to supply, and we obtained a worldwide, non-exclusive license to market and resell to our customers and distributors,
certain Biotium products to conjugate proteins and/or antibodies and to use such conjugates as a component in our cFluor reagent
products, for research and analyte specific reagents (as defined by 21 CFR 864.4020) use only (the “Field of Use”) (the “Biotium
Agreement”). In consideration for such rights, we paid Biotium an upfront fee of $20,000 and will pay Biotium royalties at a mid-to-
high single digit percentage rate on worldwide net sales on licensed products within the Field of Use. The Biotium Agreement terminates
on the expiration of the last to expire of the valid claims of the Biotium patents subject to the Biotium Agreement. Either party may
terminate the Biotium Agreement for the other party’s bankruptcy or uncured material breach or if no Biotium product is purchased for
an extended period; however, if such termination is by Biotium, we will have the opportunity to make a purchase following written
notice from Biotium to avoid such termination. Our license under the Biotium Agreement does not include diagnostic use, which may
be added through an amendment and additional payment to Biotium.

Becton, Dickinson and Company Settlement, License and Equity Issuance Agreement

On February 13,2018, BD filed a lawsuit against us alleging trade secret misappropriation and copyright infringement. On October
6, 2020, we entered into a Settlement, License and Equity Issuance Agreement with BD pursuant to which we and BD agreed to a mutual
release of all claims against each other as of the date thereof (the “BD Agreement”). As part of the settlement, BD granted us a non-
exclusive, irrevocable, perpetual, worldwide, and non-transferrable license to certain BD patents and covenanted that it would not
enforce, or permit or encourage the enforcement of BD patents against us or our affiliates in connection with the development,
manufacture, use, importation, offer for sale or sale of our then-current instruments. In exchange, we agreed that we and our affiliates
would not dispute or challenge in a legal proceeding the validity, enforceability or scope of the applicable BD patent claims and agreed
to make certain payments to BD, including (i) a one-time upfront payment of $2.0 million, (ii) a low single digit royalty payment for
ten years, based on net sales of certain of our products, (iii) a $6.0 million milestone payment upon the occurrence of a certain sales
threshold, and (iv) a specified payment upon the closing of a change of control transaction, if any. We also issued 2,087,545 shares of
our common stock to BD during the year ended December 31, 2020 in connection with the BD settlement.

Coherent NA, Inc. Supply Agreement

On August 25, 2021, we and Cytek (Wuxi) Biosciences Co., Ltd, our Wuxi, China subsidiary, entered into a Supply Agreement
(the “Coherent Agreement”) with Coherent NA, Inc. (“Coherent”) pursuant to which Coherent agreed to sell and supply to us, on a non-
exclusive basis, laser products manufactured by Coherent. We provide Coherent with rolling forecasts of our anticipated orders, which
are non-binding. We do not have a minimum purchase obligation pursuant to the Coherent Agreement. The Coherent Agreement has an
initial term of three years and will automatically renew for a subsequent one-year period unless either party provides written notice of
non-renewal at least four (4) months prior to the expiration of the initial term. The Coherent Agreement may be terminated prior to the
end of its term upon the occurrence of certain specified events.

HUMAN CAPITAL RESOURCES

We are focused on developing innovative products to meet unmet market needs and maintaining a diverse and inclusive work
environment where employees are respected and encouraged to share their unique perspectives and ideas. As of December 31, 2022, we
had 583 employees, including 162 employees in research and development, 134 employees in sales and marketing, 223 employees in
manufacturing and operations, and 64 employees in general and administrative. We believe that the success of our business will depend,
in part, on our ability to attract and retain qualified personnel. Our employees are neither represented by a labor union nor party to a
collective bargaining agreement and we believe that we have strong employee relations.

Culture and Values

We seek to maintain high ethical standards and a culture that values honesty, integrity, accountability and transparency in all that
we do. We are committed to our employees and to the communities we serve worldwide. It is our philosophy to foster open
communication and our employees are encouraged to provide input on ways to improve our business strategy and tactics, work
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environment and organization. We believe that our ability to provide employees with a dynamic environment and professional growth
opportunities drives a culture embedded in our values.

Business Ethics

We are committed to conducting our business activities with employees, consultants, vendors, customers, communities and
stockholders with integrity and fairness and in accordance with the highest ethical standards. We believe that our conduct has a direct
impact on our reputation, our brand and our stakeholders. We are focused on ensuring that our legal, compliance and risk mitigation
protocols further enhance our ability to comport ourselves with the highest levels of ethical standards.

Talent Attraction, Retention and Engagement

By focusing on individual performance, as well as teamwork and collaboration, we believe that we foster an environment that
helps employees excel as individuals and as team members. To further engage and incentivize our workforce, we offer programs and
avenues for support, motivation and professional development. For example, we utilize both instructor-led training and online learning
to deliver proprietary, targeted training courses designed to position our commercial organization as the leading cell analysis solutions
provider. For our talent pipeline development, we work closely with individual business functions to provide training and hands-on
support for managers and leaders.

Compensation Philosophy

We strive to provide comprehensive compensation, including cash, equity, benefits and services that attract, motivate and retain
exceptional employees. Compensation is driven by local market conditions, internal equity and employee performance.

Health and Wellness

We offer a comprehensive package including: 401(k) plan with a company-match component, medical, dental and vision
insurance, life insurance, short-and long-term disability insurance, 18 paid vacation days per year or flexible time off (depending on
employee level), paid days for illness and family emergencies, and health savings and flexible spending accounts.

GOVERNMENT REGULATION AND PRODUCT APPROVAL

Our Northern Lights CLC system has been approved for clinical use in the European Union and China and we plan to continue
generating supporting publications and data, as well as pursue any required regulatory approvals for clinical use in the United States. In
the United States, our products are currently labeled and promoted, and are, and in the near-future are expected to continue to be, sold
primarily to academic and research institutions and biopharmaceutical companies as RUO products, and are not currently designed, or
intended to be used, for clinical diagnostic tests. However, as we continue to expand our product lines and the applications and uses of
our existing products into new fields, certain of our current or future products could become subject to regulation by the United States
Food and Drug Administration (the “FDA”) or comparable international agencies, including requirements for regulatory clearance,
authorization or approval of such products before they can be marketed. Also, even if our products are labeled, promoted and intended
as RUO, the FDA or comparable international agencies could disagree with our conclusion that our products are intended for research
use only or deem our sales, marketing and promotional efforts as being inconsistent with RUO products. For example, our customers
may independently elect to use our RUO labeled products in their own laboratory-developed tests (“LDT”) for clinical diagnostic use,
which could subject our products to government regulation, even if clinical uses of our RUO products by our customers were done
without our consent.

FDA Regulation of Medical Devices

The FDA and other U.S. and foreign governmental agencies regulate, among other things, with respect to medical devices:

o design, development and manufacturing;
o testing, labeling, content and language of instructions for use and storage;
° clinical trials;

o product safety;

° marketing, sales and distribution;

o pre-market clearance and approval;

o record keeping procedures;

o advertising and promotion;

o recalls and field safety corrective actions;
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o post-market surveillance, including reporting of deaths or serious injuries and malfunctions that, if they were to recur, could
lead to death or serious injury;

o post-market approval studies; and

o product import and export.

In the United States, numerous laws and regulations govern all the processes by which medical devices are brought to market and
marketed. These include the FDCA and the FDA’s implementing regulations, among others.

FDA Pre-market Clearance and Approval Requirements

Each medical device we seek to commercially distribute in the United States must first receive 510(k) clearance, de
novo classification, or approval of a pre-market approval (PMA) application, from the FDA, unless specifically exempted. Both the
510(k) clearance and PMA processes can be resource intensive, expensive and lengthy, and require payment of significant user fees,
unless an exemption is available.

The FDA classifies all medical devices into one of three classes—Class I, Class II or Class [IIl—depending on the degree of risk
associated with each medical device and the extent of manufacturer and regulatory control needed to ensure its safety and
effectiveness. Class I includes devices with the lowest risk to the patient and are those for which safety and effectiveness can be
assured by adherence to the FDA’s General Controls for medical devices, which include compliance with the applicable portions
of the Quality System Regulation(“QSR”), facility registration and product listing, reporting of adverse medical events, and
truthful and non-misleading labeling, advertising, and promotional materials. Class II devices are subject to the FDA’s General
Controls, and special controls as deemed necessary by the FDA to ensure the safety and effectiveness of the device. These special
controls can include performance standards, post-market surveillance, patient registries and additional conditions set forth in FDA
guidance documents. While most Class I devices are exempt from the 510(k) pre-market notification requirement, manufacturers of
most Class II devices are required to submit to the FDA a pre-market notification under Section 510(k) of the FDCA requesting
permission to commercially distribute the device. The FDA’s permission to commercially distribute a device subject to a 510(k)
pre-market notification is generally known as 510(k) clearance. Devices deemed by the FDA to pose the greatest risks, such as life-
sustaining, life-supporting or some implantable devices are placed in Class III, requiring approval of a PMA application. Some pre-
amendment devices are unclassified, but are subject to the FDA’s pre-market notification and clearance process in order to be
commercially distributed.

Our products are expected to be classified as Class II devices.
510(k) Clearance Process

To obtain 510(k) clearance, we must submit a pre-market notification to the FDA demonstrating that the proposed device
is substantially equivalent to a previously-cleared 510(k) device, a device that was in commercial distribution before May 28, 1976 for
which the FDA has not yet called for the submission of PMA applications, or is a device that has been reclassified from Class III to
either Class II or I. In rare cases, Class III devices may be cleared through the 510(k) process. The FDA’s 510(k) clearance process
usually takes from three to 12 months from the date the application is submitted and filed with the FDA, but may take significantly
longer, particularly for a novel type of product. Although many 510(k) pre-market notifications are cleared without clinical data, in
some cases, the FDA requires significant clinical data to support substantial equivalence. In reviewing a pre-market notification
submission, the FDA may request additional information, including clinical data, which may significantly prolong the review process.

If the FDA agrees that the device is substantially equivalent to a predicate device currently on the market, it will grant 510(k)
clearance to commercially market the device. If the FDA determines that the device is “not substantially equivalent” to a previously
cleared device, the device is automatically designated as a Class III device. The device sponsor must then fulfill more rigorous PMA
requirements, or can request a risk-based -classification determination for the device in accordance with the de novo
classification process, which is a route to market for novel medical devices that are low to moderate risk and are not substantially
equivalent to a predicate device. Once a de novo application is reviewed and approved, it results in the device having a Class II status
and future devices from the company or a competitor may use the company’s de novo-classified device as a 510(k) predicate.

After a device receives 510(k) clearance, any subsequent modification of the device that could significantly affect its safety or
effectiveness, or that would constitute a major change in its intended use, will require a new 510(k) clearance or could require a PMA.
The FDA requires each manufacturer to make this determination initially, but the FDA may review any such decision and may
disagree with a manufacturer’s determination. If the FDA disagrees with a manufacturer’s determination, the FDA may require the
manufacturer to cease marketing and/or recall the modified device until 510(k) clearance or approval of a PMA is obtained. Under
these circumstances, the FDA may also subject a manufacturer to significant regulatory fines or other penalties.

Legislative or regulatory reforms in the United States or the EU may make it more difficult and costly for us to obtain regulatory
clearances or approvals for our products or to manufacture, market or distribute our products after clearance or approval is obtained.
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De Novo Classification Process

Medical device types that the FDA has not previously classified as Class I, II, or III are automatically classified into Class III
regardless of the level of risk they pose. The Food and Drug Administration Modernization Act of 1997 established a new route to
market for low to moderate risk medical devices that are automatically placed into Class III due to the absence of a predicate device
called the “Request for Evaluation of Automatic Class III Designation,” or the de novo classification procedure. This procedure allows
a manufacturer whose novel device is automatically classified into Class III to request down-classification of its medical device into
Class I or Class II on the basis that the device presents low or moderate risk, rather than requiring the submission and approval of a
PMA application. FDA is required to classify the device within 120 days following receipt of the de novo application. If the manufacturer
seeks reclassification into Class II, the manufacturer must include a draft proposal for special controls that are necessary to provide a
reasonable assurance of the safety and effectiveness of the medical device. In addition, the FDA may reject the reclassification petition
if it identifies a legally marketed predicate device that would be appropriate for a 510(k) or determines that the device is not low to
moderate risk or that general controls would be inadequate to control the risks and special controls cannot be developed.

Pre-Market Approval Process

A PMA application must be submitted if the medical device is in Class III (although the FDA has the discretion to continue to
allow certain pre- amendment Class III devices to use the 510(k) process) or cannot be cleared through the 510(k) process. A PMA
application must be supported by, among other things, extensive technical, preclinical, and clinical trials, as well as manufacturing and
labeling data to demonstrate to the FDA’s satisfaction the safety and effectiveness of the device.

Research Use Only

Our products and operations may be subject to extensive and rigorous regulation by the FDA and other federal, state, or local
authorities, as well as foreign regulatory authorities. Certain of our products are currently marketed as RUO. An RUO product is one
that is not intended for clinical diagnostic use and must be labeled “For Research Use Only. Not for use in diagnostic procedures.” RUO
products cannot make any claims related to safety, effectiveness or diagnostic utility and they cannot be intended for human clinical
diagnostic use. Products that are intended for research use only and are properly labeled as RUO are exempt from compliance with the
FDA requirements discussed above, including the approval or clearance and most QSR requirements. A product labeled RUO but
intended to be used diagnostically may be viewed by the FDA as adulterated and misbranded under the FDC Act and is subject to FDA
enforcement activities. The FDA may consider the totality of the circumstances surrounding distribution and use of an RUO product,
including how the product is marketed, when determining its intended use. In November 2013 the FDA issued a guidance document
entitled “Distribution of In Vitro Diagnostic Products Labeled for Research Use Only or Investigational Use Only” (RUO Guidance)
which highlights the FDA’s interpretation that distribution of RUO products with any labeling, advertising or promotion that suggests
that clinical laboratories can validate the test through their own procedures and subsequently offer it for clinical diagnostic use as a
laboratory developed test is in conflict with RUO status. The RUO Guidance further articulates the FDA’s position that any assistance
offered in performing clinical validation or verification, or similar specialized technical support, to clinical laboratories, conflicts with
RUO status. If the FDA were to determine, based on the totality of circumstances, that our products labeled and marketed for RUO are
intended for diagnostic purposes, they would be considered medical products that will require clearance or approval prior to
commercialization.

Laboratory-developed tests (LDTs)

LDTs have generally been considered to be tests that are designed, developed, validated and used within a single laboratory. The
FDA takes the position that it has the authority to regulate such tests as medical devices under the FDC Act. The FDA has historically
exercised enforcement discretion and has not required clearance or approval of LDTs prior to marketing.

On October 3, 2014, the FDA issued two draft guidance documents regarding oversight of LDTs. These draft guidance documents
proposed more active review of LDTs. The draft guidance documents have been the subject of considerable controversy, and in
November 2016, the FDA announced that it would not be finalizing the 2014 draft guidance documents. On January 13,2017, the FDA
issued a discussion paper which laid out elements of a possible revised future LDT regulatory framework, but did not establish any
regulatory requirements.

The FDA’s efforts to regulate LDTs have prompted the drafting of legislation governing diagnostic products and services that
sought to substantially revamp the regulation of both LDTs and IVDs. Congress may act to provide further direction to the FDA on the
regulation of LDTs.

Pervasive and Continuing U.S. Food and Drug Administration Regulation

After a medical device is placed on the market, numerous FDA regulatory requirements apply, including, but not limited to the
following:

° the QSR, which requires manufacturers to follow design, testing, control, documentation and other quality assurance
procedures during the manufacturing process;
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establishment registration, which requires establishments involved in the production and distribution of medical devices,
intended for commercial distribution in the United States, to register with the FDA,;

medical device listing, which requires manufacturers to list the devices they have in commercial distribution with the FDA;

clearance or approval of product modifications to 510(k)-cleared devices that could significantly affect safety or
effectiveness or that would constitute a major change in intended use of one of our cleared devices;

medical device reporting regulations, which require that a manufacturer report to the FDA if a device it markets may have
caused or contributed to a death or serious injury, or has malfunctioned and the device or a similar device that it markets
would be likely to cause or contribute to a death or serious injury, if the malfunction were to recur;

correction, removal and recall reporting regulations, which require that manufacturers report to the FDA field corrections
and product recalls or removals if undertaken to reduce a risk to health posed by the device or to remedy a violation of the
FDCA that may present a risk to health;

complying with the new federal law and regulations requiring Unique Device Identifiers (UDI) on devices and also requiring
the submission of certain information about each device to the FDA’s Global Unique Device Identification Database;

the FDA'’s recall authority, whereby the agency can order device manufacturers to recall from the market a product that is
in violation of governing laws and regulations;

labeling regulations, which prohibit “misbranded” devices from entering the market, as well as prohibit the promotion of
products for unapproved or “off-label” uses and impose other restrictions on labeling; and

post-market surveillance including Medical Device Reporting, which requires manufacturers report to the FDA if their
device may have caused or contributed to a death or serious injury, or malfunctioned in a way that would likely cause or
contribute to a death or serious injury if it were to recur.

The FDA enforces these requirements by inspection and market surveillance. Failure to comply with applicable regulatory
requirements may result in enforcement action by the FDA, which may include one or more of the following sanctions:

untitled letters or warning letters;

customer notifications for repair, replacement or refunds;

fines, injunctions, consent decrees and civil penalties;

mandatory recall or seizure of our products;

administrative detention or banning of our products;

operating restrictions, partial suspension or total shutdown of production;
refusing our request for 510(k) clearance or PMA of new product versions;
revocation of 510(k) clearance or PMAs previously granted; and

criminal prosecution and penalties.

Foreign Government Regulation

The regulatory review process for medical devices varies from country to country, and many countries also impose product
standards, packaging requirements, environmental requirements, labeling requirements and import restrictions on devices. Each country
has its own tariff regulations, duties, and tax requirements. Failure to comply with applicable foreign regulatory requirements may
subject a company to fines, suspension or withdrawal of regulatory approvals, product recalls, seizure of products, operating restrictions,
criminal prosecution or other consequences.
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European Union

The Medical Devices Regulation, among other things, is intended to establish a uniform, transparent, predictable and sustainable
regulatory framework across the EEA for medical devices and in vitro diagnostic devices and ensure a high level of safety and health
while supporting innovation.

The Medical Devices Regulation will among other things:
o strengthen the rules on placing devices on the market and reinforce surveillance once they are available;

o establish explicit provisions on manufacturers’ responsibilities for the follow-up of the quality, performance and safety of
devices placed on the market;

o improve the traceability of medical devices throughout the supply chain to the end user or patient through a unique
identification number;

o set up a central database to provide patients, healthcare professionals and the public with comprehensive information on
products available in the EU; and

o strengthen rules for the assessment of certain high-risk devices, such as implants, which may have to undergo an additional
check by experts before they are placed on the market.

To the extent that our products have already been certified under the existing regulatory framework, the MDR allows us to market
them provided that the requirements of the transitional provisions are fulfilled. In particular, the certificate in question must still be valid.
Under article 120(2) MDR, certificates issued by notified bodies before May 25, 2017 will remain valid until their indicated expiry
dates. By contrast, certificates issued after May 25, 2017 will be void at the latest by May 27, 2024. Accordingly, before that date, we
will need to obtain new CE Certificates of Conformity. Furthermore, the regulation introduces UDI, a bar code that must be placed on
the label of the device or on its packaging and manufacturers will be obligated to file adverse effects reports via the Eudamed platform
in case there is an increase in the frequency or severity of incidents related to the medical device.

Other Healthcare Laws

Our current and future business activities are subject to healthcare regulation and enforcement by the federal government and the
states and foreign governments in which we conduct our business. These laws include, without limitation, state and federal anti-kickback,
fraud and abuse, false claims and physician sunshine laws and regulations.

The federal Anti-Kickback Statute prohibits, among other things, any person from knowingly and willfully offering, soliciting,
receiving or providing remuneration, directly or indirectly, overtly or covertly, in cash or in kind, to induce either the referral of an
individual, for an item or service or the purchasing, leasing, ordering, or arranging for or recommending the purchase, lease or order of
any good, facility, item or service, for which payment may be made, in whole or in part, under federal healthcare programs such as the
Medicare and Medicaid programs. Although there are a number of statutory exceptions and regulatory safe harbors protecting some
common activities from prosecution, the exceptions and safe harbors are drawn narrowly. Practices that involve remuneration that may
be alleged to be intended to induce prescribing, purchases or recommendations may be subject to scrutiny if they do not qualify for an
exception or safe harbor. Failure to meet all of the requirements of a particular applicable statutory exception or regulatory safe harbor
does not make the conduct per se illegal under the Anti-Kickback Statute. Instead, the legality of the arrangement will be evaluated on
a case-by-case basis based on a cumulative review of all its facts and circumstances. Several courts have interpreted the statute’s intent
requirement to mean that if any one purpose of an arrangement involving remuneration is to induce referrals of federal healthcare
covered business, the Anti-Kickback Statute has been violated. In addition, a person or entity does not need to have actual knowledge
of this statute or specific intent to violate it to have committed a violation.

Additionally, the civil False Claims Act prohibits, among other things, knowingly presenting or causing the presentation of a false
or fraudulent claim for payment to, or approval by, the U.S. government. In addition to actions initiated by the government itself, the
statute authorizes actions to be brought on behalf of the federal government by a private party having knowledge of the alleged fraud.
Because the complaint is initially filed under seal, the action may be pending for some time before the defendant is even aware of the
action. If the government intervenes and is ultimately successful in obtaining redress in the matter, or if the plaintiff succeeds in obtaining
redress without the government’s involvement, then the plaintiff will receive a percentage of the recovery. The federal government is
using the False Claims Act, and the accompanying threat of significant liability, in its investigation and prosecution of life sciences
companies throughout the country, for example, in connection with the promotion of products for unapproved uses and other sales and
marketing practices. In addition, the government may assert that a claim including items or services resulting from a violation of the
federal Anti-Kickback Statute constitutes a false or fraudulent claim for purposes of the civil False Claims Act. The government has
obtained multi-million and multi-billion dollar settlements under the False Claims Act in addition to individual criminal convictions
under applicable criminal statutes. Given the significant size of actual and potential settlements, it is expected that the government will
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continue to devote substantial resources to investigating healthcare providers’ and manufacturers’ compliance with applicable fraud and
abuse laws.

The civil monetary penalties statute imposes penalties against any person or entity that, among other things, is determined to have
presented or caused to be presented a claim to a federal health program that the person knows or should know is for an item or service
that was not provided as claimed or is false or fraudulent.

The majority of states also have anti-kickback laws which establish similar prohibitions and, in some cases, may apply to items
or services reimbursed by any third-party payor, including commercial insurers.

HIPAA created new federal criminal statutes that prohibit, among other actions, knowingly and willfully executing, or attempting
to execute, a scheme to defraud any healthcare benefit program, including private third-party payors, and knowingly and willfully
falsifying, concealing or covering up a material fact or making any materially false, fictitious or fraudulent statement in connection with
the delivery of or payment for healthcare benefits, items or services. Like the Anti-Kickback Statute, a person or entity no longer needs
to have actual knowledge of the statute or specific intent to violate it to have committed a violation.

The shifting commercial compliance environment and the need to build and maintain robust and expandable systems to comply
with different compliance and/or reporting requirements in multiple jurisdictions increase the possibility that a healthcare company may
violate one or more of the requirements. If our future operations are found to be in violation of any of such laws or any other
governmental regulations that apply to us, we may be subject to significant penalties, including, without limitation, civil and criminal
penalties, damages, fines, the curtailment or restructuring of our operations, exclusion from participation in federal and state healthcare
programs and imprisonment.

U.S. Foreign Corrupt Practices Act

The U.S. Foreign Corrupt Practices Act, or FCPA, prohibits U.S. corporations and their representatives from directly or
indirectly offering, promising, authorizing or making corrupt payments, gifts or transfers to any foreign government official,
government staff member, political party or political candidate in an attempt to obtain or retain business. The scope of the FCPA
would include interactions with certain healthcare professionals in many countries

ENVIRONMENTAL MATTERS

Our research and development and manufacturing processes involve the controlled use of hazardous materials,
including flammables, toxics, corrosives and biologics. Our research operations produce hazardous biological and chemical waste
products. We seek to comply with applicable laws regarding the handling and disposal of such materials. Given the small volume of
such materials used or generated at our facilities, we do not expect our compliance efforts to have a material effect on our capital
expenditures, earnings and competitive position. However, we cannot eliminate the risk of accidental contamination or discharge and
any resultant injury from these materials. We do not currently maintain separate environmental liability coverage and any such
contamination or discharge could result in significant cost to us in penalties, damages and suspension of our operations.

RECENT DEVELOPMENTS
FCI Acquisition

On February 28, 2023, we completed the acquisition of certain assets (the “FCI Acquisition”) relating to the flow cytometry and
imaging business of Luminex Corporation (“Luminex”), including relating to the business of manufacturing, marketing, selling,
servicing and maintaining Amnis-, CellStream-, Guava- and Muse-branded instruments, and flow cytometry reagent products and
services (the “FCI Business”), for a purchase price of approximately $46.5 million in cash pursuant to an Asset Purchase Agreement
between us and Luminex dated February 13, 2023. In connection with the FCI Acquisition, Luminex will provide certain transition
services and manufacture and supply certain components, materials and finished products relating to the FCI Business for a period of
up to six months following the closing.

FCI Business

The acquired FCI Business includes conventional flow and image-based flow cytometry instrumentation and related products and
services, including the Amnis and Guava product lines (the “FCI Products”). Over 7,000 Amnis and Guava systems have been sold and
deployed in academic and industry laboratories worldwide, with more than 1,500 active customers in more than 70 countries. We expect
to hire all or substantially all of the employees of the FCI Business in connection with or following the FCI Acquisition.

17



FCI Products
Amnis Product Line

The Amnis imaging flow cytometers combine the speed, sensitivity, and phenotyping abilities of flow cytometry with
high resolution images and functional insights of microscopy. Amnis instruments and applications are important tools in the
investigation of cell morphology, intracellular translocation and cell-cell interaction in a variety of research areas, including
immunology, neurobiology, stem cell research and cell biology.

The ImageStream imaging flow cytometer offers the highest image resolution and includes multiple configurations to fit specific
research needs. The FlowSight imaging flow cytometer is a compact, cost-effective instrument that enables a broad range of
applications. The CellStream flow cytometer does not have imaging capabilities but is a highly customizable instrument with
exceptional sensitivity for studying small particles. The Amnis product line also includes the Al-enabled IDEAS Image Analysis
Software, which allows for computer aided tagging of unique cell populations and the classification of cell clusters based on deep
neuronal network models, and Amnis-specific cell imaging reagent kits that have been optimized for important cell pathway
and drug discovery applications.

The Amnis systems are manufactured at a facility in Seattle, Washington comprised of approximately 27,000 square feet under a
lease agreement that expires in November 2023. We assumed the Seattle, Washington lease in connection with the FCI Acquisition.

Guava Product Line

The Guava product line includes cost-effective, entry-level flow cytometers with microcapillary-based fluidics for cell analysis.
The Guava microcapillary-based flow cytometers are mainly adopted by entry to mid-range flow cytometry users who are looking for
easy-to-use and cost-effective solutions for applications such as cell counting, cell biology and lower-plex immunophenotyping.

The easyCyte flow cytometer is a highly dynamic benchtop system with great sensitivity and optional high-throughput
capabilities powered by intuitive software. The Muse cell analyzer is a compact, easy-to-use benchtop device with a user-friendly
touchscreen interface and intuitive cell analysis software. The Guava product line also includes optimized kits and reagents.

The Guava systems are manufactured at the Luminex-operated facility in Austin, Texas. Luminex will manufacture and supply
certain components, materials and finished products relating to the FCI Business for a period of up to six months following the closing.

CORPORATE INFORMATION

We were incorporated under the laws of the state of Delaware in December 2014 under the name Cytoville, Inc. In August 2015,
we changed our name to Cytek Biosciences, Inc. Our principal executive offices are located at 47215 Lakeview Blvd.,
Fremont, California 94538. Our telephone number is (877) 922-9835. Our website is www.cytekbio.com. Information contained on, or
that can be accessed through, our website is not incorporated by reference into this Annual Report on Form 10-K, and you should not
consider information on our website to be part of this Annual Report on Form 10-K.

AVAILABLE INFORMATION

Our Annual Report on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 8-K, and amendments to reports
filed pursuant to Sections 13(a) and 15(d) of the Securities Exchange Act of 1934, as amended, or the Exchange Act, are filed with the
SEC. Such reports and other information filed by us with the SEC are available free of charge on our website at
www.investors.cytekbio.com when such reports are available on the SEC’s website. The SEC maintains an internet site that contains
reports, proxy and information statements and other information regarding issuers that file electronically with the SEC at
www.sec.gov. The information contained on the websites referenced in this Annual Report on Form 10-K is not incorporated by
reference into this filing. Further, our references to website URLs are intended to be inactive textual references only.
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ITEM 1A. Risk Factors

Our operations and financial results are subject to numerous risks and uncertainties, including those described below, which may
have a material and adverse effect on our business, results of operations, cash flows, financial conditions, and the trading price of our
common stock. The risks and uncertainties described below are not the only ones facing us. Additional risks and uncertainties not
presently known to us or that we currently deem immaterial also may impair our business operations. You should consider these risks
and uncertainties carefully, together with all of the other information included or incorporated by reference in this Annual Report on
Form 10-K. If any of the following risks actually occur, our business, financial condition, results of operations and future prospects
could be materially and adversely affected. You should not interpret our disclosure of any of the following risks to imply that such risks
have not already materialized.

Summary Risk Factors

We may be unable for many reasons, including those that are beyond our control, to implement our business strategy successfully.
Below is a summary of material factors that make an investment in our shares of common stock speculative or risky. Importantly, this
summary does not address all of the risks and uncertainties that we face. Additional discussion of the risks and uncertainties summarized
in this risk factor summary, as well as other risks and uncertainties that we face, immediately follows this risk factor summary. The
below risk factor summary is qualified in its entirety by that more complete discussion of such risks and uncertainties.

o We have a limited operating history and only recently launched our commercial products, which may make it difficult to
evaluate the prospects for our future viability and predict our future performance. We have limited experience marketing
and selling our products.

o We are highly dependent on a limited number of product offerings. Our revenue has been primarily generated from sales of
our core Aurora and Northern Light systems, which require a substantial sales cycle and are prone to quarterly fluctuations
in revenue. Our future success depends on our ability to develop and successfully introduce new and enhanced products that
meet the needs of our customers.

o We rely on single source suppliers and, in some cases, sole source suppliers, for certain components and materials used in
our systems and may not be able to find replacements or immediately transition to alternative suppliers, which could have
an adverse effect on our business, financial condition and results of operations. On August 25, 2021, we and Cytek (Wuxi)
Biosciences Co., Ltd, our China subsidiary (the “Subsidiary”), entered into a Supply Agreement (the “Coherent
Agreement”) with Coherent NA, Inc. (“Coherent”). Pursuant to the Coherent Agreement, Coherent has agreed to sell and
supply to us and the Subsidiary, on a non-exclusive basis, laser products manufactured by Coherent. Other than the Coherent
Agreement, we do not currently have long-term supply contracts with our sole and single source suppliers of key
components.

o Our results of operations will be harmed if we are unable to accurately forecast customer demand for our products and
manage our inventory.

o Our business is dependent on adoption of our products by academic and government institutions, clinical research
organizations, pharmaceutical companies and clinical laboratories for their research and development activities focused on
cell analysis. If academic and government institutions, clinical research organizations, pharmaceutical companies and
clinical laboratories are unwilling to adopt our products, it will negatively affect our business, financial condition, prospects
and results of operations.

o If we are unable to manufacture our products in high-quality commercial quantities successfully and consistently to meet
demand, our growth will be limited.

o Our future success is dependent upon our ability to increase penetration in our existing markets and expand into adjacent
markets. If we are unable to successfully expand our commercial operations, including hiring additional qualified sales
representatives, technical applications specialists and customer support staff, our business may be adversely affected.

o We and our suppliers are subject to ongoing regulatory obligations and continued regulatory review, which may result in
significant additional expense and subject us to penalties if we fail to comply with applicable regulatory requirements. Our
products may become subject to more onerous regulation by the FDA or other regulatory agencies in the future, which could
increase our costs and delay or prevent sales of our products or commercialization of new products and product
enhancements.

o Concentration of ownership of our common stock among our executive officers, directors, principal stockholders and their
respective affiliates may prevent new investors from influencing significant corporate decisions. Based on shares
outstanding as of December 31, 2022, our executive officers, directors, holders of 5% or more of our common stock and
their respective affiliates, in the aggregate, own approximately 45.2% of our common stock. These stockholders, acting
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together, will be able to significantly influence all matters requiring stockholder approval, including the election and removal
of directors and any merger or other significant corporate transaction.

J If we are unable to obtain and maintain patent or other intellectual property protection for any of our current or future
products, or if the scope of the patent and other intellectual property protection obtained is not sufficiently broad, our
competitors could develop and commercialize products similar or identical to ours, and our ability to successfully
commercialize our current or future products may be harmed.

o Our business currently depends significantly on research and development spending by academic institutions and
government-owned institutions, a reduction in which could limit demand for our solutions and adversely affect our business
and operating results.

. International operations and expansion of our international business exposes us to business, regulatory, political,
operational, financial and economic risks associated with doing business outside of the United States.

o The market for cell analysis technologies and life sciences tools, including flow cytometry, is rapidly evolving and highly
competitive. If we are unable to successfully develop new products, adapt to rapid and significant technological change,
respond to introductions of new products by competitors, make strategic and operational decisions to prioritize certain
markets, technology offerings or partnerships, and develop and capitalize on markets, technologies or partnerships, our
business could suffer.

o If our products do not perform as expected, our operating results, reputation and business will suffer.

o We may acquire other businesses or form other joint ventures or make investments in other companies or technologies that
could negatively affect our operating results, dilute our stockholders’ ownership, increase our debt or cause us to incur
significant expense.

. If we are unable to expand or leverage the number of peer-reviewed articles published using data generated by our products
or otherwise increase brand awareness, the demand for our products and our business may be adversely affected.

o We have increased the size of our organization and expect to further increase it in the future, and we may experience
difficulties in managing our growth. If we are unable to manage the anticipated growth of our business, our future revenue
and operating results may be harmed.

o We rely on distributors for sales of our products in certain geographies outside of the United States. If we are unable to
secure additional distributors or maintain good relationships with our existing distributors, or if such distributors do not
perform adequately or effectively, our business could suffer.

o We have identified material weaknesses in our internal control over financial reporting. If we are unable to remediate these
material weaknesses, or if we identify additional material weaknesses in the future or otherwise fail to maintain an effective
system of internal controls, we may not be able to accurately or timely report our financial condition or results of operations.

o Our operating results may fluctuate significantly, which makes our future operating results difficult to predict and could
cause our operating results to fall below expectations or any guidance we may provide.

o We may need to raise additional capital to fund our existing operations, develop our products and/or expand our operations.

. Failure or perceived failure to comply with existing or future laws, regulations, contracts, self-regulatory schemes, standards,
and other obligations related to data privacy and security (including security incidents) could harm our business. Compliance
or the actual or perceived failure to comply with such obligations could increase the costs of our products and services, limit
their use or adoption, and otherwise negatively affect our operating results and business.

Risks Related to Our Business and Strategy

We have a limited operating history and only recently launched our commercial products, which may make it difficult to evaluate
the prospects for our future viability and predict our future performance. We have limited experience marketing and selling our
products.

We have a limited operating history and may encounter unforeseen expenses, difficulties, complications, delays and other known
and unknown obstacles. We launched our first core commercial product, the Aurora system, in June 2017. Our limited commercial and
operating history makes it difficult to evaluate our current business and predict our future performance. Although we have experienced
significant revenue growth in recent periods, any assessment of our future revenue, profitability or prediction about our future success
or viability is subject to significant uncertainty. We have encountered in the past, and will encounter in the future, risks and uncertainties
frequently experienced by growing companies with limited operating histories in emerging and rapidly changing industries, including
scaling up our infrastructure and headcount. If our assumptions regarding these risks and uncertainties, which we use to plan and operate
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our business, are incorrect or change, or if we do not address these risks successfully, our results of operations could differ materially
from our expectations, and our business, financial condition and results of operations could be materially and adversely affected.

We are highly dependent on a limited number of product offerings. Our revenue has been primarily generated from sale of our core
Aurora and Northern Lights systems, which require a substantial sales cycle and are prone to quarterly fluctuations in revenue.

Our Aurora system was commercially launched in June 2017, our Northern Lights system was commercially launched in October
2018 and our Aurora CS was first commercially shipped in June 2021. Sales of the Aurora, Northern Lights and Aurora CS systems
together accounted for a substantial portion of our revenue for the periods presented. We expect that, for at least the foreseeable future,
sales of our Aurora, Northern Lights and Aurora CS systems will continue to account for a substantial portion of our revenue. The sales
cycle for our flow cytometer instruments is slow and can take up to six months or longer to complete. As a result of this lengthy and
unpredictable sales cycle, we will be prone to quarterly fluctuations in our revenue as sales of the Aurora and Northern Lights systems
are expected to continue to comprise a significant component of our revenue. Additionally, we experience seasonality in our business,
with revenue in the fourth quarter typically being higher as a result of higher sales volume. Quarterly fluctuations may make it difficult
for us to predict our future operating results. Consequently, comparisons of our operating results on a period-to-period basis may not be
meaningful. Investors should not rely on our past results as an indication of our future performance.

As a result of variability and unpredictability, we may also fail to meet the expectations of industry or financial analysts or
investors for any period. If our revenue or operating results fall short of the expectations of analysts or investors or any guidance we
may provide, or if the guidance we provide falls short of the expectations of analysts or investors, the price of our common stock could
decline substantially. Such a stock price decline could occur even when we have met or exceeded any previously publicly stated guidance
we may have provided.

We currently rely on single source suppliers and, in some cases, sole source suppliers, for certain components and materials used in
our systems and may not be able to find replacements or immediately transition to alternative suppliers, which could have an adverse
effect on our business, financial condition and results of operations.

We have sourced and will continue to source certain components of the Aurora, Northern Lights and Aurora CS systems from a
limited number of suppliers and, in some cases, sole source suppliers. Key components in our products that are supplied by sole or single
source suppliers include certain lasers, semiconductors and mechanical components that are used in our optical, electrical and fluidic
subassemblies. On August 25, 2021, we and our China Subsidiary entered into the Coherent Agreement with Coherent. Pursuant to the
Coherent Agreement, Coherent has agreed to sell and supply to us and the Subsidiary, on a non-exclusive basis, laser products
manufactured by Coherent. We and the Subsidiary provide Coherent with rolling forecasts of our and the Subsidiary’s anticipated orders,
which are non-binding. Purchase orders submitted by us and the Subsidiary pursuant to the terms of the Coherent Agreement will be
deemed accepted upon written acknowledgement of acceptance by Coherent. Other than the Coherent Agreement, we do not currently
have long-term supply contracts with our sole and single source suppliers of key components. Additionally, we believe we are not a
major customer to most of our suppliers. Our suppliers may therefore give other customers’ needs higher priority than ours, and we may
not be able to obtain adequate supply in a timely manner or on commercially reasonable terms. While we are in the process of qualifying
additional sources of supply, qualifications can take 12 to 24 months and, in some cases, longer. If we were to lose one or more of our
sole or single source suppliers, it would take significant time and effort to qualify alternative suppliers, if available. Moreover, in the
event that we transition to a new supplier, particularly from any of our single source suppliers, doing so could be time-consuming and
expensive, may result in interruptions in our ability to supply our products to the market and could affect the performance of our products,
resulting in increased costs and negative customer perception.

Although we believe that we have stable relationships with our existing suppliers, we cannot assure you that we will be able to
secure a stable supply of components materials going forward. In the event that any adverse developments occur with our suppliers, in
particular for those products that are sole-sourced, or if any of our suppliers modifies any of the components they supply to us, our
ability to supply our products may be temporarily or permanently interrupted. Obtaining substitute components could be difficult, time
and resource-consuming and costly. Also, there can be no assurance that we will be able to secure a supply of alternative components
at reasonable prices without experiencing interruptions in our business operations. In addition, quarantines, shelter-in-place and similar
government orders related to the COVID-19 pandemic or other infectious disease outbreaks, or the perception that such orders,
shutdowns or other restrictions on the conduct of business operations could occur, could impact the suppliers upon which we rely, or
the availability or cost of materials, which could disrupt the supply chain for our products.

In addition, we cannot assure you that our suppliers have obtained and will be able to obtain or maintain all licenses, permits and
approvals necessary for their operations or comply with all applicable laws and regulations, and failure to do so by them may lead to
interruption in their business operations, which in turn may result in shortages of components supplied to us.

Supply interruptions have in the past arisen and could arise in the future from effects of the COVID-19 pandemic, shortages of

raw materials, labor disputes or weather conditions affecting products or shipments, transportation disruptions, adjustments to our
inventory levels or other factors within and beyond our control, and such supply interruption risk is increased by the limited number of
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suppliers for certain of the components we use in our products. Our failure to maintain a continued supply of components that meets our
quality control requirements for any reason, including changes to or termination of our agreements with key suppliers, or to enter into
new agreements with other suppliers, particularly in the case of single or sole source suppliers, could result in the loss of access to
important components and materials used in our products and impact our ability to manufacture and sell our products. Any delay or
interruption in the supply of our materials could delay or suspend sales of our products and increase the costs of manufacturing our
products, which could have an adverse effect on our business, financial condition and results of operations.

Our results of operations will be harmed if we are unable to accurately forecast customer demand for our products and manage our
inventory.

To ensure adequate supply of our instruments and other products, we must forecast the inventory needs of our current and
prospective customers, and manufacture our products based on our estimates of future demand. Our ability to accurately forecast demand
for our products could be negatively affected by many factors, many of which are beyond our control, including our failure to accurately
manage our expansion strategy, product introductions by competitors, an increase or decrease in customer demand for our products or
for products of our competitors, our failure to accurately forecast market acceptance of new products, changes in general market
conditions, including as a result of the COVID-19 pandemic, seasonal demands, regulatory matters, inflation or weakening of general
economic conditions.

We seek to maintain sufficient levels of inventory of our instruments and other products to protect ourselves from supply
interruptions. We rely in part on our support organizations and distributors to supply forecasts of anticipated product orders in their
respective territories. If we fail to accurately estimate customer demand for our products, our inventory forecasts may be inaccurate,
resulting in shortages or excesses of inventory. Inventory levels in excess of customer demand may result in inventory write-downs or
write-offs, which would cause our gross margin to be adversely affected and negatively impact our business, prospects, financial
condition and results of operations. Conversely, if we underestimate customer demand for our products, we may not be able to deliver
products in a timely manner or at all, and this could result in reduced revenue and damage to our reputation and customer relationships.
In addition, if we experience a significant increase in demand, we may not have adequate manufacturing capacity to meet such demand,
and additional supplies may not be available when required on terms that are acceptable to us, or at all, or suppliers may not be able to
allocate sufficient capacity to meet our increased requirements, all of which would negatively affect our business, financial condition
and results of operations. If we are unable to meet customer demand, we could lose our existing customers or lose our ability to acquire
new customers, which would also negatively impact our business, financial condition and results of operations.

We have limited experience manufacturing our products and if we are unable to manufacture our products in high-quality
commercial quantities successfully and consistently to meet demand, our growth will be limited.

We have limited experience manufacturing our products. We currently manufacture our instruments and reagents at our
manufacturing facilities in Fremont, California, and Wuxi, China, and reagents at our facility in San Diego, California. To manufacture
our products in the quantities that we believe will be required to meet the currently anticipated market demand beyond the next several
years, we will need to increase manufacturing capacity, which will involve significant challenges and may require additional quality
controls and regulatory approvals. We may not successfully complete any required increase to existing manufacturing capacity in a
timely manner, or at all.

If there is a disruption to our manufacturing operations, we will have no other means of producing our products until we resolve
such issues with our manufacturing facilities, develop alternative manufacturing facilities, or contract with third-party manufacturers
capable of producing our products. Additionally, any damage to or destruction of our manufacturing facilities or equipment may
significantly impair our ability to manufacture products on a timely basis. There may also be unforeseen occurrences that increase our
costs, such as increased prices of the components of our products, changes to labor costs or less favorable terms with third-party
suppliers. There can be no assurance that we will not encounter such problems in the future.

If we are unable to manufacture products consistently and in sufficient quantities to meet anticipated customer demand, our
business, financial condition, results of operations and prospects would be harmed. As we continue to scale the commercial production
of our products and increase our manufacturing capacity, we may encounter quality issues that could result in product defects, errors or
recalls. Manufacturing delays related to quality control could negatively impact our ability to bring our products to market, harm our
reputation and decrease our revenue. Any defects, errors or recalls could be expensive and generate negative publicity, which could
impair our ability to market or sell our products, and adversely affect our results of operations.

In addition, the introduction of new products may require the development of new manufacturing sites, processes or procedures

as well as new suppliers. Developing new processes and negotiating supply agreements can be very time consuming, and any unexpected
difficulty in doing so could delay the introduction of a product.
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Our future success is dependent upon our ability to increase penetration in our existing markets and expand into adjacent markets.

Our customer base includes academic and government institutions, pharmaceutical and biotechnology companies, clinical research
organizations and clinical laboratories focused on cell analysis. Approximately 44% and 46% of our revenue came from sales to
academic and government-owned institutions and 56% and 54% of our revenue came from sales to pharmaceutical and biotechnology
companies, distributors and CROs in the year ended December 31, 2022 and 2021, respectively. Our success will depend upon our
ability to increase our market penetration. We cannot guarantee that we will be able to further penetrate our existing markets or that
these markets will be able to sustain our current and future product and service offerings. Any failure to increase penetration in our
existing markets would adversely affect our ability to improve our operating results.

Our success will also depend on our ability to further expand into adjacent markets, such as immunotherapy, immuno-oncology,
bio-processing, infectious diseases and immune-deficiencies, as well as areas outside of healthcare, such as marine biology and
alternative biofuels and other environmental fields. For example, in the United States, our products are currently labeled and promoted,
and are, and in the near-future are expected to continue to be, sold primarily to academic and research institutions and biopharmaceutical
companies as research use only products for non-diagnostic and non-clinical purposes, and are not currently designed, or intended to be
used, for clinical diagnostic tests. We plan to continue generating supporting publications and data, as well as pursue any required
regulatory approvals for clinical use for our products in the United States. Our ability to penetrate the clinical markets in the United
States will depend in part on our ability to receive 510(k) clearance, de novo classification, or approval of a pre-market approval
application from the FDA. Our failure to further expand in adjacent markets and attract new customers could adversely affect our ability
to improve our operating results.

Our business is dependent on adoption of our products by academic and government institutions, clinical research organizations,
pharmaceutical companies and clinical laboratories for their research and development activities focused on cell analysis. If
academic and government institutions, clinical research organizations, pharmaceutical companies and clinical laboratories are
unwilling to change current practices to adopt our products, it will negatively affect our business, financial condition, prospects and
results of operations.

Our primary strategy to grow our revenue is to take a stepwise approach to market our products across key stakeholders in flow
cytometry and cell analysis, such as academic and government institutions, clinical research organizations, pharmaceutical companies
and clinical laboratories. While the number of customers using our products has increased in recent years, many academic and
government institutions, clinical research organizations, pharmaceutical companies and clinical laboratories have not yet adopted our
products, and such institutions and companies may choose not to adopt our products for a number of reasons, including:

o inadequate recruiting or training of talented sales force in existing and new markets to facilitate outreach and further
adoption and awareness of our products;

o lack of experience with our products for cell analysis;

. perceived inadequacy of evidence supporting benefits or cost-effectiveness of our products over existing alternatives;

o liability risks generally associated with the use of new products and processes;

o the training required to use new products;

o a decrease or delay in the research and development activities using our products as a result of the COVID-19 pandemic;
. competing products and alternatives; and

o introduction of other novel alternative products for cell analysis.

We believe that educating notable industry KOLs, representatives of academic and government institutions, clinical research
organizations, pharmaceutical companies and clinical laboratories, about the merits and benefits of our products for flow cytometry and
cell analysis is one of key elements of increasing the adoption of our products. If these institutions and companies do not adopt our
products for any reason, including those listed above, our ability to execute our growth strategy will be impaired, and it will negatively
affect our business, financial condition, prospects and results of operations.
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Our business currently depends significantly on research and development spending by academic and government-owned
institutions, a reduction in which could limit demand for our solutions and adversely affect our business and operating results.

Approximately 44% and 46% of our revenue came from sales to academic and government-owned institutions in the year ended
December 31,2022 and 2021, respectively. Much of their funding was, in turn, provided by various state, federal and foreign government
agencies. In the near term, we expect that a large portion of our revenue will continue to be derived from sales to academic and
government-owned institutions. As a result, the demand for our solutions may depend upon the research and development budgets of
these customers, which are impacted by factors beyond our control, such as:

o decreases in government funding of research and development;

o changes to programs that provide funding to research laboratories, hospitals and related institutions, including changes in
the amount of funds allocated to different areas of research or changes that have the effect of increasing the length of the
funding process;

o macroeconomic conditions and the political climate;
. scientists’ and customers’ opinions of the utility of new products or services;
o changes in the regulatory environment;

o differences in budgetary cycles;

J competitor product offerings or pricing;
o market-driven pressures to consolidate operations and reduce costs; and
o market acceptance of relatively new technologies, such as ours.

In addition, various state, federal and foreign agencies that provide grants and other funding may be subject to stringent budgetary
constraints that could result in spending reductions, reduced grant making, reduced allocations or budget cutbacks, including as a result
of negative or worsening conditions in the general economy, which could jeopardize the ability of these customers, or the customers to
whom they provide funding, to purchase our solutions. For example, congressional appropriations to the National Institutes of Health
(the “NIH”) have generally increased year-over-year in recent years, but the NIH also experiences occasional year-over-year decreases
in appropriations. There is no guarantee that NIH appropriations will not decrease or halt in the future. A decrease in the amount or halt
of, or delay in the approval of, appropriations to NIH or other similar United States or foreign organizations, such as the Medical
Research Council in the United Kingdom, could result in fewer grants benefiting life sciences research. These reductions or delays could
also result in a decrease in the aggregate amount of grants awarded for life sciences research or the redirection of existing funding to
other projects or priorities, any of which in turn could cause our customers and potential customers to reduce or delay purchases of our
solutions. Our operating results may fluctuate substantially due to any such reductions and delays. Any decrease in our customers’
budgets or expenditures, or in the size, scope or frequency of their capital or operating expenditures, could materially and adversely
affect our business, operating results and financial condition.

We rely on distributors for sales of our products in certain geographies outside of the United States. If we are unable to secure
additional distributors or maintain good relationships with our existing distributors, or if such distributors do not perform adequately
or effectively, our business could suffer.

In addition to selling our products through our direct sales force and support organizations in North America, Europe, China, and
several other countries in the Asia-Pacific region, we sell our products through third-party distributors or sales agents in certain countries
in Europe, Latin America, the Middle East and the Asia-Pacific region. If current or future distributors do not perform adequately or
effectively or fail to obtain or maintain any required regulatory approvals, we may not realize long-term international revenue growth
and our business, operating results and financial condition may be harmed. We have limited control over our distributors, which may
not commit the necessary resources to market our products to the level of our expectations.

We intend to continue to grow our business internationally and to do so we may choose to partner with additional distributors to
maximize the commercial opportunity for our products. There is no guarantee that we will be successful in attracting or retaining
desirable sales and distribution partners or that we will be able to enter into such arrangements on favorable terms, which could affect
our ability to expand into or further penetrate certain geographies and adversely impact our business, operating results and financial
condition.
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International operations and expansion of our international business exposes us to business, regulatory, political, operational,
financial and economic risks associated with doing business outside of the United States.

We currently have significant international operations and our business strategy incorporates further international expansion. We
currently maintain relationships with distributors and suppliers outside of the United States and may in the future enter into new
distributor and supplier relationships outside of the United States. In addition, we currently have manufacturing operations in both the
United States and China. Doing business internationally involves a number of risks, including:

J multiple, conflicting and changing laws and regulations such as privacy regulations, tax laws, export and import restrictions,
tariffs, economic sanctions and embargoes, employment laws, regulatory requirements and other governmental approvals,
permits and licenses;

o failure by us or our distributors to obtain approvals to conduct our business in various countries;

o differing intellectual property rights;

o complexities and difficulties in obtaining intellectual property protection, enforcing our intellectual property and defending
against third party intellectual property claims;

. difficulties in staffing and managing foreign operations;

o logistics and regulations associated with shipping systems and parts and components for our products, as well as

transportation delays;

o travel restrictions that limit the ability of marketing, presales, sales, services and support teams to service customers,
including those resulting from the COVID-19 pandemic;

o financial risks, such as longer payment cycles, difficulty collecting accounts receivable, the impact of local and regional
financial crises on demand and payment for our products and exposure to foreign currency exchange rate fluctuations;

o international trade disputes that could result in tariffs and other protective measures;

o natural disasters, political and economic instability, including wars, terrorism and political unrest such as the ongoing war

in Ukraine, outbreak of disease, boycotts, curtailment of trade and other business restrictions; and

o regulatory and compliance risks that relate to maintaining accurate information and control over sales and distributors’
activities that may fall within the purview of the U.S. Foreign Corrupt Practices Act (the “FCPA”), its books and records
provisions, or its anti-bribery provisions.

Any of these factors could significantly harm our future international expansion and operations and, consequently, our business,
financial condition, results of operations and prospects. In addition, certain international markets are subject to significant political and
economic uncertainty, including, for example, the effect of the withdrawal of the United Kingdom from the European Union. Significant
political and economic developments in international markets in which we currently or intend to operate, or the perception that any of
them could occur, creates further challenges for operating in these markets in addition to creating instability in global economic
conditions.

The market for cell analysis technologies and life sciences tools, including flow cytometry, is highly competitive, and if we cannot
compete successfully with our competitors, we may be unable to increase or sustain our revenue, or achieve and sustain profitability.

We face significant competition in the cell analysis and life sciences tools markets. We currently compete with both established
and early stage life sciences and in vitro diagnostics (“IVD”) companies that design, manufacture and market flow cytometry
instruments, consumables and software for cell analysis and/or provide services related to the same. An increasing number of
applications for cell analysis, and more particularly flow cytometry, is leading to more companies offering competitive products and
services. Our competitors include Agilent Technologies, Beckman Coulter (Danaher Corporation), Becton, Dickinson and Company
(“BD”), Bio-Rad Laboratories, Standard BioTools Inc., Miltenyi Biotec, Sony Biotechnology (Sony Corporation), and Thermo Fisher
Scientific. Our target customers may also elect to develop their workflows using other technologies rather than implementing our
platform or existing customers may decide to stop using our platform. In addition, there are many large, established companies in the
life sciences tools market that could develop instruments or other products that will compete with us in the future. These large,
established companies have substantially greater financial and other resources than us, including larger research and development,
quality and regulatory staff or more established marketing and sales forces.

Our competitors and potential competitors may enjoy a number of competitive advantages over us, including:

o longer operating histories;

o larger customer bases;
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o greater brand recognition and market penetration;
o greater financial resources and capabilities;
o greater technological and research and development resources;

o larger intellectual property portfolios;

o better system reliability and robustness;
o greater selling and marketing capabilities; and
o better established, larger scale and lower cost manufacturing capabilities.

In addition, competitors may be acquired by, receive investments from or enter into other commercial relationships with larger,
well-established and well-financed companies. Our competitors and potential competitors may be able to respond more quickly to
changes in customer requirements, devote greater resources to the development, promotion and sale of their products and services than
we can, secure key components from suppliers on more favorable terms, adopt more aggressive pricing policies or sell their products or
offer services competitive with our products at prices and margins designed to win significant levels of market share. We may not be
able to compete effectively against these organizations. If we are unable to compete successfully against current and future competitors,
we may be unable to increase market adoption and sales of our products, which could negatively impact our business, financial condition,
results of operations and prospects.

Our future success depends on our ability to develop and successfully introduce new and enhanced products that meet the needs of
our customers.

Our current products include instruments, consumables and services to advance high-content and high-sensitivity cell analysis by
utilizing our full spectrum profiling (“FSP”’) technology. We cannot assure you that the market for our current products will continue to
generate significant or consistent demand. Demand for our current products could be significantly diminished by competitive
technologies or products that replace them or render them obsolete or less desirable. Accordingly, we must continue to invest in research
and development to develop competitive products and enabling services.

Our future success depends on our ability to anticipate our customers’ needs and develop new products and enhance current
products and services to address those needs. Introduction of new products and product enhancements will require that we effectively
transfer production processes from research and development to manufacturing and coordinate our efforts with those of our suppliers to
achieve the desired level of production. If we fail to transfer production processes effectively, develop product enhancements or
introduce new products or enabling services in sufficient quantities to meet the needs of our customers, or effectively coordinate with
our suppliers, our net sales may be reduced and our business would be harmed.

The commercial success of all of our products and services will depend upon their acceptance by the life sciences and
biopharmaceutical industries. Some of the products and services that we are developing are based upon new technologies or approaches.
As a result, there can be no assurance that these new products and services, even if successfully developed and introduced, will be
accepted by customers. If customers do not adopt our new products, services and technologies, our results of operations may suffer and,
as a result, the market price of our common stock may decline.

If we are unable to successfully develop new products, adapt to rapid and significant technological change, respond to introductions
of new products by competitors, make strategic and operational decisions to prioritize certain markets, technology offerings or
partnerships, and develop and capitalize on markets, technologies or partnerships, our business could suffer.

We currently sell our products primarily in the cell analysis market, which is characterized by significant enhancements and
evolving industry and regulatory standards. As a result, our customers’ needs are rapidly evolving. If we do not appropriately innovate
and offer our customers comprehensive solutions and otherwise invest in new technologies, our offerings may become less desirable in
the markets we serve, and our customers could move to new technologies offered by our competitors or make products themselves.
Without the timely introduction of new instruments, consumables, software, services and enhancements, our offerings may become less
competitive over time, in which case our competitive position and operating results could suffer. Accordingly, we focus significant
efforts and resources on the development and identification of new products and applications to further drive adoption of our platform.
To the extent we fail to timely introduce new and innovative products, offer enhancements to our existing products, adequately predict
our customers’ needs or fail to obtain desired levels of market acceptance, our business may suffer and our operating results could be
adversely affected.

We believe our products have potential applications across a wide range of markets and we have targeted certain markets in which
we believe our technology has significant advantages, or for which we believe we have a higher probability of success or revenue
opportunity. For example, we are committed to developing our platform’s applications within the clinical market, and in particular,
within disease detection, diagnosis, and treatment monitoring. We seek to maintain a process of prioritization and resource allocation
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among our programs to maintain a balance between advancing near-term opportunities and exploring additional markets and use cases
for our technology. However, due to the significant resources required for the development of products or services for new markets, we
must make decisions on which markets to pursue and the amount of resources to allocate to each. Our decisions concerning the allocation
of research, development, collaboration, management and financial resources toward particular markets, products or services may not
lead to the development of any viable products or services and may divert resources away from better opportunities. Similarly, our
potential decisions to delay, terminate or collaborate with third parties in respect of certain markets may subsequently also prove to be
suboptimal and could cause us to miss valuable opportunities. In particular, if we are unable to accelerate adoption of our FSP solutions,
it could slow or stop our business growth and negatively impact our business, financial condition, results of operations and prospects.

New product development involves a lengthy and complex process and we may be unable to develop or commercialize products on a
timely basis, or at all.

Products from our research and development programs will take time and considerable resources to develop, and may include
improvements or changes to our current products, and we may not be able to complete development and commercialization of new or
enhanced products on a timely basis, or at all. There can be no assurance that our research and development efforts will produce
commercially viable products and solutions and before we can commercialize any new products, we will need to expend significant
funds to, for example:

o conduct substantial research and development;

o obtain necessary regulatory approval;

o further develop and scale our laboratory, engineering and manufacturing processes to accommodate different products;
o source and enter into agreements with new suppliers; and

o further develop and scale our infrastructure.

Our product development processes involve a high degree of risk, and these efforts may be delayed or fail for many reasons,
including failure of the product to perform as expected and failure to reliably demonstrate the advantages of the product.

Even if we are successful in developing new products, it will require us to make significant additional investments in marketing
and selling resources to commercialize any such products. As a result, we may be unsuccessful in commercializing new products that
we develop, which could adversely affect our business, financial condition, results of operations and prospects.

Our FSP systems are complex in design and may contain defects that are not detected until deployed by our customers, which could
increase our costs and reduce our net sales. If our products do not perform as expected or the reliability of the technology on which
our products and services are based is questioned, our operating results, reputation and business will suffer.

Our success depends on our ability to provide reliable, high quality products that enable high-content and high-sensitivity cell
analysis through flexible, efficient and cost-effective solutions. Our FSP systems are complex in design and involve a highly complex
and precise manufacturing process. As a result of the technological complexity of our systems, changes in our or our suppliers’
manufacturing processes or the inadvertent use of defective materials by us or our suppliers could result in an adverse effect on our
ability to achieve acceptable manufacturing yields and product reliability. To the extent that we do not achieve and maintain our projected
yields or product reliability, our business, operating results, financial condition and customer relationships would be adversely affected.
We provide warranties on a majority of our product sales, and reserves for estimated warranty costs are recorded during the period of
sale. The determination of such reserves requires us to make estimates of failure rates and expected costs to repair or replace the products
under warranty. We typically establish warranty reserves based on historical warranty costs for each product line. If actual repair and
replacement costs differ significantly from our estimates, adjustments to cost of sales may be required in future periods which could
have an adverse effect on our results of operations.

Our customers may discover defects in our products after the products have been fully installed and operated. In addition, some
of our products include components from other vendors, which may contain defects. As a result, should problems occur, it may be
difficult to identify the source of the problem. If we are unable to identify and fix defects or other problems, we could experience, among
other things:

° loss of customers or orders;

o increased costs of warranty expenses;

J damage to our brand reputation;

. failure to attract new customers;

o diversion of development, engineering and manufacturing resources;
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o regulatory actions by governmental authorities; and

o legal actions by our customers.

We believe that customers in our target markets are likely to be particularly sensitive to product defects and errors. Our reputation
and the public image of our products, services and technologies may be impaired if our products or services fail to perform as expected.
If our products do not perform, or are perceived to not have performed, as expected or favorably in comparison to competitive products,
our operating results, reputation, and business will suffer, and we may also be subject to legal claims arising from product limitations,
errors, or inaccuracies. Any of the foregoing could have an adverse effect on our business, financial condition and results of operations.

Although our products are tested prior to shipment, defects or errors could nonetheless occur. Our operating results depend on our
ability to execute and, when necessary, improve our quality management strategy and systems and our ability to effectively train and
maintain our employee base with respect to quality management. A failure of our quality control systems could result in problems with
facility operations or preparation or provision of products. In each case, such problems could arise for a variety of reasons, including
equipment malfunction, failure to follow specific protocols and procedures, problems with raw materials or environmental factors and
damage to, or loss of, manufacturing operations.

We provide a one-year assurance-type warranty on our instruments. Existing and future warranties place us at the risk of incurring
future repair and/or replacement costs. At the time revenue is recognized, we establish an accrual for estimated warranty expenses based
on historical data and trends of product reliability and costs of repairing and replacing defective products. We exercise judgment in
estimating the expected product warranty costs, using data such as the actual and projected product failure rates, estimated repair costs,
freight, material, labor and overhead costs. While we believe that historical experience provides a reliable basis for estimating such
warranty cost, unforeseen quality issues or component failure rates could result in future costs in excess of such estimates, or
alternatively, improved quality and reliability in our products and consumables could result in actual expenses that are below those
currently estimated. As of December 31, 2022, we had accrued approximately $2.1 million in expenses relating to product warranty
accruals. Substantial amounts of warranty claims could have an adverse effect on our business, financial condition and results of
operations.

Even after any underlying concerns or problems are resolved, any lingering concerns in our target markets regarding our
technology or any manufacturing defects or performance errors in our products or services could continue to result in lost revenue,
delayed market acceptance, damage to our reputation and claims against us.

We may acquire other businesses or form other joint ventures or make investments in other companies or technologies that could
negatively affect our operating results, dilute our stockholders’ ownership, increase our debt or cause us to incur significant expense

From time to time, we may pursue acquisitions of businesses and assets. For example, in February 2023, we entered into an asset
purchase agreement with Luminex Corporation (“Luminex”) to acquire certain assets related to the flow cytometry and imaging (“FCI”)
business unit of Luminex (the “FCI Acquisition”). We may choose to further expand our business by acquiring additional businesses or
assets in the future. We also may pursue strategic alliances and additional joint ventures that leverage products and industry experience
to expand our offerings or distribution. We have limited experience with acquiring other companies and forming strategic partnerships.
We may not be able to find suitable partners or acquisition candidates, and we may not be able to complete such transactions on favorable
terms, if at all. We may not be able to integrate acquisitions, including the recent FCI Acquisition, successfully into our existing business,
and in certain cases we could assume unknown or contingent liabilities. Any future acquisitions also could result in the incurrence of
debt, contingent liabilities or future write-offs of intangible assets or goodwill, any of which could have an adverse effect on our financial
condition, results of operations and cash flows. In addition, any pursuit of an acquisition and any potential integration of an acquired
company also may disrupt ongoing operations and divert management attention and resources that we would otherwise focus on
developing our existing business. We may experience losses related to investments in other companies, which could have a negative
effect on our results of operations and financial condition. We may not realize the anticipated benefits of any acquisition, technology
license, strategic alliance or joint venture.

Shipping is a critical part of our business and any changes in our shipping arrangements or damages or losses sustained during
shipping could adversely affect our business, financial condition, results of operations and prospects.

We currently rely on third-party vendors for our shipping. If we are not able to negotiate acceptable pricing and other terms with
these entities or they experience performance problems or other difficulties, it could negatively impact our operating results and our
customers’ experience. Additionally, our manufacturing operations in Fremont and San Diego, California, and Wuxi, China require
global shipping services which are subject to certain factors outside of our control, such as increased costs due to fuel surcharges or
otherwise, delays passing through customs and disruptions to global shipping routes. We experienced shipping delays and difficulties
due to the COVID-19 pandemic and may again experience such delays or difficulties due to future pandemics, other infectious disease
outbreaks or natural disasters. Moreover, there is no guarantee that our systems will not become damaged or lost in transit, and we have
experienced, and expect to continue to experience, delivery difficulties. If a system is damaged in transit, it may result in a substantial
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delay in the fulfillment of the customer’s order, and depending on the type and extent of the damage and whether the incident is covered
by insurance, it may result in customer dissatisfaction and a substantial financial loss for us. If our products are not delivered in a timely
fashion or are lost during the delivery process, our customers could also become dissatisfied and cease using our products or services,
which would adversely affect our business, financial condition, results of operations and prospects. Additionally, delays in shipping
could have an adverse impact on our ability to recognize revenue in a timely manner, which could have an adverse impact on our
quarterly results of operations.

If we are unable to successfully expand our commercial operations, including hiring additional qualified sales representatives,
technical applications specialists and customer support staff, our business may be adversely affected.

Our future sales will depend, in large part, on our ability to develop and substantially expand our sales infrastructure, particularly
as we enter into new markets, rollout new solutions and applications and manage inbound interest from new customers. We distribute
our products through our direct sales force and support organizations located in North America, Europe, China, and several countries in
the Asia-Pacific region, and through distributors or sales agents in several countries in Europe, Latin America, the Middle East and the
Asia-Pacific region. Our sales and marketing efforts are targeted at academic and governmental institutions, pharmaceutical and
biotechnology companies, clinical research organizations and clinical laboratories focused on cell analysis. To continue driving adoption
of our solutions and to support our global brand, we will need to further expand our sales infrastructure by hiring additional, highly
qualified and reputable sales representatives, technical applications specialists and customer support staff, in addition to increasing
advertising efforts.

Identifying and recruiting qualified personnel with sufficient industry experience and training them requires significant time,
expense and attention. We have limited experience in training our personnel to successfully market and sell our products. If we provide
inadequate training, fail to increase our sales and marketing capabilities or fail to develop broad brand awareness in a cost-effective
manner, our business may be harmed. In addition, if our efforts to expand do not generate a corresponding increase in revenue or result
in a decrease in our operating margin, our financial results will be adversely impacted. If we are unable to hire, develop and retain
talented sales personnel or if new sales personnel are unable to achieve desired productivity levels in a reasonable period of time, we
may not be able to realize the expected benefits of this investment or increase our revenue.

Additionally, our technical applications specialists work closely with researchers and clinicians to optimize and implement new
panels and applications to meet their specific needs. Hiring these highly skilled specialists is competitive due to the limited number of
people available with the necessary scientific and technical backgrounds and ability to understand our products at a technical level, and
training such individuals requires significant time, expense and attention. Furthermore, we face intense competition in the labor market
for such highly skilled specialists from competitors in our industry as well as competition from companies in other industries. To
effectively support current and potential customers, we will need to hire, maintain, train and grow the number of our technical application
specialists and customer support staff. If we are unable to maintain, attract, train or retain the number of qualified support personnel that
our business needs, our business and prospects will suffer.

If we are unable to expand or leverage the number of peer-reviewed articles published using data generated by our products or
otherwise increase brand awareness, the demand for our products and our business may be adversely affected.

We rely on a significant base of peer-reviewed publications to showcase and validate the importance and application of our
technology in academic and clinical research settings. To date, there have been more than 1000 peer-reviewed articles published,
including many published in prominent journals, using data generated by our technology across a wide range of key scientific research
areas, including immunology and inflammation, infectious diseases, immuno-oncology, oncology and others. We believe that expanding
the base of these publications, and otherwise developing and maintaining awareness of our brand in a cost-effective manner is critical
to achieving broad acceptance of our solutions and attracting new customers. Such publications and other brand promotion activities
may not generate customer awareness or increase revenue and, even if they do, any increase in revenue may not offset the costs and
expenses we incur in building our brand. If we fail to successfully promote, maintain and protect our brand, we may fail to attract or
retain the customers necessary to realize a sufficient return on our brand-building efforts, or to achieve the widespread brand awareness
that is critical for broad customer adoption of our solutions.

We are highly dependent on our senior management team and key personnel and our business could be harmed if we are unable to
attract and retain personnel necessary for our success.

We are highly dependent on our senior management team and key personnel. Our success will depend on our ability to retain
senior management and to attract and retain qualified personnel in the future, including sales, marketing, scientific and technical
professionals, and to integrate current and additional personnel in all departments. The loss of members of our senior management,
sales, marketing, scientific and technical professionals could result in lower than expected sales and delays in product development. If
we are not successful in attracting and retaining highly qualified personnel, it would have a negative impact on our business, financial
condition and results of operations.
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Competition for skilled personnel in our market is intense and has recently intensified further due to macro-economic conditions
and industry trends in many areas where our employees are located. This may limit our ability to hire and retain highly qualified
personnel on acceptable terms, or at all. To induce valuable employees to remain at our company, in addition to salary and cash
incentives, we have issued, and will in the future issue, equity awards that vest over time. The value to employees of equity awards that
vest over time may be significantly affected by movements in our stock price that are beyond our control and may at any time be
insufficient to counteract more lucrative offers from other companies. Despite our efforts to retain valuable employees, they may
terminate their employment with us on short notice. Our employment arrangements with our employees provide for at-will employment,
which means that any of our employees could leave our employment at any time, with or without notice.

Many of the other cell analysis technology companies that we compete against for qualified personnel have greater financial and
other resources, different risk profiles and a longer history in the industry than we do. They may also provide more diverse opportunities,
better chances for career advancement and higher compensation. Some of these characteristics are more appealing to high quality
candidates than what we can offer. Further, if we hire employees from competitors or other companies, their former employers may
attempt to assert that these employees or we have breached legal obligations, resulting in a diversion of our time and resources and,
potentially, damages.

In addition, job candidates and existing employees often consider the value of the equity awards they receive in connection with
their employment. If the perceived benefits of our stock awards decline, either because we are a public company or for other reasons, it
may harm our ability to recruit and retain highly skilled employees. Many of our employees have become or will soon become vested
in a substantial amount of their equity awards. Our employees may be more likely to leave us if the equity they own have significantly
appreciated in value relative to the original purchase prices of the shares, or if the exercise prices of the options that they hold are
significantly below the market price of our common stock, particularly after the expiration of the lock-up agreements described herein.

Our future success also depends on our ability to continue to attract and retain additional executive officers and other key
employees as we expand our business and operations. If we fail to attract new personnel or fail to retain and motivate our current
personnel, it will negatively affect our business, financial condition and results of operations.

We have increased the size of our organization and expect to further increase it in the future, and we may experience difficulties in
managing our growth. If we are unable to manage the anticipated growth of our business, our future revenue and operating results
may be harmed.

As of December 31, 2022, we had 583 full-time employees. As our sales and marketing strategies develop, we expect to need
additional managerial, operational, sales, marketing, financial and other personnel. Future growth would impose significant added
responsibilities on members of management, including:

o identifying, recruiting, integrating, maintaining and motivating additional employees;

o managing our internal development efforts effectively, while complying with our contractual obligations to contractors and
other third parties; and

o improving our operational, financial and management controls, reporting systems and procedures.

Since our inception, we have experienced growth and anticipate further growth in our business operations both inside and outside
the United States. This future growth could strain our organizational, administrative and operational infrastructure, including quality
control, operational, finance, customer service and sales organization management. We expect to continue to increase our headcount
and to hire more specialized personnel in the future as we grow our business. We will need to continue to hire, train and manage
additional qualified scientists, engineers, technical personnel and sales and marketing staff and improve and maintain our products to
properly manage our growth. Rapid expansion in personnel could mean that less experienced people develop, market and sell our
products, which could result in inefficiencies and unanticipated costs, reduced quality and disruptions to our operations. If our new hires
perform poorly, if we are unsuccessful in hiring, training, managing and integrating these new employees or if we are not successful in
retaining our employees, our business may be harmed. We may not be able to maintain the quality or expected turnaround times of our
products, or satisfy customer demand as it grows. Our ability to manage our growth properly will require us to continue to improve our
operational, financial and management controls, as well as our reporting systems and procedures. The time and resources required to
implement these new systems and procedures is uncertain, and failure to complete this in a timely, efficient and effective manner could
adversely affect our operations.

We have identified material weaknesses in our internal control over financial reporting. If we are unable to remediate these material
weaknesses, or if we identify additional material weaknesses in the future or otherwise fail to maintain an effective system of internal
controls, we may not be able to accurately or timely report our financial condition or results of operations.

In connection with our financial statement close process for the year ended December 31, 2022, we identified deficiencies in the
control environment and control activities components of the Committee of Sponsoring Organizations (“COSO”) framework that
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constitute material weaknesses, either individually or in the aggregate. Deficiencies in the control environment related to (i) the lack of
a sufficient number of qualified resources within our accounting and IT functions with the appropriate level of technical accounting or
other requisite knowledge to (a) timely identify and assess accounting implications of transactions; and (b) perform assigned
responsibilities and have appropriate accountability for the design and operation of internal control over financial reporting. Deficiencies
related to control activities related to (i) selecting and developing control activities that contribute to the mitigation of risks and support
achievement of objectives; (ii) selecting and developing general control activities over technology to support the achievement of
objectives; and (iii) deploying control activities through policies that establish what is expected and procedures that put policies into
action and relate to substantially all financial statement accounts and disclosures Please see the section entitled “Item 9A. Controls and
Procedures" for additional information.

A material weakness is a deficiency or combination of deficiencies in internal control over financial reporting such that there is a
reasonable possibility that a material misstatement of its financial statements would not be prevented or detected on a timely basis. These
deficiencies could result in additional material misstatements to our consolidated financial statements that could not be prevented or
detected on a timely basis.

We cannot be certain that the measures we have taken to date, and actions we may take in the future, will be sufficient to remediate
the control deficiencies that led to our material weaknesses in our internal control over financial reporting or that they will prevent or
avoid potential future material weaknesses. If we are unable to successfully remediate our existing or any future material weaknesses in
our internal control over financial reporting, or identify any additional material weaknesses, the accuracy and timing of our financial
reporting may be negatively impacted, we may be unable to maintain compliance with securities law requirements regarding timely
filing of periodic reports in addition to applicable stock exchange listing requirements, investors may lose confidence in our financial
reporting, and our stock price may decline as a result.

We may need to raise additional capital to fund our existing operations, develop our products and/or expand our operations.

Based on our current planned operations, we expect that our existing cash will enable us to fund our operating expenses for at
least 12 months from the date hereof. However, if our available cash balances and anticipated cash flow from operations are insufficient
to satisfy our liquidity requirements or otherwise, we may seek to issue equity or convertible debt securities, enter into a credit facility
or another form of third-party funding, seek other debt financing or enter into collaborations or licensing arrangements.

We may consider raising additional capital in the future to expand our business, to pursue strategic investments, to take advantage
of financing opportunities or for other reasons, including to further scale up our manufacturing of our products, to increase our sales and
marketing efforts to drive market adoption of our products and address competitive developments, and to finance capital expenditures
and general and administrative expenses.

Our present and future funding requirements will depend on many factors, some of which are beyond our control, including:

o our ability to achieve and maintain revenue growth;

o the cost of expanding our operations, including our sales and marketing efforts;

o our rate of progress in launching and commercializing new products, and the cost of the sales and marketing activities
associated with, establishing adoption of our products;

o our rate of progress in, and cost of research and development activities associated with, products in research and
development;

. the effect of competing technological and market developments;

. the potential cost of and delays in product development as a result of any regulatory oversight applicable to our products;

o the costs associated with any product recall that may occur;

o costs related to domestic and international expansion;

o the costs of attaining, defending and enforcing our intellectual property rights; and

o the terms and timing of any other collaborative, licensing and other arrangements that we may establish.

Additional funding may not be available on acceptable terms, or at all. Weakness and volatility in the capital markets and the
economy in general could limit our access to the capital markets and increase our cost of borrowing If we do raise additional capital
through public or private equity offerings, the ownership interest of our existing stockholders will be diluted, and the terms of these
securities may include liquidation or other preferences that adversely affect our existing stockholders’ rights. If we raise additional
capital through debt financing, we may be subject to covenants limiting or restricting our ability to take specific actions, such as incurring
additional debt, making capital expenditures or declaring dividends. If we raise additional funds through other third-party funding,
collaborations agreements, strategic alliances, licensing arrangements or marketing and distribution arrangements, we may have to
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relinquish valuable rights to our technologies, future revenue streams, research programs or products or grant licenses on terms that may
not be favorable to us.

In addition, our ability to raise additional funds may be adversely impacted by potential worsening global economic conditions
and the disruptions to, and volatility in, the credit and financial markets in the United States and worldwide resulting from the COVID-19
pandemic, geopolitical tensions, such as the ongoing war in Ukraine, and rising interest rates. The global economy, including credit and
financial markets, has experienced extreme volatility and disruptions, including severely diminished liquidity and credit availability,
declines in economic growth, increases in inflation rates, higher interest rates and uncertainty about economic stability. If the equity and
credit markets further deteriorate, or do not improve, it may make any necessary debt or equity financing more difficult, more costly
and more dilutive. If we are unable to raise additional capital in sufficient amounts or on terms acceptable to us, we may have to
significantly delay, scale back or discontinue the development, manufacturing or commercialization of our products, or other research
and development initiatives. If this were to occur, our ability to grow and support our business and to respond to market challenges
could be significantly limited, which could have an adverse effect on our business, financial condition and results of operations.

Our operating results may fluctuate significantly, which makes our future operating results difficult to predict and could cause our
operating results to fall below expectations or any guidance we may provide.

Our quarterly and annual operating results may fluctuate significantly, which makes it difficult for us to predict our future
operating results. These fluctuations may occur due to a variety of factors, many of which are outside of our control, including, but not
limited to:

o the level of demand for any of our products, which may vary significantly;

o the timing and cost of, and level of investment in, research, development, manufacturing, regulatory approval and
commercialization activities relating to our products, which may change from time to time;

o the size, seasonality and customer mix of the cell analysis market;

o sales and marketing efforts and expenses;

o the rate at which we grow our sales force and the speed at which newly-hired salespeople become effective;

o changes in the productivity of our sales force;

o the effectiveness of our distribution partners in selling our products;

o positive or negative coverage in the media or publications of our products or competitive products;

o the cost of manufacturing our products, which may vary depending on the quantity of production and the terms of our

arrangements with our suppliers;

o the degree of competition in our industry and any change in the competitive landscape of our industry, including the
introduction of new products or enhancements or technologies by us or others in the cell analysis market and competition-
related pricing pressures;

o changes in governmental regulations or in the status of our regulatory approvals or applications;
o future accounting pronouncements or changes in our accounting policies;
o general economic conditions, both domestically and internationally, as well as economic conditions specifically affecting

the industry in which we, including those related to the COVID-19 pandemic or other widespread health crises;
o future global financial crises and economic downturns, including those caused by widespread public health crises;

J economic factors, including changes in inflation, interest rates, foreign currency rates, and the potential effect of such factors
on revenues and expenses; and

o general market conditions and other factors, including factors unrelated to our operating performance or the operating
performance of our competitors.

The cumulative effects of factors discussed above could result in large fluctuations and unpredictability in our quarterly and annual
operating results. As a result, comparing our operating results on a period-to-period basis may not be meaningful. Investors should not
rely on our past results as an indication of our future performance. This variability and unpredictability could also result in our failing
to meet the expectations of industry or financial analysts or investors for any period. If our revenue or operating results fall below the
expectations of analysts or investors or below any guidance we may provide, or if the guidance we provide is below the expectations of
analysts or investors, the price of our common stock could decline substantially. Such a stock price decline could occur even when we
have met any previously publicly stated guidance we may provide.
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The sizes of the markets for our products may be smaller than we estimate.

Within the life sciences technology market, flow cytometry technologies currently provide solutions largely within cell
proliferation, cell counting, cell identification, cell quality control and single-cell applications, representing an initial total addressable
market (“TAM”) of nearly $12 billion. However, we believe that the enhanced capabilities of our FSP platform has the potential to
capture an increasingly greater share of the broader cell analysis TAM. Our Northern Lights system has been approved for clinical use
in the European Union and China. In the United States, our products are currently labeled and promoted, and are, and in the near-future
are expected to continue to be, sold primarily to academic and research institutions and biopharmaceutical companies as research use
only products for non-diagnostic and non-clinical purposes, and are not currently designed, or intended to be used, for clinical diagnostic
tests. We plan to continue generating supporting publications and data, as well as pursue any required regulatory approvals for clinical
use for our products in the United States. Our ability to penetrate the clinical markets in the United States will depend in part on our
ability to receive 510(k) clearance, de novo classification, or approval of a pre-market approval application from the FDA. Further, we
believe our differentiated platform will enable us to expand the use of cell analysis into new markets, well beyond current applications
addressed by prior flow cytometry technologies and other cell analysis technologies. While we believe our assumptions and the data
underlying our estimates are reasonable, we have not independently verified the accuracy of the third-party data on which we have based
our assumptions and estimates, and these assumptions and estimates may not be correct and significantly different than actual market
sizes, and the conditions supporting our assumptions or estimates may change at any time, including as a result of factors outside our
control, thereby reducing the predictive accuracy of these underlying factors. If the actual number of customers who would benefit from
our products, the price at which we can sell products or the annual addressable market for our products is smaller than we have estimated,
it may impair our sales growth and have an adverse impact on our business, financial condition and results of operations.

In addition, our growth strategy involves launching new solutions and expanding sales of existing solutions into new markets and
geographies in which we have limited experience. For example, we intend to develop our platform’s applications within the clinical
market, and in particular, within disease detection, diagnosis, and treatment monitoring. Sales of new or existing solutions into new
market opportunities may take several years to develop and mature, and we cannot be certain that these market opportunities will develop
as we expect. As a result, the sizes of the annual total addressable market for new markets and new products are even more difficult to
predict.

If we were to be sued for product liability, we could face substantial liabilities that exceed our resources, limit sales of our existing
products and limit commercialization of any products that we may develop.

The marketing, sale and use of our products could lead to the filing of product liability claims where someone may allege that our
products identified inaccurate or incomplete information or otherwise failed to perform as designed. We may also be subject to liability
for errors in, a misunderstanding of or inappropriate reliance upon, the information we provide in the ordinary course of our business
activities. A product liability claim could result in substantial damages and be costly and time-consuming for us to defend. If we cannot
successfully defend ourselves against product liability claims, we will incur substantial liabilities and reputational harm. In addition,
regardless of merit or eventual outcome, product liability claims may result in:

o substantial litigation costs;

o distraction of management’s attention from our primary business;

o the inability to commercialize our products or new products;

o decreased demand for our products;

. damage to our business reputation;

o product recalls or withdrawals from the market;

° loss of sales; or

o termination of existing agreements by our partners and potential partners failing to partner with us.

We maintain product liability insurance, but this insurance may not fully protect us from the financial impact of defending against
product liability claims. Any product liability claim brought against us, with or without merit, could increase our insurance rates or
prevent us from securing insurance coverage in the future.

While we may attempt to manage our product liability exposure by proactively recalling or withdrawing from the market any
defective products, any recall or market withdrawal of our products may delay the supply of those products to our customers and may
impact our reputation. We may not be successful in initiating appropriate market recall or market withdrawal efforts that may be required
in the future and these efforts may not have the intended effect of preventing product malfunctions and the accompanying product
liability that may result. Such recalls and withdrawals may also harm our reputation with customers, which could negatively affect our
business, financial condition and results of operations.
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Litigation and other legal proceedings may harm our business.

We have been, and may become, involved in legal proceedings relating to patent and other intellectual property matters, product
liability claims, employee claims, tort or contract claims, federal or state regulatory investigations, securities class actions and other
legal proceedings or investigations, which could have a negative impact on our reputation, business and financial condition and divert
the attention of our management from the operation of our business. Litigation is inherently unpredictable and can result in excessive or
unanticipated verdicts and/or injunctive relief that affect how we operate our business. We could incur judgments or enter into
settlements of claims for monetary damages or for agreements to change the way we operate our business, or both. There may be an
increase in the scope of these matters or there may be additional lawsuits, claims, proceedings or investigations in the future, which
could harm our business, financial condition and results of operations. Adverse publicity about regulatory or legal action against us
could damage our reputation and brand image, undermine our customers’ confidence and reduce long-term demand for our products,
even if the regulatory or legal action is unfounded or not material to our operations.

If our information technology systems or data, or those of third parties on which we rely, are compromised now, or in the future, we
could experience adverse consequences resulting from such a compromise, including but not limited to regulatory investigations or
actions; litigation; fines and penalties; disruptions of our business operations; reputational harm; loss of revenue or profits; loss
of customers or sales; and other adverse consequences.

In the ordinary course of our business, we and the third parties upon which we rely, collect, use, store, safeguard, disclose, share,
transfer, secure and otherwise process (collectively, “Process” or “Processing”) proprietary, confidential and sensitive data, including
personal information (such as key-coded data, health information and other special categories of personal information), intellectual
property, trade secrets and proprietary business information owned or controlled by ourselves, our customers and other parties
(collectively “Sensitive Information”). We may rely upon third parties (such as service providers) for our data processing—related
activities. We may share or receive Sensitive Information with or from third parties.

We face a variety of evolving threats, which could cause security incidents. Cyber-attacks, malicious internet-based activity,
online and offline fraud, and other similar activities threaten the confidentiality, integrity, and availability of our Sensitive Information
and information technology systems, and those of the third parties upon which we rely. Such threats are prevalent and continue to rise,
are becoming increasingly difficult to detect, and come from a variety of sources, including traditional computer “hackers,” threat actors,
“hacktivists,” organized criminal threat actors, personnel (such as through theft or misuse), sophisticated nation-states, and nation-state-
supported actors. Some actors now engage and are expected to continue to engage in cyber-attacks, including without limitation, nation-
state actors for geopolitical reasons and in conjunction with military conflicts and defense activities. During times of war and other
major conflicts, we and the third parties upon which we rely may be vulnerable to a heightened risk of these attacks, including cyber-
attacks, that could materially disrupt our systems and operations, supply chain, and ability to produce, sell and distribute our goods and
services. We and the third parties upon which we rely may be subject to a variety of evolving threats, including but not limited to social-
engineering attacks (including through phishing attacks), malicious code (such as viruses and worms), malware (including as a result of
advanced persistent threat intrusions), denial-of-service attacks (such as credential stuffing), credential harvesting, personnel misconduct
or error, ransomware attacks, supply-chain attacks, software bugs, server malfunctions, software or hardware failures, loss of data or
other information technology assets, adware, telecommunications failures, and other similar threats. In particular, severe ransomware
attacks, including those perpetrated by organized criminal threat actors, nation-states, and nation-state-supported actors, are becoming
increasingly prevalent and severe and can lead to significant interruptions in our operations, loss of Sensitive Information and income,
reputational harm, and diversion of funds. Extortion payments may alleviate the negative impact of a ransomware attack, but we may
be unwilling or unable to make such payments due to, for example, applicable laws or regulations prohibiting such payments.
Additionally, employees working from home, while in transit and in public locations poses increased risks to our information technology
systems and data when utilizing network connections, computers, and devices outside our premises or network.

In addition to experiencing a security incident, third parties may gather, collect, or infer Sensitive Information about us from
public sources, data brokers, or other means that reveals competitively sensitive details about our organization and could be used to
undermine our competitive advantage or market position. Future or past business transactions (such as acquisitions or integrations) could
also expose us to additional cybersecurity risks and vulnerabilities, as our systems could be negatively affected by vulnerabilities present
in acquired or integrated entities’ systems and technologies. Furthermore, we may discover security issues that were not found during
due diligence of such acquired or integrated entities, and it may be difficult to integrate companies into our information technology
environment and security program.
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We rely on third-party service providers and technologies to operate critical business systems to process Sensitive Information in
a variety of contexts, including, without limitation, cloud-based infrastructure, data center facilities, encryption and authentication
technology, employee email, content delivery to customers, and other functions. Our ability to monitor these third parties’ information
security practices is limited, and these third parties may not have adequate information security measures in place. If our third-party
service providers experience a security incident or other interruption, we could experience adverse consequences. While we may be
entitled to damages if our third-party service providers fail to satisfy their data privacy or security-related obligations to us, any award
may be insufficient to cover our damages, or we may be unable to recover such award. In addition, supply-chain attacks have increased
in frequency and severity, and we cannot guarantee that third parties’ infrastructure in our supply chain or our third-party partners’
supply chains have not been compromised.

Any of the previously identified or similar threats could cause a security incident or other interruption that could result in
unauthorized, unlawful, or accidental acquisition, modification, destruction, loss, alteration, encryption, disclosure of, or access to our
Sensitive Information or our information technology systems, or those of the third parties upon whom we rely. A security incident or
other interruption could disrupt our ability (and that of third parties upon whom we rely) to provide our platform. We may expend
significant resources or modify our business activities in an effort to protect against security incidents. Certain data privacy and security
obligations may require us to implement and maintain specific security measures, industry-standard or reasonable security measures to
protect our information technology systems and Sensitive Information. While we have implemented security measures designed to
protect against security incidents, there can be no assurance that these measures will be effective. We take steps to detect and remediate
vulnerabilities, but we may not be able to detect and remediate all vulnerabilities in our information technology systems because the
threats and techniques used to exploit the vulnerability change frequently and are often sophisticated in nature. Therefore, such
vulnerabilities could be exploited but may not be detected until after a security incident has occurred. These vulnerabilities pose a
material risk to our business.

Applicable data privacy and security obligations may require us to notify relevant stakeholders of security incidents. Such
disclosures are costly, and the disclosures or the failure to comply with such requirements could lead to adverse consequences. If we (or
a third party upon whom we rely) experience a security incident or are perceived to have experienced a security incident, we may
experience adverse consequences, such as government enforcement actions (for example, investigations, fines, penalties, audits, and
inspections); additional reporting requirements and/or oversight; restrictions on processing data (including personal information);
litigation (including class claims); indemnification obligations; negative publicity; reputational harm; monetary fund diversions;
interruptions in our operations (including availability of data); financial loss; and other similar harms. Security incidents and attendant
consequences may cause customers to stop using our products and services, deter new customers from purchasing our products and
services, and negatively impact our ability to grow and operate our business.

Further, our contracts may not contain limitations of liability, and even where they do, there can be no assurance that limitations
of liability in our contracts are sufficient to protect us from liabilities, damages, or claims related to our data privacy and
security obligations. We cannot be sure that our insurance coverage will be adequate or sufficient to protect us from or to mitigate
liabilities arising out of our privacy and security practices, that such coverage will continue to be available on commercially
reasonable terms or at all, or that such coverage will pay future claims.

Business disruptions could seriously harm our future revenue and financial condition and increase our costs and expenses.

Our operations (including our manufacturing operations) and the operations of our distribution partners could be subject to
earthquakes, power shortages, telecommunications failures, water shortages, floods, hurricanes, typhoons, fires, extreme weather
conditions, medical epidemics and pandemics, including the COVID-19 pandemic, and other natural or man-made disasters or business
interruptions, for which we are predominantly self-insured. Our ability to obtain components for our products could be disrupted if the
operations of our suppliers were affected by a man-made or natural disaster or other business interruption, including interruptions related
to the COVID-19 pandemic. In addition, our corporate headquarters is located in Fremont, California and one of our reagents
manufacturing facilities is located in San Diego, California, near major earthquake faults and fire zones, and the ultimate impact on us
for being located near earthquake faults and fire zones and being consolidated in a certain geographical area is unknown. The occurrence
of any of these business disruptions could seriously harm our operations and financial condition and increase our costs and expenses.

We manufacture our products at our manufacturing facilities located in Fremont and San Diego, California, and Wuxi, China, and
we rely on various suppliers in the United States, China and other countries. Should our manufacturing facilities or the facilities of our
suppliers be damaged or destroyed by natural or man-made disasters, such as earthquakes, fires or other events, or should events such
as political unrest unfold, it could take months to relocate or rebuild, during which time our manufacturing and the operations of our
suppliers would cease or be delayed and our products may be unavailable. Moreover, the use of a new facility or new manufacturing,
quality control, or environmental control equipment or systems generally requires FDA review and approval. Because of the time
required to authorize manufacturing in a new facility under FDA and non-U.S. regulatory requirements, we may not be able to resume
production on a timely basis even if we are able to replace production capacity in the event we lose our manufacturing capacity. The
inability to perform our manufacturing activities, combined with our limited inventory of materials and components and manufactured
products, or the inability of our suppliers to continue their operations, may cause us to be unable to meet customer demand or harm our
reputation, and we may be unable to reestablish relationships with such customers in the future. Consequently, a catastrophic event or
business interruption at our manufacturing facilities or at our suppliers’ facilities could harm our business, financial condition and results
of operations.
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Our insurance policies are expensive and protect us only from some business risks, which leaves us exposed to significant uninsured
liabilities.

We do not carry insurance for all categories of risk that our business may encounter. Although we have general and product
liability insurance that we believe is appropriate, this insurance is subject to deductibles and coverage limitations. Our current product
liability insurance may not continue to be available to us on acceptable terms, if at all, and, if available, coverage may not be adequate
to protect us against any future product liability claims. If we are unable to obtain insurance at an acceptable cost or on acceptable terms
or otherwise protect against potential product liability claims, we could be exposed to significant liabilities. A product liability claim,
recall or other claim with respect to uninsured liabilities or for amounts in excess of insured liabilities could negatively affect our
business, financial condition and results of operations. We do not carry specific hazardous waste insurance coverage, and our property,
casualty and general liability insurance policies specifically exclude coverage for damages and fines arising from hazardous waste
exposure or contamination. Accordingly, in the event of contamination or injury, we could be held liable for damages or be penalized
with fines in an amount exceeding our resources, and our clinical trials or regulatory approvals could be suspended. Although we carry
cyber insurance, the coverage may not be sufficient to cover our losses in the event of a Security Breach. Additionally, no assurance can
be given that such policies can be retained on acceptable terms or that litigation will not occur following an insurance claim.

We also expect that operating as a public company will make it more difficult and more expensive for us to obtain director and
officer liability insurance, and we may be required to accept reduced policy limits and coverage or incur substantially higher costs to
obtain the same or similar coverage. As a result, it may be more difficult for us to attract and retain qualified people to serve on our
board of directors, on our board committees or as executive officers. We do not know, however, if we will be able to maintain existing
insurance with adequate levels of coverage. Any significant uninsured liability may require us to pay substantial amounts, which would
negatively affect our business, financial condition and results of operations.

We use hazardous biological materials that require considerable expertise for handling, storage and disposal and may result in
claims against us. We and third parties with whom we contract must comply with environmental laws and regulations, which can be
expensive and restrict how we do business, and could expose us to liability if our use of such hazardous materials cause injury.

Our research and development and manufacturing processes involve the controlled use of hazardous materials, including
flammables, toxics, corrosives and biologics. Our research operations produce hazardous biological and chemical waste products, and
we largely contract with third parties for the disposal of these products. Federal, state and local laws and regulations govern the use,
generation, manufacture, storage, handling and disposal of these materials and wastes. We are subject to periodic inspections by federal,
state and local authorities to ensure compliance with applicable laws. Compliance with applicable environmental laws and regulations
is expensive, and current or future environmental laws and regulations may restrict our operations. If we do not comply with applicable
regulations, we may be subject to fines and penalties. In the event of accidental contamination or injury from these materials or wastes,
we could be liable for damages or penalized with fines in an amount exceeding our resources and our operations could be suspended or
otherwise adversely affected.

In addition, because our product contains metals and electronic components which are purchased from third-party vendors, we
may be required under rules promulgated by the U.S. Securities and Exchange Commission ("SEC") governing disclosure of the use of
“conflict minerals” (tin, tungsten, tantalum and gold) to determine whether those minerals are necessary to the functionality or
production of our products and, if so, conduct a country of origin inquiry with respect to all such minerals. If any such minerals may
have originated in the Democratic Republic of the Congo, or DRC, or any of its adjoining countries, or covered countries, then we must
conduct diligence on the source and chain of custody of those conflict minerals to determine if they originated in one of the covered
countries and, if so, whether they financed or benefited armed groups in the covered countries. Disclosures relating to the products that
may contain conflict minerals, the country of origin of those minerals and whether they are “DRC conflict free” must be provided in a
Form SD (and accompanying conflict minerals report, if required, to disclose the diligence undertaken by us in sourcing the minerals
and our conclusions relating to such diligence). If we are required to submit a conflict minerals report, that report must be audited by an
independent auditor pursuant to existing government auditing standards. Compliance with this disclosure rule may be very time-
consuming for our management and personnel (as well as time-consuming for our suppliers) and could involve the expenditure of
significant amounts of money by us and them. Disclosures mandated by this rule, which can be perceived by the market to be “negative,”
may cause customers to refuse to purchase our products. The cost of compliance with the rule could adversely affect our results of
operations.

Furthermore, environmental laws and regulations are complex, change frequently and have tended to become more stringent. We
cannot predict the impact of such changes and cannot be certain of our future compliance. We do not currently maintain separate
environmental liability coverage and any accidental contamination or discharge or any resultant injury from these materials could result
in significant cost to us in penalties, damages and suspension of our operations.
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We have received funding under the Coronavirus Aid, Relief and Economic Security Act, or the CARES Act.

In June 2020, we executed a note in favor of Wells Fargo Bank, National Association, evidencing an unsecured loan, (“PPP
loan”), in the aggregate principal amount of $4.1 million, which was made pursuant to the Paycheck Protection Program, or the PPP.
The PPP was established under the CARES Act, which was enacted on March 27, 2020, and is administered by the U.S. Small Business
Administration, or the SBA. We have used all of the proceeds from the loan to retain employees, maintain payroll and make lease and
utility payments and expect to repay the PPP loan in the second quarter of 2021. On May 4, 2021, we fully repaid the PPP loan.

The PPP loan application required us to certify, among other things, that the current economic uncertainty made the PPP loan
request necessary to support our ongoing operations. In 2020, the SBA, in consultation with the Department of Treasury, issued new
guidance requiring borrowers to consider their ability to access other sources of liquidity before certifying in their loan applications that
current economic uncertainty makes this loan request necessary to support the ongoing operations. We made the certification in good
faith after analyzing our financial situation and access to capital and believe that we satisfied all eligibility criteria for the PPP loan.
However, the SBA guidance and criteria are subject to interpretation, including by the new Biden Administration, and if we are found
to have been ineligible, we could be subject to significant penalties. If we become subject to penalties, it could result in harm to our
business, results of operation and financial condition.

We are subject to foreign currency exchange risk.

A substantial amount of our revenues is derived from international operations, and we anticipate that a significant portion of our
sales will continue to come from outside the United States in the future. As we have experienced in the twelve months ended
December 31, 2022, where our prices are denominated in U.S. dollars, our sales and revenues could be adversely affected by declines
in foreign currencies relative to the U.S. dollar. The revenues we report with respect to our operations outside the United States may be
adversely affected by fluctuations in foreign currency exchange rates. See the section titled “Management’s Discussion and Analysis of
Financial Condition and Results of Operations” for additional information on the financial impact of exchange rate fluctuations and the
ways and extent to which we may attempt to address any impact. Any hedging activities we engage in may only offset a portion of the
adverse financial impact resulting from unfavorable changes in foreign currency exchange rates. We cannot predict with any certainty
changes in foreign currency exchange rates or the degree to which we can mitigate these risks.

Risks Related to Government Regulation and Our Industry

Our products may become subject to more onerous regulation by the FDA or other regulatory agencies in the future, which could
increase our costs and delay or prevent sales of our products or commercialization of new products and product enhancements,
thereby materially and adversely affecting our business, financial condition, results of operations and prospects.

Currently, our Northern Lights CLC system is available for clinical use in only China and the European Union. Our Aurora and
Northern Lights systems are otherwise available to customers as research use only (“RUO”) products. RUO products are regulated by
the FDA as medical devices. Although medical devices are subject to stringent FDA oversight, products that are intended for RUO and
are labeled as RUO are exempt from compliance with most FDA requirements, including premarket clearance or approval,
manufacturing requirements and others. A product labeled RUO but which is actually intended for clinical diagnostic use may be viewed
by the FDA as adulterated and misbranded under the Federal Food, Drug, and Cosmetic Act (“FDCA”), and subject to FDA enforcement
action. The FDA has indicated that when determining the intended use of a product labeled RUO, the FDA will consider the totality of
the circumstances surrounding distribution and use of the product, including how the product is marketed and to whom. The FDA could
disagree with our assessment that our products are properly marketed as RUOs, or could conclude that products labeled as RUO are
actually intended for clinical diagnostic use, and could take enforcement action against us, including requiring us to stop distribution of
our products until we are in compliance with applicable regulations, which would reduce our revenue, increase our costs and adversely
affect our business, prospects, results of operations and financial condition. In the event that the FDA requires us to obtain marketing
authorization of our RUO products in the future, there can be no assurance that the FDA will grant any clearance or approval requested
by us in a timely manner, or at all.

As part of our growth strategy, we plan to seek approval to offer our Aurora and Northern Lights systems for clinical use in the
United States and in other countries. In the United States, before we can market a new medical device, or a new use of, new claim for
or significant modification to an existing product, we must first receive either clearance under Section 510(k) of the FDCA, or approval
of a premarket approval application from the FDA, unless an exemption applies. The process of obtaining approval or clearance from
the FDA for new products, or with respect to enhancements or modifications to existing products, could take a significant period of
time, require the expenditure of substantial resources, involve rigorous pre-clinical and clinical testing, require changes to products or
result in limitations on the indicated uses of products. There can be no assurance that we will receive the required approvals or clearances
for any new products or for modifications to our existing products on a timely basis or that any approval or clearance will not be
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subsequently withdrawn or conditioned upon extensive post-market study requirements. Moreover, even if we receive FDA clearance
or approval of new products or modifications to existing products, we will be required to comply with extensive regulations relating to
the development, research, clearance, approval, distribution, marketing, advertising and promotion, manufacture, adverse event
reporting, recordkeeping, import and export of such products, which may substantially increase our operating costs and have a material
impact on our business, profits and results of operations. Failure to comply with applicable regulations could jeopardize our ability to
sell our products and result in enforcement actions such as: warning letters, fines, injunctions, civil penalties, termination of distribution,
recalls or seizures of products, delays in the introduction of products into the market, total or partial suspension of production, refusal
to grant future clearances or approvals, withdrawals or suspensions of current approvals, resulting in prohibitions on sales of our
products, and in the most serious cases, criminal penalties. Occurrence of any of the foregoing could harm our reputation, business,
financial condition, results of operations and prospects.

We and our suppliers are subject to ongoing regulatory obligations and continued regulatory review, which may result in significant
additional expense and subject us to penallties if we fail to comply with applicable regulatory requirements.

Any medical device we market will be subject to continued regulatory review, oversight, requirements, and periodic inspections
by the FDA and other domestic and foreign regulatory bodies. In particular, unless exempt, we and our suppliers are required to comply
with the FDA’s Quality System Regulation (“QSR”) and other regulations enforced outside the United States which cover the
manufacture of our products and the methods and documentation of the design, testing, production, control, quality assurance, labeling,
packaging, storage and shipping of medical devices. Regulatory bodies, such as the FDA, enforce the QSR and other regulations through
periodic inspections. The failure by us or one of our suppliers to comply with applicable statutes and regulations administered by the
FDA and other regulatory bodies, or the failure to timely and adequately respond to any adverse inspectional observations or product
safety issues, could result in, among other things, any of the following enforcement actions:

. untitled letters, warning letters, fines, injunctions, consent decrees and civil penalties;

o unanticipated expenditures to address or defend such actions;

o customer notifications for repair, replacement or refunds;

° recall, detention or seizure of our products;

o operating restrictions or partial suspension or total shutdown of production;

o refusing or delaying our requests for 510(k) clearance or PMA approval of new products or modified products;

o withdrawal of 510(k) clearances on PMA approvals that have already been granted;
o refusal to grant export approval for our products; or

o criminal prosecution.

If any of these actions were to occur, our reputation would be harmed and our product sales and profitability would be adversely
impacted. Furthermore, our key component suppliers may not currently be or may not continue to be in compliance with all applicable
regulatory requirements which could result in our failure to produce our products on a timely basis and in the required quantities, if at
all.

Later discovery of previously unknown problems with our products, including manufacturing problems, or failure to comply with
regulatory requirements such as the QSR, may result in changes to labeling, restrictions on such products or manufacturing processes,
withdrawal of the products from the market, voluntary or mandatory recalls, a requirement to repair, replace or refund the cost of any
medical device we manufacture or distribute, fines, suspension of regulatory approvals, product seizures, injunctions or the imposition
of civil or criminal penalties which would adversely affect our business, operating results and prospects.

Any government investigation of alleged violations of law could require us to expend significant time and resources in response,
and could generate negative publicity. Any failure to comply with ongoing regulatory requirements may significantly and adversely
affect our ability to commercialize and generate revenue from our products. If regulatory sanctions are applied or if regulatory clearance
or approval is withdrawn, it would have a material adverse effect on our business, financial condition and results of operations.

Our products or any component thereof may be subject to product recalls in the future. A recall of our products, either voluntarily
or at the direction of the FDA or another governmental authority, or the discovery of serious safety issues with our products, could
have a significant adverse impact on us.

The FDA has the authority to require the recall of commercialized products that are subject to FDA regulation. Manufacturers
may, under their own initiative, recall a product if any deficiency is found. For reportable corrections and removals, companies are
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required to make additional periodic submissions to the FDA after initiating the recall, and often engage with the FDA on their recall
strategy prior to initiating the recall. A government-mandated or voluntary recall by us or one of our distributors could occur as a result
of an unacceptable health risk, component failures, failures in laboratory processes, malfunctions, manufacturing errors, design or
labeling defects, or other deficiencies and issues. Recalls of any of our products would divert managerial and financial resources and
adversely affect our business, results of operations, financial condition and reputation. We may also be subject to liability claims, be
required to bear other costs or take other actions that may negatively impact our future sales and our ability to generate profits.
Companies are also required to maintain certain records of corrections and removals, even if these do not require reporting to the FDA.
We may initiate voluntary recalls involving our products. A recall announcement by us could harm our reputation with customers and
negatively affect our business, financial condition, and results of operations. In addition, the FDA or other agency could take enforcement
action for failing to report the recalls when they were conducted.

If we initiate a recall, including a correction or removal, for one of our products, issue a safety alert, or undertake a field action
or recall to reduce a health risk, this could lead to increased scrutiny by the FDA, other governmental and regulatory enforcement bodies,
and our customers regarding the quality and safety of our products, and to negative publicity, including FDA alerts, press releases, or
administrative or judicial actions. Furthermore, the submission of these reports could be used against us by competitors and cause
customers to delay purchase decisions or cancel orders, which would harm our reputation.

The misuse or off-label use of our products may harm our reputation in the marketplace, or result in injuries that lead to product
liability suits, which could be costly to our business. Moreover, we could be subject to FDA sanctions if we are deemed to have
engaged in off-label promotion.

Our promotional materials and training methods must comply with FDA and other applicable laws and regulations, including the
prohibition on the promotion of an RUO device or medical device for an indication that has not been approved or cleared by the FDA,
referred to as an off-label use. We cannot prevent our customers from using our products for off-label uses, including in laboratory
developed tests for clinical use. If the FDA determines that our promotional materials constitute the unlawful promotion of an oftf-label
use, it could subject us to regulatory or enforcement actions, including civil money penalties, criminal fines and penalties, and exclusion
from participation in federal health programs, among others. Other federal, state or foreign governmental authorities might also take
action if they consider our promotion or training materials to constitute promotion of an off-label use, which could result in significant
fines or penalties under other statutory authorities. In that event, our reputation could be damaged and the use of our products in the
marketplace could be diminished.

Furthermore, off-label uses of our products may lead to performance issues or produce erroneous results, which could harm our
reputation in the marketplace and increase the risk of product liability. Product liability claims are expensive to defend and could divert
our management’s attention from our primary business and result in substantial damage awards against us. Any of these events could
harm our business, results of operations and financial condition.

Changes in tariffs or other government trade policies may materially adversely affect our business and results of operations,
including by reducing demand for our products.

The imposition of tariffs and trade restrictions as a result of international trade disputes or changes in trade policies may adversely
affect our sales and profitability. For example, in 2018 and 2019, the U.S. government imposed and proposed, among other actions, new
or higher tariffs on specified imported products originating from China in response to what it characterized as unfair trade practices, and
China responded by imposing and proposing new or higher tariffs on specified U.S. products. There can be no assurance that a broader
trade agreement will be successfully negotiated between the United States and China to reduce or eliminate these tariffs. These tariffs,
and the related geopolitical uncertainty between the United States and China, may cause decreased demand for our products, which
could have a material adverse effect on our business and results of operations. For example, certain of our foreign customers may
respond to the imposition of tariffs or threat of tariffs on products we produce by delaying purchase orders or purchasing products from
our competitors. Ongoing international trade disputes and changes in trade policies could also impact economic activity and lead to a
general contraction of customer demand. In addition, tariffs on components that we may import from China or other nations will
adversely affect our profitability unless we are able to exclude such components from the tariffs or we raise prices for our products,
which may result in our products becoming less attractive relative to products offered by our competitors. Future actions or escalations
by either the United States or China that affect trade relations may also negatively affect our business, or that of our suppliers or
customers, and we cannot provide any assurances as to whether such actions will occur or the form that they may take. To the extent
that our sales or profitability are negatively affected by any such tariffs or other trade actions, our business and results of operations may
be materially adversely affected.
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We are subject to governmental export controls that could impair our ability to compete in international markets due to licensing
requirements and subject us to liability if we are not in compliance with applicable laws.

Exports of our products are subject to export controls and sanctions laws and regulations imposed by the U.S. government and
administered by the U.S. Departments of State, Commerce, and Treasury. U.S. export control laws may require a license or other
authorization to export products to certain destinations and end users. In addition, U.S. economic sanctions laws include restrictions or
prohibitions on the sale or supply of certain products and services to U.S. embargoed or sanctioned countries, governments, persons and
entities. Obtaining export licenses can be difficult, costly and time-consuming and we may not always be successful in obtaining
necessary export licenses, and our failure to obtain required export approval for our products or limitations on our ability to export or
sell our products imposed by export control or sanctions laws may harm our revenues and adversely affect our business, financial
condition, and results of operations. Noncompliance with these laws could have negative consequences, including government
investigations, penalties and reputational harm.

We are subject to stringent and changing U.S. and foreign data privacy and security laws, regulations, rules, and standards as well
as policies, contractual obligations, and other obligations related to data privacy and security. Our actual or perceived failure to
comply with such obligations could lead to government regulatory investigations or enforcement actions (that could include fines
and penalties), a disruption of our business or commercialization of our products, private litigation, harm to our reputation, loss of
revenue or profits, and other adverse effects on our business or prospects.

In the course of our operations, we collect, receive, store, process, generate, use, transfer, disclose, make accessible, protect,
secure, dispose of, transmit, and share sensitive, confidential, and proprietary information, including personal information, business
data, trade secrets, intellectual property, and sensitive third-party data. Accordingly, we are, and may increasingly become, subject to
various data privacy and security laws, the number and scope of which are changing, subject to differing applications and interpretations,
may be inconsistent among jurisdictions, and may conflict with each other.

In the United States, federal, state, and local governments have enacted numerous data privacy and security laws, including data
breach notification laws, personal information privacy and security laws, and consumer protection laws (e.g., Section 5 of the Federal
Trade Commission Act), and other similar laws (e.g., wiretapping laws). For example, the federal Health Insurance Portability and
Accountability Act of 1996 (“HIPAA”), as amended by the Health Information Technology for Economic and Clinical Health Act
(“HITECH”), imposes specific requirements relating to the privacy, security, and transmission of individually identifiable health
information. The California Consumer Privacy Act of 2018 (“CCPA”) applies to personal information of consumers, business
representatives, and employees, and requires businesses to provide specific disclosures in privacy notices and honor requests of
California residents to exercise certain rights related to their personal information. The CCPA allows for statutory fines for
noncompliance (up to $7,500 per violation) and allows private litigants affected by certain data breaches to recover significant statutory
damages. In addition, the California Privacy Rights Act of 2020 (“CPRA”) expands the CCPA’s requirements, including by adding a
new right for individuals to correct their personal information and establishing a new regulatory agency, the California Privacy Protection
Agency, to implement and enforce the law, which could increase the risk of an enforcement action. Other states have enacted data
privacy and security laws. For example, Virginia, Colorado, Utah, and Connecticut have similarly enacted comprehensive data privacy
and security laws, all of which become effective in 2023. Similar laws are being considered in several other states, as well as at the
federal and local levels. If we become subject to new data privacy and security laws, the risk of enforcement action against us could
increase because we may become subject to additional obligations, and the number of individuals or entities that can initiate actions
against us may increase (including individuals via a private right of action and state actors), increasing legal risk and compliances costs
for us and the third parties upon whom we rely.

Outside the United States, an increasing number of laws, regulations, and industry standards apply to data privacy and security.
For example, the European Union’s General Data Protection Regulation (“EU GDPR”) and the United Kingdom’s General Data
Protection Regulation (“UK GDPR”) impose strict requirements for processing the personal information of individuals located,
respectively within the European Economic Area (“EEA”) and the United Kingdom (“UK”). For example, violations of the EU and UK
GDPR can result in, temporary or definitive bans on data processing and other corrective actions; fines of up to 20 million Euros (£17.5
million for the UK GDPR) or 4% of annual global revenue, whichever is greater; or private litigation related to processing of personal
information brought by classes of data subjects or consumer protection organizations authorized at law to represent their interests.
Furthermore, in Europe, there is a proposed regulation related to artificial intelligence (“Al”) that, if adopted, could impose onerous
obligations related to the use of Al-related systems. Other countries outside of Europe have enacted or are considering enacting similar
comprehensive data privacy and security laws and regulations, which could increase the cost and complexity of delivering our services
and operating our business. For example, China’s Personal Information Protection Law (“PIPL”) broadly regulates data privacy and
security practices and imposes strict requirements for processing personal information. As another example, Canada has enacted the
Personal Information Protection and Electronic Documents Act and Canada’s Anti-Spam Legislation, which broadly regulate the
Processing of personal information and impose compliance obligations and penalties comparable to those of European data privacy and
security laws. Complying with these and other similar laws and regulations (to the extent applicable) may cause us to incur substantial
operational costs or require us to change our business practices, and could lead to material fines, penalties and liability.
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In addition, many jurisdictions have enacted data localization laws and cross-border persona information transfer laws. These
laws may make it more difficult for us to transfer personal information across jurisdictions, which could impede our business. For
example, absent appropriate safeguards or other circumstances, the EU GDPR generally restricts the transfer of personal information to
countries outside of the EEA, such as the United States, which the European Commission does not consider to provide an adequate level
of data privacy and security. The European Commission released a set of Standard Contractual Clauses that are designed to be a
mechanism by which entities can transfer personal information out of the EEA to jurisdictions that the European Commission has not
found to provide an adequate level of protection. Currently, these Standard Contractual clauses are a valid mechanism to transfer personal
information outside of the EEA. The Standard Contractual Clauses, however, require parties that rely upon that legal mechanism to
comply with additional obligations, such as conducting transfer impact assessments to determine whether additional security measures
are necessary to protect the at-issue personal information. Moreover, due to potential legal challenges, there exists some uncertainty
regarding whether the Standard Contractual Clauses will remain a valid mechanism for transfers of personal information out of the
EEA, and there is no assurance that we can satisfy or rely on these measures to lawfully transfer personal information to the United
States or other countries. In addition, laws in Switzerland and the UK similarly restrict transfers of personal information outside of those
jurisdictions to countries such as the United States of America that do not provide an adequate level of personal information protection.
In addition to European restrictions on cross-border transfers of personal information, other jurisdictions have enacted or are considering
similar cross-border personal information transfer laws and local personal information residency laws, any of which could increase the
cost and complexity of doing business. If we cannot implement a valid compliance mechanism for cross-border data transfers, we may
face increased exposure to regulatory actions, substantial fines, and injunctions against processing or transferring personal information
from Europe or elsewhere. The inability to import personal information to the United States could significantly and negatively impact
our business operations, including by limiting our ability to collaborate with parties that are subject to European and other data privacy
and security laws, requiring us to increase our personal information processing capabilities in Europe and/or elsewhere at significant
expense; increased exposure to regulatory actions; and substantial fines and penalties. Additionally, companies that transfer personal
information out of the EEA and UK to other jurisdictions, particularly to the United States, are subject to increased scrutiny from
regulators, individual litigants, and activist groups. Some European regulators have ordered certain companies to suspend or permanently
cease certain transfers out of Europe for allegedly violating the GDPR’s cross-border data transfer limitations.

In addition to data privacy and security laws, privacy advocates and industry groups have proposed, and may propose in the
future, standards with which we are legally or contractually bound to comply. For example, we may also be subject to the Payment
Card Industry Data Security Standard (“PCI DSS”). The PCI DSS requires companies to adopt certain measures to ensure the security
of cardholder information, including using and maintaining firewalls, adopting proper password protections for certain devices and
software, and restricting data access. Noncompliance with PCI DSS can result in penalties ranging from $5,000 to $100,000 per month
by credit card companies, litigation, damage to our reputation, and revenue losses. We may also rely on vendors to process payment
card data, and those vendors may be subject to PCI DSS, and our business may be negatively affected if our vendors are fined or suffer
other consequences as a result of PCI DSS noncompliance. We are also bound by contractual obligations related to data privacy and
security, and our efforts to comply with such obligations may not be successful. For example, certain data privacy and security laws,
such as the EU/UK GDPR and the CCPA, require us to impose specific contractual restrictions on our service providers. We also publish
privacy policies, marketing materials and other statements, such as compliance with certain certifications or self-regulatory principles,
regarding data privacy and security. If these policies, materials or statements are found to be deficient, lacking in transparency, deceptive,
unfair, or misrepresentative of our practices, we may be subject to investigation, enforcement actions by regulators or other adverse
consequences.

Our obligations related to data privacy and security are quickly changing in an increasingly stringent fashion and creating
regulatory uncertainty. These obligations may be subject to differing applications and interpretations, which may be inconsistent or in
conflict among jurisdictions. Preparing for and complying with these obligations requires us to devote significant resources (including,
without limitation, financial and time-related resources), which may necessitate changes to our information technologies, systems, and
practices and to those of any third parties that process personal information on our behalf. In addition, these obligations may require us
to change our business model. Although we endeavor to comply with all applicable data privacy and security obligations, we may at
times fail (or be perceived to have failed) to do so. Moreover, despite our efforts, our personnel or third parties upon whom we rely
may fail to comply with such obligations which could impact our compliance posture and business operations. If we or the third parties
on which we rely fail, or are perceived to have failed, to address or comply with applicable data privacy and security obligations, we
could face significant consequences. These consequences may include, but are not limited to, government enforcement actions (e.g.,
investigations, fines, penalties, audits, inspections, and similar); litigation (including class-action claims); additional reporting
requirements and/or oversight, bans on processing personal information; orders to destroy or not use personal information; and
imprisonment of company officials. Any of these events could have a material adverse effect on our reputation, business, or financial
condition, including but not limited to: loss of customers, interruptions or stoppages in our business operations, inability to process
personal information or to operate in certain jurisdictions, limited ability to develop or commercialize our products, expenditure of time
and resources to defend any claim or inquiry, adverse publicity, or revision or restructuring of our business model or operations.
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We are subject to U.S. and certain foreign anti-corruption and anti-money laundering laws and regulations. We can face criminal
liability and other serious consequences for violations, which can harm our business.

We are subject to anti-corruption and anti-money laundering laws and regulations, including the FCPA, the U.S. domestic bribery
statute contained in 18 U.S.C. § 201, the U.S. Travel Act, the USA PATRIOT Act, and other state and national anti-bribery and anti-
money laundering laws in the countries in which we conduct or may in the future conduct activities. Anti-corruption laws are interpreted
broadly and prohibit companies and their employees, agents, contractors and other third-party collaborators from authorizing, promising,
offering, providing, soliciting or receiving, directly or indirectly, improper payments or anything else of value to or from persons in the
public or private sector. The FCPA also requires public companies to make and keep books and records that accurately and fairly reflect
the transactions of the corporation and to devise and maintain an adequate system of internal accounting controls.

In addition to selling our products internationally directly through our sales teams, we currently engage third parties outside of
the United States, and may engage additional third parties outside of the United States, to sell our products internationally and to obtain
necessary permits, licenses, patent registrations and other regulatory approvals. We have direct or indirect interactions with officials and
employees of government agencies or government-affiliated hospitals, universities and other organizations. We can be held liable for
the corrupt or other illegal activities of our employees, agents, contractors and other third-party collaborators, even if we do not explicitly
authorize or have actual knowledge of such activities. Any violations of the laws and regulations described above may result in
substantial civil and criminal fines and penalties, imprisonment, the loss of export or import privileges, debarment, tax reassessments,
breach of contract and fraud litigation, reputational harm, and other consequences.

If we fail to comply with U.S. federal and state fraud and abuse and other healthcare laws and regulations, including those relating
to kickbacks and false claims, we could face substantial penalties and our business operations and financial condition could be
harmed.

We are exposed to broadly applicable anti-fraud and abuse, anti-kickback, false claims and other healthcare laws and regulations
that may constrain our business, our arrangements and relationships with customers, and how we market, sell and distribute our products.
We have a compliance program, code of conduct and associated policies and procedures, but it is not always possible to identify and
deter misconduct by our employees and other third parties, and the precautions we take to detect and prevent noncompliance may not
be effective in protecting us from governmental investigations for failure to comply with applicable fraud and abuse or other healthcare
laws and regulations. The laws that may affect our ability to operate include, among others:

o the Anti-Kickback Statute, which prohibits, among other things, knowingly and willingly soliciting, offering, receiving or
paying remuneration, directly or indirectly, overtly or covertly, in cash or in kind, to induce or reward either the referral of
a person, or the purchase, order or recommendation of, items or services for which payment may be made, in whole or in
part, under a federal healthcare program such as the Medicare and Medicaid programs. The term “remuneration” has been
broadly interpreted to include anything of value, and the government can establish a violation of the Anti-Kickback Statute
without proving that a person or entity had actual knowledge of the law or a specific intent to violate. In addition, the
government may assert that a claim, including items or services resulting from a violation of the Anti-Kickback Statute,
constitutes a false or fraudulent claim for purposes of the FCA. There are a number of statutory exceptions and regulatory
safe harbors protecting certain business arrangements from prosecution under the Anti-Kickback Statute; however, those
exceptions and safe harbors are drawn narrowly, and there may be limited or no exception or safe harbor for many common
business activities. Certain common business activities including, certain reimbursement support programs, educational and
research grants or charitable donations, and practices that involve remuneration to those who prescribe, purchase or
recommend medical devices, including discounts, providing items or services for free or engaging such people as
consultants, advisors or speakers, may be subject to scrutiny if they do not fit squarely within any available exception or
safe harbor and would be subject to a facts and circumstances analysis to determine compliance with the Anti-Kickback
Statute. Our business may not in all cases meet all of the criteria for statutory exception or regulatory safe harbor protection
from anti-kickback liability;

o the federal civil False Claims Act, or the FCA, which prohibits, among other things, persons or entities from knowingly
presenting, or causing to be presented, a false or fraudulent claim for payment of government funds and knowingly making,
using or causing to be made or used, a false record or statement to get a false claim paid or to avoid, decrease or conceal an
obligation to pay money to the federal government. A claim including items or services resulting from a violation of the
Anti-Kickback Statute constitutes a false or fraudulent claim for purposes of the FCA. Actions under the FCA may be
brought by the government or as a qui tam action by a private person in the name of the government. These people,
sometimes known as “relators” or, more commonly, as “whistleblowers,” may share in any monetary recovery. Many
medical device manufacturers have been investigated and have reached substantial financial settlements with the federal
government under the FCA for a variety of alleged improper activities, including causing false claims to be submitted as a
result of the marketing of their products for unapproved and thus non-reimbursable uses and interactions with prescribers
and other customers, including those that may have affected their billing or coding practices and submission of claims to
the federal government. FCA liability is potentially significant in the healthcare industry because the statute provides for
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treble damages and mandatory monetary penalties for each false or fraudulent claim or statement. Because of the potential
for large monetary exposure, life sciences companies often resolve allegations without admissions of liability for significant
and material amounts to avoid the uncertainty of treble damages and per claim penalties that may be awarded in litigation
proceedings. Settlements may require companies to enter into corporate integrity agreements with the government, which
may impose substantial costs on companies to ensure compliance. Medical device manufacturers and other healthcare
companies also are subject to other federal false claims laws, including, among others, federal criminal healthcare fraud and
false statement statutes that extend to non-government health benefit programs;

o HIPAA, which imposes criminal and civil liability for, among other actions, knowingly and willfully executing, or
attempting to execute, a scheme to defraud any healthcare benefit program, including private third-party payors, or
knowingly and willfully falsifying, concealing or covering up a material fact or making a materially false, fictitious or
fraudulent statement or representation, or making or using any false writing or document knowing the same to contain any
materially false, fictitious or fraudulent statement or entry in connection with the delivery of or payment for healthcare
benefits, items or services. Similar to the federal healthcare Anti-Kickback Statute, a person or entity does not need to have
actual knowledge of the statute or specific intent to violate it to have committed a violation;

J HIPAA, as amended by the Health Information Technology for Economic and Clinical Health Act, or HITECH Act, and
their implementing regulations, also impose obligations, including mandatory contractual terms, on covered entities subject
to the rule, such as health plans, healthcare clearinghouses and certain healthcare providers, as well as their business
associates that perform certain services for them or on their behalf involving the use or disclosure of individually identifiable
health information with respect to safeguarding the privacy, security and transmission of individually identifiable health
information;

o various state laws govern the privacy and security of personal information, including the California Consumer Protection
Act, or CCPA, which became effective January 1, 2020, and gives California residents expanded rights to access and delete
their personal information, opt out of certain personal information sharing and receive detailed information about how their
personal information is used by requiring covered companies to provide new disclosures to California consumers (as that
term is broadly defined) and provide such consumers new ways to opt-out of certain sales of personal information. The
CCPA provides for civil penalties for violations, as well as a private right of action for data breaches;

o the federal Physician Payments Sunshine Act, implemented as Open Payments, requires manufacturers of drugs, devices,
biologics and medical supplies for which payment is available under Medicare, Medicaid or the Children’s Health Insurance
Program to report annually, with certain exceptions to CMS, information related to payments or other “transfers of value”
made to physicians, as defined by such law, and teaching hospitals, and requires applicable manufacturers and group
purchasing organizations to report annually to CMS ownership and investment interests held by physicians and their
immediate family members, physician assistants, nurse practitioners, clinical nurse specialists, certified nurse anesthetists
and certified nurse-midwives; and

o analogous state and foreign law equivalents of each of the above federal laws, such as anti-kickback and false claims laws
which may apply to items or services reimbursed by any third-party payor, including commercial insurers; state laws that
require medical device companies to comply with the industry’s voluntary compliance guidelines and the applicable
compliance guidance promulgated by the federal government or otherwise restrict payments that may be made to healthcare
providers and other potential referral sources; state beneficiary inducement laws, which are state laws that require medical
device manufacturers to report information related to payments and other transfers of value to physicians and other
healthcare providers or marketing expenditures; and state and foreign laws governing the privacy and security of health
information in certain circumstances, many of which differ from each other in significant ways and may not have the same
effect, thus complicating compliance efforts.

State and federal regulatory and enforcement agencies continue to actively investigate violations of healthcare laws and
regulations, and the U.S. Congress continues to strengthen the arsenal of enforcement tools. Enforcement agencies also continue to
pursue novel theories of liability under these laws. In particular, government agencies have increased regulatory scrutiny and
enforcement activity with respect to manufacturer reimbursement support activities, including bringing criminal charges or civil
enforcement actions under the Anti-Kickback Statute, FCA and HIPAA’s healthcare fraud and privacy provisions.

Because of the breadth of these laws and the narrowness of the statutory exceptions and regulatory safe harbors available under
such laws, it is possible that some of our business activities, including certain sales and marketing practices of our products, could be
subject to challenge under one or more such laws. If an arrangement were deemed to violate the Anti-Kickback Statute, it may also
subject us to violations under other fraud and abuse laws such as the federal civil FCA and civil monetary penalties laws. Moreover,
such arrangements could be found to violate comparable state fraud and abuse laws.

Achieving and sustaining compliance with applicable federal and state anti-fraud and abuse laws may prove costly. If we or our
employees are found to have violated any of the above laws we may be subjected to substantial criminal, civil and administrative
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penalties, including imprisonment, exclusion from participation in federal healthcare programs, such as Medicare and Medicaid, and
significant fines, monetary penalties, forfeiture, disgorgement and damages, contractual damages, reputational harm, administrative
burdens, diminished profits and future earnings and the curtailment or restructuring of our operations, any of which could adversely
affect our ability to operate our business and our financial results. Any action or investigation against us for the violation of these
healthcare fraud and abuse laws, even if successfully defended, could result in significant legal expenses and could divert our
management’s attention from the operation of our business. Companies settling FCA, Anti-Kickback Statute or civil monetary penalties
law cases also may enter into a Corporate Integrity Agreement with the U.S. Department of Health and Human Services Office of
Inspector General, or the OIG, to avoid exclusion from participation (such as loss of coverage for their products) in federal healthcare
programs such as Medicare and Medicaid. Corporate Integrity Agreements typically impose substantial costs on companies to ensure
compliance. Defending against any such actions can be costly, time-consuming and may require significant personnel resources, and
may harm our business, financial condition and results of operations.

Our employees, independent contractors, consultants, commercial partners and vendors may engage in misconduct or other
improper activities, including noncompliance with regulatory standards and requirements, which could harm our business, financial
condition and results of operations.

We are exposed to the risk that our employees, independent contractors, consultants, commercial partners, distributors and
vendors may engage in fraudulent or illegal activity. Misconduct by these parties could include intentional, reckless or negligent conduct
or disclosure of unauthorized activities to us that violates: (1) the laws of the FDA and other similar regulatory bodies, including those
laws requiring the reporting of true, complete and accurate information to such regulators, (2) manufacturing standards, (3) healthcare
fraud and abuse laws in the United States and similar foreign fraudulent misconduct laws, or (4) laws that require the true, complete and
accurate reporting of financial information or data. These laws may impact, among other things, future sales, marketing and education
programs. In particular, the promotion, sales and marketing of healthcare items and services, as well as certain business arrangements
in the healthcare industry, are subject to extensive laws designed to prevent fraud, kickbacks, self-dealing and other abusive practices.
These laws and regulations may restrict or prohibit a wide range of pricing, discounting, marketing and promotion, structuring and
commissions, certain customer incentive programs and other business arrangements generally.

We have adopted a code of business conduct and ethics that applies to our directors, officers and employees, but it is not always
possible to identify and deter misconduct by our employees and other third parties, and the precautions we take to detect and prevent
these activities may not be effective in controlling unknown or unmanaged risks or losses or in protecting us from governmental
investigations or other actions or lawsuits stemming from a failure to be in compliance with such laws or regulations. If any such actions
are instituted against us and we are not successful in defending ourselves or asserting our rights, those actions could result in the
imposition of significant fines or other sanctions, including the imposition of civil, criminal and administrative penalties, damages,
monetary fines, disgorgement, imprisonment, additional integrity reporting and oversight obligations, possible exclusion from
participation in Medicare, Medicaid and other federal healthcare programs, contractual damages, reputational harm, diminished profits
and future earnings and curtailment of operations, any of which could adversely affect our ability to operate our business and our results
of operations. Whether or not we are successful in defending against any such actions or investigations, we could incur substantial costs,
including legal fees and reputational harm, and divert the attention of management in defending ourselves against any of these claims
or investigations, which could harm our business, financial condition and results of operations.

Risks Related to Our Intellectual Property

If we are unable to obtain and maintain patent or other intellectual property protection for any of our current or future products, or
if the scope of the patent and other intellectual property protection obtained is not sufficiently broad, our competitors could develop
and commercialize products similar or identical to ours, and our ability to successfully commercialize our current or future products
may be harmed.

As with other flow cytometry companies, our success depends in large part on our ability to obtain, maintain and solidify a
proprietary position for our current and any future products, which will depend upon our success in obtaining effective patent protection
in the United States and other countries that cover, and other intellectual property with respect to, such products, their manufacturing
processes and their intended methods of use and enforcing those patent claims once granted as well as our other intellectual property. In
some cases, we may not be able to obtain issued patent claims or other intellectual property covering our technologies which are
sufficient to prevent third parties, such as our competitors, from utilizing our products and negate any competitive advantage we may
have. Any failure to obtain or maintain patent and other intellectual property protection with respect to our current and any future
products or other aspects of our business could harm our business, financial condition and results of operations.

Changes in either the patent laws or their interpretation in the United States and other countries may diminish our ability to protect
our inventions, obtain, maintain and enforce our intellectual property rights and, more generally, could affect the value of our intellectual
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property or narrow the scope of our patents. Additionally, we cannot predict whether the patent applications we are currently pursuing
will issue as patents in any particular jurisdiction or whether the claims of any issued patents will provide sufficient protection from
competitors or other third parties.

The patent prosecution process is expensive, time-consuming and complex, and we may not be able to file, prosecute, maintain,
enforce or license all necessary or desirable patent applications at a reasonable cost or in a timely manner. It is also possible that we will
fail to identify patentable aspects of our research and development output in time to obtain patent protection. Although we enter into
non-disclosure and confidentiality agreements with parties who have access to confidential or patentable aspects of our research and
development output, such as our employees, corporate collaborators, outside scientific collaborators, suppliers, consultants, advisors
and other third parties, any of these parties may breach the agreements and disclose such output before a patent application is filed,
thereby jeopardizing our ability to seek and obtain patent protection. In addition, our ability to obtain and maintain valid and enforceable
patents depends in part on whether the differences between our inventions and the prior art allow our inventions to be patentable over
the prior art. Furthermore, the publication of discoveries in scientific literature often lags behind the actual discoveries, and patent
applications in the United States and other jurisdictions are typically not published until 18 months after filing, or in some cases not at
all. Therefore, we cannot be certain that we were the first to file for patent protection of such inventions.

As of December 31, 2022, we own 12 issued U.S. utility patents, two issued Japan utility patents, one issued European utility
patent and one issued China utility patent. We have 42 pending utility patent applications, including 25 utility patent applications in the
United States, five utility patent applications in the European Union, five utility patent applications in China and three utility patent
applications in Japan. Assuming all maintenance fees are paid, the U.S. issued patents are expected to naturally expire between years
2023 and 2038. Patents covering intellectual property relating to design specific technologies invented by our researchers in Shanghai
and Wuxi, China are filed in China and owned by our China subsidiaries, respectively. As of December 31, 2022, our Shanghai
subsidiary owns 15 issued utility patents and one issued invention patent and has ten pending invention patent applications and one
pending utility patent application, and our Wuxi subsidiary owns 36 issued patents and has eight pending patent applications, including
five pending utility model patent applications and eight pending invention patent applications.

It is possible that none of our pending patent applications will result in issued patents in a timely fashion or at all, and even if
patents are granted, they may not provide a basis for intellectual property protection of commercially viable products or services, may
not provide us with any competitive advantages, or may be challenged and invalidated by third parties. It is possible that others will
design around our current or future patented technologies. It is possible that in the future the scope, validity and enforceability of our
patents, licensed patents, patent applications, trademarks, and trademark applications may be challenged at the United States Patent and
Trademark Office (“USPTO”) or in proceedings before the patent offices of other jurisdictions. We may not be successful in defending
any such challenges made against our patents, patent applications, trademarks or trademark applications. Any successful third party
challenge to our patents or trademarks could result in the unenforceability or invalidity of such patents or trademarks and increased
competition to our business. We may have to challenge the patents, patent applications, trademarks, or trademark applications of third
parties. The outcome of patent litigation or other proceeding can be uncertain, and any attempt by us to enforce our patent rights against
others or to challenge the patent rights of others may not be successful, or, if successful, may take substantial time and result in substantial
cost, and may divert our efforts and attention from other aspects of our business.

Moreover, in some circumstances, we may not have the right to control the preparation, filing and prosecution of patent
applications, or to maintain the patents, covering technology that we license from or license to third parties or that we may jointly-own
with third parties in the future and are therefore reliant on our licensors or licensees, and may be reliant on future joint-owners, licensors
or licensees, to protect certain of our intellectual property used in our business. If our joint-owners, licensors or licensees fail to
adequately protect this intellectual property or if we do not have exclusivity for the marketing of our products, whether because our
joint-owners or licensors do not grant us exclusivity or they do not enforce the intellectual property against our competitors, our ability
to commercialize products could suffer. Therefore, these and any of our patents and applications may not be prosecuted and enforced in
a manner consistent with the best interests of our business.

Defects of form in the preparation or filing of our patents or patent applications may exist, or may arise in the future, for example,
with respect to proper priority claims, inventorship and the like. If we or any of our current or future joint-owners, licensors or licensees
fail to establish, maintain, protect or enforce such patents and other intellectual property rights, such rights may be reduced or eliminated.
If any current or future joint-owners, licensors or licensees are not fully cooperative or disagree with us as to the prosecution,
maintenance or enforcement of any patent rights, such patent rights could be compromised. If there are material defects in the form,
preparation or prosecution of our patents or patent applications, such patents or applications may be invalid and/or unenforceable. Any
of these outcomes could impair our ability to prevent competition from third parties, which may impact our ability to commercialize our
products and materially harm our business.

The strength of patent rights generally, and particularly the patent position of life sciences companies, involves complex legal
and scientific questions and can be uncertain, and has been the subject of much litigation in recent years. This uncertainty includes
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changes to the patent laws through either legislative action to changes to statutory patent law or court action that may reinterpret existing
law or rules in ways affecting the scope or validity of issued patents or the chances that patent applications will result in issued claims
and the scope of any such claims. Our current or future patent applications may fail to result in issued patents in the United States or
foreign countries with claims that cover our current and any future products. Even if patents do successfully issue from our patent
applications, third parties may challenge the validity, enforceability or scope of such patents, which may result in such patents being
narrowed, invalidated or held unenforceable. Any successful challenge to our patents could deprive us of the exclusive rights necessary
for the successful commercialization of our current and any future products, which may materially harm our business. Furthermore,
even if they are unchallenged, our patents may not adequately protect our current and any future products, provide exclusivity for such
products or prevent others from designing around the claims of our patents. If the scope of any patent protection we obtain is not
sufficiently broad, or if we lose any of our patent protection, our ability to prevent our competitors from commercializing similar or
identical technology and products would be adversely affected and would materially harm our business. If the breadth or strength of
protection provided by the patents we hold or pursue with respect to our current and any future products is challenged, it could dissuade
companies from collaborating with us to develop, or threaten our ability to commercialize, our current and any future products.

Patents have a limited lifespan. In the United States, the natural expiration of a utility patent is generally 20 years after its effective
filing date and the natural expiration of a design patent is generally 14 years after its issue date, unless the filing date occurred on or
after May 13, 2015, in which case the natural expiration of a design patent is generally 15 years after its issue date. However, the actual
protection afforded by a patent varies from country to country, and depends upon many factors, including the type of patent, the scope
of its coverage, the availability of regulatory-related extensions, the availability of legal remedies in a particular country and the validity
and enforceability of the patent. The laws of some foreign countries do not protect our proprietary rights to the same extent as the laws
of the United States, and we may encounter significant problems in protecting our proprietary rights in these countries. Various
extensions may be available; however, the life of a patent, and the protection it affords, is limited. Without patent protection for our
current and any future products and services, we may be open to competition, which may harm our business prospects. Further, if we
encounter delays in our development efforts, the period of time during which we could market our current and any future products and
services under patent protection would be reduced and, given the amount of time required for the development, testing and regulatory
review of planned or future products, patents protecting our current and any future products might expire before or shortly after such
products are commercialized. As our patents expire, the scope of our patent protection will be reduced, which may reduce or eliminate
any competitive advantage afforded by our patent portfolio. As a result, our patent portfolio may not provide us with sufficient rights to
exclude others from commercializing products similar or identical to ours.

Moreover, the coverage claimed in a patent application can be significantly reduced before the patent is issued, and its scope can
be reinterpreted after issuance. Even if patent applications we license or own, currently or in the future, issue as patents, they may not
issue in a form that will provide us with any meaningful protection, prevent competitors or other third parties from competing with us,
or otherwise provide us with any competitive advantage. Any patents that we own now or in the future may be challenged, narrowed,
circumvented or invalidated by third parties. Consequently, we do not know whether our current and any future products or other
technologies will be protectable or remain protected by valid and enforceable patents. Our competitors or other third parties may be able
to circumvent our patents by developing similar or alternative technologies or products in a non-infringing manner which could harm
our business, financial condition and results of operations.

Some of our patents and patent applications may in the future be jointly-owned with third parties, including certain universities
and public institutions in the United States and China. If we are unable to obtain an exclusive license to any such third-party joint-
owners’ interest in such patents or patent applications, such co-owners may be able to license their rights to other third parties, including
our competitors, and our competitors could market competing products and technology. In addition, we may need the cooperation of
any such joint-owners patents to enforce such patents against third parties, and such cooperation may not be provided to us. Any of the
foregoing could harm our business, financial condition and results of operations.

Additionally, we may find it necessary or prudent to acquire or obtain licenses from third-party intellectual property holders.
However, we may be unable to acquire or secure such licenses to any intellectual property rights from third parties that we identify as
necessary for our current and any future products. The acquisition or licensing of third-party intellectual property rights is a competitive
area, and our competitors may pursue strategies to acquire or license third-party intellectual property rights that we may consider
attractive or necessary. Our competitors may have a competitive advantage over us due to their size, capital resources and greater
development and commercialization capabilities. In addition, companies that perceive us to be a competitor may be unwilling to assign
or license rights to us. We also may be unable to acquire or license third-party intellectual property rights on terms that would allow us
to make an appropriate return on our investment or at all. If we are unable to successfully obtain rights to required third-party intellectual
property rights or maintain the existing intellectual property rights we have, we may have to abandon development of the relevant
products, which could harm our business, financial condition and results of operations.
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Patents covering our current, and any future products, or our technologies could be found invalid or unenforceable if challenged in
court or before administrative bodies in the United States or abroad, which could harm our business, financial condition and results
of operations.

The issuance of a patent is not conclusive as to its inventorship, scope, validity or enforceability, and our patents may be
challenged in the courts, the USPTO or patent offices abroad and may not provide us with adequate proprietary protection or competitive
advantage against competitors with similar products. We may be subject to a third-party preissuance submission of prior art to the
USPTO or become involved in opposition, derivation, revocation, reexamination, post-grant and inter partes review (“IPR”), or
interference proceedings or other similar proceedings challenging our patent rights. An adverse determination in any such submission,
proceeding or litigation could reduce the scope of, or invalidate or render unenforceable, such patent rights, allow third parties to
commercialize our current and any future products and compete directly with us, without payment to us, or result in our inability to
manufacture or commercialize products without infringing third-party patent rights. Moreover, we may have to participate in post-grant
challenge proceedings, such as oppositions in a foreign patent office, that challenge features of patentability with respect to our patents
and patent applications. Such challenges may result in loss of patent rights, in loss of exclusivity or in patent claims being narrowed,
invalidated or held unenforceable, which could limit our ability to stop others from using or commercializing similar or identical
technology and products, or limit the duration of the patent protection of our current and any future products or technologies. Such
proceedings also may result in substantial cost and require significant time from our management, even if the eventual outcome is
favorable to us.

In addition, if we initiate legal proceedings against a third party to enforce a patent covering our current and any future products,
the defendant could counterclaim that such patent is invalid or unenforceable. In patent litigation in the United States, defendant
counterclaims alleging invalidity or unenforceability are commonplace. Grounds for a validity challenge could be an alleged failure to
meet any of several statutory requirements, including lack of novelty, obviousness or non-enablement. Grounds for an unenforceability
assertion could be an allegation that someone connected with prosecution of the patent withheld relevant information from the USPTO
or made a misleading statement during prosecution. Defenses of these types of claims, regardless of their merit, would involve substantial
litigation expense and would be a substantial diversion of employee resources from our business. Third parties may also raise claims
challenging the validity or enforceability of our patents before administrative bodies in the United States or abroad, even outside the
context of litigation, including through re-examination, post-grant review, IPR, derivation proceedings and equivalent proceedings in
foreign jurisdictions (such as opposition proceedings). Such proceedings could result in the revocation of, cancellation of or amendment
to our patents in such a way that they no longer cover or provide meaningful protection of our current and any future products or
technologies. The outcome for any particular patent following legal assertions of invalidity and unenforceability is unpredictable. With
respect to the validity question, for example, we cannot be certain that there is no invalidating prior art, of which we and the patent
examiner were unaware during prosecution. If a defendant or other third-party were to prevail on a legal assertion of invalidity or
unenforceability, we would lose at least part, and perhaps all, of the patent protection on our current and any future products and
technology. Such a loss of patent protection would harm our business, financial condition and results of operations.

We rely substantially on our trademarks and trade names. If our trademarks and trade names are not adequately protected, then we
may not be able to build name recognition in our markets of interest and our business may be harmed.

We rely substantially upon trademarks to build and maintain the integrity of our brand. Our registered and unregistered
trademarks or trade names may be challenged, infringed, circumvented, declared generic or determined to be violating or infringing on
other marks. We may not be able to protect our rights to these trademarks and trade names, which we rely upon to build name recognition
among potential partners and customers in our markets of interest. At times, competitors or other third parties may adopt trade names
or trademarks similar to ours, thereby impeding our ability to build brand identity and possibly leading to market confusion and asserting
claims against such third parties may be prohibitively expensive. In addition, there could be potential trade name or trademark
infringement or dilution claims brought by owners of other trademarks against us. Over the long term, if we are unable to establish name
recognition based on our trademarks and trade names, then we may not be able to compete effectively and our business may be adversely
affected. Our efforts to enforce or protect our proprietary rights related to trademarks, trade secrets, domain names or other intellectual
property may be ineffective, could result in substantial costs and diversion of resources and could harm our business, financial condition
and results of operations.

Obtaining and maintaining our intellectual property, including patent, protection depends on compliance with various procedural,
document submission, fee payment and other requirements imposed by government agencies, and our intellectual property, including
patent, protection could be reduced or eliminated for non-compliance with these requirements.

Periodic maintenance fees, renewal fees, annuity fees and various other government fees on intellectual property registrations
and applications will be due to be paid to the applicable government agencies, including with respect to patents and patent applications
the USPTO and similar agencies outside of the United States, over the lifetime of our intellectual property registrations and applications,
including our patents and patent applications. The various applicable government agencies, including with respect to patents and patent
applications the USPTO and similar agencies outside of the United States, require compliance with several procedural, documentary,
fee payment and other similar provisions during the application process. In some cases, an inadvertent lapse can be cured by payment

47



of a late fee or by other means in accordance with the applicable rules. There are situations, however, in which non-compliance can
result in the abandonment or lapse of the intellectual property registration or application, resulting in a partial or complete loss of
intellectual property rights in the relevant jurisdiction. Non-compliance events that could result in abandonment or lapse of an intellectual
property registration or application include, but are not limited to, failure to respond to official actions within prescribed time limits,
non-payment of fees and failure to properly legalize and submit formal documents. In such an event, potential competitors might be able
to enter the market with similar or identical products or technology, which could harm our business, financial condition and results of
operations.

We have limited foreign intellectual property rights outside the United States, selected countries in the European Union, Japan and
China and may not be able to protect our intellectual property and proprietary rights throughout the world, which could harm our
business, financial condition and results of operations.

We have limited intellectual property rights outside the United States, selected countries in the European Union, Japan and China.
Filing, prosecuting and defending patents or trademarks on our current and any future products in all countries throughout the world
would be prohibitively expensive, and the laws of foreign countries may not protect our rights to the same extent as the laws of the
United States. Consequently, we may not be able to prevent third parties from practicing our inventions or utilizing our trademarks in
all countries outside the United States, or from selling or importing products made using our inventions in and into the United States or
other jurisdictions. Competitors may use our technologies in jurisdictions where we have not obtained patent protection to develop their
own products and, further, may export otherwise infringing products to territories where we have patent protection but enforcement is
not as strong as that in the United States. These products may compete with our current and any future products, and our patents or other
intellectual property rights may not be effective or sufficient to prevent them from competing.

Many companies have encountered significant problems in protecting and defending intellectual property rights in foreign
jurisdictions. The legal systems of certain countries, particularly certain developing countries, do not favor the enforcement of patents,
trade secrets and other intellectual property protection, which could make it difficult for us to stop the infringement of our patents or
marketing of competing products in violation of our intellectual property and proprietary rights generally. Proceedings to enforce our
intellectual property and proprietary rights in foreign jurisdictions could result in substantial costs and divert our efforts and attention
from other aspects of our business, could put our patents at risk of being invalidated or interpreted narrowly, could put our patent
applications at risk of not issuing and could provoke third parties to assert claims against us. We may not prevail in any lawsuits that we
initiate, and the damages or other remedies awarded, if any, may not be commercially meaningful. Accordingly, our efforts to enforce
our intellectual property and proprietary rights around the world may be inadequate to obtain a significant commercial advantage from
the intellectual property that we develop or license. In addition, changes in the law and legal decisions by courts in the United States
and foreign countries may affect our ability to obtain adequate protection for our technology and the enforcement of our intellectual

property.

Changes in U.S. patent law could diminish the value of patents in general, thereby impairing our ability to protect our current and
any future products.

Changes in either the patent laws or interpretation of the patent laws in the United States could increase the uncertainties and
costs surrounding the prosecution of patent applications and the enforcement or defense of issued patents. Assuming that other
requirements for patentability are met, prior to March 2013, in the United States, the first to invent the claimed invention was entitled
to the patent, while outside the United States, the first to file a patent application was entitled to the patent. After March 2013, under the
Leahy-Smith America Invents Act, or the America Invents Act, enacted in September 2011, the United States transitioned to a first
inventor to file system in which, assuming that other requirements for patentability are met, the first inventor to file a patent application
will be entitled to the patent on an invention regardless of whether a third-party was the first to invent the claimed invention. A third-
party that files a patent application in the USPTO after March 2013, but before us could therefore be awarded a patent covering an
invention of ours even if we had made the invention before it was made by such third-party. This will require us to be cognizant of the
time from invention to filing of a patent application. Since patent applications in the United States and most other countries are
confidential for a period of time after filing or until issuance, we cannot be certain that we were the first to file any patent application
related to our current and any future products.

The America Invents Act also includes a number of significant changes that affect the way patent applications will be prosecuted
and also may affect patent litigation. These include allowing third-party submission of prior art to the USPTO during patent prosecution
and additional procedures to attack the validity of a patent by USPTO administered post-grant proceedings, including post-grant review,
IPR and derivation proceedings.

Because of a lower evidentiary standard in USPTO proceedings compared to the evidentiary standard in U.S. federal courts
necessary to invalidate a patent claim, a third-party could potentially provide evidence in a USPTO proceeding sufficient for the USPTO
to hold a claim invalid even though the same evidence would be insufficient to invalidate the claim if first presented in a district court
action. Accordingly, a third-party may attempt to use the USPTO procedures to invalidate our patent claims that would not have been
invalidated if first challenged by the third-party as a defendant in a district court action. Therefore, the America Invents Act and its
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implementation could increase the uncertainties and costs surrounding the prosecution of our patent applications and the enforcement
or defense of our issued patents. In addition, future actions by the U.S. Congress, the federal courts and the USPTO could cause the laws
and regulations governing patents to change in unpredictable ways. Any of the foregoing could harm our business, financial condition
and results of operations.

In addition, recent U.S. Supreme Court rulings have made and will likely continue to make changes in how the patent laws of the
United States are interpreted. In addition to increasing uncertainty with regard to our ability to obtain patents in the future, this
combination of events has created uncertainty with respect to the validity and enforceability of patents, once obtained. Depending on
future actions by the U.S. Congress, the federal courts, and the USPTO, the laws and regulations governing patents could change in
unpredictable ways that could weaken our ability to obtain new patents or to enforce our existing patents and patents that we might
obtain in the future. We cannot predict how this and future decisions by the courts, the U.S. Congress or the USPTO may impact the
value of our patents. Any similar adverse changes in the patent laws of other jurisdictions could also harm our business, financial
condition, results of operations and prospects.

Third-party claims of intellectual property infringement, misappropriation or other violation against us, the joint-owners of our
intellectual property, or our collaborators may prevent or delay the sale and marketing of our current and any future products.

The flow cytometry industry is highly competitive and dynamic. Due to the focused research and development that is taking
place by several companies, including us and our competitors, in this field, the intellectual property landscape is in flux, and it may
remain uncertain in the future. As such, we could become subject to significant intellectual property-related litigation and proceedings
relating to our or third-party intellectual property and proprietary rights. Such litigation and proceedings may cause us to incur significant
expense, including the payment of damages, settlement payments and/or royalty payments. For example, in February 2018, BD filed
suit against us and certain of our employees in the United States District Court for the Northern District of California asserting a number
of claims against us, including misappropriation of trade secrets and copyright infringement. In October 2020, we entered into a
settlement agreement with BD resulting in a dismissal of all claims and a release of all claims between the parties. Pursuant to the
settlement agreement with BD, we are required to make certain payments to BD, including royalty payments on sales of certain of our
products.

Our commercial success depends in part on our and any potential future collaborators’ ability to develop, manufacture, market
and sell any products that we may develop and use our proprietary technologies without infringing, misappropriating or otherwise
violating the patents and other intellectual property or proprietary rights of third parties. It is uncertain whether the issuance of any third-
party patent would require us or any potential collaborators to alter our development or commercial strategies, obtain licenses or cease
certain activities. The medical device industry is characterized by extensive litigation regarding patents and other intellectual property
rights, as well as administrative proceedings for challenging patents, including interference, inter partes or post-grant review, derivation
and reexamination proceedings before the USPTO or oppositions and other comparable proceedings in foreign jurisdictions.

Third parties, including our competitors, may currently have patents or obtain patents in the future and claim that the manufacture,
use or sale of our current and any future products infringes upon these patents. We have not conducted an extensive search of patents
issued or assigned to other parties, including our competitors, and no assurance can be given that patents containing claims covering our
current and any future products, components of our current and any future products, technology or methods do not exist, have not been
filed or could not be filed or issued. In addition, because patent applications can take many years to issue and because publication
schedules for pending applications vary by jurisdiction, there may be applications now pending of which we are unaware and which
may result in issued patents which our current or future products infringe. Also, because the claims of published patent applications can
change between publication and patent grant, there may be published patent applications that may ultimately issue with claims that we
infringe. As the number of competitors in our market grows and the number of patents issued in this area increases, the possibility of
patent infringement claims against us escalates, increasing the risk that we will be required to incur significant expenses defending any
such claims or lose patent protection for our current or future products.
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We may also be subject to claims that current or former employees, collaborators or other third parties have an interest in our
patents, trade secrets or other intellectual property as an inventor or co-inventor. For example, we may have inventorship disputes arise
from conflicting obligations of employees, consultants or others who are involved in developing our current and any future products.
Litigation may be necessary to defend against these and other claims challenging inventorship of our patents, trade secrets or other
intellectual property. If we fail in defending any such claims, in addition to paying monetary damages, we may lose valuable intellectual
property rights, such as exclusive ownership of, or right to use, intellectual property that is important to our current and any future
products. If we were to lose exclusive ownership of such intellectual property, other owners may be able to license their rights to other
third parties, including our competitors. We also may be required to obtain and maintain licenses from third parties, including parties
involved in any such disputes. Such licenses may not be available on commercially reasonable terms, or at all, or may be non-exclusive.
If we are unable to obtain and maintain such licenses, we may need to cease the development, manufacture and commercialization of
one or more of our current and any future products. The loss of exclusivity or the narrowing of our patent claims could limit our ability
to stop others from using or commercializing similar or identical technology and products. Even if we are successful in defending against
such claims, litigation could result in substantial costs and be a distraction to management and other employees. Any of the foregoing
could harm our business, financial condition and results of operations.

In the event that any third-party claims that we infringe their patents or that we are otherwise employing their proprietary
technology without authorization and initiates litigation against us, even if we believe such claims are without merit, there is no assurance
that a court would find in our favor on questions of infringement, validity, enforceability or priority. A court of competent jurisdiction
could hold that these third-party patents are valid, enforceable and infringed by our current and any future products, which could harm
our ability to commercialize any product we may develop and any other technologies covered by the asserted third-party patents. To
successfully challenge the validity of any such U.S. patent in federal court, we would need to overcome a presumption of validity. As
this burden is a high one requiring us to present clear and convincing evidence as to the invalidity of any such U.S. patent claim, there
is no assurance that a court of competent jurisdiction would invalidate the claims of any such U.S. patent. If we are found to infringe
third-party intellectual property rights, including patents, and we are unsuccessful in demonstrating that such patents or other intellectual
property rights are invalid or unenforceable, such third parties may be able to block our ability to commercialize the applicable products
or technology unless we obtain a license under the applicable patents, or until such patents expire or are finally determined to be held
invalid or unenforceable. Such a license may not be available on commercially reasonable terms, or at all. Even if we are able to obtain
a license, the license would likely obligate us to pay significant license fees and/or royalties, and the rights granted to us might be non-
exclusive, which could result in our competitors gaining access to the same technology. If we are unable to obtain a necessary license
to a third-party patent on commercially reasonable terms, or at all, we may be unable to commercialize our current and any future
products, or such commercialization efforts may be significantly delayed, which could in turn significantly harm our business.

Defense of infringement claims, regardless of their merit or outcome, would involve substantial litigation expense and would be
a substantial diversion of management and other employee resources from our business, and may impact our reputation. In the event of
a successful claim of infringement against us, we may be enjoined from further developing or commercializing the infringing products
and/or have to pay substantial damages for use of the asserted intellectual property, including treble damages and attorneys’ fees were
we found to willfully infringe such intellectual property. Claims that we have misappropriated the confidential information or trade
secrets of third parties could harm our business, financial condition and results of operations. We also might have to redesign our
infringing products or technologies, which may be impossible or require substantial time and monetary expenditure.

Engaging in litigation to defend against third-party infringement claims is very expensive, particularly for a company of our size,
and time-consuming. In addition, there could be public announcements of the results of hearings, motions or other interim proceedings
or developments, and if securities analysts or investors perceive these results to be negative, it could have a substantial negative impact
on our common stock price. Such litigation or proceedings could substantially increase our operating losses and reduce the resources
available for development activities or any future sales, marketing or distribution activities. We may not have sufficient financial or
other resources to conduct such litigation or proceedings adequately. Some of our competitors may be able to sustain the costs of
litigation or administrative proceedings more effectively than we can because of greater financial resources and more mature and
developed intellectual property portfolios. Uncertainties resulting from the initiation and continuation of patent litigation or other
proceedings against us could impair our ability to compete in the marketplace. The occurrence of any of the foregoing could harm our
business, financial condition and results of operations.

We may become involved in lawsuits to protect or enforce our patents and other intellectual property rights, which could be expensive,
time-consuming and unsuccessful.

Competitors may infringe our patents, or the patents of any future licensing partners, or we may be required to defend against
claims of infringement. In an infringement proceeding, a court may decide that our patent is invalid or unenforceable, or may refuse to
stop the other party from using the technology at issue on the grounds that our patents do not cover such technology. An adverse result
in any litigation proceeding could put one or more of our patents at risk of being invalidated or interpreted narrowly. Furthermore,
because of the substantial amount of discovery required in connection with intellectual property litigation, there is a risk that some of
our confidential information could be compromised by disclosure during litigation.
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Even if resolved in our favor, litigation or other legal proceedings relating to intellectual property claims may cause us to incur
significant expenses and could distract our management and other personnel from their normal responsibilities. In addition, there could
be public announcements of the results of hearings, motions or other interim proceedings or developments, and if securities analysts or
investors perceive these results to be negative, it could have a substantial negative impact on our common stock price. Such litigation
or proceedings could substantially increase our operating losses and reduce the resources available for development activities or any
future sales, marketing or distribution activities. We may not have sufficient financial or other resources to conduct such litigation or
proceedings adequately. Some of our competitors may be able to sustain the costs of such litigation or proceedings more effectively than
we can because of their greater financial resources and more mature and developed intellectual property portfolios. Uncertainties
resulting from the initiation and continuation of patent litigation or other proceedings could harm our ability to compete in the
marketplace. Any of the foregoing could harm our business, financial condition and results of operations.

Further, many countries have compulsory licensing laws under which a patent owner may be compelled to grant licenses to third
parties. In addition, many countries limit the enforceability of patents against government agencies or government contractors. In these
countries, the patent owner may have limited remedies, which could materially diminish the value of such patent. If we are forced to
grant a license to third parties with respect to any patents relevant to our business, our competitive position may be impaired, and our
business, financial condition and results of operations may be harmed.

We may be subject to claims that our employees, consultants or advisors have wrongfully used or disclosed alleged trade secrets of
their current or former employers or claims asserting ownership of what we regard as our own intellectual property. Such claims
could harm our business, financial condition and results of operations.

As is common in the life sciences industry, our employees, consultants and advisors may be currently or previously employed or
engaged at universities or other life sciences companies, including our competitors and potential competitors. Although we try to ensure
that our employees, consultants and advisors do not use the proprietary information or know-how of others in their work for us, we may
in the future become subject to claims that we or these people have, inadvertently or otherwise, used or disclosed intellectual property,
including trade secrets or other proprietary information, of their current or former employer. Also, we may in the future be subject to
claims that these people are violating non-compete agreements with their former employers. Litigation may be necessary to defend
against these claims. If we fail in defending any such claims, in addition to paying monetary damages, we may lose valuable intellectual
property rights or personnel, which could harm our business, financial condition and results of operations. Even if we are successful in
defending against such claims, litigation could result in substantial costs and be a distraction to management.

In addition, while it is our policy to require our employees and contractors who may be involved in the conception or development
of intellectual property to execute agreements assigning such intellectual property to us, we may be unsuccessful in executing such an
agreement with each party who, in fact, conceives or develops intellectual property that we regard as our own. The assignment of
intellectual property rights may not be self-executing, or the assignment agreements may be breached, and we may be forced to bring
claims against third parties, or defend claims that they may bring against us, to determine the ownership of what we regard as our
intellectual property. Such claims could harm our business, financial condition and results of operations.

If we are unable to protect the confidentiality of our trade secrets, our business and competitive position would be harmed.

In addition to seeking patent protection for our current and any future products, we also rely upon unpatented trade secrets, know-
how and continuing technological innovation to develop and maintain a competitive position, especially where we do not believe patent
protection is appropriate or obtainable. Trade secrets and know-how can be difficult to protect. We seek to protect such proprietary
information, in part, through non-disclosure and confidentiality agreements with our employees, collaborators, contractors, advisors,
consultants and other third parties and invention assignment agreements with our employees. We also have agreements with our
consultants that require them to assign to us any inventions created as a result of their working with us. The confidentiality agreements
are designed to protect our proprietary information and, in the case of agreements or clauses containing invention assignment, to grant
us ownership of technologies that are developed through a relationship with employees or third parties.

We cannot guarantee that we have entered into such agreements with each party that has or may have had access to our trade
secrets or proprietary information. Additionally, despite these efforts, any of these parties may breach the agreements and disclose our
proprietary information, including our trade secrets, and we may not be able to obtain adequate remedies for such breaches. Enforcing
a claim that a party illegally disclosed or misappropriated a trade secret is difficult, expensive and time-consuming, and the outcome is
unpredictable. In addition, some courts inside and outside the United States are less willing or unwilling to protect trade secrets. If any
of our trade secrets were to be lawfully obtained or independently developed by a competitor or other third-party, we would have no
right to prevent them from using that technology or information to compete with us. If any of our trade secrets were to be disclosed to,
or independently developed by, a competitor or other third-party, our competitive position would be materially and adversely harmed.
Furthermore, we expect these trade secrets, know-how and proprietary information to over time be disseminated within the industry
through independent development, the publication of journal articles describing the methodology and the movement of personnel from
academic to scientific industry positions.
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We also seek to preserve the integrity and confidentiality of our data and trade secrets by maintaining physical security of our
premises and physical and electronic security of our information technology systems. While we have confidence in these people,
organizations and systems, agreements or security measures may be breached, and we may not have adequate remedies for any breach.
In addition, our trade secrets may otherwise become known, or be independently discovered by, competitors. To the extent that our
employees, consultants, contractors or collaborators use intellectual property owned by others in their work for us, disputes may arise
as to the rights in related or resulting know-how and inventions, which could harm our business, financial condition and results of
operations.

Failure of a key information technology system, process, or site could have an adverse effect on our business.

We rely extensively on information technology systems to conduct our business. These systems affect, among other things,
ordering and managing materials from suppliers, shipping products, processing transactions, complying with regulatory, legal or tax
requirements, data security and other processes necessary to manage our business. Our systems and the data contained on them may be
subject to computer viruses, ransomware or other malware, attacks by computer hackers, social engineering (including phishing), supply
chain attacks, credential stuffing, efforts by individuals or groups of hackers and sophisticated organizations, including state-sponsored
organizations, errors or malfeasance of our personnel, and security vulnerabilities in the software or systems on which we rely, and
failures during the process of upgrading or replacing software, databases or components thereof. If the confidentiality, integrity, or
availability of our systems or our data is compromised due to these, or any number of causes, ranging from catastrophic events and
power outages to security breaches, and our business continuity plans do not effectively compensate on a timely basis, we may
experience interruptions in our operations, including corruption of our data or release of our confidential information, which could have
an adverse effect on our business. Furthermore, any breach in our information technology systems could lead to the unauthorized access,
disclosure and use of non-public information, which may be protected by applicable laws. In addition, the COVID-19 pandemic has
generally increased the risk of cybersecurity intrusions. For example, there has been an increase in phishing and spam emails as well as
social engineering attempts from “hackers” hoping to use the COVID-19 pandemic to their advantage. Any such access, disclosure, or
other loss of information could require substantial expenditures to remedy and could result in legal claims or proceedings, liability under
laws that protect the privacy of personal information and damage to our reputation.

Our use of open source software could compromise our ability to offer our services and subject us to possible litigation.

We use open source software in connection with the software integrated in our instruments. Companies that incorporate open
source software into their products have, from time to time, faced claims challenging their use of open source software and compliance
with open source license terms. As a result, we could be subject to lawsuits by parties claiming ownership of what we believe to be open
source software or claiming noncompliance with open source licensing terms. Some open source software licenses require users who
distribute software containing open source software to publicly disclose all or part of the source code to the licensee’s software that
incorporates, links or uses such open source software, and make available to third parties for no cost, any derivative works of the open
source code created by the licensee, which could include the licensee’s own valuable proprietary code. While we monitor our use of
open source software and try to ensure that none is used in a manner that would require us to disclose our proprietary source code or
that would otherwise breach the terms of an open source agreement, such use could inadvertently occur, or could be claimed to have
occurred, in part because open source license terms are often ambiguous. There is little legal precedent in this area and any actual or
claimed requirement to disclose our proprietary source code or pay damages for breach of contract could harm our business and could
help third parties, including our competitors, develop products and services that are similar to or better than ours. Any of the foregoing
could harm our business, financial condition, results of operations and prospects.

Risks Related to Ownership of Our Common Stock
Our stock price may be volatile, and the value of our common stock may decline.

The market price of our common stock may be highly volatile and may fluctuate or decline substantially as a result of a variety
of factors, some of which are beyond our control, including limited trading volume. In addition to the factors discussed in this “Risk
Factors” section and elsewhere in this Annual Report on Form 10-K, these factors include:

. the degree and rate of market adoption of our products;
o variance in our financial performance from expectations of securities analysts or investors;
o actual or anticipated fluctuations in our financial condition and results of operations, including as a result of anticipated or

unanticipated demand based on seasonal factors;

o changes in our projected operating and financial results;
o developments or disputes concerning our intellectual property or other proprietary rights;
o significant lawsuits, including patent or stockholder litigation;
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o negative publicity associated with issues related to our products;

o changes in senior management or key personnel;

o future sales of our common stock or other securities, by us or our stockholders, as well as the anticipation of lock-up releases;
o the trading volume of our common stock;

. our ability to obtain and maintain regulatory approvals for our products;

o changes in laws or regulations applicable to our products;

o adverse developments concerning any of our third-party distribution partners and suppliers, including our single and sole-

source suppliers;

o announcements by us or our competitors of significant business developments, acquisitions, or new offerings;
o our inability to engage additional distribution partners and establish collaborations, if needed;
o performance or news releases by other companies in our industry including about adverse developments related to safety,

effectiveness, accuracy and usability of their products, reputational concerns, regulatory compliance, and product recalls;

o general economic, regulatory and market conditions, including economic recessions or slowdowns, the COVID-19
pandemic, the ongoing war in Ukraine and the general inflationary environment; and

J other events or factors, many of which are beyond our control.

Broad market and industry fluctuations, as well as general economic, pandemic, political, regulatory, and market conditions, may
negatively impact the market price of our common stock. In addition, given the relatively small public float of shares of our common
stock on the Nasdaq Global Select Market (the “Nasdaq”), the trading market for our shares may be subject to increased volatility. In
the past, securities class action litigation has often been brought against companies that have experienced volatility or following a decline
in the market price of its securities. This risk is especially relevant for us, because life sciences companies have experienced significant
stock price volatility in recent years. If we face such litigation, it could result in substantial costs and a diversion of management’s
attention and resources, which could harm our business.

We have broad discretion in the use of our cash and may invest or spend the funds in ways with which you do not agree and in ways
that may not yield a return.

We have broad discretion over the use of our cash. Investors may not agree with our decisions, and our use of cash may not yield
any return on your investment. We currently intend to use our cash to fund manufacturing activities, sales and marketing activities,
including the hiring and training of additional sales and marketing personnel, and the remainder for working capital and general corporate
purposes, including research and development activities. In addition, a portion of our cash may also be used to acquire assets or
complementary businesses. Our failure to use our cash effectively could impair our ability to pursue our growth strategy or could require
us to raise additional capital. In addition, pending their use, our cash may be placed in investments that do not produce income or that
may lose value. If we do not invest or apply our cash in ways that enhance stockholder value, we may fail to achieve expected financial
results, which could cause our stock price to decline.

Substantial future sales of shares of our common stock or securities convertible into our common stock will result in additional
dilution of the percentage of ownership of our stockholders and could cause the market price of our common stock to decline.

Sales and issuances of a substantial number of shares of our common stock in the public market, or the perception that these sales
might occur, could depress the market price of our common stock and could impair our ability to raise capital through the sale of
additional equity securities. We are unable to predict the effect that such sales and issuances may have on the prevailing market price of
our common stock.

In addition, we may offer and sell up to $150 million shares of common stock registered under our universal shelf registration
statement on Form S-3 pursuant to the Sales Agreement with Piper in one or more “at the market” offerings. To date, we have not made
any sales of common stock pursuant to the Sales Agreement. The extent to which we utilize the Sales Agreement with Piper as a source
of funding will depend on a number of factors, including the prevailing market price of our common stock, general market conditions
and other restrictions and the extent to which we are able to secure funds from other sources.

In addition, certain of our stockholders have registration rights that would require us to register shares owned by them for public
sale in the United States. We have also filed a registration statement to register shares reserved for future issuance under our equity
compensation plans. As a result, subject to the satisfaction of applicable exercise periods and applicable volume and restrictions that
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apply to affiliates, the shares issued upon exercise of outstanding stock options or upon settlement of outstanding restricted stock unit
awards are available for immediate resale in the United States in the open market.

Sales of shares of our common stock could also impair our ability to raise capital through the sale of additional equity securities
in the future and at a price we deem appropriate. These sales could also cause the trading price of our common stock to decline and
make it more difficult for you to sell shares of our common stock.

Concentration of ownership of our common stock among our executive officers, directors and principal stockholders may prevent
new investors from influencing significant corporate decisions.

Based on the number of shares of common stock outstanding as of December 31, 2022, our executive officers, directors, holders
of 5% or more of our common stock and their respective affiliates, in the aggregate, own approximately 45.2% of our common stock.
These stockholders, acting together, will be able to significantly influence all matters requiring stockholder approval, including the
election and removal of directors and any merger or other significant corporate transactions. The interests of this group of stockholders
may not coincide with the interests of other stockholders. For example, because many of these stockholders purchased their shares at
prices substantially below the current market price or our shares and have held their shares for a longer period, they may be more
interested in selling our company to an acquirer than other investors, or they may want us to pursue strategies that deviate from the
interests of other stockholders.

We do not intend to pay dividends for the foreseeable future and, as a result, your ability to achieve a return on your investment will
depend on appreciation in the price of our common stock.

We have never declared or paid any cash dividends on our capital stock, and we do not intend to pay any cash dividends in the
foreseeable future. Any determination to pay dividends in the future will be at the discretion of our board of directors and may be
restricted by the terms of any then-current debt instruments. Accordingly, investors must rely on sales of their common stock after price
appreciation, which may never occur, as the only way to realize any future gains on their investments.

Our disclosure controls and procedures may not prevent or detect all errors or acts of fraud.

We are subject to the periodic reporting requirements of the Securities Exchange Act of 1934 (the “Exchange Act”). We designed
our disclosure controls and procedures to provide reasonable assurance that information we must disclose in reports we file or submit
under the Exchange Act is accumulated and communicated to management, and recorded, processed, summarized and reported within
the time periods specified in the rules and forms of the SEC. We believe that any disclosure controls and procedures, no matter how
well-conceived and operated, can provide only reasonable, not absolute, assurance that the objectives of the control system are met.

These inherent limitations include the realities that judgments in decision-making can be faulty, and that breakdowns can occur
because of simple error or mistake. Additionally, controls can be circumvented by the individual acts of some persons, by collusion of
two or more people or by an unauthorized override of the controls. Accordingly, because of the inherent limitations in our control
system, misstatements due to error or fraud may occur and not be detected.

Anti-takeover provisions under our charter documents and Delaware law could delay or prevent a change of control which could
limit the market price of our common stock and may prevent or frustrate attempts by our stockholders to replace or remove our
current management.

Our amended and restated certificate of incorporation and amended and restated bylaws contain provisions that could delay or
prevent a change of control of our company or changes in our board of directors that our stockholders might consider favorable. Some
of these provisions include:

o a board of directors divided into three classes serving staggered three-year terms, such that not all members of the board
will be elected at one time;

o a prohibition on stockholder action through written consent, which requires that all stockholder actions be taken at a meeting
of our stockholders;

o a requirement that special meetings of stockholders be called only by the chairman of the board of directors, the chief
executive officer, the president, or by a majority of the total number of authorized directors;

o advance notice requirements for stockholder proposals and nominations for election to our board of directors;

o a requirement that no member of our board of directors may be removed from office by our stockholders except for cause
and, in addition to any other vote required by law, upon the approval of not less than two-thirds of all outstanding shares of
our voting stock then entitled to vote in the election of directors;
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o a requirement of approval of not less than two-thirds of all outstanding shares of our voting stock to amend any bylaws by
stockholder action or to amend specific provisions of our certificate of incorporation; and

o the authority of the board of directors to issue redeemable convertible preferred stock on terms determined by the board of
directors without stockholder approval and which redeemable convertible preferred stock may include rights superior to the
rights of the holders of common stock.

In addition, because we are incorporated in Delaware, we are governed by the provisions of Section 203 of the Delaware General
Corporate Law, which may prohibit certain business antitakeover provisions and other provisions in our amended and restated certificate
of incorporation and amended and restated bylaws could make it more difficult for stockholders or potential acquirors to obtain control
of our board of directors or initiate actions that are opposed by the then-current board of directors and could also delay or impede a
merger, tender offer, or proxy contest involving our company. These provisions could also discourage proxy contests and make it more
difficult for you and other stockholders to elect directors of your choosing or cause us to take other corporate actions you desire. Any
delay or prevention of a change of control transaction or changes in our board of directors could cause the market price of our common
stock to decline.

Our amended and restated certificate of incorporation and amended and restated bylaws provide that the Court of Chancery of the
State of Delaware will be the exclusive forum for substantially all disputes between us and our stockholders, which could limit our
stockholders’ ability to obtain a favorable judicial forum for disputes with us or our directors, officers or employees.

Our amended and restated certificate of incorporation and amended and restated bylaws provide that the Court of Chancery of
the State of Delaware will be the sole and exclusive forum for the following types of actions or proceedings under Delaware statutory
or common law: (i) any derivative action or proceeding brought on our behalf, (ii) any action or proceeding asserting a claim of breach
of a fiduciary duty owed by any of our current or former directors, officers, or other employees to us or our stockholders, (iii) any action
or proceeding asserting a claim against us or any of our current or former directors, officers, or other employees, arising out of or
pursuant to any provision of the Delaware General Corporation Law, our amended and restated certificate of incorporation or our
amended and restated bylaws, (iv) any action or proceeding to interpret, apply, enforce, or determine the validity of our amended and
restated certificate of incorporation or our amended and restated bylaws, (v) any action or proceeding as to which the Delaware General
Corporation Law confers jurisdiction to the Court of Chancery of the State of Delaware and (vi) any action asserting a claim against us
or any of our directors, officers, or other employees governed by the internal affairs doctrine, in all cases to the fullest extent permitted
by law and subject to the court’s having personal jurisdiction over the indispensable parties named as defendants.

These provisions would not apply to suits brought to enforce a duty or liability created by the Exchange Act. Furthermore,
Section 22 of the Securities Act of 1933 (the “Securities Act”) creates concurrent jurisdiction for federal and state courts over all such
Securities Act actions. Accordingly, both state and federal courts have jurisdiction to entertain such claims. To prevent having to litigate
claims in multiple jurisdictions and the threat of inconsistent or contrary rulings by different courts, among other considerations, our
amended and restated certificate of incorporation and our amended and restated bylaws will further provide that the federal district
courts of the United States of America will be the exclusive forum for resolving any complaint asserting a cause of action arising under
the Securities Act. While the Delaware courts have determined that such choice of forum provisions are facially valid, a stockholder
may nevertheless seek to bring a claim in a venue other than those designated in the exclusive forum provisions. In such instance, we
would expect to vigorously assert the validity and enforceability of the exclusive forum provisions of our amended and restated
certificate of incorporation and our amended and restated bylaws. This may require significant additional costs associated with resolving
such action in other jurisdictions and the provisions may not be enforced by a court in those other jurisdictions.

These exclusive forum provisions may limit a stockholder’s ability to bring a claim in a judicial forum that it finds favorable for
disputes with us or our directors, officers, or other employees and may discourage these types of lawsuits. Furthermore, the enforceability
of similar choice of forum provisions in other companies’ certificates of incorporation or bylaws has been challenged in legal
proceedings, and it is possible that a court could find these types of provisions to be inapplicable or unenforceable. If a court were to
find either exclusive forum provision contained in our amended and restated certificate of incorporation or amended and restated bylaws
to be inapplicable or unenforceable in an action, we may incur further significant additional costs associated with resolving such action
in other jurisdictions, all of which could seriously harm our business.
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General Risk Factors

As a result of being a public company, we are obligated to develop and maintain proper and effective internal control and procedures
over financial reporting, and any failure to maintain the adequacy of these internal controls in a timely or efficient manner may
adversely affect investor confidence in our company and, as a result, the value of our common stock.

We are required, pursuant to Section 404 of the Sarbanes—Oxley Act, to furnish a report by management on, among other things,
the effectiveness of our internal control and procedures over financial reporting for the fiscal year ending December 31, 2022, which is
the year covered by the second annual report following the completion of our IPO. This assessment will need to include disclosure of
any material weaknesses identified by our management in our internal control over financial reporting. In addition, based on the total
annual gross revenue of the fiscal year ended December 31, 2022, we ceased to be an “emerging growth company,” a “smaller reporting
company” or a “non-accelerated filer” as defined in the Jumpstart Our Business Startups Act of 2012 (the “JOBS Act”), as of December
31, 2022. As a result, we will also be required to include in our annual report an attestation report by our independent registered public
accounting firm on internal control over financial reporting, beginning with respect to the fiscal year ending December 31, 2022. We
have begun the costly and challenging process of compiling the system and processing documentation necessary to perform the
evaluation needed to comply with Section 404, and we may not be able to complete our evaluation, testing and any required remediation
in a timely fashion. Our compliance with Section 404 will require that we incur substantial accounting, legal and other compliance
expense and expend significant management efforts. We currently do not have an internal audit group, and we will need to hire additional
accounting and finance staff and consultants with appropriate public company experience and technical accounting knowledge and
compile the system and process documentation necessary to perform the evaluation needed to comply with Section 404.

If we are unable to conclude that our internal control and procedures over financial reporting is effective, or if our independent
registered public accounting firm determines we have material weaknesses in our internal control over financial reporting, we could lose
investor confidence in the accuracy and completeness of our financial reports, it would be possible that a material misstatement of our
financial statements would not be prevented or detected on a timely basis, and as a result, the market price of our common stock could
decline, and we could be subject to sanctions or investigations by the SEC or other regulatory authorities. Failure to remedy any material
weakness or significant deficiency in our internal control over financial reporting, or to implement or maintain other effective control
systems required of public companies, could also restrict our future access to the capital markets.

If our estimates or judgments relating to our critical accounting policies are based on assumptions that change or prove to be
incorrect, our operating results could fall below our publicly announced guidance or the expectations of securities analysts and
investors, resulting in a decline in the market price of our common stock.

The preparation of our consolidated financial statements in conformity with generally accepted accounting principles requires
management to make estimates and assumptions that affect the amounts reported in our consolidated financial statements and
accompanying notes. We base our estimates on historical experience and on various other assumptions that we believe to be reasonable
under the circumstances, the results of which form the basis for making judgments about the carrying values of assets, liabilities, equity,
revenue and expenses that are not readily apparent from other sources. For example, in connection with the revenue accounting standard,
Accounting Standards Codification, or ASC, Topic 606, management makes judgments and assumptions based on our interpretation of
the new standard. The revenue standard is principle-based and interpretation of those principles may vary from company to company
based on their unique circumstances. It is possible that interpretation, industry practice and guidance may evolve as we apply the
standard. If our assumptions underlying our estimates and judgments relating to our critical accounting policies change or if actual
circumstances differ from our assumptions, estimates or judgments, our operating results may be adversely affected and could fall below
our publicly announced guidance or the expectations of securities analysts and investors, resulting in a decline in the market price of our
common stock.

We could be subject to securities class action litigation.

In the past, securities class action litigation has often been brought against companies following a decline in the market price of
its securities. This risk is especially relevant for us because life sciences companies have experienced significant stock price volatility
in recent years. If we face such litigation, it could result in substantial costs and a diversion of management’s attention and resources,
which could harm our business.

We will incur increased costs as a result of operating as a public company, and our management will be required to devote substantial
time to compliance with our public company responsibilities and corporate governance practices.

As a public company, we have incurred and will continue to incur significant legal, accounting, and other expenses that we did
not incur as a private company. We expect such expenses to further increase as we are no longer an emerging growth company. The
Sarbanes-Oxley Act, the Dodd-Frank Wall Street Reform and Consumer Protection Act, the listing requirements of Nasdaq and other
applicable securities rules and regulations impose various requirements on public companies. Furthermore, the senior members of our
management team do not have significant experience with operating a public company. As a result, our management and other personnel
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will have to devote a substantial amount of time to compliance with these requirements. Moreover, these rules and regulations will
increase our legal and financial compliance costs and will make some activities more time-consuming and costly. We cannot predict or
estimate the amount of additional costs we will incur as a public company or the timing of such costs, which could negatively affect our
business, financial condition and results of operations.

Our failure to meet Nasdaq’s continued listing requirements could result in a delisting of our common stock.

If we fail to satisfy the continued listing requirements of Nasdaq, such as the corporate governance requirements or the minimum
closing bid price requirement, Nasdaq may take steps to delist our common stock. Such a delisting would likely have a negative effect
on the price of our common stock and would impair your ability to sell or purchase our common stock when you wish to do so. In the
event of a delisting, we can provide no assurance that any action taken by us to restore compliance with listing requirements would
allow our common stock to become listed again, stabilize the market price or improve the liquidity of our common stock, prevent our
common stock from dropping below the Nasdaq minimum bid price requirement or prevent future non-compliance with the listing
requirements of Nasdagq.

If securities or industry analysts do not publish research or publish unfavorable or inaccurate research about our business, our
common stock price and trading volume could decline.

Our stock price and trading volume will be heavily influenced by the way analysts and investors interpret our financial information
and other disclosures. If securities or industry analysts do not publish research or reports about our business, delay publishing reports
about our business or publish negative reports about our business, regardless of accuracy, our common stock price and trading volume
could decline.

The trading market for our common stock will depend, in part, on the research and reports that securities or industry analysts
publish about us or our business. We do not have any control over these analysts. If the number of analysts that cover us declines,
demand for our common stock could decrease and our common stock price and trading volume may decline. Even if our common stock
is actively covered by analysts, we do not have any control over the analysts or the measures that analysts or investors may rely upon to
forecast our future results. Over-reliance by analysts or investors on any particular metric to forecast our future results may result in
forecasts that differ significantly from our own.

Regardless of accuracy, unfavorable interpretations of our financial information and other public disclosures could have a negative
impact on our stock price. If our financial performance fails to meet analyst estimates, for any of the reasons discussed above or
otherwise, or one or more of the analysts who cover us downgrade our common stock or change their opinion of our common stock, our
stock price would likely decline.

Our ability to use our net operating losses (“NOLs”) to offset future taxable income may be subject to certain limitations.

As of December 31, 2022, we had no federal and state NOL carryforwards. Certain state NOLs will begin to expire in the calendar
year 2036, unless previously utilized. Certain NOL carryforwards subject to expiration could expire unused and be unavailable to offset
future income tax liabilities.

Under the 2017 Tax Cuts and Jobs Act (the “Tax Act”), as modified by the Coronavirus Aid, Relief and Economic Security Act,
or CARES Act, federal NOLs incurred in taxable years beginning after December 31, 2017 may be carried forward indefinitely, but the
deductibility of such federal NOLs in taxable years beginning after December 31, 2020 is limited to 80% of taxable income in such
years. There is variation in how states have responded and may continue to respond to the Tax Act and CARES Act. In addition, for
state income tax purposes, there may be periods during which the use of NOLs is suspended or otherwise limited.

Separately, under Section 382 of the Internal Revenue Code of 1986, as amended (“Code”) if a corporation undergoes an
“ownership change,” which is generally defined as a greater than 50% change, by value, in its equity ownership over a three-year period,
the corporation’s ability to use its pre-change NOL carryforwards and other pre-change tax attributes to offset its post-change income
or taxes may be limited. Similar rules may apply under state tax laws. We determined that an ownership change occurred on September
7, 2018, October 23, 2020, and in connection with our IPO on July 23, 2021. As of December 31, 2022, we had not experienced an
ownership change subsequent to the ownership change on July 23, 2021. In addition, we may in the future experience ownership changes,
as a result of changes in our stock ownership (some of which are not in our control). If an ownership change occurs, our ability to utilize
our NOL carryforwards and other tax attributes to reduce future tax liabilities may be limited. Many states have provisions similar to
Code Section 382. Annual limitations may result in the expiration of the state net operating loss carryforwards before utilization.

Changes in our effective tax rate or tax liability may have an adverse effect on our results of operations.

Our effective tax rate could increase due to several factors, including:

o changes in the relative amounts of income before taxes in the various jurisdictions in which we operate that have differing
statutory tax rates;
° changes in tax laws, tax treaties, and regulations or the interpretation of them;
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o changes to our assessment about our ability to realize our deferred tax assets that are based on estimates of our future results,
the prudence and feasibility of possible tax planning strategies, and the economic and political environments in which we
do business;

. the outcome of current and future tax audits, examinations, or administrative appeals; and
o limitations or adverse findings regarding our ability to do business in some jurisdictions.

Additionally, a tax authority may disagree with tax positions that we have taken, which could result in increased tax liabilities.
For example, a tax authority could assert that we are subject to tax in a jurisdiction where we believe we have not established a taxable
connection, often referred to as a ‘‘permanent establishment’’ under international tax treaties, and such an assertion, if successful, could
increase our expected tax liability in one or more jurisdictions.

Changes in tax law and regulations may have a material adverse effect on our business, financial condition and results of operations.

The rules dealing with U.S. federal, state and local income taxation are constantly under review by the Internal Revenue Service,
the U.S. Treasury Department and other governmental bodies. Changes to tax laws (which changes may have retroactive application)
could adversely affect us or holders of our common stock. In recent years, many such changes have been made and changes are likely
to continue to occur in the future. Future changes in tax laws could have a material adverse effect on our business, financial condition,
results of operations, and cash flow. We urge investors to consult with their legal and tax advisers regarding the implication of potential
changes in tax laws on an investment in our common stock.

Changes and uncertainties in the tax system in the countries in which we have operations, could materially adversely affect our
financial condition and results of operations, and reduce net returns to our shareholders.

We conduct business globally and file income tax returns in multiple jurisdictions. Our consolidated effective income tax rate
could be materially adversely affected by several factors, including: changing tax laws, regulations and treaties, or the interpretation
thereof; tax policy initiatives and reforms under consideration; the practices of tax authorities in jurisdictions in which we operate; the
resolution of issues arising from tax audits or examinations and any related interest or penalties. We are unable to predict what tax
reform may be proposed or enacted in the future or what effect such changes would have on our business, but such changes, to the extent
they are brought into tax legislation, regulations, policies or practices in jurisdictions in which we operate, could increase the estimated
tax liability that we have expensed to date and paid or accrued on our statement of financial position, and otherwise affect our financial
position, future results of operations, cash flows in a particular period and overall or effective tax rates in the future in countries where
we have operations, reduce post-tax returns to our shareholders and increase the complexity, burden and cost of tax compliance.
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Item 1B. Unresolved Staff Comments.

None
Item 2. Properties.

We currently lease approximately 99,000 square feet of office and laboratory space at our headquarter in Fremont, California.
The lease is expected to expire in December 2028. We lease approximately 40,000 square feet of manufacturing and office space at
our facility in Wuxi, China, under leases expiring in May and October 2025, respectively, and approximately 14,000 square feet of
office and laboratory space at our facility in Shanghai, China, under multiple leases expiring between March 2024 and December
2023. We also lease office space in Seattle, Washington; Bethesda, Maryland; San Diego, California; Beijing, China; and Amsterdam,
Netherlands. We believe that our existing office, laboratory and manufacturing space, together with additional space and facilities
available on commercially reasonable terms, will be sufficient to meet our current and future needs.

Item 3. Legal Proceedings.

We are not currently engaged in any material pending legal proceedings. From time to time, we may be subject to legal
proceedings and claims arising in the ordinary course of business.

Item 4. Mine Safety Disclosures.

Not applicable.
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PART II

Item 5. Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of Equity Securities.

Our common stock began trading on the Nasdaq Global Select Market on July 23, 2021 and trades under the symbol “CTKB”.
Prior to July 23, 2021, there was no public trading market for our common stock

Holders of Record

As of February 13, 2023, there were approximately 24 stockholders of record. Because brokers and other institutions hold many
of our shares on behalf of stockholders, we are unable to estimate the total number of stockholders represented by these record
holders.

Dividend Policy

We have never declared or paid any cash dividends on our capital stock and we do not currently intend to pay any cash
dividends on our capital stock for the foreseeable future. We currently intend to retain all available funds and any future earnings to
support operations and to finance the growth and development of our business. Any future determination to pay dividends will be
made at the discretion of our board of directors, subject to applicable laws and will depend upon, among other factors, our results of
operations, financial condition, contractual restrictions and capital requirements.

Recent Sales of Unregistered Equity Securities
None
Use of Proceeds

In July 2021, we issued and sold an aggregate of 13,949,401 shares of common stock in connection with our IPO, including the
full exercise by the underwriters of their option to purchase an additional 2,184,695 shares from us, and the selling stockholders sold
2,799,929 shares of common stock, at a public offering price of $17.00 per share. All of the shares of common stock issued and sold in
our IPO were registered under the Securities Act pursuant to a registration statement on Form S-1 (Registration No. 333-257663),
which was declared effective by the SEC on July 22, 2021. There has been no material change in the use of proceeds from our IPO
from those disclosed in the final prospectus for our I[PO dated July 22, 2021 and filed with the SEC pursuant to Rule 424(b)(4) of the
Securities Act on July 23, 2021.

Issuer Purchases of Equity Securities

None
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Performance Graph (1)

The following graph shows the cumulative total return on an investment of $100 in cash on July 23, 2021 through December 31,
2022, in our common stock, the Nasdaq Composite Index and the Nasdaq Biotechnology Components Index and assuming that all
dividends were reinvested. The stockholder return shown on the graph below is not necessarily indicative of future performance, and
we do not make or endorse any predictions as to future stockholder returns.

Comparison of 18 Month Cumulative Total Return
Assumes Initial Investment of $100
December 2022
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(1)  This Section is not “soliciting material,” is not deemed “filed” with the SEC and is not to be incorporated by reference in any
filing of Cytek Biosciences under the Securities Act of 1933, as amended, or the Securities Exchange Act of 1934, whether made
before or after the date hereof and irrespective of any general incorporation language in any such filing.

Item 6. [Reserved]
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Item 7. Management's Discussion and Analysis of Financial Condition and Results of Operations

The following discussion and analysis of our financial condition and results of operations should be read in conjunction with our
consolidated financial statements and related notes included in this Annual Report on Form 10-K. This discussion contains forward-
looking statements that involve risks and uncertainties. See “Special Note Regarding Forward-Looking Statements” at the beginning
of this Annual Report on Form 10-K. Our actual results could differ materially from those contained in these forward-looking statements
due to a number of factors, including those discussed in Part I, Item 14 “Risk Factors” and elsewhere in this Annual Report on Form
10-K. Unless the context requires otherwise, references in this Annual Report on Form 10-K to “we,” “us” and “our” refer to Cytek
Biosciences, Inc.

The following is a discussion and year-to-year comparisons of our financial condition and results of operations for the years
ended December 31, 2022 and 2021. For a discussion of the results of operations and financial condition for the years ended December
31, 2020 and year-to-year comparisons between 2021 and 2020, please refer to “Management’s Discussion and Analysis of Financial
Condition and Results of Operations" section of fiscal 2021 Annual Report on Part II, Item 7 of Form 10-K, filed on March 17, 2022.

Overview

We are a leading cell analysis solutions company advancing the next generation of cell analysis tools by leveraging novel technical
approaches. Our goal is to become the premier cell analysis company through continued innovation that facilitates scientific advances
in biomedical research and clinical applications. We believe our core instruments, the Aurora and Northern Lights systems, are the first
full spectrum flow cytometers able to deliver high-resolution, high-content and high-sensitivity cell analysis by utilizing the full
spectrum of fluorescence signatures from multiple lasers to distinguish fluorescent tags on single cells (“Full Spectrum Profiling” or
“FSP”). Our novel approach harnesses the power of information within the entire spectrum of a fluorescent signal to achieve a higher
level of multiplexing with exquisite sensitivity. Our patented FSP technology optimizes sensitivity and accuracy through its novel optical
and electronic designs that utilize an innovative method of light detection and distribution. Our FSP platform includes instruments,
reagents, software and services to provide a comprehensive and integrated suite of solutions for our customers. Since our first U.S.
commercial launch in mid-2017, we have sold and deployed over 1,670 instruments—primarily comprised of our Aurora and Northern
Lights systems—to customers around the world, including the largest pharmaceutical companies, over 200 biopharma companies,
leading academic research centers, and clinical research organizations (“CROs”). In June 2021, we began shipping the Aurora cell sorter
(“Aurora CS”), which uses our FSP technology to further broaden our potential applications across cell analysis.

We manufacture our instruments in our facilities in Fremont, California and in Wuxi, China. We have designed our operating
model to be capital efficient and to scale efficiently as our product volumes grow.

Our total revenue was $164.0 million and $128.0 million in the year ended December 31, 2022 and 2021, respectively. The
increase was primarily due to continued demand across our full portfolio of product offerings and an increase in the average blended
selling price due to product mix.

To date, we have adopted a direct sales model in North America, Europe, China, and several other countries in the Asia-Pacific
region, and sell our products through third-party distributors in certain countries in Europe, Latin America, the Middle East, Africa and
the Asia-Pacific region. Revenue from direct sales represented 79% and 86% of total revenue for the year ended December 31, 2022
and 2021, respectively, and revenue from distributors represented 21% and 14% of total revenue for the year ended December 31, 2022
and 2021, respectively.

We focus a substantial portion of our resources on developing new products and solutions to meet our customers’ needs. Our
research and development efforts focus on developing new and complementary instruments, reagents and reagent kits, and continued
operating software development. We incurred research and development expenses of $34.9 million and $24.4 million for the year ended
December 31, 2022, and 2021, respectively. We intend to continue to make significant investments in research and development in the
future.

We expect to continue to invest in our commercial infrastructure through hiring additional employees with strong scientific and
technical backgrounds to support growth in sales of our Aurora, Northern Lights and Aurora CS systems, as well as our planned
expansion of reagents offerings and panel design capabilities. We also plan to continue to invest in sales, marketing and business
development across the globe to drive commercialization of our products. We incurred sales and marketing expenses of $33.2 million
and $24.7 million for the year ended December 31, 2022 and 2021, respectively.

Since our inception in 2014, we have financed our operations primarily through sales of our securities and revenue from the sale
of our products and services.

Our net income was $2.5 million and $3.0 million for the year ended December 31, 2022 and 2021, respectively. The change for
the year ended December 31, 2022 compared to the year ended December 31, 2021 resulted primarily from expenses driven by an
increase in headcount and salaries and efforts in research and development and marketing initiatives.
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We expect our expenses will increase substantially in connection with our ongoing activities, as we:
o attract, hire and retain qualified personnel;

o invest in processes, commercial infrastructure and supporting functions to scale our business and introduce new products
and services;

o support our research and development efforts;

o continue to expand geographically;

o protect and defend our intellectual property; and

o make strategic investments in complementary businesses, services, products or technologies.

On November 2, 2021, we completed the acquisition of the reagents business of Tonbo Biotechnologies Corporation ("Tonbo")
as detailed in Note 9, Acquisition, to our consolidated financial statements included elsewhere in this Annual Report on Form 10-K. The
acquired assets include a portfolio of life science research reagents related to cell preparation, flow cytometry, molecular
immunology/polymerase chain reaction and cell culture covering application areas across immunology, apoptosis and immunoprofiling.

Key factors affecting our results of operations and future performance

We believe that our financial performance has been, and in the foreseeable future will continue to be, primarily driven by multiple
factors as described below, each of which presents growth opportunities for our business. These factors also pose important challenges
that we must successfully address to sustain our growth and improve our results of operations. Our ability to successfully address these
challenges is subject to various risk and uncertainties, including those described under the heading “Risk Factors” included elsewhere
in this Annual Report on Form 10-K.

Global customer adoption

Our financial performance has largely been driven by our ability to increase the adoption of our FSP platform, a key factor on
which our future success depends. We plan to drive global customer adoption through business development efforts, direct sales and
marketing and third-party distributions. We are investing in our direct sales organization and commercial support functions and
developing third-party distributor relationships to support global expansion and drive revenue growth. As part of this effort, we increased
our direct sales force by 60% in the year ended December 31, 2022 compared to the year ended December 31, 2021. We intend to
continue increasing our workforce in line with our growth.

Recurring revenues

We believe our expanding installed base of instruments to new and existing customers will provide us with greater leverage to
drive pull-through for reagent and service revenue, which are recurring by nature. Furthermore, as we develop and identify new
applications and products, we expect to further increase pull-through across our installed base. We expect recurring revenue on an
absolute basis to increase and become an increasingly important contributor to our revenue as our installed base expands.

Revenue mix and gross margin

Our revenue is primarily derived from sales of our instruments and services with our instruments recognizing higher gross margins
than our services. Although we expect sales of our instruments to continue to represent the largest percentage of our revenue in the
future, we expect reagent sales to increase as a percentage of our total revenue and our gross margins to experience a corresponding
improvement as we grow our installed base and increase our focus on commercializing reagents. We also expect a higher gross margin
on our instruments as we increase manufacturing efficiency, instrument reliability and training for personnel using our instruments,
which we expect to lead to a reduction in warranty claims. Our sales in certain regions, particularly outside of the United States, are
realized through third-party distribution partners that typically receive discounted prices, thus resulting in lower gross margins than
those recognized by our direct sales organization. Furthermore, our gross margins and instrument selling prices may fluctuate in the
future as we continue to grow our volume of third-party distribution partners in geographies outside of the United States, introduce new
products and reduce our production costs as a result of variability in the timing of new product introductions.

In the near term, we expect the continued optimization of our manufacturing processes related to our instruments and the expansion
of product manufacturing distribution facilities to have the greatest impact on our gross margin. In addition to the impact of competing
products entering the market, the future gross margin profiles of our instruments, services and reagents will depend on the outcome of
any royalties we are required to pay and the royalty rates and products to which such royalties apply.

Expansion into new markets

We focus our research and development efforts on the greatest value-additive FSP products to meet the growing and unmet needs
of the research and clinical markets. We work closely with researchers and clinicians to optimize and implement new panels and
applications to meet their specific needs. We also gain valuable insight on potential new products, new applications and enhancements
to existing products, as well as biomarker combinations that would be beneficial in different fields, through collaborations with our
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customers, academic laboratories, KOLs and industry partners. We plan to continue to invest in new product development and
enhancements to support our expansion into new markets.

Our Northern Lights system obtained clinical certification in China in 2019 and received CE Marking under the European Union
In Vitro Diagnostic Medical Devices Directive in September 2020. With these achievements, our Northern Lights system is available
for clinical diagnostic use in hospitals, laboratories, and clinics in China and the European Union.

Key business metrics

We regularly review the following key business metrics to evaluate our business, measure our performance, identify trends
affecting our business, formulate financial projections and make strategic decisions. We believe that the following metrics are
representative of our current business; however, we anticipate these will change or may be substituted for additional or different metrics
as our business grows.

Year ended December 31,

2022 2021 Dollar Change
(In thousands)
Sales channel mix
Direct SAles ChANNEL.........oviieeeeeeeee et $ 129,098 $ 110,520 $ 18,578
Distributor channel 34,938 17,430 17,508
TOtal TEVENUE, NEL . ..vviieiiiiiieieceiie ettt ettt e eae e e st e e seae e e ssnaeeseneeeesnes $ 164,036 $ 127,950 $ 36,086
Customer mix
Academia and GOVEINMENT ............ccocueveuieeerieeteeeeeeeee et $ 73,706 $ 59,415 $ 14,291
Biotechnology, pharmaceutical, distributor and
90,330 68,535 21,795
$ 164,036 $ 127,950 $ 36,086

Distributors typically sell to end customers identified in other customer categories.

The table below sets forth our cumulative instruments shipped as of the dates presented:

December 31 September 30 June 30, March 31,
2022 2022 2022 2022
Instruments ShIPPEd.......ccveeiieciieiiieiecie et 1,670 1,501 1,359 1,226

Known Trends, Events and Uncertainties

The recent trends towards rising inflation may adversely affect our business and corresponding financial position and cash flows.
Inflationary factors, such as increases in the cost of materials and supplies, interest rates and overhead costs may adversely affect our
operating results. The general consensus among economists suggests that we should expect a higher recession risk to continue over the
next year, which could result in further economic uncertainty and volatility in the capital markets in the near term, and could negatively
affect our operations. Although we do not believe that inflation has had a material impact on our financial position or results of operations
to date, we may experience increases in the near future (especially if inflation rates continue to rise) on our operating costs, including
our labor costs and research and development costs, due to supply chain constraints, consequences associated with COVID-19 and the
ongoing conflict between Russia and Ukraine.

Components of our results of operations
Total revenue, net
We currently generate our total revenue, net from product revenue and service revenue.

Product. Our product revenue primarily consists of sales of our instruments, including the Aurora, Northern Lights and Aurora
CS systems, instrument accessories, such as loaders, and consumables, such as reagents. We offer multiple versions of our Aurora and
Northern Lights systems with different price points based on the number of lasers integrated in the systems. We also derive revenue
from sales of our conventional flow cytometry system, which is available for sale in China. We recognize product revenue when control
of the instrument is transferred to the customer.

Service. Our service revenue primarily consists of post-warranty service contracts, installations and repairs which are recognized
over time. Post-warranty service contracts are recognized ratably over the term of the contract and installations and repair services are
recognized as they are delivered to the customer.

We expect our revenue to increase in absolute dollars as we expand our sales organization and sales territories, broaden our

customer base, and expand awareness of our products with new and existing customers. Our revenue was $164.0 million and $128.0
million for the year ended December 31, 2022 and 2021, respectively.
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Total cost of sales, gross profit and gross margin
Our total cost of sales is comprised of product cost of sales and service cost of sales.

Product. Cost of sales associated with our products primarily consist of manufacturing-related costs incurred in the production
process, inventory write-downs, warranty costs, third party royalty costs, personnel and related costs, costs of component materials,
overhead, packaging and delivery and depreciation expense.

Service. Cost of sales associated with our services primarily consists of personnel and related costs, expenses related to product
replacements, product updates and qualification validation of our products and depreciation expense.

We expect our total cost of sales to increase in absolute dollars in future periods, corresponding to our anticipated growth in
revenue and employee headcount to support our manufacturing, operations, field service team and support organizations.

Gross profit is calculated as revenue less total cost of sales. Gross margin is gross profit expressed as a percentage of revenue.
Our gross profit in future periods will depend on a variety of factors, including market conditions that may impact our pricing, sales mix
changes among our instruments and service agreements, product mix changes between established products and new products, excess
and obsolete inventories, our cost structure for manufacturing operations relative to volume and product warranty obligations.

Operating expenses

Our operating expenses are primarily comprised of research and development, sales and marketing, and general and administrative
expenses, depreciation and amortization, and related overhead.

Research and development. Our research and development expenses primarily consist of salaries, benefits, stock-based
compensation costs for employees in our research and development department, independent contractor costs, laboratory supplies,
equipment maintenance and materials expenses.

We plan to continue to invest in our research and development efforts, including hiring additional employees to enhance existing
products and develop new products. We expect research and development expense will increase in absolute dollars in future periods and
vary from period to period as a percentage of revenue due to our continuing investment in product development.

Sales and marketing. Our sales and marketing expenses consist primarily of salaries, benefits, and stock-based compensation costs
for employees in our sales and marketing department, sales commissions, marketing material costs, travel expenses and costs related to
trade shows, trainings and various workshops. We expect our sales and marketing expense to increase in absolute dollars as we expand
our commercial sales, marketing, and business development teams, increase our presence globally and increase marketing activities to
drive awareness and adoption of our platform. While these expenses may vary from period to period as a percentage of revenue, we
expect these expenses to increase as a percentage of sales in the short-term as we continue to grow our commercial organization to
support anticipated growth of the business.

General and administrative. Our general and administrative expenses primarily consist of salaries, benefits, and stock-based
compensation costs for employees in our executive, accounting and finance, legal and human resource functions, as well as professional
services fees, such as consulting, audit, tax, legal, general corporate costs and allocated overhead expenses. We expect our operating
expenses to increase as a public company. In particular, we expect our accounting, legal, personnel-related expenses and directors’ and
officers’ insurance costs reported within general and administrative expense to increase as we establish more comprehensive compliance
and governance functions, maintain IT costs, review internal controls over financial reporting in accordance with the Sarbanes-Oxley
Act and prepare and distribute periodic reports as required by the rules and regulations of the SEC. As a result, our historical results of
operations may not be indicative of our results of operations in future periods.

We expect these expenses to vary from period to period as a percentage of revenue.
Other income (expense), net

Interest expense. Interest expense consists primarily of accretion of the present value of the litigation settlement liability. See Note
11 to our consolidated financial statements included elsewhere in this Annual Report on Form 10-K for further details regarding the
settlement.

Interest income. Our interest income consists primarily of interest earned on our cash and cash equivalents which are invested in
cash deposits and in money market funds.

Other expense, net. Our other expense, net consists primarily of foreign exchange gains and losses.
Income taxes

Our provision for (benefit from) income taxes consists primarily of provision for federal taxes and local taxes in the United States
as well as foreign taxes. As we plan to expand the scale and scope of our international business activities, any changes in the United
States and foreign taxation of such activities may increase our overall provision for income taxes in the future.
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Results of operations
Comparison of the year ended December 31, 2022 and 2021

The results of operations presented below should be reviewed in conjunction with the consolidated financial statements and related
notes included elsewhere in this Annual Report on Form 10-K.

The following table sets forth our consolidated results of operations and comprehensive income data for the periods presented:

Year ended December 31,

(In thousands) 2022 2021
Revenue, net:
g oY 15Tt SRRSO $ 148,600 $ 119,519
SEIVICE .veittietieeteeeite ettt e et e et e it e et e e s teeeabeessbeeabeessbeasbaessseessaeasseesseessseenseessseansaessseenseessseeseeses 15,436 8,431
TOtAl TEVEINUE, ML .....vee ettt e et e e et e e enee e eeaeeeeeneeeeeneeeeenneean 164,036 127,950
Cost of sales:
PrOAUEL. ...ttt ettt ettt st et et et e s e b e st st eneese st eneeneenene 49,955 37,377
RIS a7 1T RO 13,107 11,429
TOtal COSE OF SALES ...t e et s et e e e e e e e e eenaneeas 63,062 48,806
GTOSS PIOTIE L .eetietieeiieiie ettt ettt et e st e et e st e et e e te e e beessbeebeesssaessaessseensaessseessaessseeseenns 100,974 79,144
Operating expenses:
Research and developmEnt ..........c.occviiieiieieiiceeie ettt 34,858 24,442
Sales and MATKEHING.........coviiviiiieiiiieieceeeee ettt sae b e e sse b e essesreesseereenns 33,230 24,710
General and admMINISITATIVE ........ccueiiiiiiieiiieeeeee et et e e e e et eeeaaeesenaeeeeneeeean 34,690 20,835
TOtal OPETrating EXPEISES ....eevierrerieierieeterieesteiteeseseeseeseesseessesseeseessesssesseessesssessesssessensenns 102,778 69,987
Income (10SS) frOM OPEIAtIONS.......ccvvievieriieieriieiesteete st ere e eb e et eteeseesseeseesseesaesaeessesseesensaens (1,804) 9,157
Other income (expense):
INEEIEST EXPCIISE ...vvevveiieiieeiieieetiete et esteeete st estesseesaesseessesseessesseessessaesseaseenseessensenssesenneessennens (2,573) (1,741)
INTEIESE INCOIMIE ...t eee e e e e e et e e e e e e eeaaeeeenaeeeeaeeeeenneeeenneeeeneeean 4,619 49
OthEr EXPEINSE, TEL ...veeueeiieiietieieeieete et eteste et e steeae s st este et eenseeseenseeseesseensesseensesseensesseesessaens 1,018 (1,527)
INCOmME DEOre INCOME tAXES ....eevveeeeeeieeeeeee e eeeee ettt ee e e e et e e e e eeaeeeeenreeeeneeeenees 1,260 5,938
Provision for (benefit from) iNCOME tAXES.........ecveruierierierieriereeieeete et e e see s (1,224) 2,911
INEE INCOMIE. ....eiviieeieeee ettt ettt e et e et e eae e et e e teeesaeeeteeeaseenseeeraeenneeenseensseenseennes $ 2,484  § 3,027
Foreign currency translation adjustment, net 0f taX .........ccooceiivieiieenieeee e, (1,611) 832
Unrealized gain (loss) on marketable SECUTIHIES .......ocuevueerierieriieieceeieceeee e 17 -
Net COMPIreNENSIVE INCOME ......eveieiiieieieieieieteet ettt ettt e se e seneeseeseeneeseeseesees $ 890 $ 3,859

Total revenue, net

Year ended December 31, Change
(In thousands, except percentages) 2022 2021 Amount %
Revenue, net
PrOAUCTE....cevieiiicece ettt $ 148,600 $ 119,519 § 29,081 24%
SEIVICE ..eevieeiieiiiieiieestte et e eteeteesteebeestaeebeesteesbeessaeensaessseenneens 15,436 8,431 7,005 83%
TOtAl TEVENUE, NEL ..o $ 164,036 $ 127,950 $ 36,086 28%

Total revenue, net increased by $36.1 million, or 28%, for the year ended December 31, 2022 as compared to the year ended
December 31, 2021. The increase in revenue was primarily driven by continued sales of the Aurora and Northern Lights systems and an
increase in sales of our Aurora CS system, which was commercially launched in June 2021.

Product revenue increased by $29.1 million or 24%, to $148.6 million, for the year ended December 31, 2022 as compared to the
year ended December 31, 2021. The increase was primarily driven by an increase in sales of the Aurora and Northern Lights systems
and an increase in sales of our Aurora CS system, which commercially launched in June 2021, and recently launched reagents and
consumables.
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Service revenue increased by $7.0 million, or 83%, to $15.4 million, for the year ended December 31, 2022 as compared to the
year ended December 31, 2021. The increase in service revenue was mainly driven by continued growth in the instruments installed
base with more instruments coming off warranty.

Total cost of sales, gross profit and gross margin

Year ended December 31, Change

(In thousands, except percentages) 2022 2021 Amount %
Cost of sales:

ProdUCE ...ooeiieeiee et $ 49955 § 37377 $ 12,578 34%

SIVICE. . eutiitiieteeetie ettt e et stt e e te et e e reesteeebeessaeenseessaesnseenseeas 13,107 11,429 1,678 15%
TOtal COSE OF SALES ...ttt $ 63,062 $ 48,806 $ 14,256 29%
GTOSS PIOTIE c.evieiieeeiieiie ettt te e e reeseee e e saneenbe e $ 100,974  § 79,144  $ 21,830 28%
GIOSS MATZIN ....ouvievietieeieteeteeteeteeteeteeteebeeeeebeeesesseeseaseeseaseanns 62% 62%

Total cost of sales increased by $14.3 million, or 29%, for the year ended December 31, 2022 as compared to the year ended
December 31, 2021. The increase in cost of sales was driven by increases in product and service revenue, primarily due to more
instruments shipped, increased material costs, and increased service and manufacturing headcount and associated personnel cost,
including an increase of $1.3 million in stock-based compensation for the year ended December 31, 2022 as compared to the year ended
December 31, 2021.

Total gross profit margin was 62% and 62% as a percent of total revenue for the year ended December 31, 2022 and 2021,
respectively. Gross profit margin depends on many factors, including market conditions that might affect our pricing; services; product
mix changes between instrument configurations; excess and obsolete inventories; our cost structure for manufacturing operations relative
to volume, freight costs and product support.

Year ended December 31, Change

(In thousands, except percentages) 2022 2021 Amount %
Product:

REVENUE......iiiiiiieiie ettt e $ 148,600 $ 119,519 § 29,081 24%

COSt OF SALES .. 49,955 37,377 12,578 34%
Product @ross Profit.........ccccceeeeevieicierieeieieieeee e $ 98,645 $ 82,142 $ 16,503 20%
GIOSS MATGIN ....vveevieienieeeieieeeeteeeesteeeaesteeseesseessesseessesseessesseeneas 66% 69%
Service:

REVENUE. ..ottt $ 15,436  $ 8431 § 7,005 83%

COSt OF SAIES ..eouvvieeriiiie ettt 13,107 11,429 1,678 15%
Service gross Profit ........cccceceeverirerieneneneneneneeeeeeeeeeeeeenes $ 2,329 $ (2,998) $ 5,327 178%
GIOSS MATGIMN ..ottt ettt et et e e eneesneennesneenees 15% -36%

Product gross profit and product revenue for the year ended December 31, 2022 increased 20% and 24%, respectively, as
compared to the year ended December 31, 2021. Product cost of sales for the year ended December 31, 2022 increased by 34% as
compared to the same period in 2021. The lower product gross margins in the year ended December 31, 2022 compared to the year
ended December 31, 2021 were driven primarily by higher material costs and by less favorable instrument product mix.

Service gross profit and service revenue for the year ended December 31, 2022 increased 178% and 83%, respectively, as
compared to the year ended December 31, 2021. Service cost of sales for the year ended December 31, 2022 increased by 15% as
compared to the same period in 2021. The higher service gross margins in the year ended December 31, 2022 compared to the year
ended December 31, 2021 were mainly driven by continued growth in the instruments installed base with more instrument coming off
warranty.

Operating expenses

Research and development

Year ended December 31, Change
(In thousands, except percentages) 2022 2021 Amount %
Research and development..............c.oeeveieuiiiiieeeieeeeeeeee e $ 34858 $ 24442 $ 10,416 43%

Research and development expenses were $34.9 million for the year ended December 31, 2022 as compared to $24.4 million for
the year ended December 31, 2021. The increase of $10.4 million in research and development expenses was primarily due to an increase
in headcount and personnel-related expenses, including stock-based compensation of $3.2 million.

We expect our research and development expense to increase in absolute dollars as we continue to develop new products and
enhance existing instruments and technologies.
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Sales and marketing

Year ended December 31, Change
(In thousands, except percentages) 2022 2021 Amount %
Sales and Marketing ..........coceeevererienienieieieeee e $ 33230 § 24,710 § 8,520 34%

Sales and marketing expenses were $33.2 million for the year ended December 31, 2022 as compared to $24.7 million for the year
ended December 31, 2021. The increase of $8.5 million in sales and marketing expenses was primarily due to an increase in headcount,
commissions, and personnel-related expenses of $7.0 million, including stock-based compensation of $2.0 million.

We expect our sales and marketing expenses to increase in absolute dollars as we hire additional sales and marketing personnel,
expand our sales support infrastructure and invest in our brand and product awareness to further penetrate the United States and the
international markets.

General and administrative

Year ended December 31, Change
(In thousands, except percentages) 2022 2021 Amount %
General and adminiStrative...........ooeveevveiieeeieeeeeeeeeeeeeee e $ 34,690 $ 20,835 $ 13,855 66%

General and administrative expenses were $34.7 million for the year ended December 31, 2022 as compared to $20.8 million for
the year ended December 31, 2021. The increase of $13.9 million in general and administrative expenses was primarily due to an
increase in general corporate personnel-related costs and infrastructure services to support the growth of our overall operations. The
increase in personnel-related costs was primarily due to increased headcount and stock-based compensation of $3.5 million.

We expect to continue to incur additional general and administrative expenses as a result of operating as a public company,
including expenses related to compliance with the rules and regulations of the SEC and the Nasdaq Stock Market, additional insurance
costs, investor relations activities and other administrative and professional services. As a result, we expect general and administrative
expenses to increase in absolute dollars in future periods.

Interest expense
Year ended December 31, Change
(In thousands, except percentages) 2022 2021 Amount %
INEETESt EXPENSE ..vvivrivreeieeieeierierteieete ettt etesteete b e sse b essesseseesaeseeseeseas $ (2,573) $ (1,741) (832) 48%

Interest expense was $2.6 million for the year ended December 31, 2022 as compared to $1.7 million for the year ended
December 31, 2021. The increase was mainly due to the accretion of the present value discount related to the settlement agreement with
Becton, Dickinson and Company (“BD”). See Note 11 to our consolidated financial statements included elsewhere in this Annual Report
on Form 10-K for further details.

Interest income

Year ended December 31, Change
(In thousands, except percentages) 2022 2021 Amount %
TNEEIEST INCOIMIE .ttt et e e et e e e e eeeeeeeeeeeereeeeeenenaes $ 4,619 § 49 4,570 9327%

Interest income was $4.6 million and $0.5 million for the year ended December 31, 2022 and 2021, respectively. The increase in
interest income was the result of higher interest earned on our cash and cash equivalents due to an increase in interest rates as compared
to 2021.

Other expense, net

Year ended December 31, Change
(In thousands, except percentages) 2022 2021 Amount %
Other EXPENSE, NEL........ccveieieieieiieiirie ettt esesseeneas $ 1,018 $ (1,527) 2,545 -167%

Other expense, net was $1.0 million for the year ended December 31, 2022 as compared to other expense, net of $1.5 million for
the year ended December 31, 2021, respectively. The decrease of $2.5 million was primarily the result of the net impact of foreign
exchange gains and losses during the year ended December 31, 2022.

Income Taxes

Year ended December 31, Change
(In thousands, except percentages) 2022 2021 Amount %
Provision for (benefit from) income taxes .........cceevevveveierieeerennenins $ (1,224) $ 2,911 (4,135) -142%

Benefit from income tax was $1.2 million for the year ended December 31, 2022. The provision for income tax was $2.9 million
for the year ended December 31, 2021. The net change of $4.1 million for the year ended December 31, 2022 was the result of lower
earnings in 2022 combined with an increase in research and development credits claimed. Income tax benefit from research credits

68



exceeded 2022 earnings before income tax and accordingly income tax benefit was recorded despite other items which increased the
effective tax rate on earnings.

Non-GAAP Financial Measure

To supplement our consolidated financial statements presented in accordance with generally accepted accounting principles, we
use constant currency revenue, which is a non-GAAP financial measure. We believe the presentation of revenue on a constant currency
basis, in addition to results reported in accordance with U.S. GAAP, provides useful information about our operating performance
because the constant currency presentation excludes the effects of foreign currency volatility and highlights our core operating results.
The presentation of revenue on a constant currency basis should be considered in addition to, but not as a substitute for, measures of
financial performance reported in accordance with U.S. GAAP. Revenue on a constant currency basis, as we present it, may not be
comparable to similarly titled measures used by other companies.

The FX Impact is calculated as the difference between the current year amounts and the current year amounts translated at prior
period average exchange rates. The FX Impact % represents the percentage change on a period-over-period basis adjusted for foreign
currency impacts.

The following table presents a reconciliation of constant currency revenue to our reported net revenue for the periods indicated
(in thousands, except percentages):

Year ended Three months ended
Revenue December 31,2022 December 31,2022
F N (=) 10 A s USSR 164,036 48,336
NON-GAAP CONSLANT CUITEIICY .. .veeeuvieeieeirieriieeieerieeeiteesieesteesseessreesseessseeseesssessseesssesssesssns 171,793 51,184
FX TMPACE [S] ettt ettt ettt ettt ettt neene e 7,757 2,848
FX TIPACE [Z0] vvveoeeveeeeeeeeeeeeeeeeeeee e e eeeeeeeeee oo ee s seeeeeeseeaeee s s s eeeseesees s eseeeeenee 4.7% 5.9%

Liquidity and capital resources
Overview

To date, our primary sources of capital have been through sales of our securities and revenue from the sale of our products and
services. As of December 31, 2022 and December 31, 2021, we had approximately $296.6 million and $364.6 million, respectively, in
cash and cash equivalents, which were primarily held in U.S. short-term bank deposit accounts and money market funds.

Funding and material cash requirements

We anticipate continuing to expend significant amounts of cash in the foreseeable future as we continue to invest in research and
development of our product offerings, commercialization of new products and services, and expansion into new markets. Our future
capital requirements will depend on many factors including our revenue, research and development efforts, the timing and extent of
additional capital expenditures to invest in existing and new facilities, as well as our manufacturing operations, the expansion of sales
and marketing and the introduction of new products. We have entered into, and may in the future enter into, arrangements to acquire or
invest in businesses, services and technologies, and any such acquisitions or investments could significantly increase our capital needs.

We currently anticipate making additional capital expenditures during the next 12 months, which is expected to primarily include
equipment to be used for manufacturing and investment in research and development, as well as spend associated with the expansion of
our facilities in Wuxi, China.

In addition, we lease certain office facilities under operating lease arrangements that expire on various dates through fiscal year
2027. Under the terms of the leases, we are responsible for certain expenses related to operations, maintenance, repairs and management
fees. Future minimum lease payments under non-cancelable operating leases totaled $16.4 million as of December 31, 2022.

Based on our current business plan, we believe our existing cash and cash equivalents and anticipated cash flows from operations
will be sufficient to meet our working capital and capital expenditure needs for at least the next 12 months from the date of this Annual
Report on Form 10-K.

Sources of liquidity

We have financed our operations primarily through sales of our securities. In July 2021, we completed our IPO, which resulted in
net proceeds to us of approximately $215.7 million. We have also benefited from operating cash flows from the sale of our products and
services.

On May 7, 2020, we received loan proceeds in the amount of approximately $4.1 million under the PPP. The PPP, established as
part of the CARES Act, provides for loans to qualifying businesses for amounts up to 2.5 times of the average monthly payroll expenses
of the qualifying business. On May 4, 2021, we fully repaid the PPP loan.

69



On August 26, 2022, we entered into a sales agreement (the “Sales Agreement”) with Piper Sandler & Co. (“Piper”) as sales agent
to sell from time to time up to $150 million of our common stock through an “at the market” offering program. To date, we have not
made any sales of common stock pursuant to the Sales Agreement. The securities in this transaction were offered pursuant to an
automatic shelf registration statement on Form S-3ASR (File No. 333-267118) that was filed with the SEC on August 26, 2022.

Cash flows

The following table summarizes our cash flows for the periods presented:

Year ended December 31,

(In thousands) 2022 2021

Net cash (used in) provided by:
OPETAting ACHVILIES ....ocvvivieviitieticti ettt ettt ettt ettt et se e eaeereeseereenas $ (12,231) $ 4,630
INVESTING ACHIVITIES ..eeuvivritieeiierietieteete et eteeteesteeeeesteeeeesteessesteesbesteesseeseessesseessessaesseeneas (55,909) (20,993)
FINANCING ACHIVITIES ....veevvetieeieiieiieteeteete e eeeste et ste et e steesaesteesaesteessesseessesseesesseesseeneas 5,513 213,559
Effect of exchange rate changes on cash, cash equivalents and restricted cash.......... (2,491) 1,303

Net (decrease) increase in cash, cash equivalents and restricted cash.............cccccveevennees $ (65,118) § 198,499

Operating activities

Net cash used in operating activities for the year ended December 31, 2022 was $12.2 million including net income of $2.5
million. We also incurred non-cash stock-based compensation expense, depreciation and amortization, amortization of right-of-use
assets, and interest expenses for accretion of the legal settlement liabilities of $16.6 million, $2.5 million, $3.2 million, and
$2.2 million, respectively. Usage of cash included an increase of inventories of $17.7 million, an increase of trade accounts receivable
of $19.7 million due to an increase in sales, and an increase in prepaid expenses and other assets of $19.4 million. This was partially
offset by an increase of trade accounts payables of $1.9 million, an increase in deferred revenue of $9.4 million, an increase in accrued
expenses and other liabilities of $7.5 million and an increase in the legal settlement liability of $0.4 million.

Net cash provided by operating activities for the year ended December 31, 2021 was $4.6 million, including net income of $3.0
million. We also incurred non-cash stock-based compensation expense, interest expenses for accretion of the legal settlement
liabilities, and depreciation and amortization of $6.6 million, $1.7 million, and $1.2 million, respectively. Usage of cash included an
increase of trade accounts receivable of $12.4 million due to an increase in sales, an increase in inventories of $7.1 million, an increase
in prepaid expenses and other assets of $6.3 million, and a decrease in the legal settlement liability of $3.7 million due to payment to
BD of $6.0 million, which is offset by increased royalty accrual. This was partially offset by an increase in deferred revenue of $10.0
million and an increase in accrued expenses and other liabilities of $11.0 million.

Investing activities

Net cash used in investing activities during the year ended December 31, 2022 was $55.9 million driven by purchases of
marketable securities of $44.5 million, purchases of property and equipment of $9.9 million, and payment of investments of $1.6 million.

Net cash used in investing activities during the year ended December 31, 2021 was $21.0 million driven by our acquisition of
Tonbo's reagents business for $17.0 million, an increase in purchases of property and equipment of $4.4 million partially offset by the
payment for the additional investment in Cytek Japan Kabushiki Kaisha (“Cytek Japan®), net of cash acquired of $371,000. See Note
18 to our consolidated financial statements included elsewhere in this Annual Report on Form 10-K.

Financing activities

Net cash provided by financing activities during the year ended December 31, 2022 was $5.5 million driven by proceeds from a
loan of $2.9 million and issuance of our common stock under our equity incentive plans.

Net cash provided by financing activities during the year ended December 31, 2021 was $213.6 million primarily driven by our
IPO, which resulted in net proceeds to us of approximately $215.7 million.

Contractual Obligations and Commitments

During the year ended December 31, 2022, there were no material changes to our contractual obligations and commitments from
those described under “Management’s Discussion and Analysis of Financial Condition” which is contained in our 10-K and filed with
the SEC on March 17, 2022.

Off-balance sheet arrangements

We did not have during the periods presented, and we do not currently have, any off-balance sheet financing arrangements or any
relationships with unconsolidated entities or financial partnerships, including entities sometimes referred to as structured finance or
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special purpose entities, that were established for the purpose of facilitating off-balance sheet arrangements or other contractually narrow
or limited purposes.

Critical accounting policies, significant judgments and use of estimates

We have prepared our consolidated financial statements in accordance with accounting principles generally accepted in the
United States of America ("U.S. GAAP"). Our preparation of these consolidated financial statements requires us to make estimates,
assumptions and judgments that affect the reported amounts of assets, liabilities, revenue, expenses, and related disclosures. We
evaluate our estimates and judgments on an ongoing basis. We based our estimates on our historical experience and on various other
factors that we believe are reasonable under the circumstances, the results of which form the basis for making judgments about the
carrying value of assets and liabilities that are not readily apparent from other sources.

Actual results could therefore differ materially from these estimates under different assumptions or conditions. We believe that
the accounting policies discussed below are critical to understanding our historical and future performance, as these policies relate to
the more significant areas involving management’s judgments and estimates.

While our significant accounting policies are described in Note 2 to our consolidated financial statements included elsewhere in
this Annual Report on Form 10-K, we believe that the following accounting policies are the most critical to understanding and
evaluating our reported consolidated financial results.

Revenue recognition

Our product revenue primarily consists of sale of our Aurora, Aurora CS and Northern Lights systems, instrument accessories,
such as loaders and, to a lesser extent, consumables such as reagents. We offer multiple versions of our Aurora and Northern Lights
systems with different price points based on the number of lasers integrated in the systems. We also derive revenue from sales of our
conventional flow cytometry system, which is available for sale in China. We recognize product revenue when control of the
instrument is transferred to the customer.

Our service revenue consists of post-warranty service contracts, preventative maintenance plans, repairs, installation and quality
check, customer training and other specialized product support services. We recognize service contract revenue ratably over the term
of the contract and other service obligations as they are performed. Revenue is recognized when control of promised goods or services
is transferred to a customer in an amount that reflects the consideration to which the entity expects to be entitled in exchange for those
goods or services. To determine revenue recognition for its arrangements with customers, we perform the following five steps: (i)
identify the contract(s) with a customer; (ii) identify the performance obligations in the contract; (iii) determine the transaction price;
(iv) allocate the transaction price to the performance obligations in the contract; and (v) recognize revenue when (or as) the entity
satisfies a performance obligation.

A performance obligation is a promise in a contract to transfer a distinct good or service to the customer and is defined as the
unit of account for revenue recognition under the contract with customers guidance. Performance obligations are considered distinct if
they are both capable of being distinct, and distinct within the context of the contract. The Company identified the following
performance obligations in the contracts: product sales of instrument systems, installation on instrument systems, delivery of
instrument accessories such as loaders, consumables, reagents, extended service contracts and professional services revenue for post-
warranty service contracts, preventative maintenance plans, repairs, installations, training, time and material services and other
specialized support services. A good or service is distinct when the customer can benefit from the good or service either on its own or
together with other resources that are readily available from third parties or from the Company, and is distinct in the context of the
contract, where the transfer of the good or service is separately identifiable from other promises in the contract.

Payments from customers are in arrears. For arrangements where the anticipated period between timing of transfer of services
and the timing of payment is one year or less, we have elected to not assess whether a significant financing component exists.
For arrangements with terms greater than one year, payments are received up-front and are for reasons other than financing.
Revenue is recognized only to the extent that it is probable that a significant reversal of the cumulative amount recognized will not
occur in future periods.

Certain of our sales contracts involve the delivery or performance of multiple products and services within contractually binding
arrangements. Significant judgment is sometimes required to determine the appropriate accounting for such arrangements, including
whether the deliverables specified in a contract with multiple promises should be treated as separate performance obligations for revenue
recognition purposes and, if so, how the related sales price should be allocated among the performance obligations, when to recognize
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revenue for each performance obligation, and the period over which revenue should be recognized. For most of our
performance obligations, we have established the stand-alone selling prices (“SSP”) as a range rather than a single value, based on
standalone sales of products. We allocate revenue to the performance obligations based on their relative standalone selling prices SSP.

Taxes, such as sales, value-add and other taxes, collected from customers concurrent with revenue generating activities
and remitted to governmental authorities are not included in revenue. Shipping and handling costs associated with outbound
freight are accounted for as a fulfillment cost and are included in cost of sales.

The following describes the nature of our primary types of revenue and the revenue recognition policies and significant payment
terms as they pertain to the types of transactions we enter into with our customers.

Product revenue

Our standard arrangement for sales to end users is generally a purchase order or an executed contract. Product revenue is
recognized upon transfer of control of the product to the customer, which, for us, generally occurs at a point in time depending on the
shipping terms. Payment terms are generally 30 to 90 days from the date of invoicing.

Our distributor arrangements with our customers include a purchase order. The purchase order is governed by terms and
conditions of the distributor agreements. Revenue is recognized upon transfer of control of the products to the distributor, which for
us, occurs at a point in time depending on the shipping terms.

Service revenue

Our services are primarily a mix of service contracts, installation services, and time and material-based repair and support. We
recognize revenue from the sale of service contracts over the respective period, while revenue on product support is recognized as the
services are performed. Service contracts are typically between one and three years. Payment terms are generally 30 days from the
date of invoicing. Installation revenue is recognized upon completion of the installation, which, for us, occurs at a point in time.

Inventories

Inventories are stated at the lower of cost and net realizable value. Cost is computed using standard cost, which approximates
actual cost on a first-in, first-out basis. We regularly monitor inventory quantities on hand and record write-downs for excess and
obsolete inventories based on our estimate of demand for our products, potential obsolescence of technology, product life cycles, and
whether pricing trends or forecasts indicate that the carrying value of inventory exceeds its estimated selling price. These factors are
impacted by market and economic conditions, technology changes, and new product introductions and require estimates that may include
elements that are uncertain. Our estimates of forecasted demand are based upon our analysis and assumptions including, but not limited
to, expected product lifecycles, product development plans and historical usage by product. If inventory is written down, a new cost
basis is established that cannot be increased in future periods.

Contract assets and contract liabilities

Contract assets are recorded when the amount of revenue recognized exceeds the amount invoiced to the customer and the right
to payment is not solely subject to the passage of time. As of December 31, 2021 and 2020, we had immaterial amounts of contract
assets included within prepaid expenses and other current assets on the consolidated balance sheets.

Contract liabilities consist of fees invoiced or paid by our customers for which the associated services have not been performed
and revenue has not been recognized based on our revenue recognition criteria described above. Such amounts are reported as deferred
revenue for service and customer deposits for instruments on the consolidated balance sheets. Deferred revenue that is expected to be
recognized during the following 12 months is recorded as a current liability and the remaining portion is recorded as noncurrent.

Goodwill and intangible assets

In January 2017, the FASB issued ASU 2017-04, Intangibles — Goodwill and Other: Simplifying the Test for Goodwill
Impairment, to simplify the subsequent measurement of goodwill by eliminating Step 2 from the goodwill impairment test. We
adopted this guidance during the year ended December 31, 2019, and the adoption did not have a material impact on the consolidated
financial statements.
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We recognize goodwill in accounting for business combinations based on the amount by which the total consideration
transferred, exceeds the fair value of identifiable assets acquired and liabilities assumed. Identifiable intangible assets other than
goodwill are primarily comprised of patents and trademarks which amortize on a straight-line basis over an assigned useful
life based on management’s estimate of the period the asset is expected to contribute to future cash flows.

We assess our goodwill and indefinite-lived intangible assets for impairment at least annually in the fourth quarter, or
more frequently if factors indicate impairment may exist. Our qualitative goodwill impairment analysis consists of assessing
whether any events or circumstances listed in ASC 350-20-35-3A (“triggering events”) existed or occurred in the year under review to
the date of the financial statements. The qualitative analysis assesses macroeconomic conditions, market, and industry considerations,
change in cost factors, overall company financial performance, and any events affecting the reporting unit. Based on the qualitative
analysis results, we determined that it is more likely than not that the fair values of the reporting unit exceed the carrying value and
that no triggering events were noted that would require a quantitative impairment assessment in the fiscal year.

Stock-based compensation

We maintain an equity incentive compensation plan under which incentive stock options and nonqualified stock options to
purchase common stock, and restricted stock units for common stock, are granted primarily to employees and non-employee consultants.

Stock-based compensation cost is measured at the grant date based on the fair value of the award and is recognized as expense
over the vesting period. The fair value of stock options is estimated using the Black-Scholes option pricing model. We record
forfeitures as they occur.

The Black-Scholes model considers several variables and assumptions in estimating the fair value of stock- based awards. These
variables include the per share fair value of the underlying common stock, exercise price, expected term, risk-free interest rate,
expected annual dividend yield and expected stock price volatility over the expected term. For all stock options granted, we calculated
the expected term using the simplified method for standard stock option awards. After our IPO, the fair value of our common stock is
determined by the closing price of our common stock on the date of grant as reported on the Nasdaq Global Select Market. The risk-
free interest rate is based on the yield available on U.S. Treasury zero-coupon issues similar in duration to the expected term of the
equity-settled award.

The following table summarizes the weighted-average assumptions used in estimating the fair value of stock options granted
during each of the periods presented:

Year Ended December 31,
2022 2021 2020
Expected term (1N YEAIS)...c..evvveeruierrieeiieeeieeieesreeieeseeesteesereeseeseeesseesssesnseees 5.91 6.05 5.96
EXpected VOLatility ......c.cccveriieiiiiieiicicicceetc et 75% 90% 83%
RiISK-fre€ INTEIESt TAE. ... .coviiieiieieeetie ettt ettt ettt et et eeeeenee e 2% 1% 1%

Dividend YIeld .....c.ooveoiiiiiiieiecieeee e e — — —

Expected volatility—Expected volatility is estimated by studying the volatility of selected industry peers deemed to be comparable
to our business corresponding to the expected term of the awards.

Expected term—Expected term represents the period that our stock-based awards are expected to be outstanding and is determined
using the simplified method.

Risk-free interest rate—The risk-free interest rate is based on the U.S. Treasury zero-coupon issued in effect at the time of grant
for periods corresponding with the expected term of the option.

Dividend yield— The expected dividend yield is zero as we have never declared or paid cash dividends and have no current plans
to do so in the foreseeable future.

Recently adopted accounting pronouncements

See Note 2 to our consolidated financial statements included elsewhere in this Annual Report on Form 10-K for a description of
recent accounting pronouncements applicable to our financial statements.

Item 7A. Quantitative and Qualitative Disclosures about Market Risk.

We are exposed to market risk in the ordinary course of our business. Market risk represents the risk of loss that may impact our
financial position due to adverse changes in financial market prices and rates. Our market risk exposure is primarily the result of
fluctuations in foreign currency exchange rates.
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Interest rate risk

The market risk inherent in our financial instruments and in our financial condition represents the potential loss arising from
adverse changes in interest rates or exchange rates. As of December 31, 2022, we had cash and cash equivalents of $296.6 million,
which consisted primarily of money market funds and bank deposits. The primary objective of our investment is to preserve principal
and provide liquidity. These money market funds and bank deposits generate interest income at variable rates.

We therefore do not believe we are exposed to, nor do we anticipate being in the near future exposed to, material risk due to
changes in interest rates because of the short-term nature of our cash and cash equivalents.

Foreign currency risk

Our revenue has been generated across the globe, mainly in the United States, Europe and Asia. Our foreign currency risk related
to our revenue and operating expenses denominated in currencies other than the U.S. dollar, primarily the renminbi and the euro, causes
both our revenue and our operating results to be impacted by fluctuations in the exchange rates.

As we expand our presence in international markets, our results of operations and cash flows may increasingly be subject to
fluctuations due to changes in foreign currency exchange rates and may be adversely affected in the future due to changes in foreign
exchange rates. To date, we have not entered into any hedging arrangements intended to minimize the impact of these fluctuations in
the exchange rates. As our international operations grow, we intend to continue to reassess our approach to manage our risk relating to
fluctuations in currency rates.

We do not believe that either inflation or foreign currency risk had a material effect on our business, financial condition, or results
of operations during the periods presented. Please see the section entitled “Management's Discussion and Analysis of Financial
Condition and Results of Operations— Non-GAAP Financial Measure” for a presentation of revenue on a constant currency basis,
which provides information regarding our operating performance excluding the effects of foreign currency volatility.
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Item 8. Financial Statements and Supplementary Data.

REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
To the Stockholders and the Board of Directors of Cytek Biosciences, Inc.

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Cytek Biosciences, Inc. and subsidiaries (the "Company") as
of December 31, 2022 and 2021, the related consolidated statements of operations and comprehensive income, redeemable
convertible preferred stock and stockholders’ equity (deficit), cash flows, for each of the three years in the period ended December 31,
2022, and the related notes (collectively referred to as the "financial statements"). In our opinion, the financial statements present
fairly, in all material respects, the financial position of the Company as of December 31, 2022 and 2021, and the results of its
operations and its cash flows for each of the three years in the period ended December 31, 2022, in conformity with accounting
principles generally accepted in the United States of America or International Financial Reporting Standards as issued by the
International Accounting Standards Board.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States)
(PCAOB), the Company's internal control over financial reporting as of December 31, 2022, based on criteria established in /nternal
Control — Integrated Framework (2013) issued by the Committee of Sponsoring Organizations of the Treadway Commission and our
report dated March 1, 2023, expressed an adverse opinion on the Company's internal control over financial reporting because of
material weaknesses.

Change in Accounting Principle

As discussed in Note 2 to the financial statements, the Company has changed its method of accounting for leases effective January 1,
2022, due to adoption of Accounting Standards Codification Topic 842, Leases.

Basis for Opinion

These financial statements are the responsibility of the Company's management. Our responsibility is to express an opinion on the
Company's financial statements based on our audits. We are a public accounting firm registered with the PCAOB and are required to
be independent with respect to the Company in accordance with the U.S. federal securities laws and the applicable rules and
regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audit
to obtain reasonable assurance about whether the financial statements are free of material misstatement, whether due to error or fraud.
Our audits included performing procedures to assess the risks of material misstatement of the financial statements, whether due to
error or fraud, and performing procedures that respond to those risks. Such procedures included examining, on a test basis, evidence
regarding the amounts and disclosures in the financial statements. Our audits also included evaluating the accounting principles
used and significant estimates made by management, as well as evaluating the overall presentation of the financial statements. We
believe that our audits provide a reasonable basis for our opinion.

Critical Audit Matter

The critical audit matter communicated below is a matter arising from the current-period audit of the financial statements that
was communicated or required to be communicated to the audit committee and that (1) relates to accounts or disclosures that are
material to the financial statements and (2) involved our especially challenging, subjective, or complex judgments. The
communication of critical audit matters does not alter in any way our opinion on the financial statements, taken as a whole, and we are
not, by communicating the critical audit matter below, providing a separate opinion on the critical audit matter or on the accounts or
disclosures to which it relates.

Inventories — Excess and Obsolete Inventories — Refer to Notes 2 and 5 to the financial statements
Critical Audit Matter Description

The Company records write-downs for excess and obsolete inventories based on the Company’s estimate of demand for its products,
potential obsolescence of technology, product life cycles, and whether pricing trends or forecasts indicate that the carrying value
of inventory exceeds its estimated selling price. These factors are impacted by market and economic conditions, technology changes,
and new product introductions and require estimates that may include elements that are uncertain. The Company's estimates of
forecasted demand are based upon analysis and assumptions including, but not limited to, expected product lifecycles, product
development plans and historical usage by product. The Company’s inventories balance is $48.2 million as of December 31, 2022.

We identified excess and obsolete inventories as a critical audit matter because of the estimates and assumptions made by
management to evaluate inventories for excess and obsolescence, especially considering the uncertainty present in these estimates and
assumptions. This required a high degree of auditor judgment when performing audit procedures to evaluate the reasonableness of
management’s estimates and assumptions related to excess and obsolete inventories.
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How the Critical Audit Matter Was Addressed in the Audit

Our audit procedures related to excess and obsolete inventories included the following, among others:

o We tested the effectiveness of internal controls over management’s estimates and assumptions used to evaluate excess and
obsolete inventories, including internal controls over the estimates of demand for products.

o We evaluated the reasonableness of management’s method, assumptions, and judgments used in developing their estimate
of excess and obsolete inventories, which included estimates of demand for its products, potential obsolescence of
technology, product life cycles, pricing trends and forecasts, and selling prices.

o We tested underlying data used and considered by management in making their estimates and assumptions related to excess
and obsolete inventories, including the amount of inventory on hand, estimates of demand for products, and historical usage
by product.

o We compared actual inventory usage and write-down activity in the current year to the excess and obsolete estimates made

by management in the prior year to evaluate management’s ability to make accurate estimates.

o We selected a sample of inventory items from a) those management determined to be excess and obsolete and b) those
management did not determine to be excess and obsolete, and performed the following:
— We evaluated the reasonableness of management’s estimates and assumptions by obtaining product-specific
information.
— We inquired of management, including personnel with operational roles, regarding the estimates and assumptions
specific to the selected inventory items.

o We considered inventory write-downs made subsequent to December 31, 2022 in evaluating the reasonableness of
management’s estimates and assumptions related to excess and obsolete inventories.

/s/ Deloitte & Touche LLP

San Jose, California
March 1, 2023

We have served as the Company’s auditor since 2019.
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Cytek Biosciences, Inc.
Consolidated Balance Sheets

December 31, December 31,
(In thousands, except share and per share data) 2022 2021
Assets
Current assets:
Cash and cash eqUIVAIENLS.........c.cocieriirieriiiieie e $ 296,601 $ 364,618
RESIICTEA CASN......eeviiieeeie e e nee s 2,899 -
MarKetable SECUTTLIES. .......ccuveeeeeeieeeieee et eeeee e e et e e e e et e e e e e eneeeeenreeeeneeean 44,548 -
Trade accounts receivable, NEt..........ocoviiiiiiiiieiiee e e 48,864 29,760
) O 1C0) & < R 48,154 32,171
Prepaid expenses and other CUIrent assets.........ccveeveereeeieeriesiieeniesie e ere e eve e 12,954 5,184
TOLtAl CUITENE @SSELS....iiiieureiiiee ittt ettt e e eeet e e e et e e e eetaae e e e eeeaaaeeeeeeenaaaeeeesesnreeeeeeans 454,020 431,733
Deferred income tax assets, NONCUITENT .......cccuvveiieiiiierieeeieiieeeeeeeiiereeeeeenareeeeeesareeeeeeans 20,459 9,173
Property and eqUIPIMENT, NEt.........ccvevieriiiieieiieieeteste et esre e esreeeee e sesreesseseeessesreesaeeneas 13,682 5,851
Operating lease right-0f-USe @SSELS......ccerviiriiiiieriiiieieeierte ettt see e see e eeeas 13,883 -
GOOAWILL.....eeeeiiiieiectee ettt ettt sttt et e s b et e e sb et e ess e seessessaessesseensessnessensnas 10,144 10,144
INtangible ASSELS, ML .....eeveriieieriieieeteie ettt ettt e st e e sseeteenaesaeensesanesenneas 4,331 4,739
Other NONCUITENT ASSELS .....vvvieeeeieieeieeeerieeeeeeeeeeeeeeereeeeaeeeeaeeeesareeeeaeeeeseeeensseeeeseeeeeneeeas 2,957 1,665
TOtAL @SSELS ...evveeeveeieneesiieie et ete et e e et et e et esteesae s et entesseessesseensessaenseesaensensnenseennenseenes $ 519,476  $ 463,305
Liabilities, redeemable convertible preferred stock and stockholders’ equity
Current liabilities:
Trade acCoUNtS PAYADIC ......c.ccuieiieeieieiieie ettt ettt e aeseeeaeenees $ 4,805 $ 3,034
Legal settlement 1iability, CUITENL..........cccoierierierieiieieieeieeee et 2,163 1,463
ACCIUCA EXPEISES ...eeuveeieiieiieiieiestteteeeteteeeteseestesseessesseessesseessesseensesseensesssenseensensennes 21,126 15,251
Other current HabIlItIEs. .......cecvieiiieiieiie ettt ve e sebeeaeesene s 7,960 6,352
Deferred reVenue, CUITENL.............ooouviiieiee et eee e e e e eeaeeeeneeean 12,986 7,081
Total current HADIIITIES .........coouvieiieiie ettt e e e e e e eneeean 49,040 33,181
Legal settlement liability, NONCUITENT.........cccveeiiieriierieeieete et be e 15,596 13,745
Deferred revVenue, NONCUITENE . ........cciiiiuerieieeieeieeeeeeeeieeeeeeeeraeeeeeeeeaereeeeeesareeeesssnreeeeeeins 13,124 9,790
Operating lease liability, NONCUITENT ..........cccveiiierierieeieeeie et eae e 12,312 -
0] 1T 1<) 4 1 1 L] o A USSR 2,271 -
Other NONCUITENT THADIIITIES. ... ..veiieiieieeiiieceeee et eaaeeeas 1,587 1,204
TOtAl HADIIITIES ... ettt et ettt s e et eeeaeesane e $ 93,930 $ 57,920
Commitments and contingencies (Note 19)
Stockholders’ equity:
Common stock, $0.001 par value; 1,000,000,000 authorized shares as of December
31, 2022 and December 31, 2021, respectively; 135,365,381 and 133,749,663 issued
and outstanding shares as of December 31, 2022 and December 31, 2021,
] 1 o1 A PP S 135 126
Additional paid-in Capital........ccccveiierieiieiee e 442 887 423,625
Accumulated defiCit .......ciiiiiiiiecieccice e sab e (17,030) (19,606)
Accumulated other comprehensive (10SS) INCOME ......c.eevveecrieiiierieiii e (697) 897
Noncontrolling interest in consolidated SUbSIAIAry ........ccceeeevieiieeiieeriieiieeie e 251 343
Total StoCKNOIAEIS” EQUILY ....ccvvevietieiiciieie ettt eeeas $ 425,546 § 405,385
Total liabilities, redeemable convertible preferred stock and stockholders’ equity $ 519476 $ 463,305

The accompanying notes are an integral part of these consolidated financial statements
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Cytek Biosciences, Inc.

Consolidated Statements of Operations and Comprehensive Income

Year Ended December 31

(In thousands, except share and per share data) 2022 2021 2020
Revenue, net:

PLOUCE ..ottt ettt ettt e ae et e aesaeesnenaeas $ 148,600 $ 119,519 § 85,283

TS 074 (01T 15,436 8,431 7,556

TOtal TEVENUE, NEL....evvviiiiiiiieii ettt e e e e e eaaaeeee s 164,036 127,950 92,839
Cost of sales:

PrOQUCE ..ottt ettt et ve e saeenaenaeas 49,955 37,377 32,277

SIVICE ...cuvieueicteeete ettt ettt ettt e e te e b e e te e b e ereesbeesaesbeessessaessesseensesseenseans 13,107 11,429 8,852

TOtal COSt OF SALES....eeiieiiiiceiiie et 63,062 48,806 41,129

GIOSS PIOTIE cuviviiiieiieiteeieee ettt ereesbe e e sbeeaaesaeesneaeas 100,974 79,144 51,710

Operating expenses:

Research and development............oecveeeeiieieriinieieeiec e 34,858 24,442 13,693

Sales and MArketing ...........ccevveeeierieciieieie et 33,230 24,710 14,988

General and admINIStrAtiVE ...........coveeieivieeeiie e e 34,690 20,835 9,370

Total OPErating EXPENSES......c.evvververierierierteeieieetesseesesseeseesressesssessesssensens 102,778 69,987 38,051

Income (10SS) from OPErations ..........cceeeerreeeerieeeenieeiereeee e ereseeeaeneens (1,804) 9,157 13,659

Other income (expense):

INLETESt EXPEIISE ....eenvieueieiiiiieeite ettt ettt ettt ettt et e e (2,573) (1,741) (333)

TNEEIESt INCOIME ...eviiiiiiieiieee ettt et e e e et e e e e seaeteeessssnneaes 4,619 49 110

Other EXPENSE, NEL.....cueecvieiiieiiieeieeeeeeieesteesreeteesbeesteesaeebeessaeesreessseesseens 1,018 (1,527) 994
Total other inCOME (EXPENSE), NEL.......eevieerierreerieriieeieerie e ereereesreeseeeeenas 3,064 (3,219) 771
Income Before INCOME LAXES .....cooveuveeiiiieiieiiee et e e e e eeaes 1,260 5,938 14,430
Provision for (benefit from) iNCOME taXes ......ceevveeeiierieerieeiieeieeee e (1,224) 2,911 (4,981)

INEETTICOMIE <.ttt e e e e et e e e te e e s e e e eeeneeeesereeeenane $ 2,484 3,027 $ 19,411
Less: net loss (income) allocated to noncontrolling interests ........c..c.ccoeevennee 92 (26) -
Less: net income allocated to participating SECUTItIeS..........cccereereereerereeeneenne - (3,001) (16,195)
Net income attributable to common stockholders, basic and diluted............... $ 2,576 - 3 3,216
Net income attributable to common stockholders per share, basic.................. $ 0.02 - 3 0.11
Net income attributable to common stockholders per share, diluted............... $ 0.02 -3 0.10
Weighted-average shares used in calculating net income per share, basic...... 134,510,831 76,741,858 29,126,792
Weighted-average shares used in calculating net income per share, diluted.... 138,562,111 81,542,729 32,599,847
Comprehensive income: -
INEE INCOIMIE ..ttt ettt et st e e e et eeae et e e e eaeeeeeenseseeens $ 2,484 3,027 $ 19,411
Foreign currency translation adjustment, net of taX..........cceeevverierierieeciennnnne (1,611) 832 212
Unrealized gain (loss) on marketable SECUrities.........cc.cocevvererenenenenieniennenee 17 - -

Net comprehensive iNCOME .........cevveerivieieriieriierieetiieteeee et $ 890 $ 3,859 $ 19,623

The accompanying notes are an integral part of these consolidated financial statements
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Cytek Biosciences, Inc
Consolidated Statements of Redeemable Convertible
Preferred Stock and Stockholders’ Equity (Deficit)

Accumulated
Redeemable convertible Additional other Noncontrolling Total
preferred stock C stock paid-in Accumulated comprehensive interest in consolidated stockholders’
(In thousands, except
share data) Shares Amount Shares Amount capital deficit income (loss) subsidiary equity (deficit)
Balances at December 31,
2019 civiiiiiiiiniieeeaes 69,516,626 $ 74,653 28,397,955 § 21§ 443§ (42,018) $ (147)  § — S (41,701)
Issuance of Series D
redeemable convertible
preferred stock, net of
issuance costs of $334 ...... 17,752,068 119666 -
Exercise of stock options ... 756,416 1 194 195
Stock-based compensation.. 611 611
Stock issuance for litigation
settlement ....vuvueveeninenen. 2,087,545 1 5,243 5,244
Foreign currency translation
adjustment, net of tax ....... 212 212
Net inCOme..uvurenrinrnneens 19,411 19,411
Balances at December 31,
87,268,694 194,319 31,241,916 23 % 6,491 § (22,607)  $ 65  § - S (16,028)
Exercise of stock options ... 1,289,652 2 642 644
Stock-based compensation.. 6,586 6,586
Issuance of common stock
upon initial public offering,
net of underwriting
discounts and commissions
and other offering costs ..... 13,949,401 14 215,675 215,689
Conversion of redeemable
convertible preferred stock
to common stock upon
initial public offering........ (87,268,694) (194,319) 87,268,694 87 194,231 194,318
Foreign currency translation
adjustment, net of tax ....... 832 832
Net income...oeveeeeneennnnn 3,001 26 3,027
Noncontrolling interest ..... 317 317
Balances at December 31,
2021 ciniiiiiiiiniieeae -8 - 133,749,663 126§ 423,625 § (19,606) $ 897 § 343§ 405,385
Shares issued in connection
with employee stock plans.. 1,632,467 9 2,876 2,885
Shares of Common Stock
withheld related to net share
settlement .....oeeueniainnnn. (16,749) (209) (209)
Stock-based compensation.. 16,595 16,595
Unrealized gain (loss) on
marketable securities........ 17 17
Foreign currency translation
adjustment, net of tax (1,611) (1,611)
Net income.......c...... . 2,576 2,576
Noncontrolling interest ..... (92) (92)
Balances at December 31,
2022 it -8 - 135,365,381 135 $ 442887 § (17,030)  $ (697) § 251 $ 425,546

The accompanying notes are an integral part of these consolidated financial statements
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Cytek Biosciences, Inc

Consolidated Statements of Cash Flows
Year ended December 31,

(In thousands) 2022 2021 2020
Cash flows from operating activities:
INEE INCOMIE v evtevie ettt ettt et et eete et est et eaneeaneenesanesnesassnssnessnssnessnssnesnesnesnessnesnessnees $ 2484  §$ 3,027 $ 19,411
Adjustments to reconcile net income to net cash (used in) provided by operating activities:
Depreciation and amoOrtiZatiOn ... ... eeeeeunerurenerneenrenreueenneteesereenneeeeneeseensessseneennsens 2,492 1,242 603
Amortization of operating lease-right-of use assets 3,167 - -
Allowance for doubtful accounts.........c..c.eeueee.. 102 - 175
Stock-based compensation............. 16,595 6,586 611
Gain on equity method investment... - (40) -
0SS ON 1€ASE EXIT COSE . evurnennrtnrennetireteietaete i en et ea et enneraeraenaetnenneeneenneeneennenns - 283 -
Provision for excess and ODSOLELE INVENTOTY ..v.uerurrnernrinrenereenereeneeneeneeneeeenaeeneenneens 756 488 1,569
Loss (gain) on investments, accretion, and amortization, net 77) - -
Interest expenses for accretion of the legal settlement liabilitieS ....c.uveuneenienrenneiniennennnennenns 2,178 1,690 323
Change in operating assets and liabilities:
Trade aCCOUNLS TECEIVADIE 1uuivurirniriiiiiiieieeitee et et e et et e et et eeneerneeneernraneerseneennnes (19,744) (12,367) 334
INVeNtories .....cevveueeenreneennrennenns (17,653) (7,068) (5,704)
Prepaid expenses and other assets.. (19,362) (6,252) (8,216)
Trade aCCOUNLS PAYADIC. ..ueuuieuterientiie ettt etree et reneereeeneeneeeneeneetneeneereaneesasensennees 1,862 (256) (55)
Accrued expenses and other lHabilities ... ...euueeureuniiiiuieiiiiiiiiie et eeeeeeene 7,470 10,978 3,269
Legal settlement liabilities 373 (3,693) 458
DEfEITEA TEVEINUE ©.evvnitiniiiieiieie e et e e e e e e et e et ete e eaesesnesaeneseaasnesnesernesnenns 9,411 10,012 2,378
| BT R 1o 1 PP PPRN (2,285) - -
Net cash (used in) provided by operating activities .......oeeueeeeenrerneenrennrenrenneeneennenns (12,231) 4,630 15,156
Cash flows from investing activities:
Purchases of marketable SECUITHES......uuiuuniiiuiiiiiiiiiiiicii e (44,454) - -
Purchase of property and qUIPMENT ......euuveuerriurereireneteeeeeteeneereeneereeneenaeeneeeneens (9,748) (4,364) (1,547)
ACQUISTTION OF DUSINESS e evutevieetieeiieeiie et eti ettt et et et eee e ete e etnaeeenneeenaeeanns - (17,000) -
Purchase of intangible assets (patents)... (120) - -
Payment for investment .............c....... (1,587) - -
Payment for additional investment in Cytek Japan, net of cash acquired ... - 371 -
Net cash used in INVEStiNG ACtIVITICS c.uvvurernernrenneirenereeneenreteeneeneeneeneenneeeennenns (55,909) (20,993) (1,547)
Cash flows from financing activities:
Proceeds from Paycheck Protection Program 10an ...........c.eeeuiiuiiiiiiiiiiiiiiniiiiineiecnneens - - 4,082
Repayment of Paycheck Protection Program loan... - (2,772) (1,310)
Net proceeds from issuance of Series D redeemable convertible preferred stock - - 119,666
Proceeds from initial public offering, net of underwriting discounts and commissions and
other offering costs... - 215,689 -
Proceeds from loan... 2,983 - -
Repayment Of OGN ..c..euuiiniuiiii ittt e ee e eaae (50) - -
Proceeds from Employee Stock Purchase Plan ........c.cceveuiiniiiiiiiiiiieiiiineiieieeeeeeeneens 1,585 - -
Payments for taxes related to net share settlement of equity awards (209) - -
Proceeds from issuance of common stock under employee stock plans ..........ccceueveeuneennneen. 1,204 642 169
Net cash provided by financing aCtiVIties «.....eeuueeureunerneeunereeereneeneenreeenneeeennenns 5,513 213,559 122,607
Effect of exchange rate changes on cash, cash equivalents and restricted cash ................... (2,491) 1,303 (587)
Cash, cash equivalents and restricted cash:
Net (decrease) increase in cash, cash equivalents and restricted cash.........cceoveueeireniennrennennne. (65,118) 198,499 135,629
Cash, cash equivalents and restricted cash at beginning of period 364,618 166,119 30,490
Cash, cash equivalents and restricted cash at end of period .........ceeueinveniiiiiiienieiieenieeeennenns $ 299,500 $ 364,618 $ 166,119
Supplemental disclosure of cash flow information:
Cash PAId fOI tAXES +.uevvuirnnrerieetieetieeeieeeteeeteeetieeetereteeeueeensesnesernnsasnssesnssesnneens $ 10,390 $ 2,863  § 2,073
Non-cash investing and financing activities:
Fixed asset purchases in accounts payable at period end ............ceeeeeenrieiiiniiiieiiiieneennnnnns $ 67 $ 134§ —
Intangible asset in accrued expenses at period eNd.......ceuveenienienirieiieiieirereeeeeeeeenneans $ 30 8% 93 § —
Stock option exercise in other receivables at period end.. $ 9% § —  § 26
Common stock issuance for legal SEttIEMENL .....eevvuuereeiiiureeiiiiieeeeiieeeeeiiieeeeeriieeeeaaeenns $ — 8 — 3 5,244

The accompanying notes are an integral part of these consolidated financial statements
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Cytek Biosciences, Inc.
Notes to consolidated financial statements

1.  Description of business

Cytek Biosciences, Inc. (“Cytek” or the “Company”) is a leading cell analysis solutions company advancing the next generation
of cell analysis tools by leveraging novel technical approaches. The Company has focused on becoming the premier cell analysis
company through continued innovation that facilitates scientific advances in biomedical research and clinical applications.

The Company has successfully developed and manufactured its full spectrum flow cytometry platform (“instrument(s)” or
“product(s)”’). The Company believes its core instruments, the Aurora and Northern Lights systems, are the first full spectrum flow
cytometers able to deliver high-resolution, high-content and high-sensitivity cell analysis by utilizing the full spectrum of fluorescence
signatures from multiple lasers to distinguish fluorescent tags on single cells (“Full Spectrum Profiling” or “FSP”). The Company’s FSP
platform includes instruments, accessories, reagents, software, and services to provide a comprehensive and integrated suite of solutions
for its customers.

The Company was incorporated in the state of Delaware in December 2014 and is headquartered in Fremont, California with
offices, manufacturing facilities and distribution channels across the globe.

Initial Public Offering

In July 2021, the Company priced its initial public offering (“IPO”) of 13,949,401 shares of common stock, which included the
full exercise by the underwriters of their option to purchase an additional 2,184,695 shares from the Company, at an initial public
offering price of $17.00 per share for gross proceeds of $237.1 million, which resulted in net proceeds to the Company of approximately
$215.7 million, after deducting underwriting discounts and commissions of approximately $17.3 million and offering-related transaction
costs of approximately $5.3 million. In addition, certain selling stockholders offered and sold an additional 2,799,929 shares or common
stock in the IPO. The Company did not receive any proceeds from the sale of such shares by the selling stockholders.

In addition, in connection with the completion of the IPO on July 27, 2021, all outstanding shares of convertible preferred stock
(see Note 11) were automatically converted into 87,268,694 shares of the Company’s common stock and were reclassified as permanent
equity. Further, immediately following the closing of the IPO, the Company amended and restated its certificate of incorporation such
that the total number of shares of common stock authorized to be issued was 1,000,000,000 and the total number of shares of preferred

stock authorized to be issued was 10,000,000. Following the IPO, there are no shares of convertible preferred stock outstanding.
Shelf Registration Statement and At-the-Market Offering

On August 26, 2022, the Company filed with the SEC an automatic shelf registration statement on Form S-3ASR (File No. 333-
267118) (the “Registration Statement”). In connection with the filing of the Registration Statement, the Company also entered into a
sales agreement (the “2022 Sales Agreement”) with Piper Sandler & Co. (“Piper”) as sales agent to sell from time to time up to $150
million of the Company’s common stock through an “at-the-market” offering program as defined in Rule 415 promulgated under the
Securities Act of 1933, as amended (the “Securities Act”).

Pursuant to the terms of the 2022 Sales Agreement, the aggregate compensation payable to Piper is up to 3% of the gross proceeds
from the sale of common stock sold by Piper pursuant to the 2022 Sales Agreement. Each party agreed in the 2022 Sale Agreement to
provide indemnification and contribution against certain liabilities, including liabilities under the Securities Act, subject to the terms of
the 2022 Sales Agreement. As of December 31, 2022, the Company has not made any sales of common stock pursuant to the 2022 Sales
Agreement.

2.  Basis of presentation and summary of significant accounting policies

The Company has prepared the accompanying consolidated financial statements in accordance with U.S. GAAP. Any reference
in these notes to applicable guidance is meant to refer to the authoritative U.S. GAAP as found in the Accounting Standards Codification
(“ASC”) and Accounting Standards Updates (“ASUs”) of the Financial Accounting Standards Board (“FASB”).

Principles of consolidation

The consolidated financial statements include the accounts of Cytek Biosciences, Inc., its wholly-owned subsidiaries, Cytek
Limited (HK), Cytek Biosciences B.V. (Europe), Cytek (Shanghai) Biosciences Co., Ltd., Cytek Biosciences (Wuxi) Co., Ltd., Cytoville
Biosciences Shanghai Co., Ltd. and Cytek (Shanghai) Software Development Technology Co., Ltd. and its majority-owned subsidiary,
Cytek Japan Kabushiki Kaisha (“Cytek Japan). The noncontrolling interest is presented in stockholders’ equity in the consolidated
balance sheets and consolidated statements of redeemable convertible preferred stock and stockholders’ equity (deficit). All
intercompany accounts and transactions have been eliminated in consolidation.

On July 16, 2021, the Company effected a 1.3333-for-1 stock split of its common stock and redeemable convertible preferred
stock (the “Stock Split”). All share and per share information has been retroactively adjusted to reflect the Stock Split for all periods
presented.
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Variable interest entities and voting interest entities

The Company determines whether it has a controlling financial interest in an entity by first evaluating whether the entity is a
variable interest entity (“VIE”) and therefore subject to the consolidation requirements under the VIE model. Only if the entity does not
meet the definition of a VIE, the Company will apply the voting interest model (“VOE”) or other applicable GAAP. VOEs are entities
in which the total equity investment at risk is sufficient to enable the entity to finance itself independently and provides the equity holders
with the obligation to absorb losses, the right to receive residual returns and the right to make decisions about the entity’s activities. The
Company consolidates VOEs in which it has greater than 50% of the voting shares and that other equity holders do not have substantive
voting, participating or liquidation rights. As defined in applicable accounting standards, VIEs are entities that lack one or more of the
characteristics of a voting interest entity. A controlling financial interest in a VIE is present when an enterprise has both the power to
direct the activities of the VIE that most significantly impact the VIE’s economic performance and an obligation to absorb losses or the
right to receive benefits that could potentially be significant to the VIE. The Company consolidates a VIE where it has been determined
that the Company is the primary beneficiary of the entity’s operations. The Company does not currently hold an interest in a VIE.

Use of estimates

The preparation of the consolidated financial statements in conformity with U.S. GAAP requires management to make estimates
and assumptions that affect the reported amounts of assets, liabilities, revenue and expenses and the disclosure of contingent assets and
liabilities in the Company’s consolidated financial statements and accompanying notes as of the date of the consolidated financial
statements. These estimates and assumptions are based on current facts, historical experience and various other factors believed to be
reasonable under the circumstances, the results of which form the basis for making judgments about the carrying values of assets and
liabilities and the recording of expenses that are not readily apparent from other sources. Actual results may differ materially and
adversely from these estimates.

Operating segments

Operating segments are defined as components of an enterprise about which separate discrete information is available for
evaluation by the chief operating decision maker, or decision-making group, in deciding how to allocate resources and in assessing
performance. The Company’s Chief Executive Officer, who is the chief operating decision maker, reviews financial information on an
aggregate basis for allocating and evaluating financial performance. The Company operates and manages its business as one reportable
and operating segment.

Foreign currency translation and transactions

The Company has determined that the functional and reporting currency for its operations across the globe is the functional
currency of the Company’s international subsidiaries. Accordingly, all foreign balance sheet accounts have been translated into U.S.
dollars using the rate of exchange at the respective balance sheet date. Components of the consolidated statements of operations and
comprehensive income have been translated at the average exchange rate for the year or the reporting period. Translation gains and
losses are recorded in accumulated other comprehensive income as a component of stockholders’ equity. Gains or losses arising from
currency exchange rate fluctuations on transactions denominated in a currency other than the local functional currency are included in
the consolidated statements of operations and comprehensive income.

Cash, cash equivalents, and restricted cash

The Company considers all highly liquid investments with a maturity of three months or less when purchased to be cash
equivalents. Cash equivalents are carried at cost, which approximates fair value.

The Company’s cash and cash equivalents consist of money held in demand depositary accounts and money market funds. The
carrying amount of cash and cash equivalents was $296.6 million and $364.6 million as of December 31, 2022 and 2021, respectively,
which approximates fair value and was determined based upon Level 1 inputs. The money market account is valued using quoted market
prices with no valuation adjustments applied and is categorized as Level 1. The Company limits its credit risk associated with cash and
cash equivalents by maintaining its bank accounts at major and reputable financial institutions. The Company’s cash and cash equivalents
balance exceeded the federally insured limit of $250,000 as of December 31, 2022 and 2021.

The Company classifies restricted cash as current on the accompanying consolidated balance sheets based upon the term of the
remaining restrictions.
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The following is a summary of cash, cash equivalents and restricted cash on the consolidated balance sheets (in thousands):

December 31, December 31,
2022 2021

CASH. ettt ettt sttt sa et naens $ 123,371  $ 18,939
LS. TTEASULY ettt e st et e s bt e e bt e sbe e e bt e saeesbeesabeenseens 29,930 345,679
Federal agency SECUIILICS .......eeueeriirieiieienie ettt et sttt et e e eeeens 19,908 -
COMMETCIAL PAPET ..veevvieerieieiieiieeieeieeete et e steesteesebeesteestseebeessseeseessseesseessseeseessseanns 5,955 -
Money Market fUNAS .........ccoovieeieiiiieiieeeee et eseaeebeessaeenree s 117,437 -
RESIIICIE CASN ..o e e et e e e e 2,899 -
Total cash, cash equivalents and restricted cash as presented on the

consolidated statements of Cash fIOWS .......ccouviiiiiiiiiii e $ 299,500 $ 364,618
Investments

Available-for-sale investments. The Company's investments may consist of U.S. treasury and U.S. government agency securities,
corporate notes and bonds, commercial paper, and money market funds. The Company has designated all investments as available-for-
sale and, therefore, such investments are reported at fair value, with unrealized gains and losses recorded in accumulated other
comprehensive income (loss). The Company generally holds securities until maturity; however, they may be sold under certain
circumstances including, but not limited to, when necessary for the funding of acquisitions and other strategic investments. Realized
gains and losses on the sale of investments are recorded in interest and other income, net in the Consolidated Statements of Income.
Investments with remaining maturities at date of purchase greater than 90 days and remaining maturities as of the reporting period less
than one year are classified as short-term investments. Investments with remaining maturities greater than one year are classified as
long-term investments.

Equity Investment. The Company's investment consists of non-marketable equity investments in a privately held company. The
Company’s non-marketable equity investments do not have readily determinable fair values. Therefore, the Company elects to apply
the measurement alternative and record these investments at cost, less any impairment, plus or minus observable price changes in orderly
transactions for identical or similar investments of the same issuer. Investment are included within other noncurrent assets on our
consolidated balance sheets and adjustments to their carrying amounts are recorded in other income (expense), net in the consolidated
statements of operations. There were no material events or circumstances impacting the carrying amount of our strategic investments
during the year ended December 31, 2022.

Trade accounts receivable, net

The Company’s accounts receivable consists principally of amounts due related to product sales of instrument systems and
accessories, as well as installation and repair services. These receivables are generally due within 30 to 45 days of the period in which
the corresponding sales occur and do not bear interest are classified as trade accounts receivable, net on the consolidated balance sheets.
Trade accounts receivable are reported at their estimated net realizable value.

Allowance for uncollectible receivables

The Company adopted ASU 2016-13, Financial Instruments - Credit Losses, on December 31, 2022, which was retroactively
applied as of the first day of fiscal year 2022, as further described within the section below titled Recently Adopted Accounting
Pronouncements. This accounting standard requires companies to measure expected credit losses on financial instruments based on the
total estimated amount to be collected over the lifetime of the instrument. Prior to the adoption of this accounting standard, the Company
recorded incurred loss reserves against receivable balances based on current and historical information.

Expected credit losses for uncollectible receivable balances consider both current conditions and reasonable and supportable
forecasts of future conditions. Current conditions considered include pre-defined aging criteria, as well as specified events that indicate
the balance due is not collectible. Reasonable and supportable forecasts used in determining the probability of future collection consider
publicly available macroeconomic data and whether future credit losses are expected to differ from historical losses.

The Company is not party to any off-balance sheet arrangements that would require an allowance for credit losses in accordance
with this accounting standard.

The changes in the allowance for uncollectible receivables for the year ended December 31, 2022 were as follows (in thousands):

Allowance for doubtful accounts

Balance at DecemDbeET 31, 2021 ......oviiiiiiiiiceeeeeiecee ettt ettt ettt ettt ettt e e naeas $ 3
Cumulative effect adjustment upon adoption of ASU 2016-13 ...c.cccooiviriniiniininininenecrenceceeee —

Balance at January 1, 2022 ......cc.coiiiiiriniineeeteteeeete ettt ettt b e sttt st b nene 3
Utilization of allowance for doubtful aCCOUNLS ...........ccceririirininiiiiiiccicc e 3)
Provision fOr CTEAIt IOSSES .....c.evuiriirririirieieieietetet ettt ettt ettt s e b e s e e 102

Balance at DeCemMDBET 31, 2022 .......oouiiuieiieeeeiieeeeeeeeee ettt ettt ettt e ettt e et et eene et e ere et et e eteereeereenneanes $ 102




Inventories

Inventories are stated at the lower of cost and net realizable value. Cost is computed using standard cost, which approximates
actual cost on a first-in, first-out basis. The Company regularly monitors inventory quantities on hand and records write-downs for
excess and obsolete inventories based on an estimate of demand for products, potential obsolescence of technology, product life cycles,
and whether pricing trends or forecasts indicate that the carrying value of inventory exceeds its estimated selling price. These factors
are impacted by market and economic conditions, technology changes, and new product introductions and require estimates that may
include elements that are uncertain. The Company's estimates of forecasted demand are based upon analysis and assumptions including,
but not limited to, expected product lifecycles, product development plans and historical usage by product. If inventory is written down,
a new cost basis is established that cannot be increased in future periods.

Property and equipment, net

Property and equipment are recorded at cost, net of accumulated depreciation. Depreciation is recorded using the straight-line
method based on the estimated useful lives of the depreciable property or, for leasehold improvements, the remaining term of the lease,
whichever is shorter. Assets not yet placed in use are not depreciated. The Company’s estimated useful lives of its property and
equipment are as follows:

Estimated Useful Lives
Building 20 years
Furniture and fixtures 7 years
Laboratory equipment 5 years
Office and computer equipment 3 years
Leasehold improvements Shorter of expected lease term or estimated useful life

Upon sale or retirement of the assets, the cost and related accumulated depreciation are removed from the accounts and the
resulting gain or loss is recognized in the consolidated statement of operations and comprehensive income. Expenditures for general
maintenance and repairs are expensed as incurred.

Goodwill and intangible assets, net

In July 2015, the Company entered into a purchase agreement with Cytek Development Technology (“Cytek Tech”) involving
the acquisition of substantially all assets of Cytek Tech for the aggregate purchase amount of $900,000 in cash and the assumption of
Cytek Tech liabilities. The Company recorded goodwill of $476,000 and intangible assets of $476,000 at the transaction date. The
addition of goodwill in 2021 is discussed in Note 9, Acquisition.

Goodwill represents the excess of the purchase price over the fair value of the net tangible and identifiable intangible assets
acquired in a business combination. Intangible assets resulting from the acquisition of entities are estimated by management based on
the fair value of assets received. Intangible assets are amortized on a straight-line basis over the estimated useful lives. The Company’s
estimated useful lives of its intangible assets are as follows:

Estimated Useful Lives
Patent 20 years
Trademarks 10 years
Tradename 4 years
Customer relationship 7 years
Reagent licenses 7 years
IP license 5 years

Accounting for Impairment of Long-Lived Assets

Long-lived assets with finite lives include property and equipment and acquired intangible assets. The Company evaluates long-
lived assets, including acquired intangible assets for impairment whenever events or changes in circumstances indicate that the carrying
amount of an asset may not be recoverable. Recoverability of assets held and used is measured by comparison of the carrying amount
of an asset or an asset group to estimated undiscounted future net cash flows expected to be generated by the asset or asset group. If the
carrying amount of an asset exceeds these estimated future cash flows, an impairment charge is recognized by the amount by which the
carrying amount of the assets exceeds the fair value of the asset or asset group.

Goodwill and indefinite-lived intangible assets are not amortized but rather tested for impairment at least annually in the fourth
quarter, or more frequently if events or changes in circumstances indicate that impairment may exist. Goodwill impairment is recognized
when the quantitative assessment results in the carrying value of the reporting unit exceeding its fair value, in which case an impairment
charge is recorded to goodwill to the extent the carrying value exceeds the fair value, limited to the amount of goodwill. The Company
did not recognize any impairment of goodwill for all periods presented.
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Fair value of financial instruments

Fair value is defined as the exchange price that would be received for an asset or paid to transfer a liability (an exit price) in the
principal or most advantageous market for the asset or liability in an orderly transaction between market participants on the measurement
date. Valuation techniques used to measure fair value must maximize the use of observable inputs and minimize the use of unobservable
inputs. Financial assets and liabilities carried at fair value are to be classified and disclosed in one of the following three levels of the
fair value hierarchy, of which the first two are considered observable and the last is considered unobservable:

Level 1—Quoted prices in active markets for identical assets or liabilities.

Level 2—Observable inputs (other than Level 1 quoted prices), such as quoted prices in active markets for similar assets or
liabilities, quoted prices in markets that are not active for identical or similar assets or liabilities, or other inputs that are observable or
can be corroborated by observable market data.

Level 3—Unobservable inputs that are supported by little or no market activity and that are significant to determining the fair
value of the assets or liabilities, including pricing models, discounted cash flow methodologies and similar techniques.

The categorization of a financial instrument within the valuation hierarchy is based on the lowest level of input that is significant
to the fair value measurement. The Company recognizes transfers between levels of the fair value hierarchy on the date of the event or
change in circumstances that caused the transfer.

The carrying amounts reflected in the consolidated balance sheets for cash and cash equivalents, trade accounts receivable, net,
trade accounts payable and accrued expenses approximate their fair values.

Revenue recognition

The Company’s product revenue consists of sales of its instrument systems and accessories. The Company recognizes product
revenue at the point in time when control of the instrument is transferred to the customer.

The Company’s service revenue primarily consists of post-warranty service contracts, installations and repairs, which are
recognized over time. Post-warranty service contracts are recognized ratably over the term of the contract and installations and repair
services are recognized as they are delivered to the customer.

Revenue is recognized when control of promised goods or services is transferred to a customer in an amount that reflects the
consideration to which the entity expects to be entitled in exchange for those goods or services. To determine revenue recognition for
its arrangements with customers, the Company performs the following five steps: (i) identify the contract(s) with a customer; (ii) identify
the performance obligations in the contract; (iii) determine the transaction price; (iv) allocate the transaction price to the performance
obligations in the contract; and (v) recognize revenue when (or as) the entity satisfies a performance obligation.

Invoicing for products occurs upon delivery and payment terms are 30 to 90 days. Service contracts are invoiced upfront and
payment terms are generally 30 days. For those arrangements that have terms greater than one year, any payments received upfront are
for reasons other than financing. Revenue is recognized only to the extent that it is probable that a significant reversal of the cumulative
amount recognized will not occur in future periods. Variable consideration is not material.

Certain of the Company’s sales contracts involve the delivery or performance of multiple products and services within
contractually binding arrangements. The Company has determined these performance obligations qualify as distinct performance
obligations, as the customer can benefit from the good or service on its own or together with other resources that are readily available
to the customer, and the Company’s promise to transfer the good or service is separately identifiable from other promises in the contract.
For these arrangements that contain multiple performance obligations, the Company allocates transaction price based on the relative
standalone selling price (“SSP”’) method by comparing the SSP of each distinct performance obligation to the total value of the contract.
The Company uses a range of amounts to estimate SSP for products and services sold together in a contract to determine whether there
is a discount to be allocated based on the relative SSP of the various products and services. In instances where SSP is not directly
observable, such as when the Company does not sell the product or service separately, the Company determines the SSP using
information that may include market conditions and other observable inputs.

Sales, value-add and other taxes, collected from customers concurrent with revenue generating activities and remitted to
governmental authorities are not included in revenue. Shipping and handling costs associated with outbound freight are accounted for
as a fulfillment cost and are included in cost of sales.

The Company recognizes revenue in certain circumstances before product delivery occurs (commonly referred to as bill-and-hold
transactions). When the Company enters into bill-and-hold arrangements, the Company determines if the customer obtains control of
the product by determining (a) the reason for the bill-and-hold arrangement; (b) whether the product was identified separately as
belonging to the customer; (c) whether the product was ready for physical transfer to the customer; and (d) whether the Company was
unable to utilize the product or direct it to another customer. For bill-and-hold arrangements, the associated product inventory is
identified separately by the Company as belonging to the customer and is ready for physical transfer.
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As of December 31, 2022, the Company recorded $12.1 million of revenue under bill-and-hold arrangements. As of December
31, 2021, revenue recorded under bill-and-hold arrangements was immaterial. At December 31, 2022, $5.9 million was included in
revenue for products that had not shipped.

Product revenue

The Company’s standard arrangement for sales to end users is a purchase order or an executed contract. Revenue is recognized
upon transfer of control of the product to the customer, which occurs at a point in time depending on the shipping terms.

The Company’s arrangements with its distributors include a purchase order. The purchase order is governed by terms and
conditions set forth in the applicable distribution agreement. Revenue is recognized upon transfer of control of the products to
the distributor, which occurs at a point in time depending on the shipping terms.

Service revenue

The Company’s service revenue primarily consists of post-warranty service contracts, installations and repairs, which
are recognized over time. Post-warranty service contracts are recognized ratably over the term of the contract and installations and
repair services are recognized as they are delivered to the customer. Service contracts are typically between one and three years.

Contract liabilities

Contract liabilities consist of fees invoiced or paid by the Company’s customers for which the associated services have not been
performed and revenue has not been recognized based on the Company’s revenue recognition criteria described above. Such amounts
are reported as deferred revenue for service and customer deposits for instruments on the consolidated balance sheets. Deferred
revenue that is expected to be recognized during the following 12 months is recorded as a current liability and the remaining portion is
recorded as noncurrent.

Assurance-type product warranties

The Company provides a one-year assurance-type warranty that is included with the sale of its instruments. At the time revenue
is recognized for the products, the Company establishes an accrual for estimated warranty expense based on historical data and trends
of product reliability and costs of repairing and replacing defective products. The Company exercises judgment in estimating
the expected product warranty costs, using data such as the historical repair costs. While management believes that historical
experience provides a reliable basis for estimating such warranty cost, unforeseen quality issues or component failure rates could
result in future costs in excess of such estimates, or alternatively, improved quality and reliability in the Company’s products could
result in actual expenses that are below those currently estimated.

Deferred offering costs

Deferred offering costs, which consist of direct incremental legal, consulting, banking and accounting fees relating to
the Company’s planned initial public offering, are capitalized, and will be offset against proceeds from the IPO upon the effectiveness
of the offering. In the event an anticipated offering is terminated, deferred offering costs will be expensed. On July 27, 2021, the
Company completed the IPO; accordingly, the Company recognized the initial public offering costs of approximately $5.3 million as a
reduction from gross proceeds associated with the IPO through additional paid-in capital in the accompanying consolidated
balance sheet. Accordingly, there were no deferred offering costs related to the IPO as of December 31, 2022 and December 31, 2021.

Research and development costs

Research and development costs are expensed as incurred. Research and development expenses to date consist primarily
of salaries, benefits, stock-based compensation, independent contractor costs, laboratory supplies, equipment maintenance,
materials expenses, and software license fees. Payments made prior to the receipt of goods or services to be used in research and
development activities are recorded as prepaid expenses until the related goods or services are received.

Adbvertising costs

The cost of advertising, marketing and media is expensed as incurred. For the year ended December 31, 2022 and 2021,
advertising, marketing and media expenses were $2.5 million and $1.8 million, respectively.

Stock-based compensation

The Company maintains an equity incentive compensation plan under which incentive stock options and nonqualified
stock options to purchase common stock, and restricted stock units for common stock, are granted to employees and non-employee
consultants. Stock-based compensation cost is measured at the grant date, based on the fair value of the award, and is recognized as
expense over the requisite service period. The fair value of stock options granted to employees is estimated using the Black-Scholes
option pricing model. The Company records forfeitures as they occur. The weighted-average assumptions used in estimating the fair
value of stock options granted during each of the periods presented are:

Expected Volatility—Expected volatility is estimated by studying the volatility of selected industry peers deemed to
be comparable to the Company's business corresponding to the expected term of the awards.
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Expected Term—Expected term represents the period that the Company's stock-based awards are expected to be outstanding and
is determined using the simplified method.

Dividend Yield— The expected dividend yield is zero as the Company has never declared or paid cash dividends and has no
current plans to do so in the foreseeable future.

Risk-Free Interest Rate—The risk-free interest rate is based on the U.S. Treasury zero-coupon issued in effect at the time of grant
for periods corresponding with the expected term of the option.

Income taxes

The Company accounts for income taxes under an asset and liability approach. Deferred income taxes comprise the impact of
temporary differences between assets and liabilities recognized for financial reporting purposes and the amounts recognized for income
tax reporting purposes, net operating loss carryforwards, and other tax credit carryforwards measured by applying currently enacted tax
laws. A valuation allowance is provided when necessary to reduce deferred tax assets to an amount that is more likely than not to be
realized.

The Company determines whether a tax position is more likely than not to be sustained upon examination, including resolution
of any related appeals or litigation processes, based on the technical merits of the position. The Company uses a two-step approach to
recognize and measure uncertain tax positions. The first step is to evaluate the tax position for recognition by determining if the weight
of available evidence indicates that it is more likely than not that the position will be sustained upon tax authority examination, including
resolution of related appeals or litigation processes, if any. The second step is to measure the tax benefit as the largest amount that is
more than 50% likely of being realized upon ultimate settlement. The Company’s policy for interest and penalties related to uncertain
tax positions is to recognize interest and penalties, if any, in interest expense and other expense, respectively, in the accompanying
consolidated statement of operations. Accrued interest and penalties, if any, are included in accrued expenses in the consolidated balance
sheet.

The Company files income tax returns in the U.S. federal jurisdiction, various U.S. state jurisdictions and foreign jurisdictions.
The U.S. state and foreign jurisdictions have statutes of limitations that generally range from three to five years. The Company’s federal,
state and foreign income tax returns are subject to examination unless the statutes of limitations close. The Company is not currently
under examination for federal, state, and foreign income tax purposes.

The Company intends to reinvest its undistributed earnings of its foreign operations. Following enactment of the Tax Act, the
repatriation of cash to the United States is generally no longer taxable for federal income tax purposes. However, the repatriation of cash
held outside the United States could be subject to applicable foreign withholding taxes and state income taxes. The Company may remit
foreign earnings to the United States to the extent it is tax efficient to do so. It does not expect the tax impact from remitting these
earnings to be material. The Company adopted this guidance on January 1, 2021 on a prospective basis, and the adoption did not have
a material impact to the Company’s consolidated financial statements.

Net income attributable to common stockholders per share

Basic net income attributable to common stockholders per share and diluted net income attributable to common stockholders per
share are computed using the weighted-average number of shares of common stock outstanding for the period. Net income per share
attributable to common stockholders is calculated using the two-class method, which is an earnings allocation formula that determines
net income per share for the holders of shares of the Company’s common stock and participating securities. The Company’s redeemable
convertible preferred stock contains participation rights in any dividend paid by the Company and is deemed to be a participating
security. The participating securities include a contractual obligation to participate in the income of the Company and are included in
the calculation of net income per share in the periods in which net income is recorded.

Diluted net income attributable to common stockholders per share is computed using the more dilutive of (a) the two-class method
or (b) the if-converted method. The Company allocates earnings first to preferred stockholders based on non-cumulative dividend rights
if and when declared and then to common and preferred stockholders based on ownership interests. The weighted-average number of
shares of common stock included in the computation of diluted net income attributable to common stockholders per share gives effect
to all potentially dilutive common stock equivalents, including outstanding options and redeemable convertible preferred stock.

Common stock equivalents are excluded from the computation of diluted net income attributable to common stockholders per
share if their effect is antidilutive.

Business Combinations

The Company uses the acquisition method of accounting under ASC 805, Business Combinations. Each acquired company’s
operating results are included in the Company's consolidated financial statements starting on the date of acquisition. The purchase price
is equivalent to the fair value of consideration transferred. Tangible and identifiable intangible assets acquired and liabilities assumed
as of the date of acquisition are recorded at the acquisition date fair value. Goodwill is recognized for the excess of purchase price over
the net fair value of assets acquired and liabilities assumed.
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Amounts allocated to assets and liabilities are based upon fair values. Such valuations require management to make significant
estimates and assumptions, especially with respect to the identifiable intangible assets. Management makes estimates of fair value based
upon assumptions believed to be reasonable and that of a market participant. These estimates are based on historical experience and
information obtained from the management of the acquired companies and the estimates are inherently uncertain. The separately
identifiable intangible assets generally include customer relationships, trade names, and reagent licenses.

Recently adopted accounting pronouncements

In February 2016, the FASB issued ASU 2016-02, Leases (Topic 842), to improve financial reporting and disclosures about
leasing transactions. This ASU requires companies that lease assets to recognize on the balance sheet the assets and liabilities for the
rights and obligations created by those leases, for substantially all leases. The recognition, measurement and presentation of expense
and cash flows arising from a lease by a lessee will depend primarily on its classification as a finance or operating lease; both types of
leases will be recognized on the balance sheet. This ASU also requires disclosures to help financial statement users to better understand
the amount, timing and uncertainty of cash flows arising from leases. The new lease standard was adopted by the Company on its
effective date of January 1, 2022. The Company used the optional transition method to the modified retrospective approach in which
results for reporting periods beginning on January 1, 2022 are presented under Topic 842, while prior period amounts continue to be
reported and disclosed in accordance with the Company’s historical accounting treatment under ASC Topic 840, Leases.

A number of practical expedients and policy elections are available under the new guidance to reduce the burden of adoption and
ongoing compliance with Topic 842. The Company elected the "package of practical expedients" permitted under the transition
guidance, which did not require reassessment of whether contracts entered into prior to January 1, 2022 are or contain leases, and allowed
carryforward of the historical lease classification for existing leases. The Company has not elected to adopt the “hindsight” practical
expedient, and therefore will measure the right-of-use (ROU) asset and lease liability using the remaining portion of the lease term at
adoption on January 1, 2022.

The Company made an accounting policy election under Topic 842 not to recognize ROU assets and lease liabilities for leases
with a term of twelve months or less. For all other leases, the Company recognizes ROU assets and lease liabilities based on the present
value of lease payments over the lease term at the commencement date of the lease (or January 1, 2022 for existing leases upon the
adoption of Topic 842). The ROU assets also include any initial direct costs incurred and lease payments made at or before the
commencement date and are reduced by any lease incentives.

Future lease payments may include fixed rent escalation clauses or payments that depend on an index (such as the consumer price
index). Subsequent changes an index and other periodic market-rate adjustments to base rent are recorded in variable lease expense in
the period incurred. Residual value guarantees and payments for terminating a lease are included in the lease payments only when it is
probable they will be incurred.

The Company’s leases may include a non-lease component representing additional services transferred to the Company, such as
common area maintenance for real estate. The Company made an accounting policy election to account for each separate lease
component and the non-lease components associated with that lease component as a single lease component. The non-lease components
are generally variable in nature and recorded in variable lease expense in the period incurred.

The Company uses its incremental borrowing rate to determine the present value of lease payments, as the Company’s leases do
not have a readily determinable implicit discount rate. The incremental borrowing rate is the rate of interest the Company would have
to pay to borrow on a collateralized basis over a similar term and amount in a similar economic environment. Judgement is applied in
assessing factors such as Company-specific credit risk, lease term, nature and quality of the underlying collateral, currency, and
economic environment in determining the incremental borrowing rate to apply to each lease.

Adoption of Topic 842 resulted in the recording of ROU assets and lease liabilities related to the Company’s operating leases of
approximately $14.6 million and $15.2 million, respectively, on January 1, 2022. The adoption of the new lease standard did not
materially impact the Company's consolidated net income or consolidated cash flows and did not result in a cumulative-effect adjustment
to the opening balance of retained earnings. Refer to Note 16 for additional disclosures.

In June 2016, the FASB issued ASU 2016-13, Financial Instruments - Credit Losses, which requires entities to estimate all
expected credit losses for financial assets measured at amortized cost basis, including trade receivables, held at the reporting date based
on historical experience, current conditions and reasonable and supportable forecasts. The Company adopted this guidance using the
modified retrospective adoption method on December 31, 2022, which was retroactively applied as of the first day of fiscal year 2022.
The adoption of this accounting standard did not have a material impact to the Company’s consolidated financial statements.

3. Concentrations of credit risk and other risks and uncertainties

Financial instruments that potentially subject the Company to concentrations of credit risk consist primarily of cash, cash
equivalents and marketable securities. The Company maintains accounts in federally insured financial institutions in excess of federally
insured limits. Management believes the Company is not exposed to significant credit risk due to the financial position of the depository
institutions in which these deposits are held and of the money market funds in which these investments are made. The Company holds
marketable securities with high credit ratings.
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4. Revenue from contracts with customers
Disaggregation of revenue

The following table depicts the disaggregation of revenue by sales channel mix and customer mix as defined by the nature of
workflows (in thousands):

Year ended December 31,

2022 2021 2020

Sales channel mix

Direct $ales ChaNNEL..........c.oooiiiiiiie et $ 129,098 $ 110,520 $ 77,106

Distributor Channel.............oooviiiiiiiiiie e 34,938 17,430 15,733
TOtAl TEVENUE, TIET.....eiueiiieiiieie ettt ettt st e e e e eaeeae e $ 164,036 $ 127,950 $ 92,839
Customer mix

Academia and OVEIMMENL.............c.ccevuieviiveeeieeieeeeeeee ettt $ 73,706 $ 59415  $ 45,674

Biotechnology, pharmaceutical, distributor and contract research

OTGANIZATIONS ...vvevveeeveeiesreeeeeteestesreestesseessesseessesseessesssesesssaseessenseessesseesesses 90,330 68,535 47,165

TOtAl TEVENUE, TET.....eiviiiiiiieieceie ettt ettt te st e eaneeae e $ 164,036 $ 127,950 $ 92,839

Revenue by geographical markets is presented in Note 23, Geographic areas.
Remaining performance obligations

The following table includes estimated revenues expected to be recognized in the future related to performance obligations that
are unsatisfied (or partially satisfied) as of December 31, 2022 (in thousands):

Greater than 1

Less than 1 year year Total
ProdUCE TEVENUE......eocviiieieiiiceee ettt et eaee e 199 — 199
SEIVICE TEVEIUE .....evvieeeiieeeieeeeeeeeeeeee e e e e e e et e eenaeeeeeaeeeseaaeeeenaeessseeesnnreeenns 12,787 13,124 25,911
TOLAL TEVETIUC ...ttt ettt san s $ 12,986 $ 13,124  $ 26,110

Contract balances

The following table provides information about receivables, deferred revenue from contracts with customers, and customer
deposits (in thousands):

December 31, December 31,
2022 2021
Trade acCOUNtS TECRIVADIE. .......c..eeieieiieieie et $ 48,864 $ 29,760
Contract liabilities:
DETEITEA TEVENUE ...ttt ettt e e et era e et e et e ereeeneeeteeeneeennes $ 26,110 $ 16,871
Customer deposits, which are included in 'Other current liabilities' ...........cccooceieeenns 1,555 1,018
Total CONTACt LHADILIEIES ......vveeeieeiieieeeee ettt e et seae e e e e e $ 27,665 $ 17,889
The following provides a roll-forward of the contract liabilities (in thousands):
Contract liabilities
Balance at DecemDbET 31, 2019 ....oouoiiiiieeieeeeee ettt ettt ea e ettt ettt ettt et ettt e st nae st eeaeenan $ 5,253
REVENUE TECOZNMIZEM ....o.vieivieeieiiieiieie ettt sttt et e e et e b e e st et e e et esbeestesseesaesseessesseessasseessenssensenssenseessensenses (10,678)
REVENUE AETEITEA ... ettt e et e e e et e e et e e eeaaeeeenaeeeeaeeesenreseennees 13,170
Balance at DecemDBET 31, 2020 .......ooviiiuiiieieeieieie et ettt ettt et e ettt ettt et e e et e et e e eteeteeeraeenee e $ 7,745
REVENUE TECOZNMIZEM ....o.vievieeieieeteie ettt ettt ettt e et e et e s e este st e enaesseessesseensasseensesseensenseenseansensennes (15,008)
REVENUE AETRITEA ....ooeiiiiiiciieee ettt ettt e et e e te e e be e taeeabeestbeesseesaeesbaessaeesseessseesseenes 25,152
Balance at December 31, 2021 ......coooviiuiiiiieiicieceecteee ettt ettt ettt et ettt te e ettt e eae e reeateereens $ 17,889
L 118 (S (110 ea 1 /<7« USRS (24,686)
REVENUE ETEITEA ...ttt e e et e e e et e e e e e e saaaeeeessenaaeeessesaaaeeeessnnnnes 34,462
Balance at DECEMDET 31, 2022 ......cuooouiieieceieeeeeteeeeeteete ettt et e et eae e e e e te et e eae et e eat et et e eatenteeaeeteeaeeaeanean $ 27,665
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5. Balance sheet details
Inventories

The following table shows the components of inventory (in thousands):

December 31, December 31,
2022 2021
RAW MALETIALS ...covviiieiieiee ettt ettt ettt e et et e et e eetesenveeeaeeenseesaeeenseeeteeenseenneeens $ 26925 $ 17,260
WOTK I1 PIOZIESS ..veevveeurieieriesiiesiteeteeeteeteesseesseessseesseessseeseessseeseesssaesseessseessesssssessessssesssensns 4,897 2,297
FINISNEd ZOOMAS.....iieiiieiieciit ettt ettt ettt e et e st eeteesebeebeessbe e saeesse e saeensaensee e 16,332 12,614
TOLA] INVENEOTIES ...ttt ettt e e e e e e e e e e et e s eee e e e e en e e e eeeeans $ 48,154  $ 32,171

Prepaid expenses and other current assets

The following table shows the components of prepaid expenses and other current assets (in thousands):

December 31, December 31,
2022 2021
Prepaid expenses:
Prepaid INVENTOTY.......c.oeevieieteeeteeeeeeeeeee ettt ettt ae et eae et e eseteaseseseresereesenen $ 621 $ 397
PIEpaid TONE. ... viiiieieieeieece ettt et e sttt e b e et e e beeteeenraenaneenras 293 201
Prepaid INSUTANCE. ......cccueiiiieieeeie ettt ettt ettt e st eesaaeesbeestaeesbeestaeenseeseesnseensnennsas 1,466 1,873
Prepaid INCOME tAX ....oviivieiieieitieieeteet et ete st eteeteeste e b e steesaesbeesseeseesseeseessesssesseessesseessesseas 2,080 -
ORET ...ttt e bbbt b e bt sttt ettt ae bbbt bbb e et nee 2,687 2,132
Other current assets:
TaxX 1efund 1ECEIVADIC ......eouvieeieiieieciieeceec ettt b e sae e aeensesnees 2,011 (127)
OBRET ..ttt b ettt ettt b e bbbt bbb nee 3,796 708
Total prepaid expenses and other CUITENt ASSELS.........ccuveverrierieriieriereerieseesteseeseeeeeieeneneeens $ 12,954 $ 5,184
Accrued expenses
The following table shows the components of accrued expenses (in thousands):
December 31, December 31,
2022 2021
Accrued expenses:
Accrued compensation and related benefits ..........cocovveererierieriesieieeeeeee e $ 13911  § 9,117
Professional SEIVICE TEES.......uvuiiiiiiieiiie et e e e e e e e snaaaeeas 1,276 1,119
PUICHASES ..ot e ettt e e e et e e e e et e e e e e s e nnaaeeeeseenaaeeeas 2,457 2,483
PrOQUCE WAITANLY ...c.vveeiiieiieeieeciie ettt ettt e e te et e s te et e sbeessaeebeessbeenseenseesnseenseesnnas 2,126 1,760
(013 515 GO 1,356 772
TOtal ACCIUEA EXPEIISES ......vevievirictieticteetet ettt ettt ettt ete et eteete et et e s e s e s essessereeteersessereenas $ 21,126  $ 15,251
For the product warranty analysis refer to Note 21.
Other current liabilities
The following table shows the components of other current liabilities (in thousands):
December 31, December 31,
2022 2021
Other current liabilities:
CUSTOMET AEPOSILS ....vvvetieeiti ettt ettt ettt ettt et te e eteeteete et e eteete et e s e ese et easessenseanessenis $ 1,555  $ 1,018
INCOME taX PAYADIE ....eovviieiiiicieciiee ettt et te e eeenns 246 2,476
Sales and USE taX PAYADIC........ccieciiiiieiiiieie ettt 1,421 1,403
Operating lease lability, CUITENL..........cccceeriieieriiiieie ettt 2,931 —
Current POItioN OF TOAN.........ccciiiieiiiieieeeeeeeee ettt eteesaeeaeennas 580 —
OBRET ettt b bbbt b e bbbttt ettt et et be s 1,227 1,455
Total other CUITENt THADIIIIES .......eiveieiieieeiecee ettt $ 7,960 $ 6,352

6. Fair value of financial instruments

Fair value is defined as the price that would be received to sell an asset or paid to transfer a liability (an exit price) in an orderly
transaction between market participants at the reporting date. The categorization of a financial instrument within the valuation hierarchy

90



is based on the lowest level of input that is significant to the fair value measurement. The following table sets forth the fair value of the
Company’s financial assets and liabilities by level within the fair value hierarchy (in thousands):

Quoted prices
in active Significant
markets for other Significant
identical observable unobservable
December 31, assets inputs inputs
2021 (level 1) (level 2) (level 3)
Assets:
Money market TUndS...........ccooevieieieiieeeecceee e $ 345,679 § 345,679 $ — 3 —
TOtAlL.ceeeee e $ 345679 § 345679 § — S —
Quoted prices
in active Significant
markets for other Significant
identical observable unobservable
December 31, assets inputs inputs
Description: 2022 (level 1) (level 2) (level 3)
Cash equivalents:
L0 T T 1 1 PR $ 29930 $ 29,930 $ — 3 —
Federal agency SeCUrities.........cccveverreriereeieneeeciee e 19,908 - 19,908 -
CommETrCial PAPET ....eeeveerieeiieeie ettt e seae e e 5,955 - 5,955 -
Money market funds.........ccceceevveecieriieiiecie e 117,437 117,437 - -
Short-term investments:
ULS. TTCASUIY ..eveenvieeirieiie st eiteeteestteeteesteesbeeseneereeseneeseensneens 9,786 9,786 - -
Federal agency SECUIItIES........cccvervieierrieieiieienre e 11,626 - 11,626 -
ComMETCIAl PAPET ...veveeeievieieeiieiieeeete ettt eeesre e sae e e 23,136 - 23,136 -
TOtALL e $§ 217,778 $§ 157,153 § 60,625 $ —

The Company did not have any transfers of financial assets measured at fair value on a recurring basis to or from Level 1, Level 2
or Level 3 for any of the periods presented.

The table above does not include the Company's investments in privately held equity securities. Non-marketable equity
investments of $1.6 million are included within Other noncurrent assets on the consolidated balance sheet as of December 31, 2022.

7. Investments

The following tables summarize the Company's investments in available-for-sale securities by significant investment category
reported as short-term as of December 31, 2022 (in thousands):

December 31 2022

Amortized Cost Gross Unrealized Gains Gross Unrealized Loss Estir;z;tl(:i Fair
Marketable securities:
U.S. TIEASUIY w.eeouvieiiieiieeieeiee et 9,783 3 - 9,786
Federal agency securities.........c.cccevueererennenne. 11,613 15 €)) 11,627
Commercial paper.........ccecveveeieneereniereeeeeene. 23,136 - - 23,136
Total available-for-sale investments................. $ 44,532 $ 18 3 {QO 3% 44,549

The following table summarizes the contractual maturities of the Company's available-for-sale securities at December 31, 2022
(in thousands):

December 31 2022
Amortized Cost Fair Value

Mature in less than 0ne Year..........cceeeevveereeecieerieeceesie e 44,532 44,549
] 721 USROS $ 44532 $ 44,549
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8.  Property and equipment, net

The following table shows the components of property and equipment, net (in thousands):

December 31, December 31,
2022 2021

Laboratory eqUIPIMENL ........ccceveieiriririniinenesteentent ettt ettt s sre e s sae e neene $ 4,777 $ 2,410
Leasehold iIMPrOVEMENES .........cccueiieieitieieetieie ettt e s st ee e ee s eseeneeeeens 3,481 3,021
Building and 1and .........c.oooiiioiiiiiieieece e ree s 5,553 -
CONSLIUCLION TN PIOGIESS ...veeeveeriererrerieersreesseesseesseessreasseesssessseessessssaessessssessseessseessasssseenns 178 344
Office and COMPULET EQUIPIMENT ......cecveeruiiiiieeieeiieeieecteesteesteesteesbeesaeesbeesseessse e saeesaeenns 890 673
FUrniture and fIXTULES .....ocveiiieiieeeie ettt e et e e e e s steeeesnaeesenneeesaaeeens 1,962 1,263

Total property and SqUIPIMENT .........c.cecvieieriieieriieiesteeeeete e seeaeseeaeseesessseseeseeseens 16,841 7,711
Less: accumulated depreciation...........vevvieieriirienieiiesieceeie e eeesre e essesseeseeereesaeeees (3,159) (1,860)

Property and eqUIPMENt, NET........ccevveriieieriieieriieiesteete st eee e eaeseesesreesseeesesseesaesseens $ 13,682 $ 5,851

Total depreciation expense for the year ended December 31, 2022, 2021, and 2020 were $1.7 million, $0.9 million and $0.5
million, respectively.

9.  Acquisition

On November 2, 2021, the Company completed the acquisition of the reagents business of Tonbo Biotechnologies Corporation
("Tonbo") for an aggregate cash consideration of $17 million. The acquired assets include a portfolio of life science research reagents
related to cell preparation, flow cytometry, molecular immunology/polymerase chain reaction and cell culture covering application areas
across immunology, apoptosis and immunoprofiling.

The acquisition was accounted for as a business combination in accordance with ASC 805. The tangible and intangible assets
acquired were recorded at fair value on the acquisition date. The purchase price allocation is based upon preliminary valuations and
estimates and assumptions which are subject to change within the purchase price allocation period, generally one year from the
acquisition date. The following table represents the allocation of the purchase price to the assets acquired by the Company as part of the
acquisition included in the Company’s consolidated balance sheets, and is reconciled to the purchase price.

Tonbo
(in thousands)

CUITENE SSEES ...ttt ettt e et e e e et e e e et e et e e e e et e et e et e e e e eae e e e e et e seeeeeeeseeeeeeeeeeeaeeeeeeans $ 2,549
FAXEA ASSLS ..ttt ettt ettt et b e e e bt e e e h e a e e b et e e he e bt e st e ehe et bt ea b e eb e eate e bt et e ebee bt ene e neenee 83
REAGENT LICEINSES ...vevviviiiieiiiite ettt ettt ettt et e et et e et eebe e st e ebeesseeseessesseesbeessesseessasbeessesseesseaseessesseessessnessesseas 1,800
TTAACNAIME ...ttt sttt e e e e st e et e bt eb e e bt eh e et e e b e eb e et et e s et emsenseneenteseeneeneebeebesneeaennen 700
CUSEOMET TEIATIOMNSIIPS ..c.vieviitieiieiteeie ettt ettt ettt e b e saesteesaesteesbesae e besssesbeesbesseesseseessasseessesseessessnessessnas 2,200
Total identifiable net aSSEtS ACUITEM ........ecvvervieieiiieieiiee ettt ettt et eesa e beesseeseessesseessessnessessnas 7,332
(@ 1o Te T k751 1 SRR 9,668

TOTAL ..ottt ettt ettt ettt ettt ettt e et e tte et e eate et e eeate et e e nteeeaaeennes $ 17,000

The $9.7 million of goodwill arising from the Tonbo acquisition is primarily attributed to significant time-to-market advantages,
as the Company gained immediate access to Tonbo’s products, existing relationships and business infrastructure and Tonbo’s
knowledgeable and experienced workforce. The goodwill is expected to be deductible for tax purposes.

Intangible assets eligible for recognition separate from goodwill were those that satisfied either the contractual or legal criterion
or the separability criterion in the accounting guidance. The identifiable intangible assets acquired and their estimated useful lives for
amortization are as follows:

Tonbo
Fair Value Useful life (years)
(In thousands, except for years)
Customer relationships...........ccoevevvevieviecieieieieeeeeeen $ 2,200 7
Reagent liCenSes......ccuveieeieeienieieciee e 1,800 7
Tradename..........cccueeevieiiieiiieiii et 700 4
TOtAL .o $ 4,700

The customer relationships intangible asset represents the fair value of the underlying relationships with Tonbo’s customers. The
tradename intangible asset represents the fair value of brand and name recognition associated with the marketing of Tonbo's reagents.
The reagent license intangible asset represents the fair value of access to certain antibodies to manufacture reagents.
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The fair value of the customer relationships intangible asset was determined based on the excess earnings method; the fair values
of the tradename intangible assets were determined based on the relief-from-royalty method; and the fair value of the reagent license
intangible asset was determined based on the cost approach method. The key assumptions used in estimating the fair values of intangible
assets included forecasted financial information; customer retention rates; royalty rate of 2.0% for the tradename intangible assets;
discount rate of 13.0% for all intangible assets; and certain other assumptions.

All acquired intangibles are being amortized over their estimated useful lives using the straight-line method of amortization.

The fair value assigned to the assets acquired are based on reasonable assumptions and estimates that market participants would
use. Actual results may differ from these estimates and assumptions.

The results of operations for the acquisition are included in the consolidated financial statements of the Company from the date
of the acquisition and net revenues and operating loss are not material. The Company has not included pro forma financial information
related to the acquisition as the overall impact to the financial statements was not material. Transaction costs incurred by the Company
related to the acquisition totaled approximately $230,000 for the year ended December 31, 2021, which were expensed and recorded as
a component of general and administrative expenses in the consolidated statement of operations.

10. Goodwill and intangible assets, net

The addition of goodwill for the year ended December 31, 2021 is discussed in Note 9. There were no changes in goodwill for the
year ended December 31, 2022,

The following table shows the components of intangible assets, net (in thousands):

December 31, December 31,
2022 2021

Patents and trademarkis ............c.oooiiiiiiiiiie e e $ 534§ 387
TIAAENAINE .....ceveeeeeieeteeee ettt et e e et e et e e te e et e eteeeteeeteeeaeeeeteeeseeeeseeenseeseeas 700 700
TP HCEIISE ..ttt et ettt ettt e e et e et e e teeeae e e teeeteeeteeeteeeteeeateeeteeeaeeereeeaaeereeas 476 476
CUStOMET TEIAtIONSNIPS ....vieieiieiieiieie ettt ettt esbeese e b e esaeseessesseenaeseas 2,200 2,200
REAGENT LICENSE ...c.vvevvieieiiiiiecieeiecteete sttt ettt et e e e e sbeesaesteesbeeseenseessenseessesseessesseenseses 1,800 1,800

Total INtANGZIDIE ASSELS ....cvvervieiiiiieiiiieie ettt et ettt et e st esaesaesbeesaesbeessesseessesseensens 5,710 5,563
Less: accumulated amOTrtiZatiOn ..........cvecveeeieriieienieeiesieeeesteeaesreesesseessessaeseeseesseessesseensenes (1,379) (824)

INtaNEIDIE ASSELS, MET.....cviviviiveeiireeieieet ettt ettt ettt es e s ebess b ess b e et e s eressetesseteas $ 4331 $ 4,739

Total amortization expense for the year ended December 31, 2022, 2021, and 2020 were approximately $835,000, $334,000 and
$71,000, respectively.

11. Legal settlement liability

On February 13, 2018, Becton, Dickinson, and Company (“BD”) filed a lawsuit against the Company alleging trade secret
misappropriation and copyright infringement. On October 6, 2020, the Company entered into a Settlement, License and Equity Issuance
Agreement with BD pursuant to which the Company and BD agreed to a mutual release of all claims against each other as of the date
thereof (the “BD Agreement”). Additionally, BD granted Cytek a non-exclusive, irrevocable, perpetual, worldwide and non-
transferrable license to certain BD patents and covenanted that it would not enforce or permit or encourage the enforcement of BD
patents against Cytek or its affiliates in connection with the development, manufacture, use, importation, offer for sale or sale of its then-
current instruments. In exchange, the Company agreed that Cytek and its affiliates would not dispute or challenge in a legal proceeding
the validity, enforceability or scope of the applicable BD patent claims and agreed to make certain payments to BD, including (i) a one-
time upfront payment of $2.0 million, (ii) a low single digit royalty payment for ten years, based on net sales of certain of its products,
(iii) $6.0 million milestone payment upon the occurrence of a certain sales threshold, and (iv) a specified payment upon the closing of
a change of control transaction, if any. The Company also issued 2,087,545 shares of the Company’s common stock to BD during the
year ended December 31, 2020 in connection with the BD settlement. The Company achieved the sales milestone and made the milestone
payment in the quarter ended December 31, 2021.

The Company separated the settlement agreement into two elements, the litigation settlement and future licensing rights. The
Company could not readily determine the fair value of the litigation settlement of prior infringement claims between the Company and
BD. Therefore, the Company applied the residual method and allocated the difference between the total present value consideration
payable under the BD Agreement and the estimated fair value of the future licensing rights to the litigation settlement element. The
Company determined the estimated fair value of the future licensing rights based on the relief from royalty method. The significant
assumptions used were the market royalty rate estimated as a royalty rate that a market participant would pay to license the BD
intellectual property, forecasted sales subject to the market royalty rate and the discount rate.

The patents in question were determined to have an average useful life of 18 months. Accordingly, beginning the second quarter
0f 2022, the remaining contractual payments will be classified as operating expenses as they are considered to be represented of deferred
litigation settlement. The Company recorded $0.6 million, $3.3 million, and $2.5 million product cost of sales related to royalty expense
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for the year ended December 31,2022, 2021, and 2020, respectively. The Company recorded $2.2 million, $1.7 million, and $0.3 million
of interest expense for the year ended December 31, 2022, 2021, and 2020, respectively, to accrete the present value discount of the
payment streams over the payment period of ten years from the settlement date using the effective interest rate method. The Company
made a one-time upfront payment and issued 2,087,545 shares of the Company’s common stock to BD during the year ended
December 31, 2020. The Company recorded legal settlement liability on the consolidated balance sheets of $17.8 million and
$15.2 million as of December 31, 2022 and December 31, 2021, respectively, and will record licensing expense in future periods.

The following table shows the components of the legal settlement liability (in thousands):

December 31, December 31,
2022 2021

Current:

Legal settlement Hability ..........ccccoovieviviiiiieiicieieieeeeee ettt s e $ 2,163 $ 1,463
Noncurrent:

Legal settlement Hability.......c.cccvecverieciirieieeieieetee sttt ees 15,596 13,745
Total legal settlement Hability..........c.coevevicieriiierieieriietieeee ettt $ 17,759 § 15,208
12. Debt

On November 7, 2022, Cytek (Wuxi) Biosciences Co., Ltd, the Company’s China subsidiary (“Cytek Wuxi”), entered a fixed
asset loan agreement with Bank of Communications, China. The loan is denominated in Chinese renminbi and collateralized by Cytek
Wuxi's cash deposit to the bank. The deposit is in a separate account with Cytek Wuxi's name, but the use of such account is restricted.
The Company considered the deposit as restricted cash and are presented on the consolidated Balance Sheets. Total loan amount is $2.9
million and the loan term is five years. The current portion of the loan, $580,000, is included in other current liabilities. The fixed interest
rate on the loan was 4.5% as of December 31, 2022.

13. Redeemable convertible preferred stock

In March 2015, the Company entered into a Series A Preferred Stock Purchase Agreement (“Series A Agreement”) with certain
investors pursuant to which it sold and issued 9,799,755 shares of Series A redeemable convertible preferred stock (“Series A shares”)
at a purchase price of $0.38 per share in the initial closing. In July 2015, the Company sold and issued an additional 8,166,462 Series A
shares at a purchase price of $0.38 per share pursuant to a subsequent closing under the Series A Agreement. In October 2015, the
Company sold and issued an additional 14,699,632 Series A shares at a purchase price of $0.38 per share pursuant to a milestone closing
under the Series A Agreement. A total of 32,665,849 Series A shares were issued for $12.2 million, net of issuance costs of $89,000.

In December 2016, the Company entered into a Series B Preferred Stock Purchase Agreement (“Series B Agreement”) with certain
investors pursuant to which it sold and issued 9,888,639 shares of Series B convertible redeemable preferred stock (“Series B shares™)
at a purchase price of $0.75 per share in the initial closing. In January 2018, the Company sold and issued an additional 6,110,957 Series
B shares at a purchase price of $0.75 per share pursuant to a milestone closing under the Series B Agreement.

In September 2018, the Company entered into a Series C Preferred Stock Purchase Agreement (“Series C Agreement”) with
certain investors pursuant to which it sold and issued 18,717,804 shares of Series C convertible redeemable preferred stock (“Series C
shares” and together with Series A shares, Series B shares and Series C shares, the “2018 Preferred Stock™) at a purchase price of $2.40
per share in the initial closing. In November and December 2018, the Company sold and issued an additional 2,501,265 and 2,084,387
Series C shares, respectively, at a purchase price of $2.40 per share pursuant to subsequent closings under the Series C Agreement.

In October 2018, the Company repurchased 2,452,270 Series A shares at a price per share of $2.04 (“Series A Repurchase”), for
an aggregate purchase price of $5.0 million. In connection with the Series A Repurchase, the Company filed a Certificate of Retirement
with the Secretary of State in the State of Delaware to (i) cancel and retire the repurchased shares as required by the Company’s Amended
and Restated Certificate of Incorporation, (ii) reduce the number of 2018 Preferred Stock authorized under the Company’s Amended
and Restated Certificate of Incorporation to 70,212,570 from 72,664,850 and (iii) reduce the number of Series A shares authorized under
the Company’s Amended and Restated Certificate of Incorporation to 30,213,574 from 32,665,849.

In October 2020, under the amended and restated certificate of incorporation dated October 22, 2020 (“October COI”), the
Company issued 17,752,068 shares of Series D redeemable convertible preferred stock (“Series D shares” and together with Series A
shares, Series B shares, Series C shares, the “Preferred Stock™) at a purchase price of $6.76 per share for net proceeds of $119.7 million
and authorized the reduction of the Series C to 23,303,456.

In July 2021, all of the then-outstanding shares of Preferred Stock automatically converted into 87,268,694 shares of common
stock immediately upon the closing of Company’s IPO.

The Company classified its Preferred Stock as temporary equity in the accompanying consolidated balance sheets due to terms
that allow for redemption of the shares upon certain change in control events that are outside of the Company’s control, including sale
or transfer of control of the Company, as holders of the Preferred Stock could cause redemption of the shares in these situations.
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14. Common stock

As of December 31, 2022, the Company has authorized 1,000,000,000 shares of common stock at $0.001 par value. Holders of
common stock are entitled to one vote per share, and to receive dividends, only and if declared by the Board of Directors and, upon
liquidation or dissolution, are entitled to receive all assets available for distribution to stockholders, subordinate to the rights, preferences
and privileges of any outstanding Preferred Stock with respect to dividends and in connection with a liquidation, winding up and
dissolution of the Company. The holders have no preemptive or other subscription rights.

On July 16, 2021, the Board and the Company’s stockholders approved an amendment and restatement of the Company’s
certificate of incorporation to effect the Stock Split, which became effective upon filing with the Secretary of State of the State of

Delaware on July 16, 2021.

On July 16, 2021, the Board and the Company’s stockholders approved an amendment and restatement of the Company’s
certificate of incorporation, which became effective immediately following the closing of the [PO on July 27, 2021 and filing with the
Secretary of State of the State of Delaware.

On August 26, 2022, the Company filed a Registration Statement with the SEC. In connection with the filing of the Registration
Statement, the Company also entered into the “2022 Sales Agreement” with Piper as sales agent to sell from time to time up to $150
million of the Company’s common stock through an “at-the-market” offering program as defined in Rule 415 promulgated under the
Securities Act.

Pursuant to the terms of the 2022 Sales Agreement, the aggregate compensation payable to Piper is up to 3% of the gross proceeds
from the sale of common stock sold by Piper pursuant to the 2022 Sales Agreement. Each party agreed in the 2022 Sale Agreement to
provide indemnification and contribution against certain liabilities, including liabilities under the Securities Act, subject to the terms of
the 2022 Sales Agreement. As of December 31, 2022, the Company has not made any sales of common stock pursuant to the 2022 Sales
Agreement.

15. Stock-based compensation plan
Stock Plans

As of December 31, 2022, the Company had three stock-based compensation plans (the “Plans”) which are described below.
2015 Equity Incentive Plan

In March 2015, the Board approved the 2015 Equity Incentive Plan (“2015 Plan”), which provided for the granting of stock
options to employees, directors and consultants of the Company. As of the effective date of the 2021 Plan described below, the 2015
Plan was terminated and no further equity awards may be granted pursuant to the 2015 Plan. Outstanding stock options granted under
the 2015 Plan will continue to be governed by the provisions of the 2015 Plan until expiration or exercise, whichever is earlier.

2021 Equity Incentive Plan

In July 2021, the Board approved the 2021 Equity Incentive Plan (the “2021 Plan”), which provides for the granting of stock
options, stock appreciation rights, restricted stock awards, restricted stock unit ("RSU") awards, performance awards, and other awards
to employees, directors and consultants of the Company. The 2021 Plan became effective on July 22, 2021 in connection with the TPO.
Upon the 2021 Plan’s effective date, there were 18,000,000 shares of the Company’s common stock reserved for issuance thereunder.
On January | of each year commencing after the effective date of the IPO and continuing through and including January 1, 2031, the
number of shares of the Company’s common stock reserved for issuance under the 2021 Plan will increase automatically by an amount
equal to 4% of the number of shares of the Company’s common stock outstanding on the preceding December 31, unless the Company’s
Board of Directors elects to authorize a lesser number of shares prior to the applicable January 1. As of December 31, 2022, the total
number of shares of common stock available for issuance under the 2021 Plan was 18,785,426 shares.

2021 Employee Stock Purchase Plan

In July 2021, the Board approved the 2021 Employee Stock Purchase Plan (the “ESPP”). The ESPP became effective on July 22,
2021 in connection with the IPO. Upon the ESPP’s effective date, there were 2,000,000 shares of the Company’s common stock reserved
for issuance thereunder. On January 1 of each year commencing after the effective date of the IPO and continuing through and including
January 1, 2031, the number of shares of the Company’s common stock reserved for issuance under the ESPP will increase automatically
by an amount equal to the lesser of (1) 1% of the number of shares of the Company’s common stock outstanding on the preceding
December 31, (2) 5,000,000 shares and (3) a number of shares determined by the Board. During the year ended December 31, 2022,
192,470 shares were issued pursuant to purchases under the ESPP.

Stock option valuation assumptions

The Company estimates the fair value of each stock option grant on the date of grant using the Black-Scholes option pricing
model. The model assumptions include expected volatility, expected term, dividend yield, and the risk-free interest rate. The expected
volatility was based on the volatility of a group of similar entities. The Company derived expected term by using the “simplified” method
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(the expected term is determined as the average of the time-to-vesting and contractual life of the option), as the Company has limited
historical information to develop expectations about future exercise patterns and post vesting employment termination behavior. The
Company based the risk-free rate on U.S. Treasury zero-coupon issues with remaining terms similar to the expected term of the option.
The Company has never paid any dividends and does not anticipate paying dividends in the foreseeable future, and therefore used an
expected dividend yield of zero in the valuation model.

Stock Options

The following table shows stock option activity during the periods indicated (in thousands except share and per share data):

Weighted-average

remaining
Number of options Weighted-average contractual term Aggregate
outstanding exercise price (in years) intrinsic value

Balance as of December 31, 2020.........cccocvvevvieiivveeineenn. 6,174,778  $ 0.67 779 $ 11,405

Options Eranted..........cevveeierieecierieeienreeieeeeeeeeeae e 4,344,187 12.99

Options eXerciSed.......c.evvirverririeriieienieeieneeeeseeeeeeeennes (1,289,652) 0.51

Options forfeited ........ccovvvvieniecienieieeieeeee e (417,797) 5.05

OptioNS EXPIred.....ccvevveriirieriieierieeiereeee e eeenees (5,666) 1.39
Balance as of December 31, 2021.......cccccvvevveiecienieieeenen. 8,805,850 $ 6.56 803 § 147,623

Options Eranted..........cceoveeierreecierieeienreereeeere e e eveennes 715,352 12.43

Options eXerciSed.......ccevuirierreecieriieienieeieeeeeeereeaeereennes (1,224,564) 1.07

Options forfeited ........ccovivvierircienieieieeeee e, (641,036) 9.85

OptioNs EXPIred.....ccvevverierieriieierieeeeieeveeeeee e seennes (76,967) 2.33
Balance as of December 31, 2022........c.cccoecvvvvecvenieieneenne. 7,578,635 § 7.76 742 $ 37,200
Options exercisable as of December 31, 2022 .................... 4219843 § 4.89 6.64 §$ 28,852

The weighted-average grant date fair value of options granted during the year ended December 31, 2022, 2021, and 2020 were
$8.21, $10.42, and $0.97 per share, respectively.

There was $28.1 million of unrecognized stock-based compensation expense related to unvested stock options as of December 31,
2022. The unrecognized stock-based compensation expense is estimated to be recognized over a period of 2.23 years as of December 31,
2022.

The Company currently uses authorized and unissued shares to satisfy option exercises.

The aggregate intrinsic value is calculated as the difference between the exercise price and the estimated fair value of the
Company’s common stock as of December 31, 2022.

RSU Awards

The following table shows RSU awards activity during the periods indicated:

Weighted-average
grant date fair value

Shares per share
Unvested balance at December 31, 2020 ........coioiiiieiiieieieie ettt - 3 -
GIANLEW ...ttt ettt et ettt e ete et e ete et e ete et e ete et e eaeeteeaeeeteeraeereenes 104,876  $ 21.10
V= (T F RO -3 -
FOTTEIEEA ...ttt ettt e et et e s ettt eneenesaseneene e -3 -
Unvested balance at December 31, 2021 ....ooeieiiiieeeeeeee e 104,876  $ 21.10
GIANLEW ...ttt ettt ettt ettt e e ete et e ete et e ete et e eteenseeaeeseeneeeteenseereeneas 1,361,133  § 12.93
VESERA ..ttt b et b et b et b et ne e (215,433) $ 14.51
FOITEItEA ...ttt neeneereeneeaeereene e (81,068) $ 13.03
Unvested balance at December 31, 2022 .......ooooeiiiioiieeeeeie e 1,169,508 $ 13.36

There was $14.5 million of unrecognized stock-based compensation expense related to unvested RSU awards as of December 31,
2022. The unrecognized stock-based compensation expense is estimated to be recognized over a period of 3.22 years as of December 31,
2022.

Stock-based compensation expense

The following table shows the allocation of stock-based compensation expense related to the Company’s stock-based awards (in
thousands):
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Year Ended December 31,

2022 2021 2020
COSE OF SALES ..ttt ettt ettt ae et ea e et ae e $ 2,855 % 1,508 $ 232
Research and development...........c.eecveeieiiieieniieieie e 5,035 1,877 109
Sales and MArketing .........ccocveeieririierieieree et 3,419 1,375 183
General and admMINIStrAtiVE .........ccveevieiiieiiieeie et seeebeeseeeeae s 5,286 1,826 87
Total stock-based COMPENSALION .......eecueeeieriieiieriieieee et $ 16,595 $ 6,586 $ 611

The following table shows the weighted-average valuation assumptions used in determining the fair value of employee stock
options:

Year Ended December 31,
2022 2021 2020
Expected term (N YEAIS)......cecverierieeieiieierieeiesieeeesieeaesteessesssenseessenseessenseenns 591 6.05 5.96
ExXpected VOLatility ........cccveriieieriieieeieiceeee ettt 75% 90% 83%
RISK-Ie€ INTETESt TALE.......cvveeierieeeiee et e e e e ereeeenes 2% 1% 1%

Dividend Yield .....cc.ooereriiiiiiiiiieie e — — —

The following table summarizes the weighted-average assumptions used in estimating the fair value of the ESPP for the current
offering period using the Black-Scholes option-pricing model:

Year Ended December 31,
2022 2021 2020
Expected term (I YEAIS).....cveveriieiereeeierieeie st eie st et 0.5 0.5 —
ExXpected VOLAtlitY ..c.coervirrerienicicieiciciccecen e 77% 75% —%
RiSK-TIee INEEIESt TALC....c.vieieiieiieeiiieieeeie ettt e veetee e eaeeeereas 3% 1% —%

Dividend YICld ......c.eeevieiiiiiiieiecit et — — —

16. Employee benefit plan

401 (k) retirement savings plan

The Company currently maintains a 401(k) retirement savings plan the covers substantially all of its employees (“401(k) Plan”).
The 401(k) Plan permits voluntary contributions by employees, a portion of which are matched by the Company. The Company’s
contributions to the 401(k) Plan were approximately $1,045,000, $770,000, and $584,000 for the year ended December 31, 2022, 2021,
and 2020, respectively.

17. Income taxes
For the years ended December 31, 2022, 2021, and 2020, income from continuing operations before taxes consisted of amounts

related to U.S. operations and income associated with the Company’s foreign operations. The geographical breakdown of the Company’s
income (loss) before provision for (benefit from) income taxes is as follows (in thousands):

2022 2021 2020
DOMESTIC .ttt ettt ettt ettt ettt et s te bt ssese b seebeseebeneene $ (1,347) $ (1,870) $ 14,136
INEErNAtIONAL ....cvviiiiiiieciie ettt e 2,607 7,808 294
Profits before provision for iNCOME taxes .........ecevveveieirieinenereesesesienas $ 1,260 $ 5,938 $ 14,430
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Income tax expense attributable to income from continuing operations consists of (in thousands):

2022 2021 2020
Current provisions for income taxes:
FedeTal... .o e $ 7,280 $ 3,666 1,108
AL . ¢ ettt ettt ettt h bbbt bttt neenean 1,339 440 580
FOTCIGN ..ottt ettt sae e e bessaesseesseneas 1,442 601 709
TOtAl CUITENL .....vviiieiieeeie et e e et e e s enaeeeeaeeeeneeas 10,061 4,707 2,397
Deferred tax expense (benefit):
Federal......oooiiiiiiiiii e (9,164) (2,529) (4,956)
SEALE. .. ettt ettt ettt h e a et (1,910) (579) (1,086)
FOTCIZN .ottt nneas (211) 1,312 (1,336)
Total deferred tax expense (Denefit) ......coccvveereeeierieiieriee e (11,285) (1,796) (7,378)
Total provision for (benefit from) iNCOME taXes......c.ecvevrierrererririerieiennan $ (1,224) § 2,911 (4,981)
Tax rate reconciliation
The following table presents a reconciliation of the federal statutory rate to the Company’s effective tax rate:
2022 2021 2020
U.S. federal tax benefit at Statutory rate ...........oceveeeverieieniecieneeieeeeee 21.0 % 21.0 % 21.0 %
State income taxes, net of federal benefit...........ccoccoeveririiiiiiiniiiee (60.0) (3.9) 5.5
Foreign income taxed at different rates ..........coceveeienieieniecenieeeeee (37.9) (9.6) (3.7
Foreign-derived intangible income deduction...............cceceevvecienvenieneeeenne. (39.2) 3.9 (1.5)
Research and development credits..........ooveererieninienieeeeeeee e (146.4) (6.6) 2.4)
Tax impact of foreign earnings and 10SSES.........cccveevierirecrierieecieecieeieeene. 89.4 7.8 1.1
SUDPATE F .ottt et 67.2 23.1 -
Share-based COMPENSAtION..........c.ecvverreerieirieeeieeieste et e ere e ebe e b eeeerens 7.1 21.7 0.7
Other permanent adjuStmMents .........c.cccvecverieriieeerrieeesieeeesre et eee e e 1.9 1.0 (3.2)
Prior year true up due to tax rate change ..........ccocceeveevieeenieciereeieseeeene (47.1) (0.6) 1.9
Change in valuation allowance, Net...........ceceeeerririereeeenieeiene e e evennens 60.6 1.1 (53.4)
L162M COMPENSALION......eeerenreriierieieieerenteetesseesesseessesseessesssessesssessessensens 4.4 - -
Foreign Tax Credit......ccooveeieriecierieieeieie ettt (19.6)
ONET .ttt sttt 1.5 (2.2) (0.5)
EffeCtiVe taX Tate....c.iiierieeierieeiecieete ettt ettt sne e neas (97.1) % 489 % (345 %
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Significant components of deferred taxes

The tax effects of temporary differences and carryforwards that give rise to significant portions of the deferred tax assets and
deferred tax liabilities at December 31, 2022 and 2021 are presented below (in thousands):

2022 2021
Deferred tax assets
Net operating 10SS CarryfOrWwards.........coc.eieveiiviieiieeieeeeeeeee et $ 755 $ 632
Foreign Tax Credit Carryforward............ccecerierieieeniinieiieiesceeeee e sre e 492 430
Research and Development Credit Carryforward ............ccocveveviecieniecieneeiesesieseens 904 155
Stock Based COMPENSALION .......ecuverrerierieieniieieeiieteeeeseeeee e stesseesaesseensessesnsesseensesseenes 1,578 -
Legal SEtICMENt ........ceveiieieiieierieeeeeee ettt st saesnee s e ssaessesneesseennens 4,050 3,544
DEferred REVENUE .....cooiieeiiiii ettt ettt e ettt e e s e eaa e e e e ssnaaeeeeeas 4,415 2,595
Research and Development CapitaliZation...........cc.eeeeeeerierienieneeeere e 4,948 -
INVENTOTY RESEIVE....uiiiiiiiiiiiiecie ettt ettt et s be e ee e e be e taeesbeesteeesba e saeeaneas 881 792
ACCIUEA DOMUS ...ttt e e et e e s s et e e e s e enaaeeeeessennaaeeeeean 1,236 776
| BT Tl B 21 o1 U USRS 3,388 -
OtRET ACCTUALS ...ttt e s et eeena e e eenaeesenaaeesneaeeenns 3,108 1,510
GIOSS AETEITEA TAX ASSELS ..veiiviiiieeiiee et ettt et e et e et eeerae e e eaeeessaaeessnaeessnaeeesnaeeas 25,755 10,434
Valuation allOWANCE .........ccveiieriieiieiicieieetete ettt ettt sre et esbesaeesbesbeessesseesseeseenes (1,248) (483)
NEt AETEITEA TAX ASSELS .....vveveieeeee ettt ettt ettt e e et e e e et eete et eeaesetesaesetesaesesesaeeanans $ 24,507 $ 9,951
Deferred tax liabilities
Accounting method ChANGE .........cceecieiiirierieieieeeeet e e - (196)
ROU @SSELS ...uveeueiiieiieiieieete st te sttt e st e te st e e te st eeaaeste et e sseessesseensesseensesnsensesnsensesssensennsens (3,053)
Depreciation and amortiZation .............ceecuerieriereesiesieiesieteeeeseeeeeseeeeeseeseesseseeseeeneens (995) (581)
Net deferred tax HabilItIes ........coceeiririririininereieeeecee ettt ettt $ (4,048) $ (777)
Net deferred tax assets (LHabIlItIES) ...c.eevveeriiiiiieiiiieee ettt $ 20,459 $ 9,174

The Company assesses the available positive and negative evidence to estimate if sufficient future taxable income will be
generated to utilize the existing deferred tax assets. During 2020 the Company released the valuation allowance on its U.S. deferred
tax assets. The Company believes its deferred tax assets are more likely than not to be realized except for one entity in China which is
expected to incur tax losses due to research and development deductions available.

As of December 31, 2022, the Company maintained a valuation allowance with respect to one of its foreign subsidiary’s net
operating loss that it believes is not more likely than not to be realized. The Company will continue to reassess the valuation
allowance annually and if future evidence allows for a partial or full release of the valuation allowance, a tax benefit will be recorded
accordingly.

As of December 31, 2022, the Company does not have state net operating loss carryforwards. As of December 31, 2021, the
Company had state net operating loss carryforwards of $2.1 million, to reduce future taxable income. The state net operating loss
begins to expire in 2036 if not utilized. As of December 31, 2022 and 2021, the Company had state tax credit carryforwards of $1.8
million and $0.8 million, respectively, to offset future tax liability. The credit carryforwards are not subject to expiration. As of
December 31, 2022, the Company had foreign tax credit for Cytek (Shanghai) Bio Sciences Co., Ltd of $0.5 million which expires in
2027 if not utilized.

Internal Revenue Code Section 382 places a limitation on the amount of taxable income that can be offset by net operating loss
carryforwards and tax credit carryforwards after a greater than 50% change in control in ownership. California has similar rules. The
Company had performed a Section 382 analysis and determined that its capitalization have resulted in such a change in prior year and
current year. Utilization of the net operating loss carryforwards and tax credit carryforwards had been subject to the annual limitations
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under IRC Section 382 and similar state provisions. The annual limitation may result in the expiration of the state net operating loss
carryforwards before utilization.

Uncertain Tax Positions

The following is a tabular reconciliation of the total amounts of unrecognized tax benefits (in thousands):

2022 2021 2020
Unrecognized tax benefits as of the beginning of the year.......................... $ 1,321 $ 737 $ 234
Increases related to prior year taX ProviSions ..........cceeeeeeerveecvervescuesessuennens 298 65 77
Increase related to current year tax ProviSions ........cc.cceeeeerveeevervesevesuessvennens 616 519 426
Unrecognized tax benefits as of the end of the year...........cccccoevveveviverenane. $ 2,235 $ 1,321 $ 737

The Company accounts for uncertain tax positions under ASC 740. As of December 31, 2022, 2021 and 2020, there was
approximately $2.2 million, $1.3 million and $0.7 million of unrecognized tax benefits, respectively. Of the unrecognized tax benefits,
$2.0 million, $1.1 million and $0.6 million represents the amount that if recognized, would favorably affect the effective income tax
rate in 2022, 2021 and 2020, respectively. The Company does not expect a significant change to its unrecognized tax benefits or
recorded liabilities over the next twelve months. The unrecognized tax benefits may increase or change during the next year for items
that arise in the ordinary course of business.

The Company files income tax returns in U.S. federal jurisdiction, various state jurisdictions and foreign jurisdictions. The U.S.,
state and foreign jurisdictions have statutes of limitations that generally range from three to five years. The Company’s federal, state
and foreign income tax returns are subject to examination unless the statutes of limitations close. The Company is not currently under
examination for federal, state or foreign income tax purposes.

As of December 31, 2022, the Company’s management is asserting that it is their intent to indefinitely reinvest unremitted
foreign earnings for all its foreign entities.

18. Lease

The Company determines if an arrangement is or contains a lease at inception, which is the date on which the terms of the contract
are agreed to, and the agreement creates enforceable rights and obligations. Under Topic 842, a contract is or contains a lease when (i)
explicitly or implicitly identified assets have been deployed in the contract and (ii) the customer obtains substantially all of the economic
benefits from the use of that underlying asset and directs how and for what purpose the asset is used during the term of the contract. The
Company also considers whether its service arrangements include the right to control the use of an asset.

The Company leases office facilities and equipment from unrelated parties under operating lease agreements that have initial terms
ranging from one to 7.25 years. Some leases include one or more options to renew, generally at the Company's sole discretion, with
renewal terms that can extend the lease term up to five years. In addition, certain leases contain termination options, where the rights to
terminate are held by either the Company, the lessor, or both parties. These options to extend or terminate a lease are included in the
lease terms when it is reasonably certain that the Company will exercise that option. The Company’s leases generally do not contain
any material restrictive covenants. The Company is a sub-lessor in an agreement with a term of three years.

Operating lease cost is recognized on a straight-line basis over the lease term. The components of lease expense are as follows (in
thousands):

Year ended
December 31, 2022
OPETALING [RASE COSE .nvutiutiuiiiiiiieiieiietiet ettt sttt ettt ettt b ettt e bt s bt sttt et e et et et et estebtebeebeebesbesbeebenbenaens $ 3,539
SNOTE-LEITN LEASE COST....vviiinrrieieeiie et ettt et et e et e e e et e e et e e et e e eeaaeeeeaaeeeeaeeeeeseeeeeaeeeeenseseeseeeeeneeeensseeeanns 48
TORAL LEASE COST ... et e et e e e et e e e e e e e e e e e e e ee e e e e eee e e e e eeeeeenn $ 3,587
For the year ended December 31, 2022, sublease income was $266,000, recorded as other income.
Supplemental cash flow information related to leases is as follows (in thousands):
Year ended

December 31, 2022

Cash paid for amounts included in measurement of lease liabilities:
Operating cash outflows - payments on Operating l€aSES. .......cccueecvierieerieerieeieeneesieeseeeieeseeeaeesreesaeenseeees $ 2,332

Right-of-use assets obtained in exchange for new lease obligations:
OPETALING LEASES. .....vievieviiitiieietieeteie et ettt ettt eteete et et e ebe s e ssessesse st essesseseeteesaeseeseesesessessessessessessesseseesseseaseeseas $ 16,852



Supplemental balance sheet information related to leases is as follows (in thousands):

December 31, 2022
Operating 1€aSe 1IgNt-0T-USE @SSELS......iiiiiiiieiiiieieeitie ettt ettt et e e teeteesbeeteestbeebaessseesbeeesseesseesssaesseesssean $ 13,883
Included in other current liabilities:
Operating lease lHabilities, CUITENL.........cocuiiiieiiirieiieeet ettt ettt a et eesaesteesbesteesbeeseessesssesseernesseeseas $ 2,931
Operating lease 1iabilities, NONCUITENL..............ccueiuieieitieieeieteete ettt ete et ete et esteseesaeeeaesbeeesesseessesseessesseessenseenns 12,312
Total operating 16aSe HADIIITIES. .........ccvieiiriieieiieie ettt ettt ettt e eseesreeseesteesaesaeessesseessesseensenseans $ 15,243
Weighted-average remaining lease term - operating leases: 5.47
Weighted-average discount rate - operating leases: 2.6%

Future undiscounted cash flows for each of the next five years and thereafter and reconciliation to the lease liabilities recognized
on the balance sheet as of December 31, 2022 is as follows (in thousands):

2023 ettt ettt ettt etttk et Rt h e Rt n b en ek ea e ke n £ e st s et Rt s e st be R b e st b en ek ent s et et et s e b st beneebenes $ 3,278
2024 .ttt e et bt h etttk et a et oAt R b e R bRt hen R en st h bR et e st ke st ke st b et e b et b et neeene 3,106
2025 ettt s bt h et h ettt h et R AR b e R bRt hen b a e bR bR et e Rt ke st b e st b et e b et b et s eene 2,683
2026 .ottt e et e e bee e ettt e e ——ae e _—te ettt aa—teeatteea_taeaanateeantaeeatbteataeeesteeeansaeeetaeeasreeeanseeennreeann 2,578
0 OSSR 2,315
TREIEATIET ..ot e ettt e e s et e et e e s e e aas e e e e eeaaataeeeeeeaataeeeesseaaaeeeesenaaaeeeeeennnraeeas 2,395
TOtA]l LEASE PAYITIENES .......vievieeieeeeeeeeeeeeee ettt eteeteeteeteete et et es e e e e eaeeseeseeseeseeseeseeseeseeseesenseseneessesseseeseeseeseereas $ 16,355
LSS TMPULEA INTETESE ...c.veeueiiieiietieieeteieete sttt e et et ette st esse st esteeseeseesseensesseesesssesesssensesssenseensensennsenseensenseanes (1,112)
Total present value 0f 16aSe HHADIIITIES ......evivieeieiiiiiiieierieeieeiet ettt ettt a s sbesa e eseeseeseesens $ 15,243

As of December 31, 2021, a summary of the Company's future minimum lease payments, as determined under Topic 840, for all
non-cancelable operating leases, excluding minimum sublease rentals of $0.6 million due in the future under a non-cancelable sublease,
was as follows (in thousands):

Operating leases

2022 ettt ettt ettt ettt s et a et stk en s ke a s ek a s ek et st e Rt A en e s e Rt s en sk en sk en s e s et e st b et e b es e b es e sentebentesentenen $ 2,251
2023 ettt ettt ettt ettt a et n et etk ea ek ea skt es et e st s Rt AeR s e Rt A en sk en sk en s et et et e b et e b en e b es e s entesentenentenn 2,803
2024 ..ottt et a ettt a et a ettt st e st b e Rt A e Rt ARt A en ek en s s e n et et s ettt b e st b es e bentebentenentenn 2,417
2025 ettt ettt a et a et a ke a et a ekt h et R ARt A en A en e A en ek en s ke n skttt st b en e b es e bentebentenentenen 2,215
2026 .ttt etttk et a bR bRt hen e s en e R At hea bRt e Rt A e Rt b et b e st ben e b e st e b et e s et eneebeneebeneee 2,220

TETEATIET ... et e e e e e e e et e e et e e et e e e et e e eenteeeeteeeentaeeeeneeeeteeeetreeenneas 4,571
Total future MINIMUM 1€ASE PAYIMIENILS. ........cveieeieieietierietieeeteeteetestestestesesbessessesseseesaeseessesessassessessessessessessesens $ 16,477

19. Commitments and contingencies
Paycheck Protection Program Loan

On March 27, 2020, the Coronavirus Aid, Relief, and Economic Security Act (the “CARES Act”) was enacted to, amongst other
provisions, provide emergency assistance for individuals, families and businesses affected by the COVID-19 pandemic. The CARES
Act includes a Paycheck Protection Program (“PPP”’) administered through the Small Business Association (“SBA”). Under the PPP,
beginning April 3, 2020, small businesses and other entities and individuals could apply for loans from existing SBA lenders and other
approved regulated lenders that enroll in the program, subject to numerous limitations and eligibility criteria.

On May 7, 2020, the Company received gross proceeds in the amount of approximately $4.1 million under the PPP. The PPP,
established as part of the CARES Act, provides for loans to qualifying businesses for amounts up to 2.5 times the average monthly
payroll expenses of the qualifying business. On May 4, 2021, the Company fully repaid the PPP loan.

Legal proceedings

The Company evaluates the status of each legal matter, if any, and assesses potential financial exposure. If the potential loss from
any legal proceedings or litigation is considered probable and the amount can be reasonably estimated, the Company accrues a liability
for the estimated loss. Significant judgment is required to determine the probability of a loss and whether the amount of the loss is
reasonably estimated. The outcome of any proceeding is not determinable in advance. As a result, the assessment of a potential liability
and the amount of accruals recorded are based on the information available at the time.
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The Company is not currently involved in legal actions, nor is management aware of any potential claims or legal actions, for
which the ultimate disposition could have a material effect on the Company’s financial position, results of operations or liquidity.

20. Investment in Cytek Japan

In May 2019, the Company jointly formed Cytek Japan with TOMY Digital Biology (“TOMY”). Cytek Japan was created for the
purpose of expanding the Company’s presence in Japan. The Company and TOMY each purchased $46,000 of common stock of Cytek
Japan. The Company previously accounted for its 50% interest in Cytek Japan as an equity method investment. The Company recorded
$40,000 for its proportionate share of Cytek Japan’s earnings prior to its additional investment, which is included in other income
(expense), net in the consolidated statements of operations and comprehensive income for the year ended December 31, 2022.

In March 2021, the Company purchased an additional $688,000 of common stock of Cytek Japan and TOMY purchased an
additional $229,000 of common stock of Cytek Japan. The Company’s interest in Cytek Japan increased from 50% to 73% giving the
Company controlling interest. The Company consolidated Cytek Japan as of March 31, 2021 under the VOE model as Cytek Japan does
not meet the definition of a VIE and as TOMY does not have substantive voting, participating or liquidation rights.

The Company recognized net assets of $1.1 million, consisting primarily of $1.0 million cash. The Company recorded
noncontrolling interest of $315,000 on the unaudited interim consolidated financial statements as of March 31, 2021. The net income
attributable to noncontrolling interest was $92,000 for the year ended December 31, 2022 and net loss of $26,000 for the year ended
December 31, 2021.

21. Product warranty

The following table shows the activity in the product warranty accrual included in accrued expenses on the consolidated balance
sheets (in thousands):

December 31, December 31,
2022 2021
Balance, beginning of the PEriod .........cocveivveuirieiiieiiieiereeecereet ettt $ 1,760  $ 969
Accrual for current Year Warranties ..........c..ceeeereruerrenientenientensenteeeteeesesessessessessessessenses 2,841 3,304
Warranty COSt INCUITEA. ........eouieieiieieeeiee ettt ettt et ae e saeeaesneeseenean (2,475) (2,513)
Balance, end Of PETIOd .......ooveviieieieieieteeee ettt es et enesne e enens $ 2,126  $ 1,760

22. Net income attributable to common stockholders per share

The following table sets forth the computation of the Company’s basic and diluted net income attributable to common stockholders
per share for the year ended December 31, 2022, 2021, and 2020 (in thousands except share and per share data):

Year ended December 31,

2022 2021 2020

Numerator

INEE INCOMIC .ottt eeeeeteeeeaeet et et eneeesaeereenesaeseeesenseneennan $ 2,484 $ 3027 % 19,411

Less: net loss (income) allocated to noncontrolling interests .................... 92 (26) -

Less: net income allocated to participating SECUrities..........c.ooveverrervennens - (3,001) (16,195)

Net income attributable to common stockholders, basic and diluted .... $ 2,576 $ - 3 3,216

Denominator

Weighted-average common shares outstanding, attributable to common

STOCKNOIAETS, DASIC ... 134,510,831 76,741,858 29,126,792

Effect of employee Stock plans ..........cecevveviiiieniieienieieeeeeee e 4,051,280 4,800,871 3,473,055

Weighted-average common shares outstanding, attributable to common

stockholders, diluted ..........cevvieirieirieirieeece s 138,562,111 81,542,729 32,599,847
Net income attributable to common stockholders per share, basic................ $ 002 3 - S 0.11
Net income attributable to common stockholders per share, diluted............. $ 002 3 - 8 0.10
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23. Geographic areas

The Company sells its products worldwide and attributes revenue to the geography where the product is delivered. The
geographical distribution of revenue for the year ended December 31, 2022, 2021, and 2020 was as follows (in thousands):

Year ended December 31,

2022 2021 2020
URIEEA STALES ...ttt ettt ettt ereeaeereereeneenenen $ 94,592 $ 72,724 % 55,477
EMEA et 43,958 36,967 25,912
APAC ... et e e st e e e e anaaes 22,523 16,078 10,740
(03115 SRR 2,963 2,181 710
TOLAL TEVENUE, NEL......eeeeeeeeeeee et e e eee et eeee e eseeeeeseeenesaeen $ 164,036 $ 127,950 $ 92,839

EMEA includes Europe, the Middle East and Africa; APAC includes Asia and the Pacific countries; Other includes Canada and
Latin America.

For the year ended December 31, 2022 and 2021, the Company had no major customers.

As of December 31, 2022 and December 31, 2021, the Company’s long-lived assets by geographic area were as follows (in
thousands):

December 31, December 31,
2022 2021
UNIEEA STALES....eveeeeeeeee et e e et e e et e e e et e e etee e e seeeeenseeeenneeeeseeeenns $ 6,426 $ 3,801
APAC e e e e e et e e e iteae e 7,256 2,050
o] 7:1 DT USSR $ 13,682 § 5,851

As of December 31, 2022 and December 31, 2021, substantially all of the Company’s long-lived assets were located in the
United States and in Wuxi, China.

24. Related party transactions

On May 7, 2022, the Company’s wholly-owned Hong Kong subsidiary (“Cytek HK”) completed an investment of $1.6 million
in Tianjin Deep Analysis Intelligent Technology Development Co., Ltd, a company incorporated under the laws of the People’s
Republic of China (“DeepCyto”) in consideration for the issuance of Series A preferred shares of DeepCyto, representing an
ownership interest of approximately 3.3%. An entity affiliated with Northern Light Venture Capital (“NLVC”) has a significant
ownership interest in DeepCyto and has a representative serving on the DeepCyto board of directors. The founding managing partner
of NLVC served as a member of the Company’s board of directors until June 1, 2022.

25.  Subsequent Events

In January 2023, the Company purchased all shares of Cytek Japan held by TOMY. As a result of the purchase, Cytek Japan
became a wholly-owned subsidiary of the Company.

On February 13, 2023, the Company entered into an Asset Purchase Agreement with Luminex Corporation (“Luminex”),
pursuant to which the Company agreed to acquire certain assets relating to the business of manufacturing, marketing, selling, servicing
and maintaining Amnis-, CellStream-, Guava- and Muse-branded instruments, and flow cytometry reagent products and services of
Luminex for a purchase price of approximately $46.5 million in cash (the “Acquisition”). The Acquisition closed on February 28,
2023.
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Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure.
Not applicable.

Item 9A. Controls and Procedures

Evaluation of Disclosure Controls and Procedures

Our management, with the participation of our Chief Executive Officer and Chief Financial Officer, have evaluated the
effectiveness of our disclosure controls and procedures (as defined in Rules 13a-15(e) and 15d-15(e) of the Exchange Act) as of the end
of the period covered by this Annual Report on Form 10-K. Any controls and procedures, no matter how well designed and operated,
can provide only reasonable assurance of achieving the desired control objective and management necessarily applies its judgment in
evaluating the cost-benefit relationship of possible controls and procedures. Based on that evaluation, our Chief Executive Officer and
Chief Financial Officer have concluded that, as a result of the material weaknesses in our internal control, our disclosure controls and
procedures were not effective as of December 31, 2022.

Management’s Annual Report on Internal Control Over Financial Reporting

Management, including our Chief Executive Officer and Chief Financial Officer, is responsible for establishing and maintaining
adequate internal control over financial reporting as defined in Rules 13a- 15(f) and 15d-15(f) under the Exchange Act and based upon
the criteria established in Internal Control-Integrated Framework (2013) issued by the Committee of Sponsoring Organizations of the
Treadway Commission (“the COSO framework™). Our internal control over financial reporting is a process designed to
provide reasonable assurance regarding the reliability of our financial reporting and the preparation of our financial statements for
external purposes in accordance with U.S. GAAP.

An effective internal control system, no matter how well designed, has inherent limitations, including the possibility of human
error or overriding of controls, and therefore can provide only reasonable assurance with respect to reliable financial reporting. Because
of its inherent limitations, our internal control over financial reporting may not prevent or detect all misstatements, including the
possibility of human error, the circumvention or overriding of controls, or fraud. Effective internal controls can provide only reasonable
assurance with respect to the preparation and fair presentation of financial statements.

Under the supervision and with the participation of our management, including our Chief Executive Officer and Chief Financial
Officer, we have conducted an evaluation of the effectiveness of our internal control over financial reporting based on the COSO
framework. Based on evaluation under these criteria, management determined, based upon the existence of the material weaknesses
described below, that we did not maintain effective internal control over financial reporting as of December 31, 2022.

A material weakness is a deficiency, or a combination of deficiencies, in internal control over financial reporting, such that a
reasonable possibility exists that a material misstatement of our annual or interim financial statements would not be prevented or
detected on a timely basis.

We identified deficiencies in the control environment and control activities components of the COSO Framework that constitute
material weaknesses, either individually or in the aggregate.

o Control environment — Management did not maintain an effective control environment based on the criteria established in
the COSO framework and identified deficiencies in the principles associated with the control environment of the COSO
framework. Specifically, the Company does not have a sufficient number of qualified resources within our accounting and
IT function with the appropriate level of technical accounting or other requisite knowledge to (1) timely identify and assess
accounting implications of transactions and (2) perform assigned responsibilities and have appropriate accountability for
the design and operation of internal control over financial reporting.

o Control activities — Management did not design and implement effective control activities based on the criteria established
in the COSO framework and identified deficiencies in the principles associated with the control activities component of the
COSO framework. Specifically, these related to: (i) selecting and developing control activities that contribute to the
mitigation of risks and support achievement of objectives; (ii) selecting and developing general control activities over
technology to support the achievement of objectives; and (iii) deploying control activities through policies that establish
what is expected and procedures that put policies into action and relate to substantially all financial statement accounts and
disclosures.

The following material weaknesses were contributing factors: (i) inadequate general information technology controls
(GITCs) in the areas of access security and program change-management over certain information technology systems that
support the Company’s financial reporting processes. Some of our business process controls (automated and manual) are
dependent on the affected GITCs; they too were deemed ineffective because they could have been adversely impacted; and
(i) ineffective design and/or review procedures for journal entries and balance sheet account reconciliations.
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Deloitte & Touche LLP, our independent registered public accounting firm, has audited the effectiveness of our internal control over
financial reporting as of December 31, 2022 and has issued an attestation report on our internal controls over financial reporting,
which is included herein.

Remediation Plan and Status

We are committed to remediating the control deficiencies that constituted the above material weaknesses by implementing changes
to our internal control over financial reporting. Management has implemented, and continues to implement, measures designed to ensure
that control deficiencies contributing to the material weaknesses are remediated, such that these controls are designed, implemented and
operating effectively. During 2022, we executed and we continue to execute the following steps intended to remediate the material
weaknesses described above and strengthen our internal control over financial reporting:

o With support from external consultants, we will revise and improve the design of our controls, implement reviews and
monitor the effectiveness of our system of internal controls, including GITCs.

o We will identify and assign qualified personnel to implement appropriate accountability for the design and operation of
internal control over financial reporting and monitor the progress of remediation.

o We are committed to adding qualified personnel within our accounting and information technology functions.

o We will continue to revise and enhance the design of existing controls and implement new controls, update documentation,

expand education and training, and strengthen supervisory reviews by our management.

. We strengthened, and will continue to strengthen, GITCs related to financial accounting and reporting systems including
implementing monitoring controls as appropriate.

. We will continue to automate workflows and enhance oversight over the execution and review of manual journal entry
controls and account reconciliations, and will continue to provide training for such enhanced oversight and review.

We plan to continue to devote significant time and attention to remediate the above material weaknesses as soon as reasonably
practicable. As we continue to evaluate our controls, we will make the changes described above as well as any others needed to enhance
our control environment and remediate the material weaknesses. We believe these actions will be sufficient to remediate the identified
material weaknesses and strengthen our internal control over financial reporting; however, there can be no guarantee that such
remediation will be sufficient. We will continue to evaluate the effectiveness of our controls and will make any further changes
management determines appropriate.

Changes in Internal Control over Financial Reporting

We are taking actions to remediate the material weaknesses relating to our internal control over financial reporting. Other than
the changes intended to remediate the material weaknesses noted above, there was no change in our internal control over financial
reporting that occurred during the quarter ended December 31, 2022 that materially affected, or were reasonably likely to materially
affect, our internal control over financial reporting.
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM
To the Stockholders and the Board of Directors of Cytek Biosciences, Inc.
Opinion on Internal Control over Financial Reporting

We have audited the internal control over financial reporting of Cytek Biosciences, Inc. and subsidiaries (the “Company”) as of
December 31, 2022, based on criteria established in Internal Control — Integrated Framework (2013) issued by the Committee of
Sponsoring Organizations of the Treadway Commission (COSO). In our opinion, because of the effect of the material weaknesses
identified below on the achievement of the objectives of the control criteria, the Company has not maintained effective internal control
over financial reporting as of December 31, 2022, based on criteria established in Internal Control — Integrated Framework (2013)
issued by COSO.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States) (PCAOB),
the consolidated financial statements as of and for the year ended December 31, 2022, of the Company and our report dated March 1,
2023, expressed an unqualified opinion on those financial statements and included an explanatory paragraph regarding the Company’s
adoption of Accounting Standards Codification Topic 842, Leases.

Basis for Opinion

The Company’s management is responsible for maintaining effective internal control over financial reporting and for its assessment of
the effectiveness of internal control over financial reporting, included in the accompanying Management’s Annual Report on Internal
Control Over Financial Reporting. Our responsibility is to express an opinion on the Company’s internal control over financial reporting
based on our audit. We are a public accounting firm registered with the PCAOB and are required to be independent with respect to the
Company in accordance with the U.S. federal securities laws and the applicable rules and regulations of the Securities and Exchange
Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we plan and perform the audit to
obtain reasonable assurance about whether effective internal control over financial reporting was maintained in all material respects.
Our audit included obtaining an understanding of internal control over financial reporting, assessing the risk that a material weakness
exists, testing and evaluating the design and operating effectiveness of internal control based on the assessed risk, and performing such
other procedures as we considered necessary in the circumstances. We believe that our audit provides a reasonable basis for our opinion.

Definition and Limitations of Internal Control over Financial Reporting

A company’s internal control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of
financial reporting and the preparation of financial statements for external purposes in accordance with generally accepted accounting
principles. A company’s internal control over financial reporting includes those policies and procedures that (1) pertain to the
maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of the assets of the
company; (2) provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial statements in
accordance with generally accepted accounting principles, and that receipts and expenditures of the company are being made only in
accordance with authorizations of management and directors of the company; and (3) provide reasonable assurance regarding prevention
or timely detection of unauthorized acquisition, use, or disposition of the company’s assets that could have a material effect on the
financial statements.

Because of its inherent limitations, internal control over financial reporting may not prevent or detect misstatements. Also, projections
of any evaluation of effectiveness to future periods are subject to the risk that controls may become inadequate because of changes in
conditions, or that the degree of compliance with the policies or procedures may deteriorate.

Material Weaknesses

A material weakness is a deficiency, or a combination of deficiencies, in internal control over financial reporting, such that there is a
reasonable possibility that a material misstatement of the company’s annual or interim financial statements will not be prevented or
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detected on a timely basis. The following material weaknesses have been identified and included in management’s assessment:

Control environment — Management did not maintain an effective control environment based on the criteria established in COSO and
identified deficiencies in the principles associated with the control environment of COSO. Specifically, the Company does not have a
sufficient number of qualified resources within its accounting and IT function with the appropriate level of technical accounting or other
requisite knowledge to (1) timely identify and assess accounting implications of transactions and (2) perform assigned responsibilities
and have appropriate accountability for the design and operation of internal control over financial reporting.

Control activities — Management did not design and implement effective control activities based on the criteria established in the COSO
framework and identified deficiencies in the principles associated with the control activities component of COSO. Specifically, these
related to: (i) selecting and developing control activities that contribute to the mitigation of risks and support achievement of objectives;
(i) selecting and developing general control activities over technology to support the achievement of objectives; and (iii) deploying
control activities through policies that establish what is expected and procedures that put policies into action and relate to substantially
all financial statement accounts and disclosures.

The following material weaknesses were contributing factors: (i) inadequate general information technology controls in the areas of
access security and program change-management over certain information technology systems that support the Company’s financial
reporting processes. Some of the Company’s business process controls (automated and manual) are dependent on the affected general
information technology controls; they too were deemed ineffective because they could have been adversely impacted; and (ii) ineffective
design and/or review procedures for journal entries and balance sheet account reconciliations.

These material weaknesses were considered in determining the nature, timing, and extent of audit tests applied in our audit of the
consolidated financial statements as of and for the year ended December 31, 2022, of the Company, and this report does not affect our
report on such financial statements.

/s/ Deloitte & Touche LLP

San Jose, California

March 1, 2023
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Item 9B. Other Information
Not applicable.
Item 9C. Disclosure Regarding Foreign Jurisdictions that Prevent Inspections.

Not applicable.

108



PART III
Item 10. Directors, Executive Officers and Corporate Governance.

The information required by this item is incorporated by reference to the definitive Proxy Statement for the 2023 Annual
Meeting of Stockholders, which will be filed with the SEC no later than 120 days after December 31, 2022.

Item 11. Executive Compensation.

The information required by this item is incorporated by reference to the definitive Proxy Statement for the 2023 Annual
Meeting of Stockholders, which will be filed with the SEC no later than 120 days after December 31, 2022.

Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters.

The information required by this item is incorporated by reference to the definitive Proxy Statement for the 2023 Annual
Meeting of Stockholders, which will be filed with the SEC no later than 120 days after December 31, 2022.

Item 13. Certain Relationships and Related Transactions, and Director Independence.

The information required by this item is incorporated by reference to the definitive Proxy Statement for the 2023 Annual
Meeting of Stockholders, which will be filed with the SEC no later than 120 days after December 31, 2022.

Item 14. Principal Accountant Fees and Services.

The information required by this item is incorporated by reference to the definitive Proxy Statement for the 2023 Annual
Meeting of Stockholders, which will be filed with the SEC no later than 120 days after December 31, 2022.

109



Item 15.

Exhibits and Financial Statement Schedules

(a) The following documents are filed as part of this Annual Report on Form 10-K:

(1) Consolidated Financial Statements

The consolidated financial statements filed as part of this Annual Report on Form 10-K are included in Part II, Item 8 of this Annual
Report on Form 10-K.

Report of Independent Registered Public Accounting Firm (PCAOB ID No. 34)
Consolidated Balance Sheet
Consolidated Statements of Operations and Comprehensive Income
Consolidated Statements of Redeemable Convertible Preferred Stock and Stockholders' Equity (Deficit)
Consolidated Statements of Cash Flows

Notes to consolidated financial statements

(2) Financial Statement Schedules

Financial statement schedules have been omitted in this Annual Report on Form 10-K because they are not applicable, not required
under the instructions or the information requested is set forth in the financial statements or related notes thereto in Part II, Item 8 of
this Annual Report on Form 10-K.

(3) List of Exhibits required by Item 601 of Regulation S-K

Incorporated by Reference

Number Exhibit Title Form File No. Exhibit Filing Filed
Date Herewith
3.1 Amended and Restated Certificate of Incorporation 8-K 001-40632 3.1 07/27/2021
3.2 Amended and Restated Bylaws 8-K 001-40632 3.2 07/27/2021
4.1 Reference is made to Exhibits 3.1 and 3.2.
4.2 Form of common stock certificate of Cytek S-1/A 333-257663 4.1 07/19/2021
Biosciences, Inc.
4.3 Description of Securities. X
10.1+  Supply Agreement between the Registrant and Cytek  10-Q 001-40632 10.1 11/12/2021
(Wuxi) Biosciences Co., Ltd, a China subsidiary of
Cytek Biosciences, Inc., and Coherent NA, Inc.
dated August 25, 2021.
10.2  Forms of Restricted Stock Unit Grant Notice and 10-Q 001-40632 10.2 11/12/2021
Restricted Stock Unit Award Agreement under the
2021 Equity Incentive Plan
10.3  Amended and Restated Investors’ Rights S-1 333-257663 10.1 07/02/2021
Agreement, by and among Cytek Biosciences, Inc.
and certain of its stockholders, dated October 23,
2020.
10.4  Cytek Biosciences, Inc. 2015 Equity Incentive Plan, S-1 333-257663 10.2 07/02/2021
as amended.
10.5  Forms of Option Agreement, Notice of Stock Option ~ S-1 333-257663 10.3 07/02/2021
Grant and Exercise Notice under Cytek Biosciences,
Inc. 2015 Equity Incentive Plan.
10.6  Cytek Biosciences, Inc. 2021 Equity Incentive Plan.  S-1/A 333-257663 10.4 07/19/2021
10.7  Forms of Option Agreement and Notice of Stock S-1/A 333-257663 10.5 07/19/2021
Option Grant under 2021 Equity Incentive Plan.
10.8  Cytek Biosciences, Inc. 2021 Employee Stock S-1/A 333-257663 10.6 07/19/2021
Purchase Plan.
10.9  Form of Indemnification Agreement, by and S-1/A 333-257663 10.7 07/19/2021
between Cytek Biosciences, Inc. and each of its
directors and executive officers.
10.10  Offer letter, by and between Cytek Biosciences, Inc. S-1 333-257663 10.9 07/02/2021

and Patrik Jeanmonod, dated October 5, 2018.
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https://www.sec.gov/Archives/edgar/data/1831915/000119312521225716/d183956dex31.htm
https://www.sec.gov/Archives/edgar/data/1831915/000119312521225716/d183956dex31.htm
https://www.sec.gov/Archives/edgar/data/1831915/000119312521225716/d183956dex31.htm
https://www.sec.gov/Archives/edgar/data/1831915/000119312521225716/d183956dex32.htm
https://www.sec.gov/Archives/edgar/data/1831915/000119312521225716/d183956dex32.htm
https://www.sec.gov/Archives/edgar/data/1831915/000119312521225716/d183956dex32.htm
https://www.sec.gov/Archives/edgar/data/1831915/000119312521217965/d80783dex41.htm
https://www.sec.gov/Archives/edgar/data/1831915/000119312521217965/d80783dex41.htm
https://www.sec.gov/Archives/edgar/data/1831915/000119312521217965/d80783dex41.htm
https://www.sec.gov/Archives/edgar/data/1831915/000119312521217965/d80783dex41.htm
/exhibit
https://www.sec.gov/Archives/edgar/data/1831915/000095017021004256/ctkb-ex10_1.htm
https://www.sec.gov/Archives/edgar/data/1831915/000095017021004256/ctkb-ex10_1.htm
https://www.sec.gov/Archives/edgar/data/1831915/000095017021004256/ctkb-ex10_1.htm
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https://www.sec.gov/Archives/edgar/data/1831915/000095017021004256/ctkb-ex10_1.htm
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https://www.sec.gov/Archives/edgar/data/1831915/000119312521207678/d80783dex101.htm
https://www.sec.gov/Archives/edgar/data/1831915/000119312521207678/d80783dex101.htm
https://www.sec.gov/Archives/edgar/data/1831915/000119312521207678/d80783dex101.htm
https://www.sec.gov/Archives/edgar/data/1831915/000119312521207678/d80783dex101.htm
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10.11

10.12+

10.13+

10.14

10.15

10.16+

10.17

24.1

31.1

31.2

32.1%

32.2%

101.INS

101.SCH

101.CAL

101.DEF

101.LAB

Cytek Biosciences, Inc. Amended and Restated
Severance Benefit Plan.

Supply and License Agreement, by and between
Biotium, Inc. and Cytek Biosciences, Inc., dated as
of September 1, 2020.

Settlement, License, and Equity Issuance
Agreement, by and between Becton, Dickinson and
Company and Cytek Biosciences, Inc., dated
October 5, 2020.

Lease, by and between Crest Properties LLC and
Cytek Biosciences, Inc., dated as of July 24, 2015.
Lease, by and between SNH Medical Office
Properties Trust and Cytek Biosciences, Inc., dated
November 20, 2020.

Asset Purchase Agreement, dated February 13,
2023, by and between Cytek, Inc. and Luminex
Corporation

Equity Distribution Agreement, by and between the
Company and Piper Sandler & Co. dated August 26,
2022.

List of Subsidiaries of the Registrant

Consent of Deloitte & Touche LLP, independent
registered public accounting firm.

Power of Attorney (incorporated by reference to the
signatures page of this Annual Report on Form 10-
K)

Certification of Principal Executive Officer required
by Rules 13a-14(a) and 15d-14(a) under the
Securities Exchange Act of 1934, as adopted
pursuant to Section 302 of the Sarbanes-Oxley Act
0f 2002.

Certification of Principal Financial Officer required
by Rule 13a-14(a) or Rule 15d-14(a) of the
Securities Exchange Act of 1934, as adopted
pursuant to Section 302 of the Sarbanes-Oxley Act
0f 2002.

Certification of Chief Executive Officer pursuant to
18 U.S.C. Section 1350, as adopted pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002.*
Certification of Chief Financial Officer pursuant to
18 U.S.C. Section 1350, as adopted pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002.*
Inline XBRL Instance Document — the instance
document does not appear in the Interactive Data
File because XBRL tags are embedded within the
Inline XBRL document.

Inline XBRL Taxonomy Extension Schema
Document.

Inline XBRL Taxonomy Extension Calculation
Linkbase Document.

Inline XBRL Taxonomy Extension Definition
Linkbase Document.

Inline XBRL Taxonomy Extension Label Linkbase
Document.
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101.PRE Inline XBRL Taxonomy Extension Presentation X
Linkbase Document.

104  Cover Page Interactive Data File (formatted as inline X
XBRL and contained in Exhibits 101).

+ Pursuant to Item 601(b)(10) of Regulation S-K, portions of this exhibit have been omitted as the Registrant has determined that the
omitted information is both not material and is the type that the Registrant treats as private and confidential.

* As contemplated by SEC Release No. 33-8212, these exhibits are furnished with this Annual Report on Form 10-K and are not deemed
filed with the SEC and are not incorporated by reference in any filing of Cytek Biosciences, Inc. under the Securities Act of 1933, as
amended, or the Securities Exchange Act of 1934, as amended, whether made before or after the date hereof and irrespective of any
general incorporation language contained in such filings.

Item 16. Form 10-K Summary.

Not provided.
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SIGNATURES

Pursuant to the requirements of Section 13 or 15(d) of the Securities Exchange Act of 1934, the Registrant has duly caused this
report to be signed on its behalf by the undersigned thereunto duly authorized.

Cytek Biosciences, Inc.

Date: March 1, 2023 By: /s/ Wenbin Jiang
Wenbin Jiang, Ph.D.
President and Chief Executive Officer
(Principal Executive Olfficer)

Date: March 1, 2023 By: /s/ Patrik Jeanmonod
Patrik Jeanmonod
Chief Financial Officer
(Principal Financial and Accounting Officer)
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POWER OF ATTORNEY

KNOW ALL PERSONS BY THESE PRESENTS, that each person whose signature appears below constitutes and appoints
Wenbin Jiang, Patrik Jeanmonod and Valerie Barnett, and each or any one of them, his or her true and lawful attorney-in-fact and agent,
with full power of substitution and resubstitution, for him or her and in his or her name, place and stead, in any and all capacities, to
sign any and all amendments to this report, and to file the same, with all exhibits thereto, and other documents in connection therewith,
with the Securities and Exchange Commission, granting unto said attorneys-in-facts and agents, and each of them, full power and
authority to do and perform each and every act and thing requisite and necessary to be done in connection therewith, as fully to all
intents and purposes as he or she might or could do in person, hereby ratifying and confirming all that said attorneys-in-fact and agents,
or any of them, or their or his or her substitutes or substitutes, may lawfully do or cause to be done by virtue hereof.

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the following persons
on behalf of the Registrant and in the capacities and on the dates indicated.

Name Title Date
/s/ Wenbin Jiang President, Chief Executive Officer and Director March 1, 2023
Wenbin Jiang, Ph.D. (Principal Executive Officer)
/s/ Patrik Jeanmonod Chief Financial Officer March 1, 2023
Patrik Jeanmonod (Principal Financial and Accounting Officer)
/s/ Ming Yan Chief Technology Officer and Director March 1, 2023
Ming Yan, Ph.D.
/s/ Jack Ball Director March 1, 2023
Jack Ball
/s/ Don Hardison Director March 1, 2023
Don Hardison
/s/ Deborah Neff Director March 1, 2023
Deborah Neff
/s/ Gisele Dion Director March 1, 2023
Gisele Dion
/s/ Vera Imper Director March 1, 2023

Vera Imper, Ph.D.
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BOARD AND MANAGEMENT
Directors

Wenbin Jiang, Ph.D.
Jack Ball

Gisele Dion

Don Hardison

Vera Imper, Ph.D.
Deborah Neff

Ming Yan, Ph.D.
Executive Officers

Wenbin Jiang, Ph.D.
President and Chief Executive Officer

Ming Yan, Ph.D.
Chief Technology Officer

Patrik Jeanmonod
Chief Financial Officer

Todd Garland
Chief Commercial Officer

Chris Williams
Chief Operating Olfficer

Allen Poirson, Ph.D.
Senior Vice President, Marketing and
Corporate Development

Valerie Barnett
General Counsel and Corporate Secretary

ANNUAL REPORT ON FORM 10-K

Stockholders may receive a copy of our
Annual Report on Form 10-K, including
thefinancial statements and the financial
statement schedules, free of charge upon
written request. Please send such requests
to:
Cytek Biosciences, Inc.
47215 Lakeview Boulevard
Fremont, California 94538
Attention: Corporate Secretary

CORPORATE INFORMATION
Corporate Headquarters

Cytek Biosciences, Inc.
47215 Lakeview Boulevard
Fremont, California 94538

Annual Meeting

Cytek’s 2023 Annual Meeting will be held
virtually through a live webcast on June 14,
2023 at 11 a.m. Pacific Time.

You will be able to attend the Annual
Meeting, submit questions and vote during
the live webcast by visiting
www.virtualshareholdermeeting.com/
CTKB2023.

Shareholder Services

You may contact our transfer agent by
writing to American Stock Transfer and
Trust Company, LLC at 6201 15th Avenue,
Brooklyn, NY 11219. You may also contact
our transfer agent by calling (800) 937-
5449 or help@asttfinancial.com.

Stock Exchange Information

Our common stock is traded on The
Nasdaq Stock Market under the symbol
“CTKB”.

Internet Address Information

Visit us online at www.cytekbio.com for
more information about us and our products
and services. The 2022 Annual Report is
available online by visiting
www.proxyvote.com and typing in the
control number as set forth either on the
proxy card as to stockholders of record, or
on the voting instruction form as to
individuals who hold shares through a
broker, bank, trustee, or other nominee.

FORWARD LOOKING STATEMENTS

This 2022 Annual Report contains
forward- looking statements that are
based on our management’s beliefs and
assumptions and on information currently
available to our management. Forward-
looking statements include statements that
are not historical facts and can be
identified by terms such as “anticipates,”
“believes,” “continues,” “could,”
“estimates,” “expects,” “intends,”
“may,” “plans,” “potential,” “predicts,”
“projects,” “should,” “targets,” “will,”
“would” or similar expressions and the
negatives of those terms. These forward-
looking statements include, among others,
statements regarding our future results of
operations, financial condition, business
strategy and plans, objectives of
management for future operations and the
anticipated benefits of our acquisition of
the assets of Luminex Corporation’s flow
cytometry and imaging business unit.
Forward-looking statements involve
known and unknown risks, uncertainties
and other factors that may cause our
actual results, performance or
achievements to be materially different
from any future results, performance or
achievements expressed or implied by the
forward-looking statements. Given these
uncertainties, you should not place undue
reliance on any forward-looking
Statements.

Factors that could materially affect future
results include, but are not limited to,
Cytek’s expected future growth, the size
and growth potential of the markets for
Cytek’s products, and its ability to serve
those markets, Cytek’s ability to
accurately forecast demand for its
products; the rate and degree of market
acceptance of its products; the expected
future growth of Cytek’s sales and
marketing organization, the performance
of, and Cytek’s reliance on, third parties
in connection with the commercialization
of its products, including single-source
suppliers and, in some cases, sole source

suppliers; Cytek’s ability to accurately
forecast and manufacture appropriate
quantities of its products to meet commercial
demand, regulatory developments in the
United States and foreign countries, Cytek’s
ability to retain regulatory approval for its
products or obtain regulatory approval for
new products in the United States and in any
foreign countries in which it may seek to do
business,; Cytek’s research and development
for existing products and any future
products; the development, regulatory
approval and commercialization of
competing products; Cytek’s ability to retain
and hire senior management and key
personnel; Cytek’s ability to develop and
maintain its corporate infrastructure,
including its ability to remediate its existing
material weaknesses and to design and
maintain an effective system of internal
controls; Cytek’s financial performance and
capital requirements; Cytek’s expectations
regarding its ability to obtain and maintain
intellectual property protection for its
products, as well as its ability to operate its
business without infringing the intellectual
property rights of others, the possibility that
Cytek will not achieve the anticipated
benefits from the acquisition of the assets of
Luminex Corporation’s flow cytometry and
imaging business unit or accomplish its
stated goals, and the effects of
macroeconomic conditions, volatile market
conditions, and global events and the actions
of U.S. and foreign governments to respond
to these events. You should review the more
detailed discussions of risks and
uncertainties affecting our business
described under the caption “Risk factors”
in our Annual Report on Form 10-K filed
with the Securities and Exchange
Commission on March 1, 2023 and
supplemented in our subsequent Quarterly
Reports on Form 10-Q.

Except as required by law, we assume no
obligation to update these forward-looking
statements publicly, or to update the reasons
actual results could differ materially from
those anticipated in these forward-looking
statements, even if new information becomes
available in the future.
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